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Scope and Functions of Trade Associations 


The trade association is a peculiarly American institution ; 
it represents an attempt to solve thru voluntary associated 
effort problems of trade and industry that vitally affect the 
interests of individual concerns and their relations with one 
another and with the public, but that can not be solved by 
individuals working independently of one another. This form 
of associated effort is designed to perform a necessary service 
and to meet a positive need ; it will therefore survive all attacks 
made upon it. If some trade organizations have misconceived 
their function and have misused vast powers that a large and 
careless membership has conferred upon them, they have only 
demonstrated the need of a more precise definition of purposes 
and limitations of 


thousand others which undertake to perform some of the 
services rendered by the avowed trade associations.”’ 
‘*Notwithstanding the importance of this institution as an 
economic factor,’’ the secretary writes, ‘‘generally speaking, 
the American public is little acquainted with either the extent 
or the character of its work. The following pages undertake 
to present a picture of the organization, administration and 
operations of trade associations, with a view to meeting the 
need for public information on the subject and, further, in 
order that a business facility which is economically useful 
when properly conducted may not suffer discrimination by 
reason of misapprehension regarding its purposes and accom- 
plishments.’”’ 
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“Trade Association 

Activities’’ as one of its series on elimination of waste. In 
this work, which is the joint production of department officials 
and association representatives, the first serious attempt has 
been made to do justice to this important trade institution. As 
the title of the book indicates, the various fields of trade 
association activity are discussed, as outlined in the chart re- 
produced on this page. 

Lumbermen are aware of the sincere interest that Her- 
bert Hoover, secretary of the Department of Commerce, has 
Shown, from the moment of his induction into office, in the 
efforts of business men to solve their problems, to promote 
the legitimate interests of trade and industry and to improve 
their service to the public, without governmental interference 
or legal compulsion. In an introduction to this book the sec- 
retary reiterates his conviction that trade associations perform 
an essential function in modern trade and industry. 

“The trade association,’’ Secretary Hoover says, ‘‘as a 
facility for the promotion and self regulation of industry and 
commerce, has become, by reason of its scope and activity, 
an important American business institution. There are sev- 
eral hundred organizations in the United States which clearly 
come within the strict definition of the term and more than a 


for the purpose of 
promoting the business of its branch of industry or eom- 
merce and improving its service to the public. Among the 
methods now in use for accomplishing this end are the compi- 
lation and distribution of information, the establishment of 
trade standards and the codperative handling of problems 
common to the production or distribution of the commodity 
or service with which they are concerned.’’ 

The accompanying chart, taken from the book, at the same 
time that it indicates the fields in which trade associations have 
done effective work, presents the subjects discussed in the 
various chapters. While the book has been prepared under 
the direction of the Department of Commerce and much of 
the work has been performed by Federal officials and repre- 
sentatives, a large part of the most valuable material in it has 
been contributed by association workers representing numer- 
ous trades and industries. In a very practical way, therefore, 
the book exemplifies the sort of codperation between Govern- 
ment and business of which Secretary Hoover has been a con- 
sistent advocate. 
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Northwestern Bank Building, 


Our Service Offers 


You Advantages 


Time and again we have demonstrated to buyers 
our ability to surpass in quality, in value and in 
quicker shipments. 


We are daily rendering sash and door, planing 
mill, factory, carload yard and industrial buyers 
unusual satisfaction in Fir, Spruce and Hemlock 
lumber. 


We will appreciate an opportunity to demonstrate 
the advantages of our specialized service to you in 
dollars and cents. Factory lumber in clear and shop 
grades is our specialty. 


GENERAL OFFICES : 


PORTLAND, ORE. 











- 


IC IC 
oct 








Catac sooo acacac ac eae te ie ae a te te oe 


ate ae ae a ae ae te a ae abel ate ate 


PSC 33 
SCOCICICICICICIC IC OCC occa 





oot 
bo i 
What 


is 
wr an Illinois 


we!®’ Dealer Thinks About 


cee EG, , In 99 
Hardwood 
Flooring 


LASTING” im- 
printed on the 

It is all put up in neat, attractive wire-bound 
and steel-buckled bundles. 


back of each 
piece is your 

Send your inquiries for STRAIGHT or 
MIXED cars to the manufacturers. 


Nichols & Cox 


-* 


A242, 2CJIC IC 
ICICI IC} 
15d 

# 


Woodworkers”’ 











hy 
pte te eee he | wh | he | ee | ee | me | 


in 
pie ICIC IC coc 
OOOO Omori 








quality men- 
Grand Rapids, Mich. iF b C 
umber WoO. 


tioned above. 
The Home of Skilled 
LJC IC IC 
Tessas [ets [uses] wte eke uke eth es] wks eks eke [eer] ear] ws] wxs ums exe] exs] eas ums] eas [ems [ems eases ems Peas Peas Tes Pes Pes Pes ToT 


‘sk imest”’ 


2 ee a oe ae ae ae 


BEEBE 
Ke 
(e) 


IC IC 










<—s 
Ys 
SS SS 
SEEN 
\ 


Flooring 


MICIHIGAR 
IALAIRID WOOD 
LUMBER 


Write for Prices 


JOICIOCIOICIC ICICI ICICI Ic 
phe ete | ete eke | ate | te | ate | ate | ae | oe | | 





ICICI IC ICICI 





COCCI Ic 
SCOOCI IC I ee i ri Ir cic 





| am | 
ICIC IC 





Bay City, Mich. 











SSE ESS SEES E22 oS 255) 


JOC IO IC IC ICICI IC IC ICICI oc 
IC IC =| 


9 3 I I i ir ie oc or 








aie 
IOI 














W . ID. foung @Co. 


We are members of the Maple Flooring Manufacturer’s Association 





PEPPERS SS SsSseesSsEaeacd 





> Kr 


og F Ss Qf 


a2 es ih i Oi en. 


1923 





OSS OSS SS SS ST Ee ee eS eS) Ey eae) ey tS) ey ey ey ey eel re) 7] 





ESTABUSHED 1873. 


COPYRIGHT 1923 BY AMERICAN LUMBERMAN 


America 


NORTHWESTERN [UMBERYAN 


LI i 
Kasi tiges? 











THE TIMBERMAN 


ESTABUSHED 1886, 





WHOLE NUMBER 2514 


CHICAGO, JULY 21, 1923 


YEARLY SUBSCRIPTION #% 





fhe Exponent of the American Lumber Industry 


~ Amerveanfiimberman 


Published Weekly by 
THE AMERICAN LUMBERMAN 


Gc. W. DEFEBAUGH, E. C. HOLE, 
President. Secretary and Manager. 


OFFICES: EIGHTH FLOOR, MANHATTAN BUILDING 
431 South Dearborn St. 
CHICAGO, ILLINOIS, U.S. A. 
Cable Address, **Lumberman, Chicago.” 


TERMS OF ANNUAL SUBSCRIPTION, POSTAGE PAID: 


IN THE UNITED STATES AND MEXICO, $43; CANADA, 
6; IN THB UNITED KINGDOM AND ALL 
OTHER COUNTRIES IN THE UNI- 
VERSAL POSTAL UNION, $8. 


Subscriptions for less than a year are taken at 
the yearly rate if paid in advance. Remittance 
upon yearly subscriptions is expected within the 
first sizty days; after that time they are subject 
to sight draft with exchange upon due notice. 


Orders to discontinue should be accompanied by 
payment to date. In ong change in address, 
please give old as well as new ‘address. Single 
copies, 25 cents. 














BNTERED AS SECOND CLASS MATTER JANUARY 27, 
1899, AT THE POSTOFFICB AT CHICAGO, ILLI- 
NOIS, UNDBR ACT OF MARCH 3, 1879. 





Copy for new advertisements should be in this 
office not later than Monday, changes in current 
advertisements not later than Tuesday of the week 
previous. 


MEMBER AUDIT BUREAU OF CIRCULATIONS 








READ WHEREVER LUMBER IS CUT OR 
SOLD AND REGARDED BY THE TRADE 
AS AUTHORITY IN LUMBER MATTERS 











Table of 


Editorial 
Editorials (31-33) 
Query & Comment (34) 
Review of Current Lumber Trade Condi- 
tions (35) 
Departments 


Building, Notes from the Realm of (2-63) 

Business Changes, Incorporations ete. 
(69-70) 

Casualities (70) 

Foreign Fields for Industrial Endeavor 
(66-67) 

Forestry News (53) 

Hymeneal (90) 

Late News (33, 63) 

Live Topies (43, 44, 45, 47) 

Local & Personal (78-79) 

Lumber Statistics (42-43) 

Manufacturer & Denler, For the (67) 

Markets, The (80-90) 

Motor Truck Department (65) 

Obituary (68-69) 

Poet, The Lumberman (61) 

Realm of the Retailer (38-40) 

Retailers, News and Pointers for (40-41) 

Sash, Doors and Millwork (64) 

Timber Land Sales (90) 

Transportation, Lumber (59-60) 

Washington, Notes from (58-59) 


Associations 


Coming Conventions (54) 

Gum Lumber Interests Consider Formation 
of Bureau to Aid Producers and Distrib- 
uters in Merchandising (48-49) 

Kentucky Retail Lumber Dealers’ Associa 
tion (49) 

What the Associations Have in Prospect 
(54) 

Lumber Clubs and Exchanges (56) 

Hoo-Hoo Doings (56) 

Lumbermen at Play (57) 


Contents 


Miscellaneous 

The Standardization of Sawmill Maehinery 
(36) 

Shed Grouping Makes for Easy Handling 
(37) 

Aggressive Merchandisers New Plan to Sell 
Goods (37) 

Magie City Founded by Lumber Company 
Is Dedicated (45) 

Lien Law Experts’ Replies to Question- 
naire (46) 

Kept Busy On Oak Flooring and Closet 
Lining (47) 

What a Progressive Concern Is Doing for 
the Retailer (50-51) 

The Cost of Growing Northern Hardwood 
(52) 

Reindeer Thrive on Cut-Over Land (92) 

Index to Advertisements 

Lumber (98) 

Machinery (99) 

Miscellaneous (99) 


District Lumber News 


Atlanta, Ga....... TD Merrill, Wis...... 71 
Baltimore, Md..... 91 Milwaukee, Wis... 70 
Beaumont, Tex.... 76 Minneapolis, Minn. 75 
3ellingham, Wash. 73 New Orleans, La... 75 
Boston, Mass..... 77 New York, N. Y¥. . 77 
i |, 2 eee 71 Norfolk, Va....... 91 
Cleveland, Ohio... 71 Omaha, Neb....... 76 
Columbus, Ohio... 71 Philadelphia, Pa... 91 
Duluth, Minn..... 76 Pittsburgh, Pa.... 91 
Evansville, Ind.... 71 Portland, Ore..... 74 
Everett, Wash..... 73 St. Louis, Mo..... 91 
Hattiesburg, Miss.. 91 San Francisco, 
Houston, Tex..... 76 CR eececanne 74 
Indianapolis, Ind.. 71 Seattle, Wash..... 72 
Jackson, Miss..... 75 Shreveport, La.... 76 
Kansas City, Mo... 91 Spokane, Wash.... 74 
Lake Charles, La.. 76 Tacoma, Wash.... 72 
Los Angeles, Calif. 74 Toronto, Ont., Can. 91 
Louisville, Ky..... 70 Tuscaloosa, Ala... 75 
Macon, Ga........ ‘a Vaneouver, B. C... 75 
Memphis, Tenn.... 70 Warren, Ark...... 76 








Even a Hobby Horse May Be Useful 





ESPITE ITS MANY ATTRACTIONS and inducements, busi- 
ness can hardly satisfy all the needs of a norma! mind. 
Change, relaxation and recreation are indispensable; the 

problem is to get them without neglect or loss of business. Some 
have recourse to sports, others to hobbies. A hobby is apt to be 
ludicrous to everybody but to him who pursues it; but however 
funny it may be to others it brings to him exactly the mental and 
physical relaxation needed to refresh and renew his interest in 
business. 

In the Realm of the Retailer this week reference is made to the 
hobby of one of the oldest as well as one of the most enterprising 
and successful middle West lumbermen. His hobby is genealogy 
of his own family; interest in which, the Realm editor opines, is 
about balanced with interest in business. Interest and pride in 
one’s ancestry inspires a desire to be worthy of the family’s finest 
traditions. One does not look for the ignoble in one’s forebears, 
but for the noble; and aims to emulate the best in the best, rather 
than to drop to the level of the worst. 

Pursuing a hobby is a recreation, or it should be. A few men 
trot their hobbies out on all occasions, but that is an abuse of them, 
for tho they are an aid to business they have no place in business. 


The hobby horse is not designed for draft purposes; it is wholly a 
pleasure animal, always appearing to be bound somewhere but 
never quite arriving. But its performances excite as much en- 
thusiasm in its owner as if it won the Derby. 

Enthusiasm is indispensable to success in business, as it is to the 
enjoyment of a hobby. Indeed, there is something akin to divinity 
in enthusiasm, as the word itself originally signified; and the mar- 
velous accomplishments of enthusiasts sometimes suggest inspira- 
tion. When business cares burden and enthusiasm is blunted, the 
wise have recourse to their hobbies; and they find, as intimated by 
the Realm editor, that they can balance their hobbies against busi- 
ness with benefit to business. 

A hobby is neither a habit nor a dissipation; it neither scatters 
nor wholly wastes effort. It concentrates and conserves at the same 
time that it exercises and develops the faculties. Chosen properly it 
increases the number of social contacts, enlarges the interests and 
warms the sympathies. The hobby introduces its devotee into new 
environments, calls into play different faculties and gives direc- 
tion to latent aptitudes. It makes him a better business man, a 
better neighbor and a better citizen. The man with a hobby has an 
antidote for the worries of business. 
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Financial Factors Involved in Reforestation 


EFORESTATION IS PREEMINENTLY a matter of finance. 
Whenever it is proposed to grow trees the first question that 
arises is, Will it pay? Fortunately, there has been consider- 

able experience to support the contention that it will, so far as some 
kinds of wood in certain localities are concerned. That under pres- 
ent conditions in all forest regions it is economically practicable to 
grow all kinds of trees is not so well established. 


When the Senate forestry committee asked the lumbermen of the 
Lake States if they could afford to regrow the hardwoods, the latter 
said that so far as their knowledge of the matter afforded a basts 
for any opinion at all it indicated that the growing of hardwoods 
holds out no promise of profit to them. In order that the committee 
might know how they reached that conclusion the lumbermen pre- 
pared and filed with the committee a statement showing hypotheti- 
cally what the expectations are in tree growing. That report in 
part is published on page 52 of this paper. 

Sound finance demands that all the contingencies of a business 
project shall be considered and, so far as human wisdom permits, 
be provided for in the scheme of financing. Accessible and other- 
wise desirable timber has been quite consistently rising in value 
over many years. How much farther it will rise nobody can foresee 
because nobody can know in advance how future inventions and dis- 
coveries will affect the uses of wood. Fire protection, however 
effective it may be, is not tree insurance. Insect attack is a threat 
that hangs over every forest. Differences in the rates of growth 
involve the matter of competition between regions. Rates of assess- 
ment, interest on investment and other factors enter into the 
problem. 

All intelligent and sincere discussion of the problems of reforesta- 
tion contributes something toward their solution, and if the people 
of the United States are to perpetuate their wood supply these prob- 
lems must be solved, the sooner the better. Lumbermen of every 
branch of the industry as well as other citizens are interested in 
forestry because the growing of trees can not go on without public 
support. The State may not find it necessary to grow all the trees, 
but the public will have to make tree growing possible by adopting 
correct methods of taxing forest lands, by making fire protection 
practicable, and, it may be, by capitalizing forestry projects. No 
attempt is made here to forecast the public policy on reforestation; 
but the publishing of this report is made the occasion to urge that 
lumbermen, first of all citizens, should be informed regarding the 
task that confronts the nation in renewing its forests. 


“Such Stuff As Dreams Are Made On” 


NE OF THE MOST TELLING LINES in Drinkwater’s play 
portraying the life of Abraham Lincoln occurs when the 
great President, confronted by one of the minor, individual 

tragedies of war, after a moment’s pensive silence remarks—seem- 
ingly less to those about him than to himself—“It’s a queer world!” 
How frequently we hear the same phrase spoken in casual comment 
upon some peculiar happening, serious or comical. Indeed, it seems 
the only fitting comment sometimes, so strange are the whims 
of fate; so seemingly impossible the results that often follow the 
most trivial causes. 

For instance, what could be stranger than a mouse causing the 
death of three men? Of all created things—a mouse! “Wee, cow- 
erin’ tim’rous beastie,’ when the unseen hand of fate directs, your 
very timidity may be as deadly in its results as the ferocity of the 
lion. Here is the story, as told by the Daily Mining Journal, of 
Marquette, Mich., in its issue of July 11. Five men, employees 
of the county highway commission, were riding a heavy motor 
truck to their work. One of them noticed a mouse in a corner of the 
truck and tried to catch it. The tiny animal ran up the body of the 
man seated beside the driver, causing him to move suddenly and 
strike the driver’s elbow so forcibly that the latter lost control of 
the truck, which swerved and turned turtle into a shallow pond 
which it had been skirting. Three of the men were pinned under the 
truck and drowned, the other two escaping with injuries. 

But let us turn from tragedy to comedy. The daily newspapers 
of July 15 carried a Washington dispatch telling the world that 
Uncle Sam was in the market for 1,200 good, husky bedbugs at a 
cent apiece, the live stock to be delivered at the Department of Ag- 
riculture’s experiment station at Vienna, Va., for experimental 
work by the insect division of the department. The dispatch added 
that a single bug had been received, shipped from Philadelphia, 
(why Philadelphia?), carefully packed, or housed, in a small box, 
and that it had been unloaded in first class condition, alive and hun- 
gry—the latter being an ingrained characteristic of the brute. 
Ye gods and little fishes—what a cinch it would have been to fill 
the order, at one fell swoop, in some of the old time bunk houses! 


To complete the record, we must mention the further fact that 
County Agent C. G. Code on July 17 motored into Medford, Ore., 
with 800,000 lady bugs in the back seat of his car, which he released 
in the orchards of that vicinity. The lady bugs, says Cate, may 
eventually clear the orchards of scale and aphis. Here’s hoping— 
and the end of this tale of mice, bugs and “such small deer,” 
to quote Bill Shakespeare—to whom we also are indebted for the 
caption of this bit of editorial froth. 





Larger Farm Storage May Help Wheat Market 


ECENT DROPS IN THE PRICE of wheat have been discour- 
aging to a farm population that already was suffering from a 
disparity between the cost of goods bought and the prices of 

farm products sold. Always in such a situation the politicians are 
the promptest with proposals for relief; and, however ineffective 
the remedies they propose, many of them will ride into office on a 
wave of agricultural resentment. Fortunately, recent experience 
in price fixing has made everybody wary of that remedy but others 
no more promising of real help may be expected. 

One fact appears to be quite clear, and it is that the vagaries of 
human appetite are a considerable factor in determining the demand 
for food crops. Wheat may still be the “staff of life,” but at times 
many people manage to limp along pretty well without it. Ap- 
parently, in stress of war’s necessities many people learned to eat 
less wheat bread and they have persisted in the habit. Evidently 
also, wheat growers got the habit of producing in larger quantities 
owing to the stimulus of war prices and they have persisted in the 
habit since war demand has been cut off. 

Methods of marketing wheat are admittedly unscientific, the 
greater part of the crop leaving the producers’ hands long before it 
is needed by the ultimate consumer. For transportation reasons 
as well as for financial reasons, it would be better if producers them- 
selves could hold their wheat until consumers’ demand began to be 
felt. If fed into the market as actually needed the avenues of trans- 
portation would not be congested by the movement and producers 
might expect to get some of the margin that now goes to other 
holders. 

What really is required to insure rural prosperity is diversified 
farming, and the inadequate return from wheat ought to convince 
wheat growers of the folly of neglecting other crops and livestock. 
Wheat growing always has been a story of progressive soil deple- 
tion, as indeed has been the story of all agriculture unaccompanied 
by stockraising and the application of commercial fertilizers. The 
cure for most of the farmer’s troubles is a balanced agriculture as 


well as a balanced market. Every producer whether he be farmer 
or manufacturer must produce for a market, by either restricting 
or adapting his product to the demand. Under most modern con- 
ditions it is practicable to do both. As the farmer can not know in 
advance of production what the demand will be for any given 
crop, his best recourse is to produce a variety of crops so that he 
may profit by varying demand. 

Of course the wheat grower must cut his production cloth to fit 
the market pattern. But consumption is not like the laws of the 
Medes and Persians; it varies with the whims of custom and ap- 
petite. Consumption of nearly every other product has at times 
been vastly increased by advertising, and if the wheat growers 
of the country can get each person in the United States to take the 
Carpenter’s advice to the Walrus and “cut another slice” of bread, 
the demand for bread will soon wipe out the wheat surplus. There 
may be some merit also in the proposal that consumers buy flour 
by the barrel. 

It is pretty generally recognized that the most promising way for 
the farmer out of his present dilemma is in larger storage of wheat 
and grains on the farm. It is neither practicable nor necessary to 
hold an entire wheat crop on the farms; a relatively small part 
withheld from sale would prevent a market glut. Holding any kind 
of farm crop involves a financial problem that may not be readily 
solved by every farmer; but with the codperation of the bankers a 
way can be found in most cases to keep the wheat crop on the farm 
for a short time at least. Facilities for storage larger than usual 
would be required, and lumbermen from enlightened self interest 
as well as from public spirit ought to strain a point if need be to 
enable their farmer friends to build the bins and granaries needed 
to store their wheat until it can be profitably marketed. In the long 
run lumbermen and other merchants as well as the community as a 
whole will prosper with the farmers and because the latter prosper. 
Hence the sane marketing of farm products should be made a com- 
munity affair. 
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Tie Industry Hurt By Lax Inspection 


RADING OF LUMBER AND OTHER forest products is so 
generally established as a practice in the industry that no- 
body would seriously advocate its abandonment and yet it 

must be admitted that the application of grades sometimes varies 
in strictness with the demand for the stock inspected. Scarcity and 
strong demand may serve to make the buyer’s inspector lenient at 
one time, while in case of a buyer’s market the same inspector may 
insist upon the strictest application of every rule. 

A striking example of the influence of market conditions upon 
inspection and the application of specifications is shown in an 
article on tie inspection in the July number of Railway Engineer- 
ing and Maintenance, entitled “Lax Inspection Threatens to De- 
moralize Tie Production.” : 

In the first place the author points to the fact that tie renewals 
“have been permitted to fluctuate more directly with the earnings of 
the roads than sound maintenance practices would dictate. Furth- 
ermore, many of the roads have usually postponed their purchases 
until the last minute and then have rushed into the market for 
quantities greater than could be produced quickly.” Withdrawal of 
the roads from the market in 1921 and early in 1922 brought a 
slump in prices and a curtailment of tie production. When they 
came back into the market last fall they found it disorganized and 
without reserve stocks. The demand so far exceeded the supply 
that buyers’ competition pushed the prices up and made the inspec- 
tion correspondingly lax. 

Numerous illustrations accompanying the article referred to show 
examples of undergrading that almost warrant the inference that 


the specifications of the American Railway Engineering Association 
had been ignored entirely. The net result of lax grading has been 
not only a loss of the progress made toward systematic tie produc- 
tion but a substantial increase in the cost of ties. This is an even 
more serious matter than might appear from that statement alone; 
for the use of inferior ties must be reflected in costs of maintenance. 
Some roads have of course insisted upon an observance of the speci- 
fications; but others actually have bought inferior ties that had 
been rejected for decay, without imposing any penalty on that ac- 
count. 

One pile of ties shown in an illustration in connection with the 
article contained thirty-five ties, which were accepted and graded by 
the railroad inspector as 17 grade 3, and 18 grade 5; whereas, ac- 
curate grading showed 7 rejects, 7 grade 3, 6 grade 4 and 14 grade 
5. An investigation in this yard showed that the roads were paying 
a premium of $12.30 a pile because of deviations from official spec- 
ifications. 

While the roads may for the present be the chief losers by this 
lax inspection, the tie producers themselves ultimately will lose 
more as a result of the demoralization brought about in this man- 
ner. There is really no way to determine what the market is without 
grades as a basis for comparison, and the time will come when 
producers will see this. In the present situation the roads are 
wholly at fault, according to the author already quoted, and he fully 
substantiates his conclusions by photographs showing the inspec- 
tors’ own markings. If the railroads want an ample supply of ties 
when they need them, they certainly can not afford deliberately to 
disregard the only principles on which tie production can be carried 
on successfully. 




















Discuss Stumpage Value Question 
| Special Telegram to AMERICAN LUMBERMAN ] 


WASHINGTON, D. C., July 19.—A large group 
of southern softwood producers, representing 
the Southern Pine Association, Georgia-Florida 
Saw Mill Association, North Carolina Pine As- 
sociation and other interested groups, met to- 
day at the Raleigh Hotel for preliminary dis- 
cussion of the stumpage value question, which 
is to be taken up tomorrow with the timber sec- 
tion of the income tax division. 


It was quite obvious from the general discus- 
sion that the lumbermen are determined to se- 
cure what they consider a reasonable value for 
their stumpage as of March 1, 1913, if it is at 
all possible to do so. The values so far accorded 
to certain individuals present were declared to 
be absurd and ridiculous. In the case of one 
large mill, its representative pointed out that 
the timber section was willing to grant a value 
of $5 a thousand feet. If this were accepted, 
he said, it would mean a difference of nearly 
$500,000 in the company’s taxes, which the 
company can not possibly accept. 

One hardwood representative, who dropped 
into the meeting to tell his experience for what 
it was worth, said that the timber section was 
following lines laid down for it by those higher 
up, and advised that the softwood producers 
seek a hearing by Commissioner of Internal Rev- 
enue Blair or Secretary of the Treasury Mellon 
himself. He said the plan followed in his case 
was to take the average of a number of small 
sales about March 1, 1913, most of them prob- 
ably timber held by farmers, who had no means 
of their own for getting it to market, and use 
that average as the value to be granted hard- 
wood lumber manufacturers. The result was a 
value of around $2.65 a thousand feet, which he 
insisted was utterly out of the question and 
would not be accepted. In view of the fact that 
the timber section feels bound to follow the lines 
laid down for it, he said it was really hardly 
worth while to fight that section. 

William 8. Bennet, vice president of the Ed- 
ward Hines Lumber Co., who presided, while 
agreeing that it was advisable to take the valua- 
tion question higher up, if necessary, said he 
thought it important to-go first to the timber 
section and start the ball rolling there. Then 
a foundation would be laid for going higher up. 

One softwood man told his experience, which 
did not agree with some of the others. His com- 


pany had succeeded in getting a value of $7 a 
thousand feet. 

All recognized that valuation would be deter- 
mined in individual cases, but the general view 
expressed was that some fundamental rule 
should be established. For example, several 
present who had been before the timber section 
said they were unable to ascertain how the valua- 
tion proposed to be given them was arrived at. 
This they think they are entitled to know. 

Some lumbermen are disposed to go into the 
courts if necessary, rather than accept a valua- 
tion which they feel is unjust and unreasonable. 

Before adjourning for luncheon, a committee 
of lumbermen was appointed to select a spokes- 
man for the hearing tomorrow. The situation 
will be further discussed by the lumbermen this 
afternoon. 


Oppose Rehearing in Millwork Case 
[Special Telegram to AMERICAN LUMBERMAN ] 


WASHINGTON, D. C., July 19.—Counsel for 
the Oregon and Washington mills interested 
today filed with the Interstate Commerce Com- 
mission a brief opposing the petition of the 
railroads for rehearing or reargument of Doc- 
ket No. 6490—Anson, Gilkey & Hurd Co. vs. 
Southern Pacifie Co. et al—and Docket No. 
8,819—West Coast Lumbermen’s Association, 
et al, vs. Boston & Albany Railroad Co. et al— 
involving rates on sash, doors and other mill- 
work from Mississippi Valley points and west 
Coast points to eastern and New England 
territories. 

The Anson, Gilkey & Hurd Co. and allied 
interests already have filed a petition for re- 
hearing or reargument, but on grounds dif- 
ferent from those advanced by the defendants. 

The west Coast interests in their brief de- 
clare that the order mentioned by the defend- 
ants in their petition did not require them to 
cancel joint rates to eastern and New England 
territories, but should have been complied 
with by leaving the Pacific Coast rates un- 
touched and reducing the Mississippi Valley 
rates to the extent necessary to create a proper 
relationship. By their action, it is contended, 
the carriers subjected Pacific coast shippers to 
rates that are grossly unreasonable, in order 
to remedy the discrimination which the com- 
mission found existed against the Mississippi 
Valley mills. 

While none of the parties may be entirely 
satisfied with the findings of the commission, 





it is declared that this litigation, which has 
been running on for nearly ten years, should be 
ended. If the petition for rehearing or rear- 
gument is granted, the case may drag out in- 
definitely. Therefore the Oregon and Wash- 
ington shippers want the commission’s orders 
to stand. 


Steady Gain in Lumber Movement 

[Special Telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., July 19.—During the 
week ended July 14 the lumber movement of 
the country, as reflected by telegraphic reports 
from 403 mills received by the National Lumber 
Manufacturers’ Association, showed a substan- 
tial gain over the preceding week. For the 
reporting mills as a whole, shipments were 89 
percent and orders 80 percent of current pro- 
duction. For the Southern Pine Association 
mills the corresponding figures were 94 and 
81 percent, respectively, and for the West Coast 
Lumbermen’s Association mills 105 and 111 
percent. 

The 134 reporting mills of the Southern Pine 
Association give their unfilled orders as 233,- 
062,050 feet, as compared with 242,493,030 feet 
for the preceding week, and the 131 reporting 
West Coast Lumbermen’s Association mills give 
their unfilled orders as 349,761,933 feet, as 
against 316,284,089 feet the week before. The 
two groups together show an increase of 24,046,- 
864 feet in unfilled orders over the preceding 
week. 

Figures for the last week, compared with 
those of the revised list of 403 mills for the 
week before, follow: Production—248,188,107 
feet, against 191,605,481 feet; corresponding 
week last year, 216,084,971 feet (359 mills). 
Shipments—220,089,058 feet, against 176,612,- 
258 feet; same week last year, 219,045,681 feet. 
Orders—199,467,237 feet, against 162,725,629 
feet; same week last year, 184,562,891 feet. 

The production of 134 Southern Pine Associa- 
tion mills last week aggregated 75,260,246 feet, 
against 67,978,072 feet the week before, with 
the same number of mills reporting. Shipments 
were 70,481,970 feet, against 63,164,759 feet. 
Orders were 61,050,990 feet, against 52,214,242 
feet. 

Production of 131 West Coast Lumbermen’s 
Association mills was 90,281,405 feet, against 
54,681,616 feet the week before, with 121 mills 
reporting. Shipments were 94,642,877 feet, 


(Concluded on page 63) 
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Créosoting Shingles Successfully 

We have noticed the query and comment on 
creosoting shingles. Dipping shingles with creosote 
is a rather expensive proposition. A mail order 
house has a price of something like 95 cents a 
gallon on a creosote oil, f.o.b. Chicago. This con 
cern indicates that a gallon would butt dip some- 
thing like six or eight posts, and butt dipping, 
the Forest Service bulletins indicate, is but a 
makeshift, as is shown in Entomology Circular No. 
134. Also see Forest Circular No. 156. 

The inquirer should prevail on some creosoter 
to treat about two carloads of shingles for him. 
If he dips the shingles they will likely decay on 
him and he will forever ‘‘have it in for’’ creosote. 
He will tell his friends that the shingles are 
creosoted and they will get the impression that the 
work has been well done by pressure vacuum 
processes. He will get a better shingle by using 
untreated cedar or cypress than by using less dur- 
able woods dipped in creosote. He should by all 
means use less durable wood creosoted, if he can 
get some retailer or creosoter to put in a couple 
of cars for one charge, or one treatment.—INQUIRY 
No. 977A. 

[The foregoing comment has reference to 
Inquiry No. 977 page 42 in the May 19 issue 
of the AMERICAN LUMBERMAN. It is made by 
the general manager of one of the largest 
creosoting plants in the southern pine lumber 
region. The name of the original inquirer has 
been supplied to the southern concern and the 
comment is published here for the benefit of 
readers interested in the creosoting of shingles 
and other forest products.—EDITor. | 


What Is Merchantable Lumber? 


We would like to have the word merchantable 
defined in the lumber business. A question has 
arisen between our contractors and us as to whether 
it means any lumber that will go on the market at 
a profit; or does it mean anything that will go 
on the market without a profit? Our contract reads 
“to cut for all defects.” Is a crook considered 2 
defect ?—INquiryY No. 1,040. 

[The foregoing inquiry, which comes from 
West Virginia, does not specify any particu- 
lar wood. The term ‘‘merchantable’’ has been 
variously defined by the different lumber organi- 
zations. The Northern Hemlock & Hardwood 
Manufacturers’ Association defines inch mer- 
chantable hemlock as a combination made up 
of 50 pereent each of No. 1 and No. 2. The 
same organization defines merchantable dimen- 
sion similarly. The official grading rules pro- 
posed for eastern spruce and hemlock, but not 
yet adopted, contain the following definition 
of merchantable spruce: 

‘*Merchantable spruce 1 inch in thickness 
shall be well manufactured, 8 feet and upwards 
in length and 4 inches and upwards in width 
provided that there shall not be more than 10 
percent of 8-foot lengths or 10 percent of 4- 
inch widths in any lot. : 

‘*In addition to the defects permitted in No. 
1 grade, it may have wane for one-third the 
length of the piece, provided there are three 
square corners. Some stained sap, if otherwise 
sound, shall be permissible, but this grade shall 
be free on both sides from very large, coarse, or 
loose knots, knot holes, or large worm holes, 
gum seams, shakes, splits and rot.’’ 

In the AMERICAN LUMBERMAN of May 7, 
1921, in response to a request for a definition 
of merchantable lumber and logs the following 
information is given: 

On page 41 of the Journal of Forestry, Janu- 
ary, 1918, occur the following definitions: ‘‘ Mer- 
chantable—The name of a specifie grade of 
southern pine timbers. Merchantable logs—A 
log that will make lumber of a quality and in 
sufficient amount to make it profitable to take 
to a mill and have it sawed. (Supreme Court 
of Michigan 82, Northwestern Reporter. 230) 
Merchantable lumber—As applied to the output 
of a sawmill, the entire cut of the mill, except 
mill culls. Merchantable timber—usually in- 
terpreted to mean timber that can be manufac- 
tured and sold at not less than cost. The pur- 
pose for which the timber can be used and local 


custom are factors which influence the degree 
of utilization.’’ 

On page 56 of the AMERICAN LUMBERMAN 
of Feb. 28, 1914, appeared a synopsis of the 
Michigan court decision referred to above, which 
was published in response to a query as to the 
meaning of ‘‘merchantable timber.’’ So it 
is not a new question. 

A lumber company in Wisconsin writes under 
date of April 23, as follows: ‘‘ There is a defi 
nite grade of merchantable longleaf yellow pine, 
known as the Interstate Rules of 1905, and 
adopted by the New York Lumber Trade Asso- 
ciation, the Georgia Interstate Sawmill Associ- 
ation, Yellow Pine Exchange of New York, Phil- 
adelphia Lumbermen’s Exchange, and the Lum- 
ber Exchange of Baltimore.’’ 

The inspection rules of the North Carolina 
Pine Association define merchantable red heart 





a 


who acknowledged that the shipment contained a 
percentage of clear birch. He gave as his reason 
for doing this the fact that clear birch is more 
valuable than No. 1 maple. 

We replied to the manufacturer, calling his at- 
tention to the fact that the properties of the two 
woods are not the same; that our customer in 
ordering No. 1 maple flooring had wanted a hard 
floor; he did not want a clear floor, or he would 
have so specified in his order. (Our customer had 
laid this flooring in a factory where tacks fall on 
the floor and where the floor is otherwise subjected 
to very hard usage.) 

We are just now in receipt of a letter from the 
manufacturer advising us “that it takes a Philadel- 
phia lawyer to tell the difference between the 
ordinary birch and maple. As far as wearing 
values are concerned there is very little, if any 
difference ete.” 

We feel this is a clear-cut case of substitution, 
and as our reputation is at stake, we will be com- 

















What is believed to be the most valuable and the largest pile of sawdust in the world is at present 


at Portland, Ore. 


It is estimated to be worth $120,000 if it could be remanufactured into 


lumber, and represents the waste from three months operations, 24-hour shift, of the Inman- 


Poulsen mill 





as a grade consisting of red heart boards 


‘“which may be used with a waste of not ex- 
ceeding 25 percent; except that 8-, 10 and 12- 
inch shall cross-cut sound in the widths for 
which they are shipped without the above limit 
of waste.’’ 

Readers of the AMERICAN LUMBERMAN are 
invited to give any additional information they 
may have regarding the use of the term ‘‘mer- 
chantable.’ ’—EpITor. | 


Mixing Birch with Maple Flooring 


Will you be good enough to give your opinion of 
the following transaction : 


Some weeks ago we placed an order with a maple 
flooring manufacturer calling for 16,000 feet 1x4 
No. 1 maple flooring. We received the mill’s ac- 
knowledgment agreeing specifically with our order. 
Some time later the car was shipped, and recon- 
signed by us direct to our customer. Upon receipt 
of the flooring the customer paid us in full, and we 
in turn paid the manufacturer. Several weeks later 
our customer laid the flooring, and then made the 
discovery that it was not all maple, but seemed to 
contain a very large percentage of birch. Not feel- 
ing qualified to distinguish maple from birch, we 
submitted samples to a timber expert who subjected 
the samples to a laboratory test and reported that 
half of them were birch. 

We took the matter up with the manufacturer, 





pelled to make our customer an allowance. We 


feel the manufacturer should compensate us for this 
loss. 

If we are wrong, we would like to know it. Your 
opinion will be greatly appreciated.—INQuIRY No. 
1,032. 

[The foregoing inquiry comes from a Missouri 
lumber concern. On the facts as stated in this 
inquiry there appears to be hardly room for a 
difference of opinion. It would seem that to 
supply a mixture of maple and birch flooring 
on an order ealling for maple flooring is a clear 
case of substitution. So far as the seller in 
this case is concerned there evidently was no 
intent to misrepresent the product or deceive 
the buyer. Evidently the seller assumed that 
in supplying flooring that was worth more he 
was supplying something better than was or 
dered. Readers of the AMERICAN LUMBERMAN 
are invited to comment on this transaction for 
the benefit of the inquirer.—EbITor. ] 


AN OLD cusTOM which survives in Calabria, 
and all southern Italy, is that when a girl baby 
is born in a peasant family, her father imme- 
diately plants a row of poplar trees. The ides 
is that when the girl reaches the age of seven- 
teen the trees will be of sufficient size to cut 
and sell for her dowry. 
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The Crop Situation Reviewed 


The crop situation appears more favorable 
each week. Farmers thruout the country seem 
ussured of excellent harvests and it has been 
estimated that, tho wheat prices recently fell 
below $1 for the first time since 1914, and 
currently sells around that figure, the agricul- 
tural population will pocket approximately 
$1,000,000,000 more this year than last. This 
should stimulate trade with the farming sec- 
tions considerably, and be of special benefit to 
the lumber industry. Reports indicate that tem- 
perature and moisture conditions so far this 
month have been favorable thruout the country, 
except in the more easterly and northeasterly 
States and in certain small sections in the West, 
where drough is felt. Refreshing showers have 
fallen in most parts of the country, and while 
the central West has had severe winds and hail 
storms, these have been confined to small terri- 
tories and have done hardly any damage. High 
temperatures have been favorable to the de- 
velopment of corn in the North and to cotton 
in the South, and both these crops have made 
good progress. Wheat harvesting is moving 
northward and threshing is already being done 
in the South. Oats and barley are closely fol- 
lowing wheat, and while oats are comparatively 
short the crop will be fair to good. Hay has 
improved and is now being eut. Fruit harvests 
all over the country are lighter than last year, 
but nevertheless very satisfactory. Tobacco is 
in good condition; potatoes are doing well, and 
so are sweet potatoes. Live stock is reported 
to be in better than usual shape, owing to the 
generally good pastures and exceptional free 
dom from disease. 


Douglas Fir Fundamentally Strong 


The Douglas fir market has assumed a most 
complex nature, having developed a good deal 
of weakness and yet remaining fundamentally 
strong. Bookings run elose to normal, as here- 
tofore, and are considerably heavier than usual 
at this time of year. Prices, however, are be- 
ing cut by many mills, especially those east of 
the Cascades entirely dependent on rail trade. 
The reason appears to be that an acute car 
shortage is expected later this summer, in view 
of which manufacturers are eager to move out 
their lumber instead of putting it into stock, 
as they normally would and certainly would 
have need of doing now. But price cutting is 
disorganizing trade instead of stimulating it. 
Retailers, after several months of big business, 
have depleted their stocks to a point where 
replenishments on a large scale would be highly 
desirable, but so long as prospects are of 
cheaper lumber tomorrow they will continue 
to restrict purchases to immediate needs. Even 
threatened car shortage does not seem to shake 
this policy. However, the manufacturers are 
taking stock of the situation and find prospects 
for future rail trade promising, both with city 
and country. This leads them to check up on 
their supplies and prices, with the result that 
they find both too low and are likely forthwith 
to call a halt on concessions. Production has 
increased materially since the Fourth, but it is 
not expected that output will again reach pre- 
vious levels, Several mills have discontinued 
extra shifts, and some tidewater mills are re- 
stricting operations in view of the recent slow- 
ing down of California demand and the con- 
tinued inactivity and weakness of Atlantic sea- 
board markets. While California is still plac- 
ing good sized schedules, these generally are at 
prices $2 to $3 below those current a few weeks 
ago. Japanese demand has dropped off some- 
what, but is being replaced by expanding busi- 
uess with South America, Australia and other 
foreign markets. Tidewater mills therefore 
have no trouble keeping order files well filled. 
There is still plenty of railroad business and 
timber orders are numerous, but the mills do 


not appear especially eager for new eutting 
business in view of uncertainties in the log 
market. Upper grades of slash grain are more 
or less plentiful, and it is these that have suf- 
fered the greatest price declines. Nos. 1 and 
2 common vertical grain flooring and stepping 
are scarce and in big demand. Fir finish and 
ear siding are also active items. Common is 
not so plentiful, and it seems that future de- 
mand will be largely concentrated on such 
stock. Dimension has worked off considerably 
in price, despite short stocks and a big pros 
pective fall demand. Outside of 1x8-inch No. 
1 common shiplap, there does not appear to be 
any large quantity of 1-inch common anywhere. 


Northern Hardwoods and Softwoods 


Trade in northern hardwoods is steady and, 
uecording to reports, ‘‘ very satisfactory for this 
season of year.’’ Prices have remained firm at 
levels that have prevailed during the last three 
weeks, and have been featured by an apparent 
upward tendency on common birch, following re- 
cessions that had carried this wood to a com- 
paratively low point. Maple continues to be 
the market leader, and is markedly scarce. 
While prospects are for upper grades remain- 
ing where they now are, predictions are general 





Statistics on production, orders and 
shipments appear on page 42 





that the common grades will show some early 
advances, due to the exceedingly low stocks and 
the known extent of industrial requirements. 
Such a price movement would be logical, it is 
claimed, as the spread between the common and 
the upper grades is far greater than warranted, 
and as uppers can not be expected to recede ma- 
terially, it remains for the commons to narrow 
the spread. Hemlock is enjoying an excellent 
demand in the Wisconsin-Michigan territory, but 
the Chicago and eastern markets are quite dull, 
in the former case because of the low prevailing 
prices on southern pine and in the latter be- 
cause of severe competition from North Caro- 
lina pine and other southeastern and southern 
mills, as well as from the enormous quantities 
of Douglas fir and western hemlock which re 
cently have been received by cargo from the 
west Coast. Northern pine continues to find a 
fair market, at unchanged prices. Labor thru- 
out the North is reported to be very scarce, 
especially in the logging camps, and it is feared 
that log production is going to be much below 
the needs of the sawmills during the rest of 
the year. 


Southern Hardwood Trade Features 


Current volume of southern hardwood trade 
is generally reported to be fully normal for 
this time of year. There remain many distrib- 
uters who complain regarding the lack of busi- 
ness, but it appears that they are ‘‘speakiny 
comparatively.’’? Trade authorities point out 
that it is only in comparison with the abnormal- 
ly heavy run of orders last winter and spring, 
when conditions were dislocated and unique, 
that the present movement can be called 
lethargic. When, to the contrary, it is con- 
sidered that July and August usually are the 
dullest of the year in the hardwood trade, be- 
cause of vacations and other seasonal factors, it 
will be found that current bookings are perhaps 
a little above the ordinary. The fact remains, 
however, that business is spotty, considerable 
being transacted in one place and hardly any in 
another. June was a dull month, but an in- 
crease in activity was discernible toward its 
end, and this increase has been steady, tho 
slow, ever since. Certain furniture manufac- 
turers have lately reéntered the market on a 
good scale, following activities at the recent 
furniture shows, and prospects are that buying 


from this source will be considerable within a 
few weeks. Other consumers oceupy virtually 
the same position on the market as heretofore, 
tho most of them show a little more life. Auto- 
mobile manufacturers; building interests other 
than flooring manufacturers; railroads; box 
and crating makers and exporters are the larg- 
est factors in the trade. Prices have shown 
virtually no changes during the last week, re- 
maining level as a result of lack of pressure 
to sell. Production is still low, and in no woods, 
except gum and possibly oak, are dry stocks 
plentiful. 


North Carolina Pine Conditions 


While sales of kiln dried North Carolina pine 
took another material drop during the first week 
of this month, inquiries have subsequently in- 
creased, and a revival of trade before long is 
generally expected. Bookings in their latest 
decline touched 30 percent of normal, the low- 
est point in months. Shipments and produe- 
tion also set new low records for this year, the 
former being 48 percent and the latter 58 per- 
cent of normal. The market is correspondingly 
weak, but the larger mills show little disposition 
to reduce their prices further, feeling that such 
action would not stimulate sales. Most of the 
orders now offered are for immediate shipment, 
made necessary because of the depleted and 
badly broken stocks in retailers’ and consum- 
ers’ hands, and those mills able to furnish 
such service rarely have difficulty in securing 
prices asked. As a matter of fact, it is now 
comparatively easy to secure immediate deliv- 
ery, as mill stocks have generally been re- 
habilitated during the several recent weeks of 
dull business. However, there are no burden- 
some surplus stocks, and manufacturers believe 
that when business develops, as it soon must in 
view of consuming needs, the market will quick- 
ly recover a good deal of its former strength. 
Competition from the air drying mills is beeom- 
ing less acute, as the very low prices recently 
offered by these has attracted a good deal of 
business in various items, especially roofers, and 
the tendency on the part of these mills conse- 
quently is to stiffen quotations. 


Southern Pine Trade Quickening 


The southern pine market is quickening, and 
continues to show the steadiness developed early 
this month. Wholesalers in several larger cities 
report a big recent increase in retail buying, 
tho there has not been much change in its char- 
acter. Forward buying is still seldom indulged 
in and the vast majority of orders are for im- 
mediate deliveries, to cover pressing needs. The 
frequency of such orders shows the true state of 
retail stocks, and makes it appear that business 
can not much longer be dammed up. Tho the 
customarily dull summer months have been en- 
tered into, yards continue to sell large quantities 
of lumber, and look forward to a very busy fall. 
Many of the larger manufacturers meanwhile 
are restricting their sales to surplus and odd 
items, with the intention of building up their 
assortments so as to enable them to take care 
of the much increased fall trade which they also 
see approaching. It is noticeable that while 
most retailers continue to buy only on a hand- 
to-mouth basis, several of the larger ones are 
now coming into the market for larger quan- 
tities, sometimes as much as fifty cars, in order 
to protect themselves against difficulties whieh 
may develop in connection with car shortage this 
fall. Industrial trade has shown little change, 
and exports to South America and the West 
Indies, tho having eased up a bit compared with 
a month or six weeks ago, are still well main- 
tained and productive of good prices. Prices as 
a whole have been steady this week, showing no 
material fluctuation in either direction, tho the 
tendency on some of the popular items appears 
to be upward. 
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The Standardization of Sawmill Machinery’ 


Probably no industry as extensive and im- 
portant as the manufacture of lumber pays so 
little attention to standardization of equip- 
ment, both in logging and manufacturing, yet 
use of these ideas, especially in building a new 
plant, will pay unheard of dividends to those 
who adopt proper plans of standardization. 

No doubt you are all familiar with the 
efforts of Secretary Hoover, of the Depart- 
ment of Commerce, to eliminate waste in in- 
dustry, by a reduction in sizes and styles of 
almost every commodity manufactured, in- 
cluding lumber. A few examples of how these 
efforts have worked out may be of interest: 

Commodity 
Pipe ANd! CASING. «<6 000% 
ASAE WEDDING 6 ios 60 s.0 9 50 wenleo 
LETT ECO 1 a 


Reduced from 
3,080 to 31 sizes 
W75to 4sizes 
2,044 to 820 sizes 
1,092 to 137 sizes 
PUPS TUTINGG 6.6 6cs oie 5 area cee 17,000 to 610 sizes 
Reinforcing steel.......... 34 to 11 sizes 
Le? 1) [i ae 60 to 14 sizes 
Until recently very little standardization 
has been done in any line, with 
the notable exception of the mas- 


it cost. Machinery makers of all kinds, a 
generation ago, designed their machinery with 
odd sized shafts, odd threads, odd gearing— 
trick. sizes to throw the repair man off the 
track. 

Not many years ago, an east Texas sawmill 
shop decided to make some new racks for 
their carriage, forged out, and teeth cut from 
solid. They measured the old rack—found 
the teeth were l-inch pitch, and made the 
new ones, only to find that the teeth were 
really 1 4/100-inch pitch, and to use them, new 
ratchets and dials had to be purchased to 
suit. It was a trick size that only one me- 
chanic in a hundred would get on to. Yet 
this class of equipment is still being made 
and sold. It is hard to eliminate old stand- 
ards that have been in use for years. Odd 
shafting and key seating are still being made 
and sold to the unthinking buyer, regardless 
of American standards, as now known. 

The manufacturer of machinery, however, is 
no more to blame than the sawmill man, for 
he has been encouraged at every turn to make 


chinery and its transmission, are used, and [| 
have found that the following rules can be 
practically worked out: There should be not 
more than six sizes of shafting, two sizes of 
gears, two sizes of friction, four sizes of chain 
and corresponding sprocket, same sizes and bore 
thruout. This sometimes may place a heavier 
shaft where a lighter one would do, but the ad- 
vantage of having duplication will soon pay 
for the extra expense. 

Live rolls, gearing, and transfer machinery 
should be in duplicate thruout; the carriages, 
band mills and edgers should all be duplicates, as 
well as the steam feeds and steam niggers, and 
the same sized steam cylinders for log and han- 
dling machinery should be used. 

Log haul and slab conveyor chains, sprockets 
and drives should be duplicate. Not over six 
widths of belting should be used in a modern 
sawmill; and not over six sizes of pipe, which 
will eliminate many extra sizes of fittings usual- 
ly carried. Then, if the machinery is of im- 
proved design, so that parts that wear can be 
replaced and the machine brought back to stand- 
ard, much repair work will be 
eliminated. 








ter car builders, thru their asso- 
ciation, which has adopted stand- 
ards of railroad equipment that 
are used on every railway in the 
United States and Canada, so 
that replacements and repairs can 
be made anywhere at a fixed 
price. 

Not many months ago, an order 
was placed for 150,000 cars about 
two weeks after the decision was 
made to purchase, which would 
have been an absolute impossibil- 
ity without standardized speci- 
fications. 

In this connection it is interest- 
ing to note what the placing of 
an order of this kind means to the Mi 
business of a country. This num- 
ber of cars, weighing 40,000 
pounds each, means that about 
41%4 times that weight must be 
handled in raw materials—iron 
ore, coal, coke, iron, steel, logs 
and lumber; in fact, everything 
that enters in their construction. 
This material has been estimated 
to be equivalent to 700,000 ear- 
loads weighing 30,000 pounds 








Live rolls, 


In a Modern Sawmill 


There should be not more than six sizes of shaft- 
ing; two sizes of gears; two sizes of friction; four 
sizes of chain and corresponding sprocket; 
sizes and bore thruout. 


Carriages, band mills and edgers should be in 
duplicate thruout; also steam feeds and steam nig- 
gers, and same sized steam cylinders for log and 
handling machinery should be used. 


Log haul and slab conveyor chains, sprockets and 
drives should be in duplicate. 


Not over six widths of belting and not more than 
six sizes of pipe should be used. 


Improved oiling systems should be used thruout. 


gearing and transfer machinery 
should be in duplicate thruout. 


In the standardized mill, im- 
proved oiling systems should be 
used thruout that will give thoro 
lubrication and prevent oil waste. 
To this end frictionless bearings 
will aid materially. 


This, perhaps, is as far as 
same standardization will go in the 
sawmill machinery line. Each 


mill man will still have his pref- 
erences for individuality in de- 
sign, simplicity and features that 
from his own experience appeal to 


him. Yet there is an _ evident 
trend of thought among the 
younger mill operators that is 


very refreshing, a breaking away 
from the older ideas, with a desire 
to secure the best, dropping old 
prejudices that stick so0 tightly to 
the old timer. 

The influence of the automobile 
on the mechanies of our day can 
not help but be for good. They 
know that to use the car it must 
be taken care of and kept up. 
They are learning that weight in 
design may be a detriment, that 
the heaviest is not always the 














apiece. 

Locomotives, for instanee, when 
bought new can be standardized, being so 
built that all parts subject to wear can be 
bought from the factory and kept on hand, 
the new parts bringing the machine back in 
perfect alignment, to its original stand. If 
hub plates on drivers, wearing plates on drive 
boxes, also on pony trucks, cylinder bushings 
and pin bushings are used, practically all wear 
on a locomotive can be taken care of in the 
field. Trips to the shop can almost be elimi- 
nated, and such a thing as a general over- 
hauling would be almost unread of, except 
in case of wrecks or serious breakage. The 
same should apply to other equipment, for 
machinery is being made today so that re- 
placing worn parts brings the machine back in 
line, and eliminates the repair shop to a large 
extent. 

When it comes to sawmill machinery, I must 
confess, the problem of standardization has 
never been encouraged by the manufacturers, 
who in earlier times were like manufacturers 
in other lines, the idea being to make a line 
of equipment as odd in design and special 
as to sizes as possible, so that no one would 
undertake to make the repairs, The user was 
compelled to go back to the factory for his 
replacements, regardless of delay and what 





*Paper read by W. C. Trout, vice president 
and general manager Lufkin Foundry & Ma- 
chine Co., Lufkin. Tex., at a recert meeting of 
East Texas Mill Managers’ Association. 


it larger, heavier, something special, and the 
sales engineer, of course, would try to satisfy 
his customer. The very next job, his com- 
petitor would go one better and make like 
equipment still larger or heavier to outdo his 
rival; so that ill considered changes were 
often made at heavy cost to the manufacturer, 
and made a special for the user to replace at 
great expense and frequent loss of time. 

As an example, steam feed piston rods are 
fairly well standardized—3%-inch, 3%-inch, 
3%-inch, 4%-inch, and for these tubing is 
carried in stock; yet, one recent customer in- 
sisted on a 4-inch rod, just 44-inch larger than 
standard and, he being willing to pay for it, 
special tubing had to be made at the mill, 
shipped local, and made up. If he ever breaks 
that rod, it is worthless, for such a size can 
not be procured except at the mill. I suppose 
the only possible reason was that the stuffing 
box gland may have been worn, and the larger 
rod would save reboring. Thus sawmill men 
unthinkingly get special sizes that are not 
only eostly to duplicate but frequently well 
nigh impossible to get. However, there is a 
silver lining that is getting brighter and 
brighter for the mill man in this respect. A 
conscientious designer will eliminate odd sizes 
wherever possible, in fact will duplicate parts 
as much as possible, and in a double mill to- 
day there are as few sizes as possible thruout. 

The mill should be so designed that the mini- 
mum number of sizes, both in the sawing ma- 


strongest, that there must be a 

great deal to mechanies beyond 
their immediate sphere, and they are taking 
to new ideas surprisingly fast. 

The greatest boon to the mill man who will 
standardize his equipment will come in usu- 
ally lower first cost—a fewer number of repair 
parts to be carried—consequently, a smaller in- 
vestment. He can get repairs quicker and 
cheaper, and the manufacturer can really make 
a greater profit with less investment thruout his 
entire plant. 


Florida Operation Changes Control 


PENSACOLA, FuLa., July 16.—A lumber deal 
involving $1,500,000 was closed here July 14, 
when W. B. Harbeson, of De Funiak Springs, 
Fla., sold his entire interests in the Bagdad 
Land & Lumber Co., of Pensacola, to the Hen- 
derson-Waits Lumber Co., of Caryville, Fla. 
Mr. Harbeson owned 48 percent of the stock 
in the Bagdad company, being the largest 1n- 
dividual stockholder, while the stockholders of 
the Henderson-Waits company centrolled the 
remaining 52 percent. The above purchase 
gives the latter company entire ownership, the 
business being estimated as worth approxl- 
mately $3,000,000. The company is one of the 
most extensive mill owners and lumber manu- 
facturing concerns in Florida. 





A MAN WITH a sour face should not open 4 
shop.—Japanese Proverb. 
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a Cross section thru main shed of the O. D. Haskett Lumber Co, | 
kets INDIANAPOLIS, IND., July 16.—The retail plant of the O. D. Haskett Lumber Co., | 
six in this city, is generally reputed to be one of the most uptodate and well arranged 
lern establishments in this section. It is located on a rather unusual plot of ground “Al > | 
1ich shaped somewhat like a wedge with the end cut off. In the accompanying illustration, A Oy 
ual- particular attention is directed to the manner in which the sheds and warehouses a| |Z Oy, 
im- have been grouped about the railroad switch track which enters the yard from the gle XX 
| be south and runs direct to the north end, a full two blocks. By this arrangement stock 3 n> | 
ind- ean be unloaded directly from cars to bins in the various sheds. The main shed, aie | 
be however, is parallel to Yandes Street and is served by a tramway which also serves 33% 
the planing mill and the main lumber shed. This tram track starts at the qt | 
im- north part of the main yard. Stock which is to come to the main shed or to ef | 
be the planing mill is unloaded from the railroad car to tramears and pulled down in) 
oro the track by a truck. Thus transportation is easy. The entire driveway to the iss 
ste. main shed is paved with brick, which adds greatly to its cleanliness. | Hr 
ngs The company does not unload any stock on the trucks, except hardwoods | 
which are put on sticks for drying, and kiln dried lumber which comes from | | | 
as the company’s dry kiln. This kiln dried lumber is either taken directly to the Th] | 
the planing mill or stored in the dry shed. || T t | 
ach t | 
de- ° ° | | 
Aggressive Merchandiser’s New Plan to Sell Goods | H | S| 
| to MILWAUKEE, WIs., July 16—The lumber trade retailer who does think } | | 5 ire 
ent of the possibilities of making his friends and customers active factors in || £ eee lal 
the sales promotion work, is wont to fall back on the old-time platitude that | > fk }| + 6 |e 
18 ‘‘a satisfied customer is the best advertisement’’—which is only a platitude, | | |, | 
vay unless the proposition is capitalized on. | f'n 3 | 
s1re The retail lumber concern which is an incorporated business, when it does / | [KS = i : 
old think of its stockholders as potential ‘‘salesmen’’ and boosters for 2 x i t 
to the business, often knows not which way to turn, ie f t 
: A new idea picked bodily from a field of retailing which has no direct 9 | ; 
bile | relation to retail lumber, but has a good many indirect relations and I] i { 4 
can coincidences, will be of interest to all lumber retailers who operate as a } | 
hey =f a stock company or a partnership with several ‘‘silent’’ members. } 
ust A Milwaukee manager of a large retail store not in the lumber in- | | 1 
up. dustry, furnishes the idea. That it may be adapted to the retail lumber il | ; 
; In husiness will be apparent at once. yu j 
hat This manager is known as an aggressive merchandiser. He is w a. 3 
the | always coming out with some new plan to sell goods. To be very wi } ! is | 
pa : direct about the matter, he is in the piano and phonograph busi- zt 0 | 
ond : ness. Recently, conditions changed with such suddenness and in ff | = ¢ 
ing such a radical way that this manager was confessedly strained f u ! | | | = | 
about developing sales promotion plans which would meet the i LY er | 
will extraordinary conditions. ( ; <| e- 7 
18U- He set himself down and figured every which way, but y t 
air ‘nothing happened in his dome’’ as he expressed it. Finally 5] | id = | 
in- he got down to the old corner pigeon-hole of his memory % z i 
and where he kept the idea he was ‘‘some day going to do some a $ it 
ake thing with, when he had time.’’ It was this: He has several ; | f > f 
his dozens of perfectly good stockholders who faithfully attend Y ‘eo 
the annual meeting and solemnly cast their votes for | H |» oS it 
directors, buy phonograph records and such things off and a . 1 U 
rol on and cash their dividend checks. Otherwise they let EF, qu f aS — 
their ‘‘money work for them.’’ < ite 
leal The bright idea came all of a sudden. He telephoned | pl 
14, posthaste for his printer. He ordered 100 fine business fh 4 ew | 
1gs, cards for each of the stockholders, including the : 5S tz “en 
dad ‘Represented by (name of stockholder inserted).’’ ai iu ss | 
fen- These he mailed to his stockholders with nary a Sh | ee “i | 
la. word of advice or comment. Alia 8 s | 
ock _ He says the stockholders have seen the light—saw || — 
in- It quite quickly. At least, the most timid of them tour 
of left his ecard with one friend and prospect after an- eS ; # | i fr 
the other. Sales bloomed and blossomed from most un- | 3 . 
ase expected sources. Even the personal accounts of the j fs eer) 
the stockholders at the store took on new life. The store | = | fa 
oxi- forces and salesmen were apprised of the stunt, and 1S) | Fr Ut 
the the entire establishment took on renewed vigor in the - — rc 
nu- face of all newspaper talk and pessimism. P| uss Wike FENCE. | f25 2 
He did not pay a cent of commission, either, on sales 77 ; ; stp . = or ~ eal 
brought in in this way. Says the stockholders will get ; pantie citlcnisunil 
their dividends, and may feel a bit more as if they Layout of yard of the O. D. Haskett Lumber Co. Note how easily stock may be 
n a earned them. unloaded direct from car to shed, dry kiln or warehouse 
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Des Moines Dealers Show Willingness to Co-operate with Customers 
in the Matter of Getting Houses of Good Design and Construction 


While talking to Edward Weitz, of the 
Century Lumber Co., Des Moines, Iowa, 
about the advertising which he does, I men- 
tioned George A. Jewett as a fellow Des 
Moines dealer who is an original and ener- 
getic advertiser. Mr. Weitz agreed. He said 
Mr. Jewett was original and energetic and 
also notably successful. “He sets a hot pace 
for the rest of us as it is,” Mr. Weitz re- 
marked, “and if he were twenty years 
younger he’d give us trouble to keep up with 
him in the publicity game. I think he’s a 
pretty fine old man.” 

So we went around and called on Mr. 
Jewett. The weather was hot enough to turn 








When love makes a marriage, the retailer’s aid 
toward building a home conduces to lasting 
happiness 


the pavements to lava, but we found the 
joyous advertiser working away in his office 
as happy as a clam at high tide. Mr. Jewett 
has at least two major interests and perhaps 
several more, but he always talks to us 
about two things. These are lumber retail- 
ing, and particularly newspaper advertising, 
and the history of the Jewett family. We 
never can quite decide whether genealogy 
or home building commands the greater 
part of his enthusiasm. Probably whichever 
one he is thinking about at the time is the 
greatest thing in the world. The Jewett 
family is incorporated, and George A. 
Jewett is the president of the corporation. 
Will Ryan, of Toledo, once told Mr. Jewett 
that the matter of family incorporation sug- 
gested interesting possibilities. For in- 
stance, a man might whip his wife and then 
let the police put the corporation in jail for 
it. We should want to consult a good corpo- 
ration lawyer on this point before recom- 
mending it. 

Mr. Jewett said that sales in the city had 
been good, particularly small house jobs. 
There is not only enough loan money to take 
care of all sound home-building proposi- 
tions, but there is money enough being 
earned in the city to justify a multitude of 
modest new homes. Dealers talk much about 
money available for loans, and this depart- 
ment has written quite a bit about it. Often- 
times, we suppose, there really is not enough 
liquid capital to take care of sound offer- 
ings, but quite as often, no doubt, the point 
of real significance is the earning power of 
possible customers. If there is plenty of 
work and if money is being earned by 
enough people, the chances are that addi- 
tional capital to build desired homes will 
show up. A period of employment at good 
wages precedes a revival of home building. 


Des Moines is to be congratulated that its 
industries are prospering to the extent that 
the citizens of the city are in a mood to 
build. 


Terms Made to Suit Customers 


“Most men need some credit when they 
build,” Mr. Jewett remarked. “I suppose 
very few home owners had the money saved 
up before they bought or built their first 
house. We help some people to get their 
homes by arranging with them for monthly 
payments. Not long ago a woman told me 
she wanted me to know: that, in her opinion, 
this kind of help extended by us to her and 
her husband had been the one thing that 
secured a home for her. They had built and 
then paid out by the month. It had taken 
some close saving, but they had done it. 
Soon after completing the payments she was 
left a widow, but she had this home free 
from debt. Things like this give a person 
a certain feeling of satisfaction. It was not 
charity on our part, for we made a fair and 
reasonable business deal. But we did fit the 
terms to the paying ability of this customer, 
and according to this woman’s statement 
these terms meant the difference between a 
fairly comfortable amount of property and 
none at all. She told me she did not think 
they ever would have saved any money 
without this definite incentive.” 

We talked about several aspects of the 
retail business, and presently Mr. Jewett 
mentioned a problem that I had not thought 
of in connection with Des Moines retailing. 

“Retail dealers here and in other parts of 
the Corn Belt will have to decide soon what 
they are going to do about delivering lumber 
out into the country,” Mr. Jewett said. “I’ve 
been trying to keep away from it, for I felt 
I didn’t have it thought out completely 
enough to put it on a sound basis. Deliveries 
are expensive, and it is possible that we 
don’t know just how expensive they are. 
But I’ve noticed during the last few years 
that farmers are talking more about having 
lumber delivered. Dealers, of course, talk 
about service, and they do deliver to town 
customers. Farmers know these things. 
Then their time is becoming more valuable 
than it used to be. They are managing their 
farms with greater care so as to employ 
themselves in their own jobs more com- 
pletely. They are worth more to themselves 
producing crops or caring for stock than 
they are hauling building materials. 


Meeting Mail-Order Competition 


“I’ve had a little experience in meeting 
mail-order competition among farmer cus- 
tomers. We don’t have such a lot of country 
trade as compared with city business, but 
we consider it rather important. The mail- 
order men get to the farmers with their 
advertising, and we have to meet their com- 
petition if we can. One farmer whom I con- 
sider a customer of mine was getting ready 
to build a house, and in looking around for 
the best buy he wrote to a mail-order outfit. 
They flooded him with catalogs and with 
what he thought were personal letters. They 
urged him to make the trip to their plant 
at their expense. I found out about this 


state of affairs and succeeded in persuading 
him not to buy until he had come home 
again. This I thought was my only chance, 
for if a farmer is put into the hands of 
shrewd salesmen away from home and 
where he can not check up statements in re- 
gard to local prices and service there is 
every probability that he’ll buy on the spot. 
When he got home he said he should have 
bought; and then he gave me echoes of the 
selling talk he had heard, such as low 
prices, better goods, savings of all sorts. I 
asked him where he’d have this catalog 
lumber shipped, and I explained about de- 
murrage and the need for sheltering the 
stuff not at once needed. He saw that he’d 
have to hire a lot of teams to get the stuff 
out of the car, and he began to wonder 
how he could store it. The proposition didn’t 
look nearly so good to him. Finally I asked 
him how much it would be worth to him to 
have the material delivered in full loads as 
he needed it, and he said it would be worth 
$50. I estimated the number of loads and 
told him that for $50 added to the price I 
had quoted I would deliver it at his place. 
We closed the deal on that basis, and the 
matter worked out to our mutual satisfac- 
tion. I got a fair price for the delivering, 
in addition to getting a fair price for the 
material. 

“I think this delivery is going to come, 
not because the dealers want it, but as a 
logical development of retail service. Like 
all other kinds of service, it ought to be paid 
for by the customer, since he gets the ben- 
efit. But with the dealer equipped for this 
kind of work he can and ought to be able to 
do it for less than his customers can do it, 
and they ought to have s-me of the dif- 
ference. I would say that the time for start- 
ing country delivery was when the dealer 
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This is a scene that the mail order buyer often 
fails to visualize—yet he has no facilities for 
protecting a carload of lumber from the 
weather 


could do the hauling for a less money cost 
than the farmer could do it. This means a 
farmer with a well organized farming plan 
and a dealer with a delivery system on a 
sound cost basis. Maybe it might come 
when a dealer felt he had to have it, for this 
really explains the incident I have just 
told you about.” 


Importance of Home Ownership 


We sometimes wonder if retail dealers 
really appreciate the prok’em of the family 
struggling to get started and needing a 
home of its own. Some dealers, such as Mr. 
Jewett, have thought much about it. Cer- 
tainly the cordial welcome given by dealers 
to such agencies as the building and loan 
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indicate thoughtfulness that goes even be- 
yond the desire for sales and profits. A 
great many dealers, no doubt, study the 
matter of home ownership so carefully that 
they understand its importance much more 
clearly than do many of their possible 
clients. Young people get married because 
they are in love. They always have and 
doubtless always will. It’s a little revolting 
to our American ideas and practices to read 
of Continental marriages arranged by rela- 
tives and friends on a strictly business basis 
of the amount of property brought to the 
marriage altar. It sounds like a banker’s 
proposition in a place where sentiment 
should be paramount. But after the young 
couple have married for love and have a 
child or two the need of a home of their 
own becomes pressing. It becomes infinitely 
more important and dominant than they 
would have dreamed possible in the moon- 
light and rose perfume of early engagement. 
And when one considers how unexpected 
these worries and responsibilities are and 
how little expected they have been, he has 
to admit that most young folks come up 
to scratch pretty well. 

But even tho they stick to the job in 
a way to win admiration, the results are not 
always happy. Sometimes the undertaking 
proves too heavy to have an entirely suc- 
cessful outcome. Thousands of mothers of 
young families are paying heavy prices in 
the form of lost youth and health and social 
life and mental interests in order that the 
little folks may have even the necessities of 
life. The matter of more children than can 
be cared for and educated properly hardly 
falls within the circle of our responsibilities. 
But many of these families could improve 
their status by owning modest homes of 
their own, provided that someone who knows 
the practical possibilities of building and 
financing would place his knowledge at their 
disposal. The general run of clerks and day 
laborers are neither better nor worse in- 
formed about these thing's than are the gen- 
eral run of struggling young professional 
men. Neither class knows how to build a 
house. Neither has an idea how much 
money could be diverted each month to 
paying for a house. 

The result has not been good. Many con- 
tinue to struggle along in bad rented quar- 
ters. Some fall into the hands of real estate 
promoters and buy houses built to sell. 
These latter usually have the virtues of 
bearing an exact price and in being financed 
in such a way that they can be paid for by 
the month. But not infrequently they have 
jokers in the contract that may cause the 


owners to lose the property if they slip up 
on a single payment, and always they are 
sold at a price that includes a long profit. 
Recently I have been in the residence 
suburbs of a large city located outside of 
Iowa and have looked at a few of the houses 
built to sell. I was prepared to find poorer 
quality of materials used there than are 
acceptable in small towns and the country. 
But none the less it was shocking to see the 
inferior quality of material and the scamped 
workmanship in these little five and six 
room houses that are being paid for by 
salaried people. And when you add the fact 
that the prices asked for these houses run 





Real Estate Promoter 


The well built home makes a booster for home 
ownership—the one that’s cracked together 
to sell makes a disillusioned knocker 


up to twice the sum for which such a house 
could be built in a small city or a country 
town you begin to appreciate the difficulties 
of the city man of limited means. I am not 
saying that somebody knocks down an un- 
holy profit, for I don’t know. Lumber sells 
for more, because city deliveries are more 
expensive, city wages. are higher and city 
yard locations are more costly. The labor 
of building is more expensive, for city work- 
men have to pay city rents and city prices 
for food and clothing. But I am inclined to 
believe that somewhere along the line it 
would be possible for these people who are 
hungry for homes to get sound construction 
for their money. When they make such sac- 
rifices to own homes it is nothing short of 
heartbreaking to see siding pulling apart, 
floors sagging and beginning to squeak and 
foundations settling. If a man and woman 
have cut every corner to own a home and 
find, when they have too large an equity in 
it to throw up the contract, that the resale 
value is not half what they have a right to 
expect, then there are two people who will 
knock home ownership to the limit. They will 
be conscientious about it. They will feel it 
nothing less than common human kindness 
to disillusion any friend or acquaintance 
bitten with the folly of desiring to buy a 
house. 

A retailer can not always do much about 
reducing high prices of completed homes. 


He can’t control the wholesale market, altho 
events abundantly indicate that he can in- 
fluence it when it gets unreasonable. He 
can’t control wages of building mechanics. 
But he can at least do something -toward 
influencing custom and opinion toward a 
better type of construction as well as toward 
a better type of architectural design. W. 8. 
Dickason’s suggestion that every house 
should have an abstract of construction 
showing the kind of materials and frame- 
work of which it is built is something that 
retailers could help popularize. I am in- 
clined to think that the cost of a house built 
of good materials and of good workmanship 
would not be much greater than that of the 
scamped houses which have done so much 
to discredit our industry in the larger cities. 
And even if it should run a little more the 
investment would be a highly profitable one. 
It might be hard to convince a harassed 
wage earner of this fact; but it seems to 
this department that retailers are going to 
be compelled in self defense to take a hand 
in improving the quality of small houses in 
the big cities. If I am not mistaken, the 
suburbs of the big cities are the points of 
origin of waves and clouds of bitterness 
against the whole lumber and building in- 
dustry. If a person could trace these things 
back with exactness I think he would find 
Federal investigations and indictments and 
all the other public manifestations of dis- 
trust of lumber and building getting their 
start in the bitterness and disillusion of the 
man who buys a house that has been built 
for sale. He in uninformed, and he feels 
that his lack of information has been taken 
advantage of in a shameless and heartless 
way. No American is going to be patient 
when he feels that he has been exploited. 
However, it is only fair to say that not 
all suburban house owners are raging at 
the people from whom they bought their 
homes. Many are well satisfied and are so 
delighted at getting the little folks out of 
apartment life that the houses seem like a 
very incarnation of good fortune. I am 
thinking of two at this moment. They are 
small buildings, and they shelter a couple 
of ambitious young families. Each owner is 
making an addition on his house. A big sun 
parlor is going on to one, and a basement 
is going under the other. The second is not 
a new house, but it is well designed and 
well built. The owner expects any time to 
receive a bonus check from the State in 
which he enlisted in the navy during the 
war. This check is going to put a furnace 
in the new basement. Both owners are doing 
much of the work of improvement them- 
selves. They are giving up evenings and 





household efficiency, by going to 
market herself, and who knows, 


that is not, as we are living in an 
age that is not original but imita- 





The Urgency of Present Day Living 


Life today is an urgent thing. 

We are supposedly a_ practical 
people, but are we? De we not con 
fuse the unessential with the neces 
sities ? 

For instance, our eyes’ have 
bothered us, we can not see as well 
as we should to write, read, and 
sew, we consult an occulist, he rec- 
ommends glasses. 

Do we obey? 

Some times we do. 

Most times we don’t. 

We begin to count the cost, to 
our pockets (not to our sight), be- 
cause getting glasses is not the sim- 
ple thing it used to be in days 
gone by. 

We first must see the doctor. He 
needs to live also. Then we are 
examined and tested and_ re- 
examined, and then told what sort 


of glasses we need to see straight 
and we ultimately decide that to 
part with a week’s salary is too 
much, and we put off the evil day, 
as a non-essential. We confound the 
urgency and fool ourselves into a 
quiescent state, by telling our wide- 
awake conscience that there’s time 
enough to put on glasses when we 
get older and all because we do not 
find it convenient to pay out the 
money. In our foolishness of trival 
urge, we forget real necessities. 

But when we were last at the 
automobile show, and saw that won 
derful car that pleased us so much, 
did not our minds work overtime to 
make of it a practical want? 

Mary and Sadie would derive so 
much benefit by being in the open 
air. Father would certainly make 
more money, by being earlier to busi 
ness. Mother could save money, in 


since we can not see the inner work- 
ings of the mind, that the neigh- 
bors would not be jarred stiff when 
they saw this car backing up to the 
door, This sort of snobbery plays 
a great part in some minds, al- 
tho they miss the fact that folks 
in general have no time to be jealous 


of their neighbors’ good, for they are 


planning to make their neighbors 
jealous in their turn, and so whilst 
the urgency of real life is over- 
looked, the trivial and inconsequen- 
tial gets its innings. 

It is really hard to define the 
thing that is urgent and the thing 


tive, therefore we confound the un- 
real with the real. But we know 
one thing that has the real urge— 
that is a home of one’s own. 

From there emanates all that is 
real—it is the place from whence 
history is written. The man or 
woman who owns a home of his or 
her own, is an asset to country and 
State. Too many essentials in the 
home for one to go wrong, or to 
mistake the urgency of what is 
worth while. 

Do not fail to recognize the urg- 
eney and constructive force that sur- 
rounds a home of your own. 





MAYER ROSENHOLZ 


THE STATEN ISLAND LUMBER CO. 
144-160 Van Duzer St., Tompkinsville, S. I. 


We have the materials which will build that sort of a house. 











This Tompkinsville (N. Y.) retailer points out the fallacy of confusing the unessential things with the necessities of present-day living and not to 


mistake the urgency of what is worth while, stressing the fact that in this latter category is the satisfaction of owning a home. 
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half holidays, without a thought of doing 
otherwise, in order that the improvements 
may be made. This indicates something of 
the value they place upon their own prop- 
erty and the sacrifices they are ready to 
make for it. 

I am rather glad to get this peevishness 
out of my system in regard to houses built 


for sale and scamped without conscience. I 
have no desire to make any exposures, even 
if I could. And for this reason I’m glad to 
say my piece in an article that started in 
Des Moines, for to the best of my knowledge 
Des Moines is quite free from such abuses. 
Certainly the fourteen Des Moines dealers 
show every willingness to codperate with 


News and Pointers for 


Rust and Decay Rob Farmers’ Purse 


Straight from the bat and full of truth is 
the editorial statement of the Breeder’s Ga- 
zette, Chicago, that ‘‘ Farmers who do not pro- 
tect their equipment from rust and decay do 
not require to follow their political counselors 
to Wall Street to locate ‘predatory interests,’ 
while rust is ravaging their property at home.’’ 

Now is the time for lumber retailers to start 
an aggressive advertising and selling cam- 
paign, to awaken their farmer customers to 
the fact that they can far better afford to 
build machinery sheds this fall than to allow 
their expensive implements to rust and decay 
out in the open. Those who have housed their 
machinery under the blue sky will be in a re- 
ceptive mood to listen to arguments as to why 
they should build sheds, for the deteriorated 
condition of their unsheltered harvesters and 
mowers at the opening of the grain and hay 
harvesting season will be fresh in their mem- 
ories. 

Lumber dealers can and should do much to 
help check the annual national loss, estimated 
to reach the astounding total of $600,000,000, 








Photo by Courtesy of Ltah Farmer 


AN UNANSWERABLE ARGUMENT FOR PUSHING SALES OF MACHINERY SHEDS AMONG FARMERS 


due to the rusting of steel and iron implements, 
machinery and tools. That amount of money 
would buy a lot of lumber, and build a good 
many machinery shelters, large and small, on 
farms and wherever else they are needed. A 
large percentage of this tremendous annual loss 
is sustained by farmers, whose machinery as a 
whole, on authority of the farm journal quoted, 
‘is flagrantly abused by exposure to the 
weather.’’ The editorial continues: 

We do not adequately appreciate the durability 
and efficiency of lumber because as a whole we 
are not economical and intelligent enough to use 
paint. We can never obtain prices for farm prod- 
ucts that will make prosperous the thousands of 
farmers who coéperate with the weather in impair- 
ing and destroying their own property. 

Those who get the best results from the use of 
implements, machines, and tools keep them clean, 
oiled, and rust free. Where these factory products 
are properly taken care of one commonly observes 
the preservative effect of paint on buildings, gates, 
and other steel, iron, or wooden improvements. 
Paint is a form of cheap and profitable insurance 
against rust and decay. 

Some critics of American agricultural machinery 
say that it is not nearly so durable as corresponding 
European machinery. The allegation is unwar- 
ranted. Our machinery does not wear out in serv- 
ice; it rusts out—in the field and barn lot. 

The AMERICAN LUMBERMAN has quoted freely 
from the Breeder’s Gazette, believing that the 
statements of that conservative and judicious 
agricultural authority as to the terrific waste 
due to exposing costly farm machinery to the 
elements would strike home, and cause lumber 
retailers to feel that they ought to do all in 


their power to induce the farmers of their com- 
munities to build machinery sheds wherever 
such equipment is lacking or inadequate. By 
doing so they not only will be helping their own 
business but also performing an economic service 
of the highest value to their communities and 
to the nation. 


Auto Cost Versus Home Cost 


KLGIN, IL, July 17.—‘‘Not one man in a 
thousand ever stops to figure out what it costs 
to run an auto,’’ said William Geister, of 
Geister Bros., one of the a retail lum- 
ber dealers of the city long famous for watches 
and butter. Mr. Geister has been atching 
automobile operation costs, and gives these fig- 
ures: On a car that costs new, say $2,000, the 
interest the first year is $120 at six percent, 
depreciation at least $500, license $16, insur- 
ance $55, garage $75—a total of $766, not 
including taxes, without even moving a wheel, 
and that is more than $2 every day just to 
keep an auto and not run it at all. It will 
cost at least $2 or $3 more a day, and upward, 
to run the car, figuring gasoline, oil, repairs 


their customers to the end that the latter 
shall get houses of good design and good 
construction. And this leads me to say that 
some weeks later, when certain present 
undertakings are accomplished, I hope to 
have the pleasure of calling on the Des 
Moines retailers whom I missed seeing on 
the present rather hurried trip. 


Retailers 


home is lined, and garage doors put on the old 
building and it can be used as a double garage. 


$30,000 Spot Cash for Homes 


During the present year, Geister Bros. have 
also built six houses for homes, which have 
sold complete with lot on paved street, at 
$4,200 to $5,000, and in each case these houses 
were sold for spot cash before being finished. 
In this way the turnover of a lumber yard is 
more rapid than if houses are sold on the pay- 
ment plan, which drags out over a long period 
where the house runs up to several thousand 
dollars, even if there is a down payment oi 
several hundred dollars. The plan used was to 
get a suitable lot and simply proceed to build 
the house without any advertising or announce- 
ment at all. People wanting to buy homes seem 
to be watching new building, and they find out 
who is building a house of a kind and in a loca- 
tion that suits them, and there have always 
been enough prospects so that each of these 
houses has been sold for cash, before completed, 
heeause the sellers had their pick of buyers. 
On the instalment or payment plan perhaps 
ten times as many such houses could have been 








etc., and then there are a good many inci- 
dental and additional expenses if trips of any 
kind are taken, so the total cost can easily 
be figured at $5 a day, and at that rate in 
about seven or eight years a $7,000 or $8,000 
home can be paid for yet there are men who 
own and run an automobile but claim that they 
can not afford to own a home. If it has to be 
auto or home, why not home first and auto 
afterwards? In that way you can have both 
and at the same time too. 


Mr. Geister owns and runs an auto and he is 
also an ardent disciple of Isaak Walton and has 
gone as far as Florida on fishing trips, but 
he is a keen business man and he does not shut 
his eyes to the financial cost. He even figures 
in the loss on account of being away from his 
business, and there are few who have the courage 
to do that, as well as to include other more 
direct expenses. This year Geister Bros. have 
built about fifteen garage homes at a cost of 
about $700 each to the purchaser, and these 
were sold on easy terms, usually about $30 a 
month, and so are paid for in less than two 
years. Elgin has a good class of homes and 
$30 a month is about as low as anything can 
be rented, so the monthly payment is the same 
as rent, but the money so paid out gets the 
owner started on the way to own a home of his 
own, and the start is the hard part. These 
garage homes are built well back on the lot 
and when the owner gets ready to build a larg- 
er home, the windows—sash and frames—can 
be removed and used in the new building, and 
also the plaster board with which the garage 








sold, but that runs into a banking and account- 
ing proposition that is not in the line of a 
retail lumber dealer, and the amounts involved 
are so large that it takes too long to clean up 
on the deals. For instance, on furniture sold 
on the instalment plan, two years is practi- 
cally the longest term of credit, but two years 
is only about one-fourth the time required to 
pay out on a house usually, so that business is 
better left to building and loan associations 
or those firms that make a special business of 
selling homes on the instalment plan. It runs 
into banking too much for the average retail 
lumber dealer. Even the instalment furniture 
business is said to be ‘‘ one-third furniture, one- 
third credits and one-third banking’’, and the 
length of credits is much shorter than on homes 
costing $5,000 and upward. But Geister Bros. 
are so well pleased with the results of the six 
houses built and sold for cash, that they plan 
to repeat this before the end of the present year, 
and put up on paved streets a like number of 
strictly modern homes of five rooms, with oak 
floors, gum trim, and fireplace. They believe 
that six more such homes will sell readily for 
cash before completed, the same as the six built 
this spring. 


Progressive Publicity Makes Business 


Elgin is surrounded by a splendid daizy coun- 
try, but now so well improved *4at farmers are 
not doing much building even when conditions 
are more favorable than they have been for 
the last few years for farmers. But prog- 


ressive lumber dealers in Elgin are not com- 
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plaining of lack of business even if farmers 
are not buying much. Business is so good that 
Geister Bros., for instance, have not had time 
to carry out several novel publicity plans, one 
of these being a ‘‘speeders’ cemetery,’’ located 
at the corner of their main shed and office 
building, which is also a busy corner on North 
State Street and the north and south street 
crossing the broad Fox River by a wide bridge, 
just across the Chicago, Milwaukee & St. Paul 
railway tracks east. At the junction of these 
two busy streets, careful driving is necessary 
and several accidents that might have been 
gerious have been narrowly avoided, so Geister 
Bros. plan to place on this dangerous corner 
a ‘‘speeders’ cemetery,’’ with a number of 
mounds representing graves, with headstones 
inscribed ‘‘He cut corners’’, ‘‘ He drove on the 
wrong side of the street’’, ‘‘ He took chances’’, 
and similar epitaphs of warning. 


One “Quard’”’ of Dark Oak, Please 


SPRINGFIELD, NEB., July 16.—Lumber dealers 
get all sorts of queerly expressed orders, as 
evidenced by oceasional specimens reproduced 
in the AMERICAN LUMBERMAN. Recently the 
Harberg Lumber Co. received an order from 
a feminine customer, scrawled on the back of 
a cheap souvenir post card, reading as follows: 

‘(Mr. Harberg: please send 
me 1 Quaru Dark Oak will you. 
thanks you for the troubel.’’ 


The reverse side of the card bore the follow 
ing legend, printed in gaudy colors: ‘‘ Eve 
Cost Adam Just One Bone. Gee, Haven’t Prices 
Gone up!’’ Roy Harberg, head of the com- 
pany, is wondering whether this has any bear- 
ing on the price the lady expected to pay for 
the quart of dark oak stain she wanted. 


'‘@Paeaegaeaaesaaanat 


Uses Yellow as Distinctive Color 


NEw Iberia, LA., July 16.—L. L. Bertrand, of 
the Bertrand Lumber Co., this city, did not 
choose to ‘‘ paint the town red’’ so he painted 
it yellow. He chose yellow because it was at- 
tractively bright, and less offensive to the eye 
than red. 

The Bertrand Lumber Co. follows rigidly a 
color scheme of yellow. The buildings at the 
lumber yard are all painted a bright yellow. 
The trucks which transport the lumber are yel- 
low. T he_ stationery 
used by the Bertran( tgggaeeeeeeeeememagare: 
company is yellow—an: 
if it were possible yel 
low stamps would b: 
used. All checks use: |. 
by the company ar 
printed on yellow paper 





L. I. BERTRAND, 
New Iberia, La. 





and every man _ wh¢ 
uses a pencil at th 
lumber yards make 
sure that it is yellow 
before he uses it. 

During the summe) 
Mr. Bertrand himsel 
follows the color schemc i i 
himself by wearing 
Palm Beach suits of a yellowish hue. 

‘«Such a plan helps to make you recognized,”’ 
says Mr. Bertrand. ‘‘ When the people of New 
Iberia see a bright yellow truck coming, they 
immediately think of the Bertrand Lumber Co. 
When one of our banks sees a check printed on 
yellow paper, the teller immediately recognizes 
it as our own. Yellow is a distinctive color— 
and the color used by our company is particu- 
larly distinctive. There is no danger of its 
not being recognized as yellow. If we can be 
3 to have a hobby, I’d call that hobby yel- 
ows” 

Thus the Bertrand Lumber Co. has hit upon 
an unusual method of attracting attention. Not 
only do the yellow buildings, trucks and other 
of the company’s possessions attract, but they 
hold the attention. People come to associate 











yellow permanently with the company, and were 
its use discontinued, they would miss it. 

‘¢The psychology of color is an interesting 
thing—and mighty profitable,’’ said Mr. Bert- 
rand. 


The Folly of Price Hysteria 


[By Chris M. Andersen] 


Of all the ills and afflictions that beset busi- 
ness men (and a list of them would rival that 
of the diseases of the human body), there is 
none so pitiful as price hysteria. Building 
material dealers seem to be particularly suscepti- 
ble to this ailment, tho forms of it are some- 
times noted in other lines of business. It is, 
in effect, a, breakdown of nerves, and the patient 
loses control of his usually good faculties. 
one man in an organization gets the ‘‘bug’’ 
first. He carries it to others with whom he is 
associated. Soon it breaks out tn the whole com- 
munity. There is little that one can do to stop 
it. If left to its own course, the disease will 
usually play itself out in a few months—but 
what devastation and loss it leaves in its wake! 


Gets Price Hysteria 

It starts something like this: Someone scares 
himself into believing that the building business 
is going to the dogs; that every other dealer is 
cutting prices; that unless he sacrifies every cent 
of possible profit, cuts down his expenses to the 
minimum, reduces the wages of everybody who 
works for him, and gives prices that he knows 
are not profitable, he will have to close up his 
yard and quit the business. Every time a 
would-be customer tells him that he is ‘‘too 
high,’’ he takes another slash in order to land 
the business, if possible. He cuts and slashes, 
and keeps on losing to someone else, it appar- 
ently making no difference how much he cuts 
the price. He worries and frets and stews, and 
tells his trouble to every salesman who comes 
along—how some other dealer cuts prices and 
‘‘does’’ him out of nice bills. He explains that 
he knows all the other dealers are after his 
goat, and how they started it, he being merely 
a poor sufferer in the process of being ground 
beneath the millstones of the larger corporations. 
At home he tells the wife how the other dealers 
are trying to drive him out of town, and other- 
wise worries the dear lady whose life and inter- 
ests are so closely bound up with his own. 
Perhaps he thumps his fist on the table and 
loudly protests that they shall not do it. Or 
he may merely throw out his hands in a ges- 
ture of helplessness and say ‘‘ What’s the use?’’ 
Now, this state of mind is actually hysteria. 
It is the result of overwrought mind and imagi- 
nation—with fear added. 

Why Wrangle About Unborn Orders? 

The dealer has probably been up against 
hard competition and endless nagging on the 
part of the trade about high prices. He has 
fought it—hoping earnestly for a change to 
a lower price level. He has seen business drop- 
ping off. ‘‘Going to the other fellow,’’ he 
concludes in anxiety. What shall he do? What 
can he do? Eventually, the situation ‘‘ gets 
his goat.’’ He catches the fever of price hys- 
teria, and off he goes on a price-cutting spree. 
Now, if the truth were known, these same 
‘‘other fellows’’ were probably as worried about 
business as he, for they too had seen sales 
drop off. They were not getting the business 
that our friend thought they were. The fact 
of the matter was that nobody was getting it. 
Most of it never got beyond the ‘‘figuring’’ 
stage. There was, therefore, no need for ex- 
citement. The dealers scared themselves and 
tried to put themselves out of business by cut- 
ting their own—and the other fellow’s—throat. 


Profitless Sales Don’t Mean Prosperity 


By and by the hysteria spends itself, and the 
mind again becomes rational. The spree has 
served as a sort of ‘‘pop-off valve,’’ emitting 
the pent-up energy and feeling. Now the pa- 
tient—for by this time he is indeed a patient 
—feels weak and wobbly, particularly in the 
region of the pocketbook. He sees some thing 
in a clearer light. For one thing, he realizes 
that sales are not always an index to pros- 
perity. Sales made without profit are sales 
made at a loss. There is no intermediate ground, 





Some - 


He has seen, too, that even at cut-throat prices, 
he has not been able to increase materially his 
percentage of the business of the community. 
All he has done has been utterly to demoralize 
the trade for himself and everybody else. As 
far as his standing in competition, the situa- 
tion resulted in a ‘‘status quo.’’ 

Most of us know how easy it is to get into 
the way of thinking that our competitors are 
trying to get the best of us, and that we must 
eut prices. Only the sensible advice of some 
older heads has kept us from ‘‘jumping off 
the handle’’ at times. But let’s not let this 
price proposition ‘‘get our goat.’’ Let’s not 
get seared. Let’s not play the fool. Ask fair 
prices, deliver good materials and helpful serv- 
ice, and believe that you are rendering an 
essential service to your community—that’s the 
best inoculation we know of for the preven- 
tion of price hysteria. 


Office Built of Products Handled 
_ Sauk City, Wis., July 16.—Finished except 
for putting the firm name in each of the four 
spaces prepared for it on the four sides of the 
building is the new office of the Lachmund Lum- 














Unique office built of materials handled 


ber & Coal Co. Tho not large it has taken time 
and thought to build it, as the plan ealled for 
the use of every building and decorative mate- 
rial sold by the company. The result is artistic, 
and a bit of effective advertising which has 
attracted general attention, and will continue 
to do so, as the unique office stands on a main 
business corner of the town. 

The Lachmund company is in the contracting 
as well as the lumber retailing business, and 
has its own architect, who designed the office. 
The exterior is of brick, kellastone, ‘‘4 in 1’’ 
slab shingles, cement sills, and redwood lum- 
ber, with windows and doors of special type. 
The main office at the front of the building is 
finished in birch and mahogany. Mr. Lach- 
mund’s private office is in oak, and the arehi- 
tect’s room in southern pine. 

Just back of its new office the company is 
erecting a mill in which it will do all its own 
millwork. It has followed this practice, but 
the old mill which has been used for many years 
is now inadequate for present needs. A cut-off 
saw and complete millwork machinery will be 
installed. 


"SEALERS: 


Rewards Employees for Good Work 


BIRMINGHAM, ALA., July 16—pby way of 
recognition of the good work of its sales and 
yard forees during the last six months, as 
shown by a 40 percent increase in sales over 
the same time last year, the W. D. Wood Lum- 
ber Co. last Tuesday distributed among the 
members of these departments $1,000 in spick 
and span new bank notes. The distribution 
took place in front of the company’s offices, 
the money, all in one dollar bills, being stacked 
up and making an imposing showing. 


Barbecue for Employees and Guests 


CUTHBERT, GA., July 16.—About six hundred 
employees of the King Lumber Co., of this city, 
and their families, as well as others associated 
with them in a business way, and a few invited 
guests, enjoyed a Fourth of July barbecue given 
by the company, which has upon its payroll 293 
names. W. E. and C. B. King have the reputa- 
tion of being considerate and generous em- 
ployers, as well as being liberal, public-spirited 
citizens and a valuable asset to the community 
in which they operate. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., July 16.—The following statistics were compiled by the National Lumber Manufacturers’ Association : 





Softwoods: Production Shipments Orders 
Week ended: 1923, July 7, 392 mills; 1922, July 8— 1923 1 923 1922 1923 1922 

Rta e Te TARAS. ARON IR coo 5. 56 5 Wid) os bre Se EOL EOE SEG 67,978,072 66,751,521 63,164,758 65,825,500 52,214,242 61,642,756 
West Coast Lumbermen’s Association...........0...c0e00. 54,681,616 54,544,318 67,620,806 56,491,176 69,089,808 67,145,564 
Western Pine Manufacturers’ Association................. 25,838,000 20,006,000 13,719,000 16,721,000 16,575,000 13,175,000 
California White & Sugar Pine Manufacturers’ Assn....... 14,566,000 2,839,000 7,278,000 1,461,000 6,904,000 888,000 
Catiforhnia Redwood ASSOCIATION: «.<s.<.05 6 seas sGwicce ssi was 6,521,000 5,838,000 7,510,000 5,585,000 4,506,000 4,446,000 
North Caroling Pine. ASSOCIBTION 6 .c.65 5.6 55.06%»: 6s 0 0 8 owls oie 6,343,695 4,564,152 4,801,473 5,183,751 2,629,589 3,808,199 
Northern Hemlock & Hardwood Manufacturers’ Association 2,189,000 1,379,000 1,548,000 1,943,000 1,523,000 2,198,000 
Northern Pine Manufacturers’ Association................ 8,049,600 8,588,785 5,067,800 $8,545,825 4,884,C00 7,562,000 

AEN MRO oa. cistre ces soos nae WIGS lo ove I Oe 186,166,983 164,510,776 170,709,337 161,756,252 158,325,639 160,665,513 

Twenty-seven weeks: 1923, Jan. 6 to July 7; 1922, Jan. 7 to July 8— 

SOUL r. FIRE. ABBCOURTIOR 6:5 06. eins ss ke oo Os te dea Owe we 2,011,978,536 1,906,059,523 2,116,901,252 1,948,884,113 2,009,217,688 2,071,271,904 
West Coast Lumbermen’s Association............cccce000. 2,646,600,532 2,166,947,740 2,916,796,611 2,139,462,305 2,740,5C0,968 2,199,469,284 
Western Pine Manufacturers’ Association................. 702,736,000 501,079,000 701,754,000 632,802,000 654,375,000 678,900,000 
California White & Sugar Pine Manufacturers’ Assn....... 348,130,000 150,409,000 277,492,000 139,511,000 642,490,000 277,658,000 
California. ReGwood ASSOCIRUIOR « 5a ioc eed 60 eine ware me oper 233,478,000 198,836,000 246,712,000 187,331,000 252,020,000 192,321,000 
North Carolina Pine ASsOCIAtION: 2.6 is5 cies 6s cds eis cee @ 245,167,310 228,427,702 259,516,256 215,034,917 204,163,251 220,420,854 
Northern Hemlock & Hardwood Manufacturers’ Assn...... 68,634,000 52,714,000 71,566,000 70,356,000 65,822,000 69,613,000 
Northern Pine Manufacturers’ Association. ............... 258,000,800 218,108,812 223,468,100 183,618,792 197,452,900 186,727,000 

Totals. twenty-seven WWeCKS:s .s66550.5 sacs Foaw ws HET 6,514,725,178 5,422,581,777 6,814,206,219 5,1 0,000,127 6,766,041,807 5,896,381.042 
Hardwoods: 
Northern Hemlock & Hdwd. Mfrs. Assn., 27 weeks......... at reer SOOGGGOO oss csescss | er ee 


Michigan Hdwd. Mfrs. Assn., Jan. to May, 1923........... 


aw 


67,877,000 56,286,000 68,731,000 15,716,000 





Record of Direct Sales of Douglas Fir 


SEATTLE, WASH., July 14.—Direct sales of Douglas fir, July 2 to 7, inclusive: 
—Sales 





Prices ——————_- ——Sales 














——_——_ _—_— Prices 
V. g. flooring— No. Feet No, High Low Spread Common No, 1 SIS No. Feet No. High Low Spread 
Ne Se 4 21,000 3 $59.00 $56.00 $ 3.00 RI Sika sceese evra es 3: 276,000 6 $21.50 $17.50 $ 4.00 
POS 5 Aw 4s OSes SSK Oe +E Ow ERE 51 251,000 6 54.00 49.00 5.00 yo" 10 99.000 4 24.00 18.5¢ =e 
BGR s ckaueecnasusidaws saoreect 13 125,000 6 46.00 40.00 6.00 Spr aie tet cke niente acco aa ee — a 9.09 
ae g. flooring ‘ ane al ne - Dimension, No. 1 S&E 
Oe svesn eens : = i 2a ae ee TRAE asasciccariscsess 67 190,000 5 20.50 16.50 4.00 
6” No. 2 and better .......... 16 49,000 7 ~~ 47.00 39.00 8.00 16” eee sees nsec eee e ees 61 176,000 7 23.50 18.00 5.50 
NC Medscdantercncenssens 5 17,000 5 43.00 32.00 11.00 ce 45 105,000 624.50 19.50 5.00 
Ceiling, 5/8x4” OG aka instants niet sists eee 26 41,000 5 23.50 19.50 4.00 
No. 2 and better ............. 37 218,000 11 43.00 31.00 12.00 OO ER DOR Id! oo. cme eis s aoe 25 52,000 7 27.50 21.50 6.00 
BONO. conti dbase decane aichins& 12 110,000 8 36.00 25.00 11.00 BEBO betes Ghar Morr waGrs 4 12,000 4 28.00 25.00 3.00 
Drop siding Lat 
NO. 2 ANG Detter 2.66 oc svc 50d 56 525,000 12 45.00 36.00 9.00 sath . : 
ae Curved eued 18 186,000 11 38.50 31.50 7.00 BUY ccs ven ee eset sieee ee cae 14 150,000 3 5.50 4.50 1.00 








Bureau of Census Delivered Prices The West Coast Review 


WASHINGTON, D. C., July 16.—The Department of Commerce has secured thru the bureau of the SEATTLE, WasuH., July 14.—For the week 
census the following prices, per thousand for lumber items and per hundred square feet for shingles, | ending July 7, 121 mills report as follows to 
us the average paid June 1 by contractors for building materials delivered on the job, these | the West Coast Lumbermen’s Association: 











heing selected from the complete list: , Feet 
: } ” a *roduction ... 54,681,616 34% below normal* 
NSistE, xd 16" me —s a tte Py Shipments .... 67,620,806 20, below new business 
’ : : es , r OPAORS 6.6: 6:0:0: 0:5: 69,089,808 26% above production 
Southern Douglas , , 0 
Southern Douglas 1x6” Pine <<" r — New business— 
Pine Fir No. 1 “CC,” BAG. No. 2, V.G. Cedar sae (an = . 
Ruffalo... 2.6.4... shercendl $49.00 $55.00 , $45.00 $72.00 $105.00 $6.00 Se agian =O 
LST Ec oa ene 40.00 nen here 140.00 eee 11.20 HR ace ee aeae 3 
New Orleans .........0.e cess eens 41.00 ie 40.00 $5.00 ee 5.80 SDOUL (2 0 6.0:0:9'6.9\0) 60 019:0.9 6.050% 9,537,802 
DDET IONE a oso. ioce cso wisesldo o 4 wcecees wrornis ero 50.00 pees 50.00 seat De 7.25 Tote 3 Fin Pacer var 
Des Moines ..........00ccccceeee 50.00 50.00 65.00 100.00 90.00 7.50 OR ary” y= gag daalamaans diebaharoh Lg reap 
Kansas City .5...5.... errr i 50.00 60.00 65.00 tiv eie 6.50 I poe a t t nek and team ¢ lelivery.. reer fs 
MANU, 5 « 6t-sva ctu ss chan vovasagh 41.50 47.00 51.00 i 6.25 i en Se a ee. . § Tee 
PHEUBDUTER aoc scesevscaetepeces DOOD exis 54.00 83.00 eee 7.50 Tote ; inne 89 ORO R 
Cleveland .........-.. cccckatie’ 60.00 ad 52.00 102.00 Paras 6.00 Total new business................. 69,089,808 
OD! 2 on Gai das mela yares aaa aie’ 49.00 pitivesp ne 95.00 DRS 6.20 Shipments— 
PARDO si Gincaar estas saacwreoes our 57.50 57.50 70.00 ees 90.00 6.20 Fevhins Micnane> 
Grand Forks .......000..00.0000. saa 56.00 53.00 ac 100.00 6.00 al lh gaa ‘in sia tien 
ee 57.00 sabia 66.00 120.00 cies 6.80 ae ees 12'689 435 
Los Angeles ............0000e000: ae 49.50 48.00 eee 87.75 5.88 NEMO HAE AE DADS ees Deon es _ Sanne 
ingen ee bala 25.00 25.00 ieee 60.00 3.65 Total water (49% of total) 39 805.613 
MING tac ns Sco boewue nas aout vo 27.00 31.00 Shen's 80.00 ose Rail, 1,025 cars ‘ saa ale ada anes 30'750,000 
partis na 9 9 5 : all, »US PER EE 's.6) 6.64.0 0:6 Oo 08 80 e8 ptt eeee oU,(0U, 
Portland, Ore, 1... eee eee eee sees 24.00 24.00 pigtisis 97.00 5.00 Local auto truck and team delivery.. 4,065,193 
e - "POtAl SHIDMONES 6.666 vies ewan s wae 67,620,806 
California Redwood Data Hemlock & Hardwood uneued-sedne— 
: , : , : : PIOIREREICS CARBO: o50 65s 0:06 0a, se ne 136,186,170 feet 
SAN Francisco, Cauir., July 14.—The fol- OsHkOSH, WIs., July 16.—The following is a Rent re ee ne Pan Lien 60,857,919 feet 
lowing information is summarized from the | summary, for comparative purposes, of figures | Rail .....++++-seeee eee eeeee eee, 5,962 cars 
California Redwood Association’s statistical | as to the hardwood and hemlock movement sup- *Normal as reported weekly covering previous 
report for the week ended July 7: plied to the Northern Hemlock & Hardwood | five years’ operating experience, or such operat- 
; ‘ ee ars’? Associati ee ing experience as may be available. 
Berber itis contend — M mnufacturers Associ ition weekly by twenty to 
Percent industry twenty-five firms that ordinarily ship about 40 
No: of ; of pro- Continatee) percent of the total monthly shipments reported 
mills ‘eet duction Veet annnniat= a . : ae e ° 
Production ... 14 6,521,000 100 §.900,000 to the association by all members, and shows North Carolina Pine 
Shipments ... 14 7,510,000 115 10,300,000 | average weekly amounts for each of the last two 


Orders— months, weekly figures for this month, and for 
Received ... 14 4,506,000 69 6,200,000 


Norrouk, VA., July 16.—The North Carolina 





On hand.... 14 67,196,000 ised 92,000,000 the year to date: Pine Association makes the following analysis 
Hemlock rEg iter filets Ma tne 2» 
Detatied Dictribution for Week " opagaen a of figures reported by forty-five mills for the 
Period Firms Cut Shipments Orders week ended July 7: 
Shipments Orders Es all os 2,989,000 3,128,000 2,572,000 —Percentages of — 
14 mills 14 mills BUNC pasievees .. 8,764,000 3,118,000 2,107,000 Dendmertion 
nha California* ...... 1,974,000 1,871,000 GONG Tossa 21 =2,339,000 = =1,716,000 1,639,000 Nor- Ac- Ship- 
Southern California* ....... 3,828,000 1,193,000 Average, year : > tion— The Bus ae nts 
Western} ......10..0. 200 40,000 58.000 | to date... .. 3,009,000 2,828,000 2,495,000 | Pryduetion aa. = 
LO ee ee 1,522,000 659,000 Normal ....... 12768000 : 
WINE cb Shcionacautswesne 146,000 725,000 Hardwoods te shire —— “ 81 
Saleen —— DY? Seccaises .. 3,357,000 2,540,000, 2,195,000 | Orgers* "7 T""  9°589'589 29 49 59 
aca RT 7,510,000 4,506,000 | June ........ .. 2,878,000 3,384,000 * 2,503,000 | _ hates a sees “ 
— NOS ix ween 2 1,952,000 2,853,000 2,209,000 t . are i 1 . as been a 
*North and south of the line running thru Average, year PI aie: gy Pero iy ong —_ hg > ee Ge 
San Luis Obispo and Bakersfield. to hte... ss 3,605,000 3,222,000 2,909,000 : , 


were reports from forty-five mills. 


+Nevada, Arizona, Oregon and Washington. +Normal is based on the amount of lumber the 














tAll other States and Canada. *Five weeks, including week ended June 2. mills would produce in a normal working day. 
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National Analysis 


WASHINGTON, D. C., July 16.—The National 
Lumber Manufacturers’ Association issues the 
following analysis of the lumber movement for 
the week ended July 7. Orders and shipments 
are shown below as percentages of production: 


During During 27 
Week Ended Wks. Ended 
July 7 July 7 


No. of Ship- Or- Ship- Or 


Associatious mills ments ders ments ders 
, ius pals 


southern Pine ....... 154 93 vi 105 100 
WOME OC OGGE 6 6cs cee 121 124 126 110 104 
Western. Pimé ..<.... 2 De 64 100 93 
California Pine....... 15 50 47 SO 185 
California Redwood... 14 115 6 106 108 
No. Carolina Pine.... 36 76 41 106 83 
No. Hemlock & Hdwd. 19 *105 *91 *96 *88 
Northern Pine .....0.-. 11 63 61 ST 77 


wv27 92 SS 104 104 


*Ineludes hardwoods and softwoods. 
yFor previous week there were reports from 329 
mills, 





Western Pine Analysis 


PORTLAND, OrE., July 14.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended July 7 from 
forty-two member mills: 

—Percent of 
Pro Ship- 


Cars Feet duction ments 
Production oa OR ewe | ke we 
Shipments* ... 549° 138,719,000 Lo 3 || Zeer 


Orders] 
Received ... 663 16,575,000 64.15 120.82 
On hand.... 3,416 85,400,000 


*Of these shipment totals, local sales took 26 
cars, and a total footage of 644,000 feet. 

yLocal orders are not included as, in case of 
retail sales from mill yards, order is practically 
synonymous with shipment. 

Bookings for the week by forty identical mills 
were 83.35 percent of bookings for the previous 
week. 

Corrected Barometer Summary 

Production, shipments and orders show the 
following percentages of normal}, when cor- 
rected by late reports: 


Pro Ship 

Week ended duction ments Orders 
ne: Ges. ce nes wigan UecuO 83.81 DL.55 
SEEM ANG SS ait aha, ce aes 107.72 S185 62.12 
ABU RON ows el niarew ek ee 124.37 SS.AT $2.26 
UNO BOR no ese kh eee ees 116.78 $1.02 60.56 
Four weeks ended June 

BO gk mae ee we ee od 116.53 $3.63 63.95 


tIn determining ‘‘normal,’? Western Pine Manu 
facturers’ Association mills are rated individually 
on past performance when running on a normal 
basis; not on actual figures for a number of years. 





Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Association 
has prepared the following statistics for the 
weeks ended as shown, and comparative periods: 


1923— Production Shipments Orders 
sume GO cus ccs 6,550,000 5,693,000 2,821,000 
A 6,852,000 5,019,000 3,511,000 
June 2 to 30. ..27,285,000 21.761,000 12,103,000 

1921 
June 3 to 

i a er 16,839,000 20,956,000 16,502,000 





Cement Statistics 


June production of Portland cement was 
about 12,400,000 barrels, according to figures 
just compiled by the United States geological 
survey. Altho this represents a decline of about 
500,000 barrels from the record output of May, 
it nevertheless establishes a new high mark for 
June by about 10 percent. Production for the 
half year ending June 50 was more than 62,- 
300,000 barrels, an increase of 33 pereent over 
the best previous record for a similar period. 

June shipments from the mills amounted to 
13,300,000 barrels, or slightly under those of 
June last year, and about 7 percent less than 
in May of this year. Shipments for the first 
six months of this year were 62,226,000 barrels, 
as against 48,029,000 in the corresponding period 
last year. 

Stocks of cement in manufacturers’ hands at 
the end of June were 9,219,000 barrels, a de- 
cline of approximately 9 percent from those at 
the end of May. 





Maple Flooring Data 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for June, 1922 and 1923, based on the 
report of the same twenty-one member mills: 

June, June, ——Decrease— 
1923 1922 Feet Pet 


Production 10,509,000 12,025,000 1,516,000 12.6 


Shipments 11,033,000 14,237,000 3,204,000 22.5 
CHQGES mesons 4,987,000 13,439,000 8,452,000 62.9 
End Month— 
Unfilled 
Orders .... 28,265,000 26,193,000 2,072,000*  7.9* 
StOeKS $<... 18,867,000 27,877,000 9,010,000 32.3 


*Increase. 
Average Value 13/16x2!4 Face Clear No. 1 & 
Factory F. 0. b. Michigan and Wisconsin Mills 


June, June, Increase- 


1923 1922 Pet. 
PCE 2... cco rc es GOO $76.00 $18.60 24.5 





Southern Pine Barometer 


NEw ORLEANS, La., July 16—For the week 
ended July 13, Friday, 134 mills reported as 
follows to the Southern Pine Association: 

Percent Percent 
of pro- of ship 
Carsf Feet duction ments 
Production ....... pee ee 
Shipments ... 3,378 70,481,970 93.65 
Orders 


Received 2,926 61,050,990 $1.12 86.62 
On hand end 


week* ..11,170 233,062,050 


*Orders on hand showed a decrease of 3.89 per 
cent during the week ; last week the same number 
of reports was included. 


_ TAs a basis for carload, the average load shipped 
in June, 20,865 feet, is used. 





California Pine Sales 


San Francisco, Cauir., July 14.—For the 
period July 1-7, the California White & Sugar 
Pine Manufacturers’ Association reports sales 
by grades as follows: 

California White Pine Mixed Pines 
Feet Feet 
Nos. 1 & 2 clr. 131,000 Common— 


moe OO eS 154,000 No. | rer i 7,006 
ae 69,000 No. 2........ 565,000 
No. 3 clear.... 228,000 No. 3.......-. 117,000 
Inch shop .... 25,000 No. 4........ 279,000 
No. 1 shop.... 278,000 No. 1 dimen.. 32,000 
No. 2 shop....1,074,000 ‘Timbers ...... 2,000 
No. 3 shop.... 239,000 Form stock.... 35,000 
No. 3 clear, Siding— 

BON. socess es 50,000 BDSM. ..<.. 25,000 
Shop, stnd.... 73, © Wii <60: 2,000 
, — 3 vena 20.000 


Sugar Pine 
Nos.1&2clr.. 98,000 


C&btr., short 45,000 
Douglas Fir 


No. 3 clear.... 63,000 Cé&btr. ........ 77.000 
Inch shop .... 7,000 Common, 4/4.. 166,000 
No. 1 shop.... 67,000 Common, 5/4 

No. 2 shop.... 76,000 SG OR vans 123,000 


No. 3 shop.... 87,000 


Ties & timbers 54,000 
No. 3 clear, 


CU RE ee 80,000 Box 
eee 29,000 Mixed pine, 4/4 125,900 
‘ - Mixed pine, 5/4 
White Fir and 6/4...... 1,580,000 
No. 3 com. and Mixed pine, 8/4 5,000 
WAR se aesiewadacs 353,000 
No. 1 dimen... 76,000 — Pieces 
Clears ........ 11,000 No. 1 mix. pine 70,000 
Panel Stock No. 2 mix. pine 30,000 
White pine, 4” Export 


all widths ... 1,000 Australian .... 162,000 


Footage of commons is of 1l-inch stock only, 
no other thicknesses being included. 





Stole Year of Logger’s Life 


In a rather unusual bit of editorial writing 
the Portland Oregonian sums up the case against 
2 couple of human cockroaches (begging the in 
sects’ pardon for the comparison) who robbed 
an aged logger of his savings, with which he 
had planned to take a trip to his old home in 
Sweden. The editorial follows: 


The thieves who plied old Otto Benson with 
moonshine that they might steal away his pitiful 
little fortune of $1,S00, took more than money 
from him. He was o logger, and as such he made 
his money by hard labor, in the heat of summer 
or under the chilly rains of winter. What they 
stole from Otto Benson was a year of his own life, 
filled with unremitting toil. They, the idlers, the 
parasites, the ineffectuals of society, took a year 
from the life of a worker. 

Let us say nothing about the dreams he had, 
und in which he wrapped his savings. Let us 
agree that probably he would have met with mis- 
adventure had he gone on to Sweden to. visit his 
hoyhood home. Let us merely adhere to the facts 
in the ease, as tho ours were a court of law. Two 
fugitives from justice are in possession of his year, 
bought with his effort, belonging in every moment, 
in the least particle of time, to Otto Benson and 
no other. Such is the magnitude of their offense. 
If you were to be told that you must swing an 
aX or Sway to a crosscut saw for a year, and that 
your food and your bunk would be your only 
recompense, you would understand what they did 
to Otto. 

This analysis of the inward character of a crime 
is the only permissible way that such a crime may 
he viewed. If the thieves are taken and brought 
to trial, it is the view that the court should hold, 


the view that their jurors should keep before them. 
Neither the plea of youth, nor the tears of the 
mawkish, should avail the fellows who took Otto 
Benson’s year. 


An Old Street Pavement of Wood 


SoutH BEND, IND., July 17.—On North Taylor 
Street, between Colfax and LaSalle streets, creo 
sote wood block pavement was laid about 1890, 








} 
| 
| 
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Wood paving used twenty-three years at South 
Bend, Ind. 


and altho the street has heavy traffic, some 
of it as large as seven-ton trucks, it has needed 
no repairs and is still in good condition. The 
blocks are in the form of square bricks and are 
similar to those used in many large cities on 
account of their being dustless and noiseless, but 
twenty-three years of use is a long test, which 
has been met without difficulty by these wood 
paving blocks. 


Tells Merit of Wood Shingle Roof 


PROVIDENCE, R. L., July 16.—The A. C. Dut 
ton Lumber Corporation is making a drive to 
convince the public of the merits of a wood 
shingle roof which, when properly laid, is 
good for a half century or more. ‘This live 
organization aggressively managed by Mr. Dut 
ton recently established a lumber terminal here 
for Douglas fir and other Pacifie coast lum- 
ber, brought by water thru the Panama Canal. 
The corporation also operates offices and yards 
at Poughkeepsie, N. Y., and Springfield, Mass. 

The strong point Mr. Dutton is featuring 
in his advertising campaign and in the per- 
sonal missionary work of his salesmen with 
retail dealers and builders, is that red cedar 
shingles are now being brought here green, 
since bulk, not weight, is the basis for ocean 
freights, whereas when rail shipments are made 
intensive kiln drying is necessary to avoid pay- 
ment of excessive transportation charges. The 
following extract from one of the latest Dutton 
advertisements tells the story: 

These shingles have not been artificially dried. 
They retain all the natural properties of red 
cedar. 

If laid with nails heavily zine coated, or solid 
zine, your roof should last one half a century or 
more. 


(Sold thru your local retail lumber dealer only.) 
SAAB BBBBEABAAESE 
CRUCIBLE STEEL was first successfully pro- 
duced in the United States in 1832 at the works 
of William and John H. Garrard, at Cincinnati, 
Ohio. 
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Opposes Removal of Tariff on Logs 


SEATTLE, WASH., July 14.—The current num- 
ber of the Four L Bulletin News Issue contains 
a statement by F. B. Hubbard, of Centralia, 
pioneer southwest Washington Jumberman, who 
opposes the proposed removal of _the present 
tariff on logs, stating that such action would be 
unjust to more than 100,000 men employed in 
the lumber industry of the Pacific coast. Since 
the entry of Oriental labor is restricted, Mr. 

tubbard says it would be inconsistent to permit 
the product of that labor to come in free. He 
continues: 

I believe every person owning a tree in Washing- 
ton and Oregon should oppose any reduction in the 
tariff on logs. They and every other person con- 
nected with the lumber industry on this Coast 
should also insist on a tariff on the manufactured 
lumber and shingles that are produced by cheap 
Oriental labor in British Columbia and dumped 
into this country in competition with American 
labor. 


Cagaaaaaaaaaa 


Shingle Branch Appoints Two FieldMen 


SEATTLE, WasH., July 14.—A bulletin issued 
by Arthur Bevan, assistant secretary and treas- 
urer of the shingle branch, West Coast Lumber- 
men’s Association, directs attention to the ap- 
pointment of two field men for the Red Cedar 
Shingle Bureau. Additional men, for the work 
of combating hostile legislation and of educat- 
ing the consumer to the merits of red cedar 
shingles, will be put on in the near future. The 
new appointees are: 

Col. John Wightman Warden, D. 8S. O.—-Born in 
St. John, N. B.; came to the United States in early 
youth; engaged in lumber, shingle and lumber 
manufacture in Maine; served in the Boer War; 
joined the Canadian forces in the World War, com 
manding troops in the field on every front and 
serving with great distinction. 

Charles E. Marsh—Resident of Chicago; for 
twelve years in the advertising business; until 
recently associated with a lumber trade journal, 

Col. Warden has gone to Salt Lake and Den- 
ver. Mr. Marsh will arrange bookings of the 
‘Shingle Show’’ for State fairs, demonstrating 
the practical uses of red cedar shingles, as at 
the Aurora, Ill., fair last year. R. S. Whiting, 
secretary, has established headquarters for the 
Red Cedar Shingle Bureau at 1148 First Na- 
tional Bank Building, Chicago. 

The recent work of the bureau is summarized 
as follows: Detroit, Mich.—Anti-shingle ordi- 
nance tabled until fall. Gadsden, Ala.—Hostile 
ordinance revived, and requires attention. 
Brookville, Ind.—Investigation of movement to 
prohibit wooden shingles. Calhoun, Ga.—Dras- 
tic ordinance prohibiting the use of ‘‘ wooden 
shingles, planks, boards, or any other wooden 
material.’’ 





(SREB AZEEaa: 


Official Fire Weather Warning 


SEATTLE, WasH., July 14.—George C. Joy, 
chief fire warden of the Washington Forest Fire 
Association, yesterday received from the Depart- 
ment of Agriculture this season’s first official 
‘‘Fire Weather Warning.’’ The message fore- 
casted ‘‘hot weather with drying north to north- 
east winds; and favorable for forest fires next 
three or four days.’’ The association at once 
caused this message to be circulated among its 
membership. Since the heavy rains immediately 
following July 4, typical summer weather has 
been the rule. For the last two days the tem- 
perature has been rising, and as noted by the 
weather bureau, the winds have been shifting 
from the moist southwest over toward the north 
and northeast. If the breeze gets into the east, 
the danger point will be reached—for there has 
never been a destructive forest fire in the Pacific 
Northwest that was not accompanied by a hot 
wind from the east, drying all the moisture out 
of the air, and reducing the humidity materially. 
All the forest protective agencies are now liter- 
ally ‘‘on their tip-toes,’’ for they realize that a 
spark might develop into a conflagration. The 
bane of the timberman and logger is the berry 
picker, and this year the crop of wild black- 
berries in the woods of western Washington is 
perhaps the greatest ever known. Beginning 


this week, the berry pickers are swarming into 


the woods by hundreds and thousands, and a 
little carelessness with camp-fires would be 
disastrous. So far this year local precipitation 
is slightly under average, but is much higher 
than that for the corresponding interval of 
1922. To date, the figures are 16.41, as com- 
pared with 11.72 last year, and a yearly aver- 
age of 17.76. 


Fir Log Supply Larger Than Expected 


SEATTLE, WASH., July 14.—It is estimated 
that the accumulation of fir logs in the waters 
of western Washington is not far from 240,000,- 
00 feet. This supply, augmented by the input 
of truck loggers, is rather larger than was ex 
pected, but it is by no means as extensive as 
former supplies at the outset of the summer 
season, when the accumulation ran as high as 
400,000,000 feet. It is just about large enough 
to keep the mills going thruout the interval of 
extreme fire hazard, and indicates that with 
larger logging camps shut down for July, and 
possibly for August, that there will be no surplus 
at the outset of the fall and winter season. 
Kstimates of log supply have been upset by the 
unexpectedly large production by truck loggers, 
who continue to operate on wood lots thruout 
the western Washington country wherever they 
can secure a few trees. 

There is a considerable movement of logs from 


British Columbia, some of the rafts being 
delivered as far south as Tacoma. The log 


market on the other side of the line is soft, 
on the hasie list of $14, $20, and $27, with 
sales yoing at about $2 off list. It is reported 











r 





To Establish Industrial Community 


SEATTLE, WASH., July 14.—Daniel W. Bass, 
president of the Atlas Lumber Co., and associate 
manager of the Frye Hotel, states that a plan 
is under way for the reclamation of 1,300 acres 
of logged-off land, about thirty-five miles from 
‘Tacoma, on the Nisqually River. For that 
purpose, the Washington Agricultural Develop- 
ment Co. has been formed, under the direction 
of R. W. Seelye, a mining engineer formerly 
with the Lake Superior Corporation. The 
property is known as Pleasant Valley. The 
plans contemplate the clearing of the land, the 
settlement of colonies of farmers, the creation 
of a new town, building of canneries, hydroelec- 
tric plant, water system, nitrate factory, re- 
frigerating plant, and the establishment of an 
industrial and self-supporting community, with 
the farm as the basic industry. 


Ships Trainload of Bridge Stringers 


SEATTLE, WASH., July 14.—In the accompany- 
ing illustration is shown a straight trainload 
of bridge stringers (8x18%4-inch, 16 foot S1E) 
supplied by the Dempsey Lumber Co. and the 
Defiance Lumber Co., Tacoma, and shipped by 
the Atlantic coast wholesale department of the 
Nettleton Lumber Co. via the Panama Canal 
and Baltimore to Cleveland, Ohio. These string- 
ers formed a straight trainload of twenty-five 
cars. They were shipped via the American- 
Hawaiian Steamship Co. to Baltimore, whence 
the Pennsylvania Railroad took charge of load- 
ing on cars and staking them up for back-haul 











Straight trainload of bridge stringers shipped from west Coast via Panama Canal to Cleveland, Ohio 





that operators are towing Davis rafts from 
points 125 miles north of Vancouver. There 
is a considerable accumulation of logs, both fir 
and hemlock, in Canadian waters. 

Log prices here are steady at $15, $21, and 
$28, with fancy premiums for No. 1 stock used 
in veneer plants. 


Recent Sales of Fir and Spruce Shop 


SEATTLE, WASH., July 14.—In the direct sales 
recorded by the West Coast Lumbermen’s As- 
sociation is a significant transaction in fir shop 
stock. The order is small, calling for only 4,000 
feet, but the price is $60—which shows the pos- 
sibilities of this kind of manufacture. The item 
described is 15x75 vertical grain, rough, kiln 
dried, select and better. 

Formerly the transactions in fir shop were so 
small as to escape notice. Today practically 
every bulletin issued by the sales reporting de- 
partment has entries of shop. Recent sales of 
fir shop were: 


8,000 4/4x6 and wider, No. 1 rough kiln 
dried 


4,000 5/4x6 and wider, rough kiln dried... 34.00 
10,000 4/4 kiln dried B28... .icccecccesees 32.00 
Be cog Te RCNA sg fon. essa 5 a0 wa Ww ois OI 45.00 
SO000 24656 Ei GTICE. 2.cccccceescccescae 39.00 
Dave: B/4-O/ 4-6/4 INO. YD oo 00s é:ns0.0 0-6 a.0'0-0- 43.00 
30,000 2x6/12 shop and better S2S........ 38.50 


There is a similar movement of spruce shop, 
with prices slightly higher than those for fir 
shop, as follows: 


90,000 6/4 No. 1 kiln dried S28S...........$42.00 
25,000 1x6 and wider, random lengths, rough 


ea eae 35.75 
25,000 4/4 common, rough, kiln dried...... 41.00 
15,000 8/4 No. 1 kiln dried S28S........... 44.00 
14.000 5/4 kiln dried B28:........6..6600.c6 42.00 
F,000 G/ 2 BAN Gre G os ios sie wane ew weee 42.00 


Hemlock shop is also beginning to show in 
the report, there having recently been a sale 
of 25,000 feet 4/4 rough kiln dried, at least 
90 percent vertical grain for $30.50. 


to Cleveland. This was only a part of a 4,- 
000,000-foot order placed by the H. E. Culbert- 
son Co., general contractor, Cleveland, for a 
bridge trestle over the Pennsylvania Railroad. 
The Nettleton Lumber Co. is furnishing a large 
quantity of lumber for interior points in the 
Kast via the Panama Canal. The lumber was 
sold by the Cleveland office, in charge of N. E. 
Woodcock. The Atlantic coast department of 
the Nettleton Lumber Co. is in charge of Henry 
H. Ketcham. 


Province Can Not Prohibit Jap Labor 


VANCOUVER, B. C., July 14.—By a decision of 
the Privy Council, the highest court of appeal 
in the British Empire, legislation by the British 
Columbia Government prohibiting the employ- 
ment of Orientals on timber lands owned by the 
Government and on which operators hold licen- 
ses, has been declared ultra vires. The dis- 
allowance of the legislation has just been 
announced from London, where the Provincial 
Government took its case, after the Federal! 
Government at Ottawa had disallowed the pro- 
vincial legislation covering the point. The 
ground taken by the Ottawa authorities was 
that the act of the Provincial Government con- 
travened the terms of the Canadian-Japanese 
treaty. In this contention the Privy Council 
concurs. The case has been in progress for 
several years, and is now finally disposed of. 
The direct consequence is that any licensee or 
holder of timber under lease from the Crown 
may employ Chinese or Japanese if he so de- 
cides. The effect goes still further, for there 
is nothing to prevent Orientals becoming the 
lessees or licensees of Crown timber lands, and 
thus undertaking logging operations direct. In 
view of the extreme activity of the Japanese 
as timber purchasers in this market for the last 
two years, a great deal of interest has been 
aroused in lumber circles in the Province. It 
is in this direction that there are most likely 
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to be direct results. Just what influence it 
will have on the industry generally in the way 
of employing the Japanese companies hitherto 
operating with white labor only, is difficult to 
foretell. 


An Apparently Contradictory Decision 


The decision just given must not be confused 
with another handed down by the same tribunal 
early this year, which is in apparent contra- 
diction, for the British Columbia Government 
at that time won a final judgment over the 


Brooks-Bidlake Co., as to the right of the 
Province to insert a clause in its timber leases 
and Government contracts providing against 
the employment of Japanese. This right was 
upheld by the Privy Council, tho the question of 
the Japanese treaty was not made an issue of 
that case. In the present action the whole ques- 
tion was reviewed. The Provincial Government 
may now make a move to secure amendments 
to the Japanese treaty act—which is a Dominion 
measure—so that the power now denied may be 
regained. 


Reduction in Eastbound Rates 


SEATTLE, WASH., July 14.—Lumbermen have 
read with interest a report that a reduction 
has been made in eastbound lumber rates to 
Central Freight Association territory east of 
Buffalo and Pittsburgh and including both those 
points. The new rates are said to be from 
% cent to 3% cents lower than the prevailing 
schedules. It is expected that official notifica- 
tion of the reductions will be received in a few 
days. 


Magic City Founded By Lumber Company Is Dedicated 


LONGVIEW, WASH., July 14.—This new won- 
der city, founded by the Long-Bell Lum- 
ber Co. at the confluence of the Cowlitz and 
Columbia rivers, was dedicated Thursday, July 








The palatial Hotel Monticello at Longview 


12, with impressive ceremonies and a big festival 
to which the puplie had been invited. 

Robert A. Long, chairman of the board of 
directors, was a popular figure, and received 
scores of congratulatory telegrams and beauti- 
ful floral pieces from all parts of the country. 
In this shared with him and the company, 
Manager D. A. Boice, of the Hotel Monticello, 
which was thrown open to the public at the 
same time. The hotel was formally dedicated 
tonight, with a banquet attended by men of 
prominence in industry, business, professional 
and civie life. 

Several thousand people attended the dedica- 
tion of Longview and they were entertained and 
fed in fine fashion. An excellent band fur- 
nished music during the afternoon, and from 





At left: Governor Louis F. Hart. 
Robert A. Long 


At right: 


noon on Jate into the evening the lunch counters 
were constantly patronized. Athletic programs 
and other amusements were provided in the 
evening, everything being given with the com- 
pliments of the Long-Bell company. 

The day’s ceremonies opened with the flag 
raising on Jefferson Square, the six-acre civic 
center in front of the Hotel Monticello. The 
huge emblem was unfurled at the top of a pole 
115 feet above the ground. The stick, one solid 
piece, had been brought from the woods back 
of Longview, where the Long-Bell and other 
companies are operating in the timber. 


New City Is Carefully Planned 


Longview is described as a city of magic, 
having sprung up in less than a year. It has 
many large business structures, paved boulevards 
and streets and beautiful homes. Everything 
has been planned upon the advice of experts 
and nothing left to chance. The city proper 
has an area of 14,000 acres. The land sur- 
rounding will be platted into one- to five-acre 


Building Railroad to Timber Holdings 


The railroad that ‘the company is building is 
known as the Longview, Portland & Northern, 
and it will penetrate the timber holdings of the 
company located in several counties in south- 
western Washington. Twohy Bros., who have 
the contract for preparing the roadbed, an- 
nounce a portion of the right-of-way now ready 
for the rails, which will be standard weight 
and gage. Rolling stock has been ordered and 
will be on hand when the tracks are ready. 

Dredges are now at work preparing an inland 
log storage pond which consists of approximate- 
ly 125 acres. A cutting pond nearer the mills, 
will be in the neighborhood of 25 acres in area. 
A canal 200 feet in width will feed the cutting 
pond from the storage pond. 

Equipment of Head Mill 

The sawmill, or head mill handles the logs 
from the cutting pond which are brought to 
the head mill by an endless chain, commonly 
known as the ‘‘bull chain.’’ The head mill 
will be housed in a building 90 feet wide by 





Part of the throng of visitors enjoying the band concert 


home tracts, and sold to home builders. Mr. 
Long’s aim is to have thousands of acres thus 
transformed into heavy yielding ground under 
intensive cultivation. It is estimated that 
Longview’s population, now about 5,000, will 
have increased within five years to 25,000. 

The company has 70,000 acres of timber to 
draw upon, and in addition to that as much as 
it wishes to buy from other loggers, and Mr. 
Long therefore considers the timber supply 
perpetual, especially if the same efficient sys- 
tem is employed in reforestation as the com- 
pany employs in its other activities. 


Three Units to Sawmill Project 


The sawmill project will consist of three 
units, each capable of cutting 500,000 feet a 
day, when operated two shifts, as is intended. 
This will mean a daily output of 1,500,000 
feet. Mr. Long says the marketing of this 
quantity of lumber will be an easy matter, for 
the mill has ideal outlets by both rail and 
water. Three trunk lines will have direct access 
to the city as soon as the bridge across the 
Cowlitz is completed, and it is likely that the 
Milwaukee line will also come in soon, for the 
terminal of the railroad being built from Long- 
view on the Cowlitz River will be within fifteen 
miles of the terminal of the Milwaukee line 
in that section. Longview has a water frontage 
of seven miles on the Columbia River and five 
miles on the Cowlitz. 

The first mill unit will be ready to cut lumber 
within a year, so Mr. Long said, and the other 
units will he eompleted soon thereafter. 


437 feet long. The remanufacturing mill is a 
part of the head mill and is 230 feet wide by 
328 feet long. The equipment in the head mill 
consists of one 10-foot double cutting band 
saw, one 11-foot single cutting band saw, and 
one carriage, 84-inch opening and te cut up 
and including 80 feet long. This carriage and 
11-foot band mill will handle logs up to and 
including 12 feet in diameter. The double cut- 
ting band mill and carriage will handle logs 
up to and ineluding 72 inches in diameter by 
50 feet long. 

In this mill are two edgers, 72 inches wide 
by 14 inches depth in cut, or in other words, 
these machines will cut a timber up to and 
including 14 inches thick and 36 inches wide. 
In the head mill is one 50-foot slasher for cut- 
ting up slabs and edgings from the lumber, 
in lengths of 4 feet, 4 feet 6 inches and 5 feet; 
this for the purpose of manufacturing lath in 
the lengths mentioned. The trimmer will trim 
up to and ineluding 52 feet in length. 

Long-Bell officials present at the ceremonies 
were Mr. Long, chairman of the board of di- 
rectors; J. D. Tennant, vice president and 
general manager of manufacturing and timber; 
S. M. Morris, vice president and western 
manager; Jesse Andrews, director and the com- 
pany’s attorney; Roy Morse, director and man- 
ager of one of the company’s plants; R. T. 
Dempsey and R. W. Stith, directors. 


THE LOAN AND BUILDING association is the 
lumber dealer’s right arm. If there is none in 
your town, get busy. 
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Lien Law Experts’ Replies to Questionnaire 


|Nore: This is the third and concluding in- 
stalment in this series on the subject of lien 
law.—Epitor. | 


27. Suppose you agreed to deliver $1,500 worth 
ef material to build houses on Lots 1, 2, 3, Block 1, 
owned by same person, Must you separate the 
items and file on each lot for the material that 
went into that house? 


ARKANSAS—No. Where materials were furnished 
under an entire contract for several buildings all 
owned by same person and contiguous to each other, 
the lien attaches upon entire property for whole 
value of materials, as against all, who with notice 
of the lien, acquired an interest in the several 
tracts. 

TEXAS—-If the property consists of three units 
with specific and separate improvements made on 
each unit, a lien should be filed against each lot. 

MISSOURI—-No. 

KANSAS—No. 

OKLAHOMA—Probably not. 

WISCONSIN—-Yes. 

ILLINOIS—If Lots 1, 2 and 3 were all owned 
by the same owner and were adjacent and ad- 
joining, one lien might be filed covering three lots 
so far as fhe owner is concerned, If there be 
mortgages, however, on the lots it is better to keep 
a separate account of the material going into each 
building, and base your lien rights upon the de- 
liveries thereto. 


28. When does the ninety days allowed for filing 
liens begin to run? 

ARKANSAS—Ninety days after the last material 
was furnished under the contract. 

TEXAS—-On property other than homestead, the 
time is four months when material man is dealing 
directly with owner, and ninety days when material 
man is selling to a contractor. The time begins 
to run after the indebtedness shall have accrued. 
Article 5636 of Vernon’s Revised Statutes pro- 
vides as follows: “When labor is performed by 
the day or week, then the indebtedness shall be 
deemed to have accrued at the end of each week 
during which labor is performed. When material 
is furnished, the indebtedness shall be deemed to 
have accrued at the date of the last delivery of 
such material, unless there is an agreement to pay 
for such material at a specified time.” 

MissouriI—Six months or four months (in case 
of dealing with contractor) or sixty days (journey- 
man or day laborer) within which lien must be 
tiled hegins to run from the furnishing of the last 
item under the contract or the doing of the last 
work. The ninety days within which suit must 
be filed begins to run from the date of filing lien. 

KANSAS—The four months or sixty days (in case 
ef dealing with contractor) begins to run from 
the furnishing of the last item under the contract 
or doing the last work. The year within which 
suit is to be filed begins to run from the filing 
of the lien or the maturity of the note where note 
is taken. 

OKLAHOMA—Same as Kansas. 

WISCONSIN—Question not applicable to Wiscon- 
sin. 

ILLINOIS—There is no period of ninety days for 
filing lien in this State. The subcontractors’ notice 
must be served within sixty days after the last 
delivery, and the original contractor’s statement of 
elaim filed within four months after the last de- 
livery, in erder that the contractor be fully pro- 
tected. 

29. Suppose after you have completed your con- 
tract to furnish lumber for the house, the owner 
gives you @ contract to furnish material for a 
garage. Doce the ninety days begin at the com- 
pletion of the house job, or the garage? 


ARKANSAS—We have here two separate contracts 
and the time begins to run as to the house, ninety 
days from its eompletion; as to the garage ninety 
days from its completion. 

TEXAS—The question as stated shows the con- 
tract for the garage to be entirely separate and 
distinct from the contract for the house, there- 
fore, the contract for the house would have no 
bearing on the contract for the garage. 

MISsouRI—These are separate contracts and the 
time begins to run respectively from the last item 
en each one. 

KANSAS—Same as Missouri. 

OKLAHOMA—Same as Missouri. 

WISCONSIN—-A separate contract for a garage 
would require separate dates for filing of liens, as 
the one lien only applies to one contract and could 
not be classed merely as an extra so as to permit 
the time limit for filing the lien six months or the 
sixty days depending whether principal or sub- 
contractor. 

ILLInois—If there is a separate contract for 


[Continued from July 7 and July 14 Issues] 


the garage there would be two separate lien rights, 
one for the house and one for the garage. 


80. If you take a contract to build a house, have 
you a lien for your contractor’s profit? 

ARKANSAS—NO, 

TEXAS—A lien will cover the consideration. The 
contractor’s profit being a part of the considera- 
tion, a lien will attach. 

MIssouriI—yYes, it is included in the contract 
price. 

KANSAS—Same as Missouri. 

OKLAHOMA—Same as Missouri. 

WISCONSIN—You have a lien for the unpaid 
portion of your contract price, whether you have 
any profit in that amount or not. 

ILLINOIS—You have a lien for any amount due 
or to become due under the contract as it is made, 
which would of course include profit. 


81. Can you fix a lien on land of estate for 
materials delivered on order of the administrator? 

ARKANSAS—No. 

TEXAS—Yes, on certain lands, but not on prop- 
erty listed in the statute as exempt. Article 3350 
of Vernon’s Revised Statutes reads as follows: 
“Tt shall be the duty of the executor or administra- 
tor to take such care of the property of the 
estate of his testator or intestate as a prudent 
man would take of his own property, and if there 
be any buildings belonging to the estate it shall 
be his duty to keep the same in tenable repair, 
extraordinary casualties excepted, unless directed 
not to do so by an order of the court.” What 
might be considered technical phases often arise 
in the administration of the estates of decedents. 
In dealing with such estates, the material man 
should familiarize himself with the statutes per- 
taining to sucn estate, and in dealing with any 
particular estate, the material man should be con- 
versant with the actions of the court with refer- 
ence to such estate. Space forbids a detailed treat- 
ment of this important question. The best sug- 
gestion that can be made here, is for the material 
man to consult with his attorney. 

Missourr—yYes, as to repairs if the administra 
tor has acted under the court order requested by 
interested parties. No, as to buildings unless di- 
rected by the will. 

KANSAS—No, unless directed by the will. Real 
estate descends to the heirs who should contract 
concerning it. 

OKLAHOMA—Same as Kansas. 

WISCONSIN—Yes. 

ILLINOIS—An administrator has no title to real 
estate in this State, and a lien for material or- 
dered by an administrator would have to be based 
upon the theory that the administrator was acting 
as agent for the owners of the property. 


$2. Can you fix lien on land of owner for ma- 
terial furnished to owner’s tenant? 

ARKANSAS—Not unless tenant was the owner’s 
agent. 

TEXAS—NOo, the material man could not fix a lien 
on owner’s land, unless the tenant was acting for 
the owner as his duly authorized agent and buying 
material for the owner under such agency to im- 
prove land other than homestead. 

MISSOURI—NoO, unless tenant was also agent with 
owner’s authority to purchase. 

KaNnSAS—Same as Missouri. 

OKLAHOMA—Same as Missouri. 

WISCONSIN—Not unless the materials were fur- 
nished to the tenant with the owner’s knowledge 
and consent and he agreed to become responsible 
therefor. 

ILLINOIS—Yes, if the material was purchased by 
the tenant with the knowledge and consent of the 
owner. 





838. Has the rental agent any authority to make 
repairs? 

ARKANSAS—No. 

TexasS—The rule is, that an agent is restricted 
to the authority delegated to him by his principal. 
The rental agent would have authority to make 
repairs on property other than homestead, pro- 
vided such authority was delegated to him, but it 
is to be noticed in this statement that such au- 
thority would constitute an agency beyond merely 
that of “rental.” 

Missouri—Depends upon the question of fact 
of whether owner gave him such authority. 

KANSAS-—-Same as Missouri. 

OKLAHOMA—Same as Missouri, 

WISCONSIN—That depends on the authority 
given by the owner. No law giving him any such 
authority. 

ILLINOIS—That depends entirely upon the con- 
tract between the owner and the rental agent. 


34. Can you fir a lien on wife’s land for ma- 
terial furnished on husband’s order? 

ARKANSAS—-Not unless husband was wife’s agent, 

TEXAS——-Article 4621 Vernon’s Revised Statutes 
provides that “the joinder of the husband in the 
manner now provided by law -.for conveyance of 
the separate real estate of the wife shall be neces- 
sary to an encumbrance or conveyance by the wife 
of her lands.” 

MIssouRI-—-No, unless you can show the husband 
was her agent to order material or that she ratified 
his purchase. 

KANSAS—Yes, by statute. 

OKLAHOMA—The Oklahoma statutes previously 
held the wife’s land could be made subject to lien 
on order by husband. This provision has since 
been stricken from the statute so that it is ad- 
visable to secure wife’s order or consent, or declara- 
tion that the husband is her agent. 

WISCONSIN-—No, unless she had knowledge 
thereof and consented thereto and the husband 
was acting as her agent. 

ILLINOIS-- Yes, if the wife had knowledge of the 
improvements. 


35. Suppose the land is held under a deed te 
John Jones and Mary Jones, his wife. What is this 
estate, and how does it affect liens? 

ARKANSAS—This is an estate in entirety and 
each does not own an undivided half interest. 
Contract should be made with both husband and 
wife. 

TEXAS—It would give the lien holder the pre 
sumption of law that the property is community 
estate. 

Missourt—Tenancy by the entirety. The order 
or contract of both should be secured. 

IKKANSAS—Tenancy by the entirety. Either can 
bind the other’s interest with lien by statute and 
hence either can bind the whole, 

OKLAHOMA—Tenancy by the entirety. Should 
have order of both or declaration of the one not 
ordering that the other is his, or her, agent te 
make the purchase, 

WISCONSIN—An estate in joint tenancy. A lier 
is good against an estate of this character. 

ILLINOIS—The lien rights would be the same 
as tho the property were owned by John Jones in- 
dividually or Mary Jones. 


Grand Jury’s Report on Labor Riots 


BocaLtsa, La. July 16.—In connection with 
the lahor riots which occurred in this city Nov. 
22, 1919, resulting in the death of five men, 
the facts and circumstances leading up to the 
affair have been investigated by three grand 
juries. Under date of July 11, 1923, the last 
grand jury made its report and findings in the 
ease from which it appears that for about two 
or three months prior to the time of the shoot- 
ing there had been a very acute situation in 
Bogalusa thru the presence of professional labor 
union organizers from other parts of the country 
who were actively engaged in organizing thie 
employees of the various industries, both white 
and colored. Led by somewhat radical and 
indiscreet men the newly organized unions 
seemed to assume an antagonistic attitude to- 
ward the constituted authorities, and under ad 
vice from the district judge, the acting mayor, 
E. R. Cassidy, appointed about fifty citizens 
of Bogalusa as special officers to assist the city 
police in maintaining order. 

The evidence presented to the grand jury 
shows that a negro leader and organizer of the 
colored employees had become a menace to the 
harmony and peace of the community, and for 
this reason was being sought by the police. 
About this time two of the men who were after- 
wards killed, armed with shotguns, marched 
down one of the principal streets of the city 
to the union headquarters with the wanted negro 
between them. The entire police force, inelud- 
ing the special officers, was called out to assist 
in the arrest of the negro and maintain order. 
On approaching the headquarters of the unio 
the officers of the law explained their purpose. 
At this time a shot was fired from the building 
and immediately thereafter L. E. Williams, one 
of the men killed, raised his pistol and fired 
at the same time as the officers, many shot» 
being exchanged by both sides. ; 

The evidence shows that while the situation 
at the time of the shooting was very critical, 
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serious trouble might have been avoided if the 
officers who went to make the arrest had ap- 
proached the union headquarters in a more 
pacific and considerate manner. However, the 
tact remains that the shot fired from the build- 
ing precipitated the tragedy. The grand jury 
recommended that all peace officers use every 
precaution to maintain order and perform their 
duties without injury to any citizen. From the 
evidence presented, the grand jury was unable 
to find any bill of indictment against those 
responsible for the killing. 


Hardwood Cost Accounting 


A system of hardwood cost accounting which 
it is hoped will have wide use and distribu- 
tion eventually is presented in the July 7 issue 
of the Institute Bulletin of the Hardwood Manu- 
facturers’ Institute, Chicago. This is offered 
as a positive and practical system for cost an- 
alysis and comparisons by kind and grade of 


lumber involving all items of expense from 
woods to shipping out car. This system has 
been developed with a view to extreme simplic- 
ity and easy application so that the benefits 
of accurate cost distribution by grade will be 
apparent. 
This method of accounting for hardwood costs 
was adopted at the annual meeting of the Hard- 
wood Manufacturers’ Institute May 10 and 11, 
1923. The purpose is to learn, month by 
month, or for other period, first, itemized 
and total cost of logs f. o. b. mill yard; second, 
itemized and total cost of lumber mill run; 
third, separation and allocation of expense by 
species and grade, either in terms of book 
values or selling price. Book values are urged 
as a basis as they are fixed. This system is 
copyrighted, but is open to use by any manufac- 
turer who is a member of the Hardwood Mannu- 
facturers’ Institute, and further developments 
respecting added features are being considered 
by the committee and reports will be issued from 
time to time concerning these developments. 


Maritime Provinces’ 1921 Production 


Boston, Mass., July 17.—The Canadian prov 
inces of Ontario, Quebec, Nova Scotia and New 
Brunswick, which ship much of their lumber 
into the United States, the latter two Provinces 
sending an especially large proportion to New 
England, eut about one-third less lumber in 
1921 than in 1920, but the average cost of 
lumber at the mill decreased more than $10 a 
thousand feet. The total cuts as officially re- 
ported to local interests here were: Nova Scotia, 
115,246,000 feet; New Brunswick, 269,983,000 
feet; Quebec, 649,334,000 feet, and Ontario, 
734,054,000 feet. An increase was reported in 
the quantities of lath and shingles produced, 
amounting to more than 5 percent and 4 per- 
cent, respectively, accompanied by decreases in 
the average value of both. Products which in- 
creased in total value were slack cooperage, 
sawn ties, poles, posts, mine timbers and piling. 
Decreases were reported in veneers, tight coop- 
erage stock and dressed lumber. 




















Outside view of DeSoto Hardwood Flooring Co.’s plant 








View of factory showing some of the lumber on storage tracks 


Kept Busy On Oak Flooring and Closet Lining 


MEMPHIS, TENN., July 16.—One of the con- 
cerns which has established an enviable reputa- 
tion for the excellent quality of its southern oak 
flooring is the DeSoto Hardwood Flooring Co., 
of Memphis, which produces annually approx- 
imately 12,000,000 feet of flooring, about 2,000,- 
)00 feet of ‘‘Cedarchest’’ closet lining, and 
5,000,000 to 4,000,000 feet of drawer sides and 
drawer backs for furniture factories. The com- 
pany was organized in 1912 and incorporated 
with a capital stock of $10,000, which has since 
been increased until the investment at the 
present time represents in the neighborhood of 
$500,000. 

The officers of the company are: President, 
8. C. Major; vice president, F. G. Smith; see- 
retary-treasurer and general manager, R. A. 
Taylor, all three being located in Memphis. All 
the executives of the DeSoto Hardwood Flooring 
Co, are well known in the lumber industry, Mr. 
Major being connected with S. C. Major & Co., 
of Memphis, and Mr. Smith taking an active 
part in the business of the Mossman Lumber Co., 


Memphis. Previous to the inception of the 
DeSoto company, Mr. Taylor was with Lee, Wil- 
son & Co., of Wilson, Ark., hardwood manu 
facturers, for eight years, and has been con- 
nected with the hardwood trade in various 
capacities all his business life. 

The DeSoto plant is located at Sledge Avenue 
and the Southern Railway, Memphis, and oceu 
pies a space of about two and a half acres, the 
warehouse covering approximately 12,000 square 
feet. In connection with the main faetory 
building there are four dry kilns, of the Stan- 
dard and Grand Rapids makes, the company 
having installed additional dry kiln equip- 
ment this year. In all, 130 men are employed 
thruout the plant. The equipment of the 
mill consists of three flooring units and one 
molder for the manufacture of furniture stock. 
The plant is electrically operated, the company 
generating its own power from a General Elec- 
tric turbine and a Corliss engine, sawdust and 
shavings and other wood waste being utilized 
for fuel. 


In the manufacture of furniture parts the 
concern uses gum; its closet lining, for pro 
tecting wearing apparel from moths, being man- 
ufactured from Tennessee red cedar. The com 
pany sells its output principally to wholesale 
and retail yards, its product being shipped to 
every State in the Union, and also to Canada. 
The DeSoto Hardwood Flooring Co. is a mem 
ber of the National Hardwood Lumber Associa- 
tion, the Oak Flooring Manufacturers’ Asso 
ciation, and the Oak Flooring Advertising 
Bureau. 

In commenting on the demand for its prod 
uct and future prospects, Mr. Taylor said bus- 
iness at the present time is fair and the out- 
look for fall is extraordinarily good, for the 
reason that there is a large amount of building 
on the way which has been delayed by labor 
conditions. Mr. Taylor further stated that the 
plant is operating to capacity and has been for 
about three years. Labor conditions in and 
around Memphis are pretty good, Mr. Taylor 


said. 





























Oak flooring in warehouse of DeSoto Hardwood Flooring Co. 


Side view of plant showing dry kilns and railroad tracks 
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Gum Lumber Interests Consider Formation of Bureau 
To Aid Producers and Distributers in Merchandising 


MEMPHIS, TENN., July 17.—Altho an annual 
cut of 282,000,000 feet was represented, either 
in person or by letter at the meeting of gum 
lumber manufacturers held at the Hotel Chisea 
today for the purpose of launching an organ- 
ization to promote the use of gum lumber and 
veneers, and altho constitution and bylaws were 
adopted by unanimous vote, formal organiza- 
tion of the Gum Wood Service Bureau was not 
effected. 

It was decided, on motion of W. R. Satterfield, 
of the Chicago Mill & Lumber Co., to appoint 
« committee of ten, including the original or- 
ganization committee of seven, to (1) nomi- 
nate Officers after ascertaining whether they 
would serve; (2) send out copies of the consti- 
tution and bylaws adopted at today’s meeting; 
(3) outline as definitely as possible the plan 
of operation contemplated in the publicity cam- 
paign in behalf of gum; and (4) decide upon 
the footage desired as the minimum for launch- 
ing the promotion agency. 

Curtis Dewey, who acted as chairman, ap- 
pointed the following committee: 

©. Arthur Bruce, chairman; W. EF. Satterfield, 
fF. EE. Stonebraker (new members), and George 
McSweyn, H. B. Anderson, R. C. Stimson, F. A. 
Conkling, C. W. Parham, T. E. Sledge and H. B. 
Weiss (old members). 

Formal organization was postponed in order 
to give all of those who attended the meeting 
today, as well as others who were not present, 
an opportunity to study the plan to be out- 
lined by the committee, and to come back to 
the next meeting, the date of which lies in the 
diseretion of the gentlemen already named, pre- 
pared to say whether they will become identified 
with the new organization. Failure of more of 
those present today to become active or associ- 
ate members lay in the fact that they desired 
further information regarding the plan of pro- 
cedure, and that they wished an opportunity 
to confer with their associates. The feeling 
is therefore quite general that, with the work 
of the committee completed, the association 
will be launched with enthusiasm and with a 
sufficient footage to provide a handsome sum 
for the promotion of gum lumber and veneers 
in a most satisfactory manner. 

Harry B. Weiss, chairman of the organiza- 
tion committee, called the meeting to order at 
10 a. m. at the Hotel Chisea. He stated that 
the work of the committee had been completed. 


Discuss Organization Details 


G. H. Holloway, of the Utley-Holloway Co., 
Chicago, said he had talked with other manu- 
facturers of gum lumber and that they were 
of the opinion that, if organization were 
effected, none of the officers selected should be 
men active in other associations. He then nom- 
inated Curtis Dewey, of the Chapman Dewey 
Lumber Co., as chairman of the meeting. The 
latter, as a starting point, read the letter sent 
out to gum producers by the committee, con- 
taining its recommendations regarding the scope 
and purpose of the new organization and out- 
lining the basis on which it should be launched. 

Mr. Holloway moved the formation of a per- 
manent organization based on the recommenda- 
tions of the committee in question. He did 
not favor expensive overhead and was of the 
opinion that a committee and an advertising 
agency could successfully handle the affairs of 
the association or bureau without the employ- 
ment of a secretary. This motion, which was 
seconded by George MeSweyn, of the Memphis 
Band Mill Co., was unanimously carried, de- 
spite the statement of F. E. Stonebraker, of 
the Bonita Lumber Co., that he regarded the 
personal touch of a secretary necessary. 

C. H. Sherrill, president of the Hardwood 
Manufacturers’ Institute, and John W. Mce- 
Clure, president of the National Hardwood 
Lumber Association, called upon for an ex- 
pression, declared themselves in favor. of an 
advertising campaign in behalf of gum lumber. 

L. A. Kling, of the Kling-Gibson Agency, 


Chicago, told of the benefits other organizations 
were receiving from advertising. 

The roll call revealed that 208,000,000 feet 
of production was represented in person, while 
letters read, before adjournment and immedi- 
ately after assembling in the afternoon, brought 
the total to 282,000,000 feet. 

Chairman Dewey announced the following 
committee to draft constitution and bylaws: 

C. Arthur Bruce, E. L. Bruce Co., Memphis, 
chairman; W. R. Satterfield, Chicago Mill & Lum- 
ber Co.; F. E. Stonebraker, Bonita Lumber Co., 
sonita, La., and G. H. Holloway, Utley-Holloway 
Co., Chicago. 

The meeting was addressed, immediately after 
luncheon, by E. W. McKay, secretary of the 
Southern Cypress Association, who asked that 
nothing be published regarding what he said. 

L. R. Putman, of the Ferry-Hanley Adver- 
tising Agency, thought that the problem con- 
fronting the manufacturers of gum lumber was 
purely one of merchandising, and he urged that 
the bureau ‘‘tell its story to the building 
world.’’ He suggested 
that field work and ad- 
vertising were both es- 
sential and that the for- 
mer should determine 
the latter rather than 
vice versa. He also as- 
serted that there is a 
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heavy responsibility on 
the manufacturers them- 
selves, in that shipment 
of any stock inferior to 
the standard set up in 
the advertising would 
do a vast amount of 
harm to trade extension 
activities. He also pointed out that the plans 
of the ageney should be flexible at all times. 


Constitution and Bylaws Adopted 


Mr. Statterfield submitted the report of the 
committee on constitution and bylaws, instead 
of C. Arthur Bruce, chairman. This report 
was unanimously adopted. 

The tentative constitution provides that the 
organization’s name shall be ‘‘Gum Wood 
Service Bureau,’’ and that its object shall be 
‘*to promote and increase the use of gum 
lumber and other gum products.’’ 

Sections 1 and 3, dealing with membership 
and dues, follow: 


SECTION 1. The membership shall consist of 
two classes—active and associate. Active mem- 
bers to consist of producers or manufacturers of 
gum lumber and other gum products. Associate 
members shall consist of owners of gum stumpage, 
gum consumers or users, and also dealers in gum 
lumber and other gum products. Any person, firm 
or corporation becoming an active member of the 
bureau shall be entitled to one vote. 


SecTION 3. The dues shall be assessed by a com- 
mittee on assessments and shall be paid in twelve 
equal monthly instalments. For the first year the 
dues shall not exceed 25 cents a thousand feet 
log scale, based on the 1922 annual production of 
the membership; provided, however, the minimum 
of dues shall be $100. The assessment to. be paid 
by veneer and panel manufacturers as well as 
manufacturers of other special products shall be 
fixed and adjusted by special committees appvinted 
for that purpose. 


The board of directors shall consist of a 
president, first and second vice presidents, 
treasurer, secretary, and eight trustees. The 
officers shall be elected for terms of one year 
and the trustees for 2-year terms; however, at 
the organization meeting four trustees shall 
be elected for one year. A majority vote shall 
be required for the election of any candidate. 
Nominations shall be prepared by a committee 





of three, to be appointed by the president at 
each annual meeting. The board may elect a 
chairman, may meet at any time it thinks 
proper, may appoint committees from its own 
membership or that of the bureau, may re- 
ceive and disburse funds, and carry into effect 
such measures as it may desire. Vacancies 
in the board may be filled by the directors at 
any meeting. Twenty members shall con- 
stitute a quorum at any regular or called 
meeting of the bureau, and seven directors 
shall constitute a quorum for meetings of the 
board. 

An annual meeting in November and a semi- 
annual meeting in May of each year shall be 
called by the board on at least two weeks’ 
notice, and special meetings may be called by 
the president or the board on fifteen days’ 
notice. 

The bylaws may be amended by a _ two- 
thirds vote of the directors. The constitution 
may be amended at any annual or semiannual 
meeting by a two-thirds vote of the members, 
provided thirty days’ notice is given of the 
proposal to amend. Standing committees shall 
be appointed annually by the president, sub- 
ject to ratification at the next meeting of the 
members, as follows: Membership, assess- 
ments, finance, complaints, advertising, and 
entertainment. 

Any member may withdraw by giving thirty 
days’ notice, or may be expelled by a majority 
vote of the board of directors. Those who do 
not pay an assessment within thirty days are 
subject to suspension. 


Will Reconvene After Studying Report 


Roll call, which followed, disclosed a hearty 
sentiment in favor of affiliation with the bureau, 
but such a large percentage of those present 
hesitated to commit their firms, without a study 
of the constitution and bylaws and without con- 
sulting with their associates, that it was de- 
cided, on motion of Mr. Satterfield, to post- 
pone formal organization until prospective mem- 
bers could be acquainted with the personnel of 
the officers and trustees, as well as with the 
general plan of operation as outlined in the 
constitution and bylaws, as indicated in the 
beginning of this report. 

It is expected that manufacturers of gum 
lumber will be called together again within the 
next three to five weeks. 


Regret Passing of Hardwood Leader 


The following resolution were drawn up the 
afternoon by a committee representing the gum 
manufacturers: 


WHEREAS, During a meeting of gum lumber 
manufacturers in Memphis today, July 17, there 
came the sad information of the fatal accident to 
Henry G. Bohlssen, of the H. G. Bohlssen Manu- 
facturing Co., Ewing, Tex., who was the personal 
friend of most of us; therefore, be it 

Resolved, That in the passing of Henry G. Bohls- 
sen the hardwood lumber industry has lost a man 
who was a constructive force. His work as presl- 
dent of the Southwestern Hardwood Manufacturers 
Club, now in his second term, has been very bene- 
ficial to that part of the lumber industry included 
in its membership. To his widow and family we 
offer our most sincere sympathy, and point them to 
the source of all comfort in this time of bereave- 
ment; and be it further 

Resolved, That this resolution be telegraphed to 
his family and business associates. 


Those Who Attended Conference 


Those who participated in today’s meeting 
follow: 


H. H. Alexander, Alexander Bros., Belzoni, Miss. ; 
John C. Bonner, J. H. Bonner & Co., Memphis, 
Tenn.; W. B. Crosley, W. D. Jemison & Co., Mem- 
phis, Tenn. ; C. P. Bodine, Pritchard-Wheeler Lum- 
ber Co., Memphis, Tenn.; A. M. Bowen, jr., Kirby- 
Bonner Lumber Co., Houston, Tex.; J. W. Bailey, 
Pastman-Gardner Hardwood Co., Laurel, Miss. ;_R. 
M. Carrier, Carrier Lumber & Manufacturing Co., 
Sardis, Miss.; J. M. Clements, Pritchard-Wheeler 
Lumber Co., Memphis, Tenn.; F. A. Conkling, W- 
W. Garry Lumber Co:, Memphis, Tenn. ; F. K. Conn, 
Bayland Saw Mill Co., Yazoo City, Miss. ; Curtis 
Dewey, Chapman-Dewey Lumber Co., Memphis, 
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Tenn.; E. L. Davis, E. L. Davis Lumber Co., Mo- 
biie, Ala.; C. C. Dickinson, E. Sondheimer Co., 
Memphis, Tenn.; George C. Ehemann, head of 
George C. Ehemann & Co., Memphis, Tenn.; K. 
L. Emmons, Mississippi Valley Hardwood Co., 
Memphis, Tenn.; J. K. Foster, Lyon Lumber Co., 
Garyville, La.; W. H. Gibbs, R. J. Wiggs Lumber 
Co.. Memphis, Tenn.; W. P. Garrison, Garrison 
Lumber Co., Memphis, Tenn.; C. M. Green, Ander- 
son-Tully Co., Memphis, Tenn.; L. A. Gale, Gayoso 
Lumber Co., Memphis, Tenn.; Horace K. Houston, 
Houston Bros., Memphis, Tenn.; G. H. Holloway 
and J. L. Holloway, Utley-Holloway Saw Mill Co., 
Chicago; R. J. Hackney, R. J. Hackney Lumber 
Co., Memphis, Tenn.; R. L. Jurden, Penrod-Jurden 
Co., Memphis, Tenn.; T. E. Jones, F. T. Dooley 
Lumber Co., Memphis, Tenn.; J. T. Kendall, Dacus 
Lumber Co., Memphis, Tenn. ; U. S. Lambert, U. S. 
Lambert Lumber Co., Memphis, Tenn.; J. R. Me- 
Fadden, Chicago Mill & Lumber Co., Memphis, 
Tenn.; Geo. McSweyn, Memphis Band Mill Co., 


Memphis, Tenn.; J. W. McClure, Bellgrade Lumber 


Co., Memphis, Tenn.; E. L. McLallen, Nickey Bros., 
Memphis, Tenn.; H. D. Moskovitz, Delta Hard- 
wood Lumber Co., Memphis, Tenn.; Burt S. Nixon, 
Fee-Crayton Hardwood Co., Little Rock, Ark.; C. 
R. Ransom, Gayoso Lumber Co., Memphis, Tenn. ; 
Paul C. Smith, Smith & Hopkins, Helena, Ark.; 
Cc. L. Stevens, Rush Lumber Co., Memphis, Tenn. : 
Cc. H. Sherrill, Sherrill Hardwood Lumber Co., New 
Orleans, La.; T. E. Sledge and Ralph May, May 
Bros., Memphis, Tenn.; F. G. Smith, Mossman 
Lumber Co., Memphis, Tenn.; Max Sondheimer, 
E. Sondheimer Co., Memphis, Tenn.; F. E. Stone- 
braker, Bonita Lumber Co., Bonita, La.; C. E. 
VanCamp, E. Sondheimer Co., Memphis, Tenn. ; 
R. J. Wiggs, R. J. Wiggs Lumber Co., Memphis, 
Tenn.; S. A. Williams, Fordyce Lumber Co., For- 
dyce, Ark.; J. D. L. Whittaker, W. H. York Lum 
ber Co., Memphis, Tenn.; Carl L. White, Breece- 
White Lumber Co., Arkansas City, Ark.; H. B. 
Weiss, George C. Brown & Co., Memphis, Tenn. ; 
J. M. Wells, Stout Lumber Co., Thornton, Ark. ; 
E. W. McKay, Southern Cypress Manufacturers’ 
Association, New Orleans, La.; J. M. Pritchard, 
Hardwood Manufacturers’ Institute, Chicago. 


Prevention of Sap Stain Discussed 


DERippErR, La. July 16—The monthly 
meeting of the Louisiana Mill Managers’ Asso- 
ciation, held in this city on Saturday last, and 
presided over by President C. C. Sheppard, of 
Oakdale, La., was featured by a roundtable on 
the dipping of southern pine for the prevention 
of sap stain, also the handling, stacking and air 
drying of lumber. About twenty-eight mill 
managers attended the meeting. The merits 
of the various products used for the prevention 
of sap stain were considered, together with the 
preparation and application of the solutions. 
There was some differences of opinion as to 
the strength of the solution necessary to be 
most effective, and it was generally agreed 
that the kind of timber manufactured, location 
of the yard, and the stacking of the material 
have much to do with this. However, it was 
the consensus that the following procedure 
would give the most satisfactory results in 
preventing sap stain: 

Mixing. A mixing tank of at least 100-gallon 
capacity should be provided, equipped with a 
steam coil to heat the water. This tank should 
be filled with water and enough soda used in it 
to bring the solution to 5 percent or more specific 
gravity, and the contents of this tank should be 
stirred thoroly until the soda is dissolved. The 
water in this mixing tank should be 125 to 140 
degrees Fahrenheit when the soda is put in it 
and mixed. 

Testing. The proper way to test the solution 
is to take a quantity of it out of this mixing tank 
after it has been thoroly mixed and cooled to 100 
degrees Fahrenheit, and test it with a hydrom- 
eter and it should show 5 percent or more 
specific gravity. (A hydrometer and thermom- 
eter for use in this work will be furnished free of 
charge by soda manufacturers.) 

A pipe should be run from this mixing tank 
to the dipping vat and this dipping vat should 
be kept filled with the mixed solution full enough 


to cover the lumber at all times as the lumber 
passes thru the vat. The contents of this dipping 
vat should be tested from time to time to see 
that the specific gravity is maintained at the 
correct figure. The water in the vat should be 
kept at a temperature of 160 degrees Fahrenheit, 
or higher if possible at all times. The tempera- 
ture should not be permitted to go below 160 
degrees Fahrenheit. If it does, satisfactory re- 
sults will not be obtained. 

After the lumber is taken from the chain to 
the yard it should be properly stacked inside 
of twenty-four hours. If the above instructions 
are followed, using a good grade of alkali or 
modified soda and the lumber is stacked with 
plenty of air space between boards, sap stain 
will be entirely prevented. 


The methods of handling lumber from saw- 
mill to yards vary with the different operators, 
depending upon the physical conditions at the 
various plants and the equipment used. In the 
opinion of most members of the association, 
the question of air drying lumber properly is 
one of the most important as well as one of the 
most difficult problems in the manufacture of 
lumber. While there were a multitude of opin- 
ions expressed at the meeting with regard to 
the details of the most approved methods of 
air drying lumber, the points most clearly 
brought out were: 

That the yard should be located so as to give 
proper drainage and the stack. bottoms be ele- 
vated sufficiently above the ground so as to allow 
free air circulation underneath. _ 

That uniform methods of stacking should be 
observed so as to give both horizontal and per- 
pendicular spacing in order to give perfect ven- 
tilation in each stack, and that there should be 
ample spacing between the stacks. 

It was decided to hold the next meeting Aug. 
11 at Lake Charles, La., when questions of the 
loading and hauling of lumber to the planing 
mill and manufacturing problems wil! be dis- 
cussed. 


Kentucky Retailers Enjoy Midsummer Outing 


LOUISVILLE, Ky., July 16.—There were several 
interesting and unique features about the mid- 
summer gathering of the Kentucky Retail 
Lumber Dealers’ Association at Middlesboro, 
Ky., July 12-13. The first one that impressed 
itself was the hearty and unusual welcome ex- 
tended by the local lumbermen and _ business 
interests. The meeting was not intended as a 
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Some of the delegates and their ladies gathered 
outside the yard of the Wasioto Lumber Co., 
Pineville, Ky. 


formal business gathering but as an outing 
affair. One short business session was held to 
listen to an address of welcome and to take up 
any matters which might need immediate at- 
tention. 
_ When the session was opened Hugh Allen 
introduced J. Russ Hill, who is one of the big 
boosters of the Middlesboro Kiwanis Club, to 
bid the delegates welcome. The response was 
made by Hugh Allen, of the Allen Lumber Co., 
and former president of the association. Other 
business transacted consisted of a brief run of 
discussion of such questions as mutual insurance, 
and the naming by President J. F. Pettus of a 
committee to draft resolutions on the recent 
death of Boyd Monroe, salesman for W. J. 
Hughes & Sons, of Louisville. John Tom Perry, 
of Lexington, and J. Crow Taylor, of Louisville, 
were named a committee on resolutions, and the 
retailers adjourned for lunch. 

All the lumber yards of Middlesboro were 
points of interest to the visiting dealers, who 
mspected the new office building of the Allen 


Lumber Co., the new yard of the City Lumber 
& Supply Co., and the yard of the Bell County 
Lumber Co. 

Thru the courtesy of local members of the 
Kiwanis Club, who furnished automobiles and 
drove them, the visiting delegates and their 
ladies were driven to Cumberland Gap sight- 
seeing all around the corner of the three States 
of Kentucky, Virginia and Tennessee during the 
afternoon, returning in time for the big affair 
of the occasion—ladies’ night of the Kiwanis 
Club at the New Cumberland Hotel. The visit- 
ing lumbermen and their ladies were the guests 
of the three local lumber concerns that are 
headed respectively by Hugh Allen, of the Allen 
Lumber Co., F. R. Whalin, of the Bell County 
Lumber Co., and J. W. Allison, of the City Lum- 
ber & Supply Co. The round up showed a little 
better than fifty in attendance. The two speak- 
ers of the evening were Congressman J. M. 
Robinson, of Barboursville, and Judge H. B. 
Linsay, of Knoxville. 

President A. P. Liebig, of the Kiwanis Club, 
in expressing his pleasure at having the visitors 
with them, sought to impress upon the retailers 
that they should not think of or eall the other 
fellow a competitor, but should instead use the 
term coéperator, because it is better for them 
to coédperate together for the improvement and 
up-building of their business and the com- 
munity. This he said was the spirit which 
Kiwanis was instilling into the business men of 
Middlesboro. 

The meeting was then turned over to Hugh 
Allen, who got a lot of fun out of having the 
different lumbermen visitors draw names for 
half a dozen prizes that had been furnished 
by local Kiwanians. The visiting ladies drew 
down two of these prizes, one of the lucky 
ladies being Mrs. Henry Schoo of Louisville, 
and the other Mrs. J. Madison Lail, of In- 
dianapolis. 

Visit to Pineville 

On Friday morning automobiles took the 
visitors to the Middlesboro Country Club where 
there is not only one of the finest views to be 
seen anywhere in the world, but also a re- 
markable golf course in which the local golfers 
justly take considerable pride. A couple of 
hours were spent around the golf course and 


club house, and then the visitors were loaded 
up and taken over the 14-mile mountain trip to 
Pineville, which is now being linked with Mid- 
dlesboro by one of the best roadways in the 
country, where preparations to entertain them 
with luncheon at the Continental Hotel had al- 
ready been made by A. H. Card, head of the 
Wasioto Lumber Co., with the codperation of 





New office building of the Allen Lumber Co., 
Middlesboro, Ky., inspected by dealers at- 
tending midsummer meeting of Kentucky 
Association. 


the Rev. F. J. Brazelton, of the Pineville 
Kiwanis Club. After a hearty welcome from 
their hosts, the visitors listened to a short talk 
by Senator J. White Moss, of Pineville, on 
Kentucky’s efforts to build a system of good 
roads. 

Following the dinner there was a drive thru 
the various parts of Pineville and to the lumber 
yard at Wasioto, a short distance out from 
Pineville, where the visitors had a good time 
and expressed their appreciation to Mr. Card 
and his co-workers for their hospitality. 


The return drive to Middlesboro completed in 
the main the program of the occasion. Some 
drove out to the famous Fern Lake, which is the 
source of the water supply for Middlesboro. 
All expressed the opinion that it was the most 
enjoyable lumber gathering ever held in the 
State. . 

Officers of the association attending were: 
President Joe F. Pettus, of Springfield; Treas- 
urer Emil Anderson and Secretary J. Crow 
Taylor, of Louisville. 
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What a Progressive Concern Is 
Doing for the Retailer 


WaAkREN, AkK., July 16.—There are few of 
us in the lumber business who can not remember 
the time when the average American home was 
far below what it is today. Yet the homes in 
those days were constructed of good material, 
probably the best that could be procured from 
the lumber dealer, for in those days the average 
lumber dealer could not profitably carry an as- 
sortment of stock that would permit the home 
builder to build an attractive dwelling. An as- 
sortment of beautiful hardwood trim, moldings, 
oak, gum or beech flooring could only be had 
from a few concerns in the country who special 
ized in this particular branch of the business, 
and these items being a specialty, were natu- 
rally considered a luxury which’ really cost so 
much money that the average home builder stood 
in awe of even the thought of putting this class 
of material into a home. 


needless to say that in that period the volume 
of business of this concern has increased many 
times over, for it is serving faithfully many 
dealers in almost every State in the Union. It is 
known far and wide as the ‘‘Mixed Car Con- 
cern’? from which the dealer can purchase 
one carload of lumber and get in this car south- 
ern pine dimension, boards, shiplap, finish and 
moldings; sap and red gum casing, base, mold- 
ings and finish, together with white and red 
oak casing, base and moldings; oak, gum or 
beech flooring; ‘‘ Aromatique’’ red cedar clothes 
closet lining; oak wagon stock and an assort- 
ment of rough hardwoods. 

The factory buyer is likewise accommodated. 
He can buy rough hardwoods on grade, air 
dried or kiln dried, or he can buy cut to size 
dimension to fit his specifie requirements; thus 
many furniture and automobile manufacturers 
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Today when we visit even the small dealer, we 
will find that he has, in addition to the ‘‘old’’ 
lumber yard, adequate sheds and warehouses in 
which is stored hardwood flooring, finish and 
moldings right along with ‘‘Aromatique’’ red 
cedar clothes closet lining and finish and trim of 
the softer woods, such as Arkansas shortleaf 
pine. All of this material can be had by the home 
huilder at a very reasonable price, and he does 
not have to resort to the old method of having 
these items made at some distant manufactur- 
ing point at an unusually high cost, as this mate- 
rial can be bought right from his home town 
dealer. As a consequence, the average home of 
today far excels the average home of a few 
vears ago, and the cost is comparatively very 
little more, while there is no comparison between 
the interiors of the old and the new homes. 

One might suppose that the dealer in carrying 
such an assortment in stock, has greatly in 
creased his investment, but this is not neces- 
sarily «a faet. If the dealer were to buy one 
item here and one there, he would necessarily 
he compelled to buy as much as a carload to get 
the stock into his sheds at a reasonable priee. In 
order to get a complete assortment, this would 
necessitate the purchase of a number of carloads 
from various sourees of supply, which, of course, 
would mean a tremendous increase in investment 
over what it used to be in days gone by. Fortu 
nately, this is no longer necessary, modern man- 
ufacture and merchandising having put lumber 
in the same elass as other commodities in this 
respect. 


Example of Complete 
Service to the Trade 

An outstanding ex- 
ample of complete serv- 
ice to the trade is the 
Bradley Lumber. Co. 
of Arkansas, located 
at Warren, which op- 
erates a double band 
mill, a battery of thir- 
teen dry kilns; box 
factory, dimension 
mill, hardwood _floor- 
ing plant, a southern 
pine and hardwood 
planing mill, with ade- 
quate storage sheds 
for carrying a com- 
plete stock of every- 
thing to suit the 
dealer’s needs. Con- 
sequently, during the 
last four or five years 
this concern has built 
up a reputation among 
the lumber dealers for 
being able to ship in 
one car an assortment 
that ordinarily wauld 
have to be purchased 
from five or six differ- 
ent-and specific sources 
ef supply, and it is 

















Train of pine logs destined for the plant of the 
Bradley Lumber Co. of Arkansas 








look to the Bradley Lumber Co. of Arkansas for 
a large portion of their requirements in cut to 
size oak, gum and hickory dimension. 

The box factory is also a very important ‘fae- 
tor in this organization and furnishes shook and 
crates to many of the industrial concerns that 
require gum and pine shook and crates. 


Has Made Study of Retailer’s Problems 


The efficiency of the service rendered to many 
of the customers of this important concern can 
be traced directly to the efforts of R. W. Fuller- 
ton, who is president and general manager, and 
who, many years ago, conceived the idea that 
better service from the manufacturer was what 
the dealer needed most. While associated with 
his father, S. H. Fullerton, in the operation of 
the Chicago Lumber & Coal Co., together with 
many lumber manufacturing plants in the 
Southwest, he had ample opportunity to study 
these problems and work them out. Five years 
ago, with his brother, 8S. B. Fullerton, he came 
to Warren and assumed charge of the Bradley 
Lumber Co. of Arkansas and immediately be 
gan to put into practice his ideas of service to 
the retail lumber dealer, There were many 
hard problems to overcome in revolutionizing 
an ordinary old sawmill into the magnificent op- 
eration found at Warren today, and which 
has ahead of it many thousand aeres of the very 
finest virgin hardwood and pine timber for man- 
ufacture into ‘‘ Bradley Brand’? products. 

The battery of Standard dry kilns is operated 
by men who are thor- 
oly trained in scientifi- 
eally drying both hard 
woods and softwoods- 
this feature, together 
with the modern ma- 
chines in all of the 
factories, insures 4 
product of marked in- 
dividuality. 


Personnel of the 
Company 

The officers of the 
company are R. W. 
Fullerton, — president 
and general manager; 
Joe L. Reaves, vice 
president; S. B. Ful- 
lerton, secretary; E. F. 
Paulus, treasurer, all 
of whom have their 
homes at Warren, 
where they spend their 
time in an effort to 
carry out the policy of 
the Bradley Lumber 
Co. in serving a large 
and increasing patron 
age. 

Much ean be said for 
the company in regard 
to the consideration 








Warren, Ark. 


A general view of the sawmill plant and yard No. 3 of the Bradley Lumber Co. of Arkansas, at 


shown its employees. 
The company furnishes 
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them over a hundred homes in 
which to live at a moderate rental. 

These homes are modernly 
equipped with good water and 
electricity 


which is furnished 


gratis. Hach employee’s life is 
well insured for the benefit of 
his family, and the premium is 
carried by the company with no 
expense at all to the employee. 
The company operates one of the 
finest stores in the State, 
ing a modern meat market with 


inelud- 


refrigerating plant, where cvery- 
thing good to eat can be had at a 
reasonable cost. <A full line of 
women’s and men’s ready to wear 
clothing, hardware, furniture, 
crockery ete., is also carried. The 
Bradley Store, as it is called, has 
plaved a big part in making War 











Ss. H. FULLERTON, 
Veteran Lumberman 


ren a better place in which to 
live. 

It was very evident to the 
AMERICAN LUMBERMAN 
sentative who 


repre- 
recently visited 
Warren, that it is the wish of 
every official and every employee 
to make the welfare of the cus- 
tomer the foremost consideration, 
and primarily with that in view, 
this company enjoys a large pa- 
tronage consisting of retail lum 
ber dealers in almost every State 
in the Union, and many furniture 
and automobile manufacturers, as 
well as numerous other manufac 
The aim of the 
Bradley Lumber Co. of Arkansas 


turing concerns. 


is to give service and quality to 
the buyer in return for his money. 














Double loading track, past dressed pine, flooring and shipping sheds, planing mill and rough shed 





Pioneer Donates Art Treasures to City 


MINNEAPOLIS, MINN., July 16.—Caught up in 
« whirlpool of polities and buffeted about for 
nearly two years, the proposal of T. B. Walker, 
pioneer Minneapolis lumberman, to donate to 
that city his world-famed gallery of paintings, 
his bronzes, ancient jewels and jade was finally 
approved today by the city council. Funds were 
voted that will make available $400,000 for 
erection of a building to house the collection 
which is valued at many millions of dollars. 
It is said that no city in America has ever 
been presented with a more notable collection 
of art objects. 

Along with the collection Mr. Walker gave 
deeds to a site near his home for the location 
ef the building which is to house a public 
library as well as the gallery. The Walker art 
gallery has long made Minneapolis one of the 
art centers of America and inspired the move- 
ment that provided the city also with the Minne- 
apolis Art Institute which itself maintains a 
gallery of no mean proportions. 

Because the Socialist-Labor element in the 
ity council had declared it would hold up the 
sift until a certain bridge over the Mississippi 
River was conceded by the conservatives it 
appeared until very recently that the Walker 
gift might be lost to the city, especially in view 
ef the fact that the University of California at 
Berkeley had long urged Mr. Walker to pre- 
sent the collection to that institution. The 


university promised to erect a magnificent build 
ing to house the collection. Altho Mr. Walker 
has large holdings in California and is inter 
ested in the development of that State he has 
held to his original intention of leaving the 
objeets which he spent his life collecting to the 
city where he has lived most of his life. 

The collection includes ten Rembrandts, 
among them ‘‘The Erring Woman _ Before 
Christ,’’? from the collection of the Duke of 
Marlborough. This has been pronounced one 
of the most important works in the life of that 
artist. Notable paintings from almost all the 
greatest artists are in the gallery, but there 
are also Greek vases, Greek glass, old Persian 
ware, Greek Tanagrans, Chinese idols, polished 
pearl clam shells, lamps, bronze, instruments, 
ancient coins, agates, minerals, shells from the 
southern seas and other rare objects. 


Motor Maker Buys Canadian Logs 


Toronto, Ont., July 16.—According to a 
recent dispatch from Iron Mountain, Mich., 
Fielding Bros., of Sault Ste. Marie, Ont., have 
made a contract with the Ford Motor Co., of 
Detroit, for the production of 50,000,000 feet 
of logs, mostly hardwood, to be shipped to the 
Ford sawmill at L’Anse, Mich., the work to 
start at once and continue for about five years. 
The logs will be cut at Goulais Bay, Ontario, 
and the first shipment is expected to be on its 
way in November. 












2200 ft. long—9 ft. wide 


This corridor is floored with Maple 











Constant truck 
ing and thou 
sands of feet 
wore out the 
softwood floor- 
ing originally 
laid in this 
hospital corri- 
dor. 








Maple flooring stacked 
along the walls ready 
for laying. 

Close-up of splintered 
old softwood floor. 


















Laying 
Michigan 
hard maple 
flooring at 
an angle 
over the old 
floor. Ele« 

tric saw 1 
action. 





The finished floor, good for a century. 


is the 


Maple Flooring ‘.:: Factory Flooring 


Where hard usage puts flooring to the supreme test— 
in factory, warehouse or mill—-Maple Flooring is al- 
ways preferable. 
Write or wire, our expense, for prices 
on the following : 


(1) 50M _ 13/16x24%, Clear DM&EM 
(2) 20M 13/16x34%, Clear DM&EM 
(3) 20M 13/16x24%, No. 1 DM&EM 
(4) 20M 13/16x34 No. 1 DM&EM 
(5) 25M 13/16x24% No. 1 Fact. DM&EM 


(6) 50M 17/16x2%, No. 1 Fact. DM&EM 


(7) 80M _ 13/16x31%, No. 1 Fact. Sq Ed EM 
(8) 20M _ 13/16x14%, Clear Beech DM&EM 


E. BARTHOLOMEW HARDWOOD Co 


4052 Princeton Ave., 
CHICAGO 
Telephone Boulevard 0636 








You can buy straight or mixed cars, any quantity 
delivered anywhere, Oak and Maple flooring, Oak and 
Gum Mouldings, Kiln-dried. Oak and Gum lumber, 
Tennessee Aromatic Red Cedar, Ceda’line. 


WE SELL THRU DEALERS ONLY. 


7-21-23 
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ver 
wo Hundred 
illion Dollars 


The Lumbermen’s Indemnity 
Exchange has a treaty contract 
with eighteen re-insurance com- 
panies. It has had practically the 
same contract for the past four- 
teen years. 


The combined assets of these 
eighteen companies total two 
hundred ten million one hundred 
thirty-seven thousand seven hun- 
dred eighty-six dollars and fifty 
cents ($210,137,786.50). 


When you buy a Lumbermen’s 
Indemnity Exchange fire insur- 
ance policy, each of these com- 
panies takes a share of the lia- 
bility, in proportion to their 
assets. That is the reason the 
Lumbermen’s Indemnity Ex- 
change has operated for the past 
twenty years so successfully. 


This arrangement makes a 
Lumbermen’s Indemnity Ex- 
change policy the strongest in 
America. It eliminates. prac- 
tically all liability to the lumber- 
men. Therefore, it does not boast 
of dividends, but just good serv- 
ice and the soundest indemnity 
obtainable by the lumbermen. 


The Lumbermen’s Indemnity 
Exchange is managed by the 
DeVeuve-Burns Underwriting 
Company, Douglas Building, 
Seattle, Wash., with a main East- 
ern Branch at 166 West Jackson 
Blvd., Chicago, III. 


The Cost of Growing Northern Hardwoods 


OSHKOSH, WIs., July 17.—When the Senate 
forestry committee held its hearings at Madi- 
son, Wis., Senator Couzens asked kK. B. Good- 
man, who represented the Northern Hemlock 
& Hardwood Manufacturers’ Association at 
the hearings, to give such figures as he was able 
and explain in detail why lumbermen do not 
feel that they can engage in the timber grow- 
ing business. Several members of the northern 
ussociation participated in the preparation of 
the figures asked for by Senator Couzens, noted 
ly A. L. Osborn and R. B. Goodman. In re- 
sponse to the senator’s request, a statement was 
prepared and filed with the committee regard- 
ing the cost of growing timber, in which were 
embodied figures indicating the probable re- 
sults under various financial conditions. — In 
general, with respect to the cost of growing 
timber, the committee in its statement said: 


When land is protected from fire forest growth 
may usually be expected, but its character will be 
subject to considerable variation, and in this terri 
tory natural growth usually passes thru several 
eycles before the final forest is established. For 
example, there may be first a growth of brush and 
popple, and under this scattered coniferous trees, 
taking advantage of the shade conditions, will gain 
a foothold and shade out the popple and other un 
dergrowth. Later more shade resistant hardwoods 
will come up under the coniferous trees and at the 
end of a long period supersede them on the better 
lands. On other types of soil the cycle of growth 
is different. 

It is therefore very difficult to say just what 
character and volume of growth there will be at the 
end of any given period on land of different soil 
qualities protected from fire. Of course, such 
growth will not usually be of solid stand of the 
more rapid growing woods, and the average age of 
the final merchantable stand will not date from the 
same year the land is placed under protection. 


teferring to the various uncertainties of fire 
und insect attack and bearing these uncertain- 
ties in mind, the committee presented the fol 
lowing observations regarding the cost of grow 
ing’ hardwoods. 


If the investment an acre is figured on a basis 
of 6 percent compounded annually, wtih the esti- 
mate that it will cost 3 cents an acre annually for 
fire protection and 5 cents an acre annually to 
cover risks involved and the care of the property, 
the conclusions are as here stated. 


Lands Already Assessed Too High 


Iexperience shows that taxes on cut-over land 
in this territory are averaging at least 30 cents an 
acre and that the average assessment rate on cut- 
over lands is 3 percent. Such lands are in fact now 
assessed at a value much too high. 

We are assuming that in 40 years some of the 
forest growth will have a pulpwood and fuel wood 
value and that in 100° years there may be 
some saw timber and timber suitable for ties, as 
indicated by Forest Service growth tables. 

With $5 an acre land at an annual tax of 350 
cents an acre, the investment will amount to 
$110.24 in 40 years, and $5,838.22 in 100 years. If 
the tax is taken at 3 percent of the value of the 
land or 15 cents annually, the investment will 
amount to $87.03 in 40 years and $2,992.67 in 
100 years. 

With $4 an acre land and annual tax of 30 cents 
an acre, the investment at the end of $40 years is 
$99.95 an acre, and at the end of 100 years $3,499, 
or with the 3 percent land tax annually, it would 
amount to $72.10 in 40 years and $2,484.33 in 100 
years. 

With land at $1 an acre and the tax at 30 cents 
an acre, the investment at the end of 40 years 
amounts to $69.10 an acre, and at the end of 100 
years $2,481.29; but with a straight 8 percent tax 
on $1 an acre land value or 8 cents an acre, it 
amounts to $42.24 in 40 years and $1,467.65 in 
100 years. Other valuations are shown in the 
attached tabulations. 


Timber Values After Long and Short Terms 


From this appears that with the land tax at 
30 cents an acre and with risk, care, and fire pro- 
tection estimated at 8 cents an acre the private 
owner must be able to sell the cutting rights for: 
$69 an acre on $1 land; $79 an acre on $2 land; 
$90 an acre on $3 land; $100 an acre on $4 land ; 
$110 an acre on $5 land. 

But if he holds the land 100 years under the 
same conditions, he should be able to sell the cut- 
ting rights for: $2,481 an acre on $1 land; $2,820 
an acre on $2 land; $3,316 an acre on $3 land; 
$3,499 an acre on $4 land; $3,838 an acre on $5 
land. 

If instead of paying an average tax of 30 cents 
an acre he pays 38 percent on original value of the 
land annually for the period with no tax increase, 
his costs will be considerably reduced, and at the 
end of 40 years he will need to sell the cutting 
rights: On $1 land for $27 an acre; on $2 land 
for $42 an acre; on $3 land for $57 an acre; on 
$4 land for $72 an acre; on $5 land for $87 an acre. 
But if a severance tax is levied, that must be added 
to above. 

Under the same conditions, if he holds the land 


for 100 years with 3 percent tax on a fixed land 
value, he should be able to sell the cutting rights 
an acre for $959 on $1 land and for $2,992 on s5 
land. 


Results Better When State Protects from Fire 

If the State carried the cost of fire protection, 
which is included above on an estimate of 3 cents 
un acre a year, compounded at 6 percent, the final 
costs given will be reduced by $12.38 an acre at 
the end of 40 years and by $450.96 an acre at the 
end of 100 years. 

But it should be borne in mind that a fire pro 
tection plan is not fire insurance, and the own r 
must still stand any fire loss which may unfortu 
nately take place within the periods considered. 

All of these computations assume that there will 
be no change in the tax rate or the taxable values 
during the entire term of years. That is another 
element of great uncertainty. 

The possible growth on protected land can not 
be satisfactorily estimated, but there is attached 
a table prepared by the United States Forest Nery 
ice which gives the time required to produce differ 
ent wood crops. That is, it gives the average aze 
and size of trees as measured in certain locations, 
This information is taken from Volume 2 of the 
Report of the National Conservation Commission, 
published as Senate Document No. 676 of second 
session 60th Congress. In this it is stated by the 
Forest Service that for northern trees to reach an 
average diameter of 8 inches, suitable for pulpwood 
or fuel wood purposes, it required on the areas 
examined: 40 years for ash; 50 years for bass 
wood; SO years for beech; 85 years for yellow 
birch ; 100 years for hemlock; 90 years for sugar 
maple ; 45 yenrs for jack pine ; 40 years for Norway 
pine; 40 years for white pine. 

The same report states that to obtain a diameter 
of 18 inches suitable for saw timber it requires: 
130 years for basswood ; 200 years for beech; 180) 
years for yellow birch; 200 years for sugar maple ; 
100 years for Norway pine ; 90 years for white pine. 


Not Easy to Predict Values 


The present stand of timber in Wisconsin anid 
northern Michigan averages seven or eight thousand 
feet to the acre, made up of about 50 percent hem 
lock and 50 percent of hardwoods and miscellaneous 
softwoods. Apparently, most of these species 
and the bulk of the stand would not average pulp 
wood size in forty years, or saw log size in one 
hundred years. Hemlock and jack pine are used 
for pulpwood, but at the present time the other 
species are not considered suitable for that purpose. 
It is therefore very difficult to say what the com- 
mercial value of the regrowth would be at the end 
of forty years. Pulpwood and fuel wood selling 
f. o. b. railroad at $10 a cord includes a transpor 
tation or hauling charge and a large labor charge, 
so that the cutting rights a cord are necessarily 
very much lower. 

If there should be a stand of between 4,000 and 
8,000 feet an acre at the end of one hundred years, 
it would have to net the private owner, under the 
above assumptions, for the cutting rights above 
severance taxes or other cutting costs, from $11%8 
to $239 a thousand feet on $1 Jand under the 3 
cents an acre annual tax, up to a range of from 
$479 to $959 a thousand feet on $5 land paying 
an annual tax of 30 cents an aere, These values 
are so much higher than present stumpage values 
that no timber owner at present feels that they 
will be realized at the end of one hundred years. 
The competition of the original forests of western 
softwoods, of the natural hardwood forests of 
the tropics, and of more cheaply grown Government 
timber which may be available at that time would 
seem to make such future values impossible. 


Public Can Get Capital Cheap 


The public has certain advantages in carrying 
timber lands and timber, in that the public can 
borrow money at a lower rate of interest and per- 
haps pay no charges equivalent to taxes, and un- 
doubtedly local taxing authorities would transfer 
wild lands turned back for taxes to the State or 
Federal government at $1 an acre, as there would 
be little prospect of such lands ever paying any 
taxes whatever. On the other hand, the local com 
munities would gain the indirect benefit of their 
reforestation. 

If land is carried by the State or Federal govern- 
ment at 8 percent compound d annually, and risk, 
care, and fire protection are figured at 8 cents an 
acre annually, the cost of carrying land for a re- 
growth of timber is shown to be considerably re 
duced. 

Under this supposition, $1 an acre land at the 
end of 40 vears should return $9.29 an acre: $2 
land $12.56 an acre; $3 land $15.82 an acre; $4 
land $19.08 an acre; $5 land $22.34 an acre. 

If the public holds its land for 100 years under 
these supposed charges, $1 land should yield $67.80 
an acre; $2 land should yield $87.02 an acre; $8 
land should yicld $106.24 an acre; $4 land should 
yield $125.46 an acre; $5 land should yield $144.64 
an acre, 

Such yield should be above any labor or trans 
portation costs involved in marketing the product. 
3ut the tremendous advantage which the public 
has over the private individual in growing timber 
is apparent. 


Included in the statement was a report of 
the National Conservation Commission, on the 
rate of forest growth, presenting numerous 
growth tables of the various woods, as well as 
compound interest, annuity, and other tables. 
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Forestry Engages Public Attention 


Asks State to Grow Trees to Sell 


AuGusTA, ME., July 16.—State Forest Com- 
missioner Samuel T. Dana has put before the 
governor and council a proposal that the State 
buy land to plant trees, cut the timber under 
methods which will secure satisfactory continual 
reproduction, and sell it in the open market. 

As previous legislatures have appropriated 
money tor the purchase of wild lands and for 
general forestry purposes, there is now about 
$6,500 which may be used for the scheme ad- 
vocated by Mr. Dana. He recommended that 
in event of purchase it should be made in the 
southern part of the State where land may be 
bought more advantageously and where many 
people interested may see what was being 
done. The commissioner expressed the opinion 
that some suitable tracts in southern Maine 
could be bought at from $2 to $10 an acre. 

His proposal is that work on these lots 
would be done under the direction of the State 
Forestry Department. White pine trees would 
be planted, he said, and the project would be 
handled according to the best forestry methods. 
Commissioner Dana appeared confident that if 
the State should embark in this enterprise the 
project would pay for itself within 30 or 40 
years, and that thereafter it would pay a hand- 
some profit. He insists that the 
step in the right direction. 

Altho white pine has been cut now for nearly 
three centuries in Maine, this State still fur- 
nishes about one-sixth of the white pine lumber 
ot the United States, according to government 
statistics. At present there are approximately 
3,000,000 acres of white pine timber lands in 
Maine, of whieh about one-half is immature 


move is i 





Next to a good character, nothing is 
more important to the individual than a 
good credit standing. The man who never 
owes more than he can pay, and pays 
promptly when due, soon develops a good 
business standing in his community and 
“his word is known to be as good as his 


bond.” 











growth. The Maine white pine cut in 1919 
was about 225,000,000 board feet, valued at 
$7,100,000 at the mill and paying the owners 
of the stumpage about $1,865,000. 

The first sawmill in this State was operated 
in Berwick in 1731 for the production of white 
pine building lumber, and the second was 
started in 1743 at Penobscot. The annual out- 
put of the mills at Penobseot in 1831 was 30,- 
000,000 feet, principally white pine. In the cut 
of white pine by States Maine has held third 
place for a number of years, cutting one-sixth 
of all the real white pine lumber manufactured 
in the country. 


British Empire Forestry Conference 


OTTawa, ONT., July 16.—Announcement has 
been made that the British Empire Forestry 
Conference will open officially in this city on 
July 25. Members will then tour Quebec, New 
Brunswick and Nova Scotia and return to Ot- 
tawa for business sessions from Aug. 6 to 11. 
A western tour will follow, taking in all the 
western Provinees as well as Vancouver Island, 
the final conference being at Victoria, B. ©. 

Among the chief aims will be to make the 
British Empire self-sustaining in its lumber 
supplies, find ways and means for the pooling 
of information regarding the care of forest 
resources, inereasing facilities for establishing 
greater trade within the empire for forest prod 
lets, and to place the whole facts of the actual 
conditions existing before all the people of the 
empire, 

One of the chief discussions will center 
around the subject of ‘The World’s Softwood 
Supply.’’ While hardwoods are not under rated, 
the softwoods nee essary for the empire’s needs 
for paper making, construction ete., are re- 


garded as of paramount importance. In this 
connection it may be well to state that the topic 
suggests that the world’s resources of softwood 
will be considered as well as that portion within 
the empire. 

Another important subject for consideration 
will be, ‘‘Can hardwood logs be river driven or 
can other methods be found that will bring them 
to the mills at a minimum cost?’’ 

The western itinerary of the delegates to the 
British Empire Forestry Conference follows: 

Aug. 25, Jasper- >Kamloops ; ; Aug. 26, Lake Louise 
and Banff ; ; Aug. 27, Sicamous and Shuswap Lake; 
Aug. 28, Mara Lake, where a demonstration will 
take place of the effect of fires and evidence of 
fire fighting methods, following which there will 
be a dinner at Chase as the guests of the Mountain 
Lumbermen’s Association, and an inspection made 
of the plant of the Adams River Lumber Co.; 
Aug. 29, trip thru operations of the Nicola Valley 
Pine Co.; Aug. 380, reach Vancouver, where visits 
will be made to local plants, with a banquet in the 
evening at the Hotel Vancouver, under auspices of 
the British Columbia Government; Aug. 31, visit 
to Fraser mills, with lunch at Westminster; Sept. 
1, visit to Bueklin operations at Jervis Inlet, with 


trip to Powell River in the afternoon; Sept. 2, 
leave for Campbell River, with night trip to Read 


Bay; Sept. 3, visit to Wilson Brady operations at 
Read Bay, arriving at Alert Bay in the evening ; 
Sept. 4, visit to Nimpkish Logging Co.’s operations 
at Nimpkish Lake; Sept. 5, arrive at Union Bay 
and take motor trip thru to Victoria; Sept. 6, 
final sn in Victoria, presentation ‘of resolu- 
tions and closing of the conference. 


Among the 
tioned: 


Lord Lovat, who had charge of all British for- 
estry operations during the war; Sir James Calder 
R. L. Robinson, O. B. EE. technical forestry com- 
missioner ; R. S. Troup, head of the forestry school 
at Oxford University ; Lord Chichester, member of 
the Inglish Forestry Society; Right Hon. F. D. 
Acland, forestry commissioner; J. S. Corbett, sec- 
retary of the British Empire Forestry Association. 
The Colonial office will be represented by Maj. R. 
DD. Furse, D.S.O.; Ceylon by R. M. White, deputy 


visitors expected may be men- 


conservator of forests; Nigeria by J. R. Ainslie, 
senior conservator of forests; Kenya, by E. Bat- 
tiseombe, conservator of forests; Strait Settle- 


ments and Federated Malay States, by G. E. S. 
(‘ubitt, conservator of forests, and British Guiana 
by S. Hohenkerk, forestry officer. The chief for- 
ester of South Africa will be accompanied by a 
member of the Chamber of Commerce; India will 
send a representative from her forest service as 
well as her research institute, Dehra Dun; Aus- 
tralia will send Owen Jones, B. A., head of the 
forestry commission, and New Zealand will be 
represented by Capt. L. M. Ellis, director of for- 
estry, a Canadian by birth, who studied at Toronto 
University and afterwards had practical experience 
in the Dominion. 
ARSE SLSL EE SE Ei 


Maryland Working on Forest Program 


BaLTimMorE, Mp., July 16.—Officials of the 
Maryland State forestry department will go 
before the next legislature, in January, 1924, 
with a proposal, which, they think, will result 
in making the department self-supporting. As 
Maryland is believed to have small chance of 
vetting one of the Federal timber reservations, 
to be established with the $3,000,000 appropria 
tion, officials think the State should go into 
timber growing on an extensive seale. The 
State already owns 35,000 acres of forest re 
serve, and it is proposed to secure a bond issue 
to increase the holdings of waste land. Forest 
fires this year caused a deficit of $1,200 in the 
fire-fighting bill. It is urged that tree planting 
on waste Jands would in course of time yield 
a profit. 


Georgia Considering Forestry Measure 

ATLANTA, GA., July 16.—Of considerable in 
terest to the lumber and naval stores industries 
of Georgia is the bill now before the Georgia 
State Legislature, providing for a_ forestry 
bureau, to promote forestry interests. The bill 
also provides for a State forester, and an ade 
quate system of forestry protection, management 
and replacement. The lumber and naval stores 
interests have signified a willingness to pay the 
costs of a bureau thru a special tax. The bill, 
however, provides for a special levy on the 
interested industries. 


THE worLD feels the want of good things 
without number. But what in the world could 
we do without lumber? 
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STOCK LIST 


Notice how our stock list 
below shows after each item 
first the number of months 
the ap- 
average width 
and third the percentage of 








14- and 16-foot lengths. 


It’s -Wi Ss Branded 
Nothing Picked Out 


Every item contains all the 
wide and best boards pro- 
duced in that grade. That’s 
why our lumber is econom- 
ical to buy. Good manufac- 


ture guaranteed. 


For prices just mail 
us the coupon, or write 
a letter if you prefer. 


TEAR OFF AND MAIL 








- Yellow Cypress 


100,000’ 1” Selects, Rand., 


15,600’ 1” No. 1 Shop, Rand., 6 mo. 


15,000’ 1x 6” Selects, 
100,600’ 1x 8” Selects, 
100,690’ 1x10” Selects, 
90,00’ 1144” Selects, 
45,000’ 114” No. 1 Shop, 


100,000’ 1144x 8” No. 1 Com., 
40,£00’ 1144x10” No. 1 Com. 
9,00’ 1144x12” No. 1 Com., 


100,600’ 112” Selects, 


100,600’ 1144x10” No. 1 Com., 
1 Com., 


14%4x12” No. 
100,000’ 2” Selects, 
45,6400’ 2” No. 1 Shop, 
50, * 2x 6” No. 1 Com., 
100,400’ 2x 8” No. 1 Com., 
*’ 2x10” No. 1 Com., 
* 2x12” No. 1 Com., 
60,000’ 1x 6” No. 2 Com., 
’ 1x 8” No. 2 Com., 


1x10” No. 2 Com., 


epee 144”x12” & up Sel., 


6 mo, 


6 mo. 
6 mo. 
6 mo. 
6 mo. 
6 mo. 
6 mo. 
» 6mo. 
6 mo. 
5 mo. 
5 mo. 
5 mo. 
4 mo. 
4 mo. 
4 mo. 
4 mo. 
4 mo. 
4 mo. 
5 mo. 
5 mo. 
4 mo. 
6 mo, 


8” 80% 
8” 80% 


8” 5% 
8” 5% 


8” 85% 
8” 85% 


13” 90% 


Can surface or resaw as desired. 


Wisconsin 


Lumb 


er 


Company 


Sales Office: 


CHICAGO, ILL. 


Band Mill at Deering, Mo. 


Please quote us delivered prices on items checked 


above. 


POs. 4... -- --- 
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For SALE 


Water Front 
Property in 
New York City 


Eight Acres 


320 Ft. Frontage 
On Deep Water 
Railroad Siding 


Suitable for 


LUMBER 


or the 


LUMBER TRADE 


Ideal location for distributing 
plant tor Central and South 
American Hardwoods. 


ROMAN-CALLMAN C0. 


Long Island City 
New York 























2\ Is It Safe to 
~w Sell on Credit? 
in. It is withClancy’s 


RED BOOK 


Service to guide 





SEMI-WEEKLY 
CHANGE SHEET 


CUNCYS BED BOOK SERVICE 
an ocho 
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to carload buyers 
of lumber, mill- 


frome "| Mount 





INANE 





RANDAS 





or tomanu fac. 
turersoftheseand 
similar products. 


Write for 
Pamphlet No. 
49-S. 

LUMBERMEN’S CreEbiIT ASSOCIATION 


Suite 1746-63—608 So. Dearborn Street 


CHICAGO, ILLINOIS 
Eastern Headquarters-157 East 44th St., New York City 
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TIMBER 
ESTIMATES 


LAND APPRAISALS 


We invite correspondence from 


Lumbermen regarding this im- 
portant phase of their operations. 


H. M. SPAIN & CO. 


Established 1910 
MEMPHIS, PORTLAND, 
TENNESSEE OREGON 


nh 


“SOUTH OR WEST—SPAIN SERVICE BEST 








“WAT TH ASSOCATIONS HAVE 





Association of St. 


July 24-—-Lumbermen’s Golf 
Louis, Mo. Tour- 


Louis, Normandie Club, St. 
nament. 

July 25 and Aug. 6-11—Dritish 
Conference, Ottawa, Ont. 
July 25—Michigan Hardwovud Manufacturers’ Asso- 
ciation, Wolverine Hotel, Boyne City, Mich. 

Annual meeting. 

July 25—Roofer Manufacturers’ Club, Hotel Demp- 
sey, Macon, Ga. Joint meeting with North 
Carolina Pine Association. 

July 25-26—National Lumber Manufacturers’ Asso- 

ciation, Palace Hotel, San Francisco, Calif. 

Meeting of board of directors. 

26-27—Pennsylvania Luimbermen’s 
tion, Williamsport, Pa. Semiannual. 
27i—Northern Wholesale Hardwood Lumber 

Association, Wausau, Wis. Midsummer meet- 

ing. 

Aug. 1-2 
Coeur d’Alene, 


Empire Forestry 


July Associa- 


July 


Western Pine Manufacturers’ Association, 

Idaho. Semiannual meeting. 

Aug. 2-4—-Union Association of Lumber & Sash & 
Door Salesmen, Breakers Hotel, Cedar Point, 
Ohio. Midsummer outing. 

Aug. 2-4—-Ohio Association of Retail Lumber Deal- 
ers, Breakers Hotel, Cedar Point, Ohio. Mid- 
summer outing. 

Aug. 3-4--National-American 
Association, Seattle, Wash. 
ire. 

Aug. 4—Evansville Lumbermen’s Club. Outing on 
steamboat on Ohio River, leaving Evansville in 
afternoon. (Date changed to above). 

Aug. 10—Northwest Lumbermen’s Golf Tourna- 
ment, Seattle Golf & Country Club, 9 a. m. 
Third annual tournament. 

Aug. 15-16—Southern Sash, Door & Millwork Manu- 


Wholesale Lumber 
Semiannual meet- 


facturers’ Association, Asheville, N. C. Quar- 
terly meeting. 

Aug. 21-22—Illinois Lumber Merchants’ Associa- 
tion, Forestry Building, Aurora, Ill Midsum- 


mer meeting. 

Aug. 22-25—Western Planing Mill & Woodworking 
Association, Multnomah Hotel, Portland, Ore. 
Second congress. 

Sept. 8-12—Concatenated Order of Hoo-Hoo, New 
Orleans, La. Annual. 

Oct. 9-11—-National Retail Lumber Dealers’ Asso- 
ciation, Louisville, Ky. Annual. 

Nov. 8-10—American Society of Agricultural Engi- 
neers, Chicago. Annual. 


Wholesalers’ Plans for Semiannual 

SEATTLE, WASH., July 14.—Arrangements are 
being completed for the semiannual convention 
of the National-American Wholesale Lumber 
Association in this city Aug. 3 and 4. From 
National-American headquarters invitations 
have been extended to practically every whole- 
saler on the Pacifie coast, and it is expected 
that there will be a large attendance. One 
of the important questions to come up for ad- 
justment will be a working agreement between 
the National-American and the Pacific Coast 
Shippers’ Association, the details of which re- 
main to be settled. It is recognized that there 
may be a duplication of membership and also 
of service, and the object will be to reach a 
harmonious agreement on the points involved. 


(‘SAEZ GaBBaat 


Ohio Retailers’ District Meeting 

MANSFIELD, OHIO. July 16.—District No. 13 
of the Ohio Association of Retail Lumber Deal- 
ers met here last Friday afternoon and evening 
as the guests of the Lumbermen’s Mutual In- 
surance Co. E. 8S, Nail, president of the in- 
surance company, and J. W. Frankeberger, the 
treasurer, are president and vice president, 
respectively, of the Mansfield Lumber Co. Mr. 
Nail acted as host to the members of District 
13 at their regular monthly meeting that this 
time fell on Friday, the thirteenth. 

The meeting was held at the offices of the 
insurance company, located at ‘‘Lumbermen’s 
Heights,’’ a commanding elevation on the out- 
skirts of the city. The visitors arrived in the 
afternoon, inspected the big offices and engaged 
in a lively game of baseball. The game was 
marked by many home runs and by earnest 
discussions as to the rules applicable when 
the ball lodges in the forks of a big oak. 

A wonderful steak dinner was served at 7 
o’clock. The offices are equipped with kitchen 
and dining room for the purpose of serving 
luncheon to the employees; and the girls of 
the office force acted as waitresses. Following 
the dinner, at which many pounds of steak 
and several vats of buttermilk disappeared, 
routine business was transacted. Then Presi- 
dent Nail introduced Rev. Arthur M. Hughes, 
of the First Presbyterian Church, as the speak- 


er of the evening. Rev. Hughes proved a de- 
lightful story teller. After he had proved his 
capacity in this field he began discussing busi 
ness principles and practices from the point of 
view of religion and ethics. Capital, he said, 
is notably timid. It demands assurance. Given 
a sound investment and it will accept 6 percent. 
But given a risky investment and it demands as 
much as 50 percent. Labor, too, is timid, 
Given assurance of just treatment it will deliver 
a full day’s work for reasonable wages. But 
without this assurance it, too, demands a higher 
return. The ‘‘inevitable conflict?’ between 
capital and labor is not inevitable at all. It 
disappears before sound thinking and just deal 


ing. Civilization needs real radicals and real 
free thinkers. A radical deserving the name 


is a person who goes to the root of the matter. 
A free thinker is a man who thinks his way 
to the truth which makes men free. 

A delightful feature of the meeting was a 
speech by 8S. N. Ford, a venerable and veteran 
lumberman of Mansfield. Mr. Ford contented 
himself with telling humorous stories in his own 
inimitable way. Mr. Nail introduced G. W. 
Campbell, of Toledo, one of the directors of 
the company. He also introduced Percy P. 
-arker, of Findlay, who has recently sneceeded 
his father as a director. 


Canadian Retail Directors Semiannual 

CALGARY, ALBERTA, July 16.—The semiannual 
meeting of directors of the Western Retail 
Lumbermen’s Association (Canada) was held 
here July 9. President W. P. Dutton in open- 
ing the proceedings, briefly reviewed general 
business conditions during the first six months 
of the year and drew the directors’ particular 
attention to the very encouraging practice of 
yard elimination which had been in progress 
and which was still going on thruout the three 
western Provinces. He thought this was the 
outstanding feature during the first half of the 
year and took oceasion to compliment the retail 
lumber dealers in western Canada in their adop- 
tion of a horse-sense practice which was bound 
to react and plant the retail lumber business in 
the West on a sounder and more substantial 
footing than it has ever been betore. 

Secretary F. W. Ritter, in presenting his re 
port and financial statement, said in part: 


The first six months of 1923 can hardly be 
termed as very active months in association work. 
the reason I believe being largely due to the notice- 
able readjustment that has been taking place in 
the form of elimination and amalgamation of yards 
thruout the country. Naturally, while this  en- 
couraging feature has been in progress we have 
thought it best to withhold the introduction of any 
now activities and devote our time_ to house 
cleaning and getting tuned up to the “Better Busi- 
ness” movement which we believe is going to find 
a very prominent place in western Canada during 
1924. 

Our membership is still suffering from the effects 
of elimination and amalgamation of yards, with the 
result that to date it has been reduced from 1,178, 
which we had a year ago this time, to 1,064. In 
order partly to make up for this reduction, we are 
putting on a new membership drive starting 
July 16 and extending for fifteen days. 

Building Department 

This activity of the association has caused your 
executive committee a good deal. of concern and 
worry during the first six months owing to the vers 
limited number of plan service orders we have 
received during the months which in former years 
have always been our busiest. In my judgment 
it is most essential that this service be maintained. 
as a great number of our larger members look upon 
this service as the one outstanding feature in ou! 
association activities and they make use of this 
department entirely. There ‘is a part remedy 
against our taking any serious loss in carrying 0 
this department and that is for more of our men 
bers to make use of it. We feel that we can carry 
on efficiently, giving the best possible service al 
minimum cost and at a minimum loss if we can 
get the volume. For the first six months this de- 
partment shows a loss of $723.26. During this 
period we have prepared 175 plans against <!) 
covering the same period a year ago. 


- Secretary Ritter next reviewed the legislative 
matters which had come up during the period 
covered by his report, and the action taken ™ 
the various cases presented, and continued: 


The association again took an active part oo 
spring in keeping the silo idea movement alive. 
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prepared and distributed over 3,000 posters for dis- 

lay in the various towns and villages, urging the 
farmers to plant a silage crop this year. In addi- 
tion to this, we again prepared individual cam- 
paigns for some of our m:mbers, got out a series 
of newspaper articles which were generously taken 
to and in this way kept driving home the impor- 
tance of a silo on every farm. 

The afternoon session was devoted entirely 
to new business and suggestions regarding fu- 
ture activities for the association. The question 
of the place and date for the thirty-third annual 
convention was left in the hands of the exeeu- 
tive committee to decide. 


Favors Legislation to Protect Forests 


ATLANTA, GA., July 17.—The annual meet- 
ing of the Georgia Forestry Association, held 
in this city on Monday and Tuesday of this 
week, was attended by several well known lum- 
bermen and naval stores operators of the State, 
and others interested in State forestry work. 
Among the important talks given was one by 
David C. Barrow, chancellor of the University 
of Georgia, on ‘‘The Sawmill,’’ tracing the 
importance of forestry to the lumber indus- 
try; a talk on association work by Mrs. M. 
E. Judd, vice president of the Southern Fores- 
try Congress; a description of the hardwood 
region of north Georgia, and why it must be 
protected and preserved for the future of: the 
lumber industry, by E. F. McCarthy, of the 
Appalachian forest experiment station. The 
association went on record as heartily favor- 
ing State legislation to protect and preserve 
Georgia forests that the lumber and naval stores 
industries of the State may be perpetuated. 


Farm Equipment Standardization 

The National Association of Farm Equip- 
ment Manufacturers is taking steps to speed up 
its simplification program, according to infor- 
mation sent out from the Chicago headquarters 
of the organization. With a conference with 
Secretary Hoover in prospect during Septem- 
ber, the association plans to round up its elimi- 
nation program in the near future with a view 
to submitting a comprehensive report of prog- 
ress to the officials of the Department of Com- 
merece. To that end the general committee on 
elimination and standardization met in Chicago 
July 11 and issued instructions to all depart- 
ments of the association to have their respective 
reports ready for consideration by the general 
committee not latter than Aug. 1. 

Noteworthy progress is evident in the reports 
now being prepared, some of the newer depart- 
ments reducing their lines as much as 70 per 
cent. The results of such action are of para- 
mount importance to dealers and farmers, since 
the economies effected by the reduction in need- 
less varieties have been a potent factor in off- 
setting to some extent at least the rising costs 
of material and labor that have been so marked, 
and which have proved so difficult to combat 
during the last few years, 


LASSE SEL EE EE 


To Inspect West Coast Operations 


NEW ORLEANS, La., July 16.—Chief Inspector 
J. E. Jones, of the Southern Pine Association, 
left New Orleans today for a trip of inspection 
of various phases of the lumber industry of 
California and the Pacifie Northwest which is 
expected to occupy about six weeks. In Cali- 
fornia Mr. Jones will be joined by C. J. Hogue, 
of the West Coast Forest Products Bureau, and 
Dudley ¥. Holtman, engineer of the National 
Lumber Manufacturers’ Association, and a rep- 
resentative of the Department of Commerce, 
who will aeeompany the party on the Pacific 
coast inspection trip. Mr. Jones will stop off 
at Williams, Ariz., en route to California, and 
view the Grand Canyon of the Colorado, thence 
he will go to Los Angeles where the party will 
Inspect the timber docks of San Pedro harbor 
July 23. 

The party will proceed to San Francisco and 
attend the meeting of the Lumber Manufac- 
turers’ Standardization Committee there July 25 
and 26. Mr. Jones and C. C. Sheppard, of Oak- 
dale, La., will represent the Southern Pine As- 
soclation at the standardization meeting. The 
Mspection party will make a number of side- 


trips to the Sequoia forests and to redwood and 
sugar pine mills and then will go to Portland, 
Ore., Seattle and Tacoma, Wash., and Vancou- 
ver, B. C., making trips out into the woods at 
various points to lumber plants for study and 
information regarding logging and manufac- 
turing methods on the west Coast. 


Lumbermen’s Day at Aurora Fair 


On Aug. 21 the retail lumberman of the 
middle West will officially come into his own; 
for the day is to be designated as ‘‘ Lumber- 
men’s Day’’ at the Central States Exposition, 
which holds forth Aug. 17 to 25 in Aurora, II1., 
and is attended by about 500,000 people thru- 
out the middle western States. The opening 
of the two days’ summer convention of the 
Illinois Lumber Merchants’ Association is 
scheduled for this date, as well as the regular 
session of the board of directors. 

Invitations have been issued to mills and 
manufacturers thruout the country, as well as 
to the various retail associations, and it is ex 
pected that there will be a great attendance 
of lumbermen. The forenoon of both days will 
be given over to an instructive program, and 
the afternoons will be left free for the inspee- 
tion of exhibits and sight-seeing of the Central 
States Exposition, an enterprise which covers 
640 acres and comprises hundreds of educational 
and amusement features. 

The exhibits promise much of interest. Aside 
from the commercial exhibits, there will be in- 
structive material from the larger mills in the 
South and West, and numerous miniature models 
to stimulate interest in home building. A hard- 
wood exhibit will be a feature of the booth of 
the Mid-West Lumber & Shingle Co., by court- 
esy of the Hardwood Manufacturers’ Institute. 

The meeting is in charge of the following 
committee: EK. S. Todd, of Aurora, chairman; 
Kk. M. Stotlar, Marion; C. A. Glore, Centralia; 
C. L. Schwartz, Naperville; and C. B. Moore, 
Aurora. 


To Discuss Roofer Standards 


Macon, GA., July 16.—Much interest is man- 
ifested by the roofer manufacturers of this 
section in the joint meeting of the Georgia 
Roofers’ Club and a committee of the North 
Carolina Pine Association which is to be held 
in Macon, July 25. This meeting is to discuss 
the question of workings of air dried roofers, 
and the manufacturers desire that the Central 
Committee on Lumber Standards, in conjunc- 
tion with the Department of Commerce, con- 
tinue to make %-inch working the standard. 

The committee representing the North Caro- 
lina Pine Association is composed of Charles 
Hill, Judge F. S. Spruill, G. L. Hume, J. Ross 
McNeal, president of the association, J. G. 
Cherry, and John M. Gibbs, secretary-treasurer. 


To Represent Wisconsin and Michigan 


RHINELANDER, WIs., July 18.—A comprehen- 
sive plan to conserve the forests and codperate 
with the Government in establishing standard 
sizes and grades of lumber will be discussed at 
a meeting of the directors of the National Lum- 
ber Manufacturers’ Association to be held July 
25-26 in San Francisco, Calif. 

C. C, Collins, of the C. C. Collins Lumber Co., 
president of the Northern Hemlock & Hardwood 
Manufacturers’ Association, and A. L. Osborn, 
of Oshkosh, president of the Scott & Howe Lum- 
ber Co., Ironwood, Mich., will represent Wis- 
consin and Michigan interests. 

This meeting of lumbermen representing all 
producing regions will be of great importance 
because the two most constructive projects hav- 
ing to do with the conservation of the country’s 
forests and standardization of grades and sizes 
along the line of Secretary of Commerce Hoov- 
er’s plan are to be discussed. These matters 
have been discussed at many previous meetings 
and much has already been accomplished with 
regard to standardization. Mr. Collins stated, 
however, that in his opinion a very large per- 
centage of the cut-over lands in northern Wis- 
consin were far more valuable to produce crops 
than to produce another crop of timber. A\l- 
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Fire Insurance 


Service 


Through the Department 
of 


Inspections and Surveys 


Is Included in Premiums 


Paid to 


The Lumbermens Mutual Insur- 
ance Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. 


The Indiana Lumbermens Mutual 
Insurance Co. of Indian- 
apolis, Ind. 


The Pennsylvania Lumbermens 
Mutual Fire Insurance Co. 
of Philadelphia, Pa. 


The Central Manufacturers Mutual 
Insurance Co. of Van Wert, Ohio 
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PacificStatesLumber Co. 
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Profitable Sales 
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adollarins \ YWH\ \ 
vested you can “A\ 3 « 
sell the Bessler \Sp 
Movable Stairway to \ 
people in your commu- \ 
nity who would like to \ o 4 
make a spare room out of SAS 


their attic. Because the 


Crh 


BESSLER Movable 
Stairway 


saves space and costs lessthan a boxed stairway, fold- 
ing up completely out of sight and out of the way, it 
sells readily. Built light, strong and fully guaranteed. 


Write for our money-making sales plan. 


The Bessler Movable Stairway Co. 


General Offices: 1903 E. Market St., AKRON, O. 
New York Office: 103 Park Avenue. 
LONGLEAF 


Southern Pine 


CYPRESS 











Yard Stock 
Shed Stock 
LO, tend St. Timbers 
New York. ele 
Piling 
Western Office: 
Hibernia Bank Bidg., Our Specialty: 
New Orleans. La. ailroad an 
Car Material 





Stephens Lumber Co. 


JACKSONVILLE, FLA. 


Home Office: 








Look Ahead for 


Business » 


Now’s the time to 
prepare for- fall busi- 
ness—to lay plans on 
how to get closer to 
the farmers in your community. One way 
to do this is to install a 


Monarch Meal and Feed Mill 


in your yard so that you can grind their corn, 
oats, rye, buckwheat, etc. While doing the 
grinding you can become better acquainted 
with their future building plans. 





Write for full particulars today. 
P.O. Box 461 


most all the lands in northern Wisconsin are 
very productive and it is a splendid dairy coun- 
try, and were it not for the fact that immigra- 
tion has been curtailed for the last several 
years a great deal of these lands would have 
been settled up. 

Mr. Collins will leave July 21 and will be ae- 
companied by Mrs. Collins. They will spend a 
few days in Pasadena and Los Angeles and will 
return by way of the picturesque Canadian 
route. 





LUMBER CLUBS 

















_ Sprout,Waldron& Co., muncy.Pa. 





LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and have 











| Special Department handling Export Lumber Shipments 





Northern Illinois Club to Meet 


On Aug. 2, the Northern Dlinois Lumber- 
men’s Club will hold its regular meeting at the 
Union League Club, Aurora, [Jl Dinner will 
be served at 6:30 p. m. The ‘‘eats’’ com- 
mittee announces an elaborate life-size meal, 
with a special attraction in the way of a fish 
course. Charlie Schwartz, veteran lumberman 
of Naperville, and secretary of the club, de- 
parted this week for the north woods and 
promised to ship back all his big ones to the 
Union League chef. Those who know Charlie 
appreciate what this means, for when it comes 
to mesmerizing bass and pickerel, Charlie is 
Andy Gump’s only rival. So a big attendance 
is looked for to partake of his ‘‘eatch’’ straight 
from Wisconsin waters. A fine program has 
heen arranged, with plenty of opportunity for 
informal discussion. Invitations have been ex- 
tended to the lumber merchants of seven coun- 
ties in the northern Illinois district. 

Iu. 8S. Todd, of Aurora, is president of the 
club, and C. L. Schwartz, of Naperville, secre- 
tury. 


Plan Joint Meeting of Local Clubs 

SEATTLE, WASH., July 14.—A regular monthly 
joint meeting of the various lumbermen’s clubs 
of Seattle seems te be assured by the favorable 
attitude of the numerous local organizations. 
Taking the initiative in this matter is the Seattle 
Lumbermen’s Club, composed of manufacturers, 
which at its regular meeting vesterday author- 
ized President R. W. Condon, of the Puget 
Mill Co., to confer with the loggers, the whole- 
salers and the shingle men for the purpose of 
mutual action, Since it is recognized that each 
of the organizations has its own peculiar prob- 
lems, no attempt is being made to form a lumber- 
men’s ¢lub embracing all of the elements, but 
on the other hand it is felt that a monthly 
meeting will develop discussions of value to all 
members of the industry. It is probable also 
that the social aspect will not be overlooked, and 
that once or twice a year a mixed gathering 
will be held. It is known that the wholesalers 
who have an influential spokesman in Sherman 
LL. Johnson, president of the Pacifie Coast 
Shippers’ Association, will be favorable to the 
plan; also that the suggestion for joint meet- 
ings once a month meets with the approval 
of the shingle manufacturers and wholesalers, 
as represented by Arthur Bevan, assistant seere- 
tary and treasurer of the shingle branch, West 
Coast Lumbermen’s Association. As soon as 
Mr. Condon can confer with the representatives 
of the other organizations, it is expected that 
a enll will be issued for the first joint luncheon. 


Plans for Annual Golf Tournament 


SEATTLE, WASH., July 14.—‘‘ Mr. Lumberman 
Golfer’? this week has received an important 
communication setting forth that pressure of 
inquiry has forced the recognition of the North 
west Lumbermen’s Golf Tournament as a 
permanent annual event. The announcement is 
also made that the third annual tournament will 
start at 9 o’clock Friday morning, Aug. 10 at 
the Seattle Golf & Country Club, and lumber- 
men are urged to arrange their affairs so that 
sawdust can be forgotten on that date. J. H. 
Bloedel, of the Bloedel Donovan Lumber Mills, 
has donated a cup for the main event—an 18- 
hole handicap match play. This cup will be 
an annual challenge trophy until won twice by 
the same person. The special event will be a 
fine cup for the player having the lowest gross 


score. There also will be cups for the district 
four-man team contest, and suitable prizes for 
a great many special events. Any person en. 
gaged in the manufacture or distribution of 
lumber or shingles is eligible. The third annual 
tournament is being managed by a committee 
consisting of J. H. Bloedel, W. M. Boleom, 
Roy A. Dailey, J. H. deVeuve, W. E. Crosby, 
A. V. Evans, G. V. Learned, F. W. Alexander 
and P, G. Hilditeh. 

Lumbermen generally are interested in the 
anual tournament of the Pacific Northwest 
Golf Association being played this week, 
Lumbermen among the entries are: J. J, 
Dempsey and Paul Johns, Tacoma; W. J. Pat- 
terson, Aberdeen; Frank Sumner, Everett; €. 
B. Woolsey, Al Schofield, W. R. Fifer, B. W. 
Lockwood, L. H. Ives, R. D. Merril, Al Dunn, 
Seattle. A.S. Kerry, logging operator, is presi 
dent of the Pacific Northwest Golf Association, 
The tournament has been staged largely thru 
the efforts of the Seattle Golf Club, of which 
W. M. Bolcom is president. Entering actively 
into the management of the tournament is Neil 
(, Jamison, of the Jamison Lumber & Shingle 
('o., Everett. 


HOO-HOO DOINGS 


Hoo-Hoo Activities in the South 


Sr. Louis, Mo. July 17.—Henry R. Isher- 
wood, secretary-treasurer of Hoo-Hoo, has been 
informed that Atlanta Hoo-Hoo Club No. 1 has 
arranged to hold its annual barbecue and picnic 
July 28 at the Kmory University grounds. A 
general invitation is extended to all Hoo-Hoo 
to attend. 

C. B. Harman, Supreme Jabberwock, Atlanta, 
has also informed Mr. Isherwood that a large 
concatenation will be held at Asheville, N. C., 
Aug. 15. Mr. Harman also is working on plans 
for a concatenation to be held at Jacksonville, 
Fla., in connection with the meeting of the 
Southern Sash, Door & Millwork Manufactur- 
ers’ Association. 

Mr. Isherwood also has been informed by 
M. B. MeLeod, secretary-treasurer Southern 
Lumber & Supply Co. and Vicegerent Snark 
for southeastern Arkansas, that Hoo-Hoo of 
Warren, Ark., recently got together and or- 
ganized a Hoo-Hoo club, the first in Arkansas, 
the State in which the order was born. 8. 
Baker Fullerton, secretary Bradley Lumber Co. 
of Arkansas, is president of the club; C. G. 
Morgan, sales manager Arkansas Lumber Co., 
vice president, and A. Thieme, Southern Lumber 
Co., secretary-treasurer, 














Hoo-Hoo Chaplain Addresses Retailers 


CoLUMBUS, OHIO, July 18.—Parson Simpkin, 
chaplain of Hoo-Hoo, was the headliner at a 
called meeting of District No. 8 of the Ohio 
Association of Retail Lumber Dealers held 
Monday evening July 16. Following an ex- 
cellent dinner Parson Simpkin was introduced 
hy A. C. Davis, chairman of the division, and 
gave his usual interesting talk. The past, pres- 
ent and future of the lumber industry were dis 
cussed in his usual happy vein. He told of the 
value of organization work and of the good 
accomplished by coéperation. In all there were 
thirty-five present to enjoy the occasion. 


Twin City Hoo-Hoo Show Pep 


MINNEAPOLIS, MINN., July . 17.—Hoo-Hoo 
here is ‘‘laying’’ for the National-American 
Wholesale Lumber Association. Delegates who 
will pass thru this city on the way to Seattle 
for the semiannual meeting will be seized July 
26 and Junched and autoed and teaed until they 
can not rest before they are allowed to continue 
on their way. Luncheon at the West Hotel is 
first on the program. An automobile tour of 
the city in the cars of resident Hoo-Hoo mem- 
bers and tea at the Minnikahda Club, with the 
ladies included in afl the parties, is scheduled 
leading up to train time. 

One of the most gigantic picnics ever held 
in the industry in Minneapolis is being planned 
for early in August, according to A. A. Hood, 
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of the Thompson Lumber Co. 
have not yet been selected. 

The visit of W. S. Dickason, of Kansas City, 
Snark of the Universe, to Twin City Hoo-Hoo 
is now writ large in the books of the local club. 
Mr. Dickason spoke at the West Hotel luncheon. 
‘‘Business friendships are to be sought and 
revered quite as much if not more than the pure- 
ly social relationships, ’’ the Snark told the Twin 
City club. He disclosed the fact that President 
Harding became a eat fifteen years ago in 
Marion, Ohio, and holds a life membership in 
Hoo-Hoo. W. H. Badeaux, second vice presi- 
dent of the Twin City club, did the honors after 
the talk and expressed the appreciation and 
welcome of the club. 


SaaS 

Returns from Pacific Coast Trip 

Sr. Louis, Mo., July 17.—Henry R. Isher- 
wood, secretary-treasurer of Hoo-Hoo, returned 
today from a six weeks’ trip to the Pacific 
east. He reports that this was the most in- 
teresting and beneficial trip he has made in 
behalf of the order, affording him an oppor- 
tunity of giving first hand information as to 
the progress of the order to the members on 
the Pacific coast and discussing the welfare of 
the organization. 


Maintains Wood Waste Service 


MADISON, WIs., July 16.—The managers of 
many woodworking plants believe that wood 
waste such as shown in the accompanying photo- 
graph (courtesy of the Forest Service) has 
sufficient value as fuel in the power plant to 
offset a large part of its loss as raw material 
for manufacture. 

As a matter of fact a pound of bone-dry wood 
has a fuel value equal to only 62 percent of 


Time and place 














Small dimension stock to be utilized under the 
Loilers 


that of a pound of coal. Under the boilers the 
value of a thousand board feet of waste from 
oak lumber, weighing 3,800 pounds and cost- 
Ing $62.50, would be only $7.66, the amount 
required to buy its heat equivalent in coal. It 
8 also true that the cost of handling wood 
waste in the boiler room is higher than the 
handling cost for coal. 

_ Only in rare cases will the fuel value of waste 
‘rom a thousand feet of lumber pay the freight, 
mill to factory, on the extra material required 
‘0 produce a thousand feet of clear cuttings. 

_ The Forest Products Laboratory of the United 
tates Forest Service, Madison, Wis., advocates 
the use of small dimension stock to reduce waste, 
and maintains a free wood waste exchange 
service to facilitate the utilization of waste in 
‘ses where it may be worked into products 
smaller than or differing from those in whose 
production it originated. 


States Plant Shade Trees 


_ The Minnesota forest service planted 22,000 
black Walnut trees in 1922, and approximately 
4,000 green ash, American elm and black 
Pp this year, and the plan is to plant about 

’ trees a year from now on until the main 
maar have been entirely planted to 
na wy trees. The State forest service issues 

ets on forestry matters, No. 7 of the series 
“ing “Suggestions for Planting Trees,’’ these 


leaflets bearing the striking emblem of a buffalo 
skull with the words ‘‘ Don’t treat your forests 
as you treated me!’’ All the stock used is 
nursery grown. Last year the State forest 
service furnished Dr. Charles Mayo, of Roches- 
ter, Minn., about 250 black walnut trees for 
planting on his farm and he reports that they 
are doing very well. Butternuts will grow fur- 
ther north than black walnuts but neither are 
adaptable to the region very far north in Min- 
nesota, and so the State forest service must 
confine its activities with these species particu- 
larly to the southern portion, using elm, ash, 
hard maple ete. in northern Minnesota. It 
is the intention later on to use some conifers 
in northern Minnesota when the nursery stock 
gets a little larger. Hickory nut trees will also 
be used in southern Minnesota for roadside tree 
plantings. Black walnut has been logged com- 
mercially in southeastern Minnesota, proving 
that this valuable tree will succeed there. The 
black walnut is a tree of wide distribution, as 
it thrives also in southern Alabama and northern 
Florida right in the pecan sections. 

Charles Deam, State forester of Indiana, has 
asked permission to line the 70,000 miles of 
highways in the Hoosier State with black wal- 
nut and hickory trees. With trees about 53 
feet apart, which is plenty close for trees 
that grow to be as large as black walnuts and 
hickories, this would take 200 trees a mile 
for a row on both sides of the highway, or a 
total of 14,000,000 black walnut and hickory 
trees for the 70,000 miles of Indiana highways. 
There are now named varieties of both black 
walnut and hickory that are much more profit- 
able as to the crops of nuts than seedling trees, 
just as pure bred live stock is more profitable 
than serubs. 


Lumberman Elected to Parliament 


The Hon. James Lyons, minister of lands and 
forests in the newly elected Conservative Gov- 
ernment for Ontario, comes from Sault Ste. 
Marie, Ont., and has just retired from the 
presidency of the local board of trade. Mr. 
Lyons is a strong advocate of the importance 
of legislation prohibiting the export of hardwood 
logs from northern Ontario, where he says the 
supply of hardwood timber is limited. Mr. Lyons 
has been in the building and supply business in 
the Sault for the last ten years, and has adso 
been in the lumber and timber business there, 
on a small scale, for the last six years. 


LUMBERMEN AT PLAY | 


Long Island Dealers’ Field Day 


New York, July 16.—The second annual 
outing and field day of the Leng Island Deal- 
ers’ Association will tak. lace Wednesday at 
Karatsonyi’s, Glenwood Landing, Long Island 
Sound. The dealers and ‘‘the men they work 
for’? have planned to make the day one of the 
biggest in the association’s history, and George 
A. Bahr, of Valley Stream, the Long Island 
secretary, believes the attendance will break 
all records. 

Sports will include quoits, baseball, shoe race, 
tug o’war, running races, swimming, potato race, 
sack race and fat men’s race. <A shore dinner 
will be served. 








Date of Summer Outing Changed 


EVANSVILLE, IND., July 16.—The annual sum- 
mer outing of the Evansville Lumbermen’s Club 
which was originally fixed for Tuesday, July 17, 
has been changed to Saturday, Aug. 4. The 
outing will be staged on a steamboat on the 
Ohio River, the boat leaving the local wharf 
early in the afternoon and returning late at 
night. Supper will be served on the boat and 
there will be music, cards and dancing. Many 
lumbermen and their families from points in 
southern Indiana, southern Illinois and western 
and northern Kentucky are expected to take in 
the outing, which is being arranged by the 


entertainment committee of the club, composed . 


of Claude Wertz and A. Dimmitt, Maley & 
Wertz Lumber Co., and Carl Wolflin, Wolflin- 
West Side Lumber Co. 
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Satisfaction 


We have always found that 
by delivering the best values 
possible to our customers and 
taking special care to see that 
they are satisfied, we have 
been amply repaid by _in- 
creased trade. 

We supply practically all 
items in Yellow Pine, Oak 
Flooring, Ash, Gum, Elm, Red 
and White Oak, Cottonwood 


and genuine Louisiana Red 
Cypress. 


Chicago Lumber 
© Coal Co., 


Arcade Building, ST. LOUIS 











We can buy from Large, Responsible Ship- 
pers for prompt shipment 


RAILROAD MATERIAL 
all kinds, Crating, Finish, Yard Stock, Etc. 
Yellow Pine, Oak, Ash, Gum, Elm, Fir. 
Send us your orders for placement. 


R. M. MORRISS & CO. 
Arcade Bidg., ST. LOUIS 











You Want Speed 


on Transit Cars and Mill Ship- 
ments. We give it to you on 


YELLOW PINE 


Try us and see. 
A. W. SMITH & CO. 
Arcade Blidg., St. Louis, Mo. 













4-4 to 12-4 Ash,Basswood & Elm 
4-4 to 16-4 Birch and Oak "9%, 


Anderson-Miller 
Lumber Co.,Ltd. 


TORONTO, ONTARIO 








Page & Jones, Mobile, Ala., U.S.A 


Cable Address, ““PAJONES, Mobile’”’ 
All leading Codes used 


Ship Brokers & Steamship Agents 
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Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers ot 


— aaa 
Gemese" LLardwoods 
White and Western Pine 


West Coast Products 
N.C. Pine and Yellow Pine 


2 Spruce and Hemlock 


BRANCH OFFICES: 
New York City, 43 Wall St. 
Chicago, Il., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
= Philadelphia, Pa., 1629 Land Title Bldg 
= Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 
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FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 











Car Material 


PITTSBURGH, PA. 


Paced ve. PITTSBURGH, PA. 
* Lumber 
ellow Pine tsi: 
Ties and 
Railroad and Piling 


THE GERMAIN COMPANY 








North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
Can Zive prompt service. 


WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. 
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‘ TIMBER ESTIMATORS 
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Tee Lemieux Frederick Lemieux F.H.Day 


Lemieux Brothers & Co. 
TIMBER ESTIMATORS 


1319-20 Whitney | Desk Bile, NEW ORLEANS 











Safe, Reliable 


TIMBER ESTIMATES 


at a few cents an acre. 
JAMES W. SEWALL, Forest Engineer 


Old Town, Maine 921 Fifteenth St., Washington, D.C. 
cmnane Largest Cruising House in America 





Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pub- 
lished by a practical woodworker who traveled 
many thousands of miles to gather the necessary 
information. Bound in Red Leather. $2.50, 
postpaid. 
‘ 1 So. Dearborn St, 
American Lumberman ® Chicago, Ii 











Agree on Standardized Fencing 


The Department of Commerce announces that 
the elimination of 874% percent of the styles 
of woven wire field and poultry fences and 
93.4 percent of fence containers was recom- 
mended at a conference held last week between 
manufacturers representing at least 85 percent 
of the fence manufacturing capacity of the 
country and W. A. Durgin, chief of the division 
of simplified practice. 

The recommendations provide that only 10- 
and 20-rod rolls of poultry fence and only 10-, 
20- and 40-rod rolls of field fence be manu- 
factured. 

A. G. Moore, of the Fence Institute, chairman 
of the committee representing the fence manu- 
facturers, in a signed statement declared that 
“‘if the above styles are adopted by the entire 
industry, as recommended, the styles now made 
by 27 manufacturers will be reduced from 552 
to 69, and considering all of the different sized 
packages as previously made there was a total of 
2,072, while in the simplified program there are 
only 138 packages.’’ 


White House Being Renovated 


During the absence of President and Mrs. 
Harding the White House offices and the White 
House proper are being renovated and some of 
the rooms cleaned. As a measure of economy 
steam heat is being brought in from the State, 
War & Navy Building across Executive Ave- 
nue, doing away with the handling of coal at 
the White House and reducing the fuel ex- 
pense measurably. 

The original maple wood floor of the lobby 
of the President’s of- 
fices has been torn out 
to make way for a new 
marble floor laid in ¢e- 
ment. The immediate 
office of the President is 
being renovated and re- 
decorated but the wood 
floor remains as it is. 

Of course, the lobby 
of the executive offices is 
a sight these days with 
the pretty wood flooring 
gone and everything in 
more or less of a mess. 
The change from wood 
to marble is being made 
because of the heavy 
human traffic across the 
lobby every day when 
the President is in the 
city. There is a con- 
stant stream of visitors. 
Frequently hundreds of 
high school students and other parties of tour- 
ists from out of town congregate there to shake 
hands with the Chief Executive. 

Aside from redecorating, the other changes 
which are being made at the executive offices 
are not extensive. The change in the heating 
plant at the White House proper, of course, is 
quite a big job, involving the laying of a line 
of piping several hundred yards. The offices as 
well as the mansion will be connected up with 
the steam heating plant of the larger State, War 
and Navy Building. 
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Canada Will Go Slowly With Embargo 


The State Department has been advised that 
before the Canadian Government exercises the 
authority recently given it by parliament to 
place an embargo on all exports of pulpwood 
from Canada a thoro investigation will be made 
and an opportunity given to all interested per- 
sons to present their views. 

Both the White House and the State Depart- 
ment have received many letters from paper 
manufacturers and publishers and from organ- 
izations representing them, calling attention to 
the serious consequences to these industries in 








the United States if Canada should place an 
embargo on wood pulp exports. 

The State Department moved in the matter 
as soon as it was called to the attention of offi. 
cials, making inquiries of the Canadian Goy- 
ernment thru the British embassy. Today’s 
announcement that Canada will proceed care- 
fully and grant a hearing to American repre- 
sentatives and all other interested parties be. 
fore any action is taken is the result. 

It was stated by officials of the State De. 
partment that the Government will continue to 
follow developments with the closest attention. 
Even the possession of this authority by the 
Canadian governor general is declared by some 
of the interested parties to constitute a rea] 
menace especially to the American paper manu- 
facturers. 
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Holds Certain Dividends Not Taxable 


Dividends received by stockholders in a eo 
poration from the distribution of earnings or 
profits of another corporation accumulated prior 
to March 1, 1913, are exempt from taxation. 

This ruling by the attorney general settles 
a long disputed point of income tax law. While 
revenue officials refuse to make any estimate, 
it is stated that millions of dollars must be re- 
funded as a result of the ruling. 

The attorney general ruled on this question: 

In cases where one corporation has received from 
another corporation distribution out of earnings or 
profits accumulated by such other corporation prior 
to March 1, 1913, may the receiving corporation 
after first having distributed all of its net earnings 
and profits accumulated since Feb. 28, 1913, dis- 
tribute to its stockholders exempt from tax the 








a 


Laying floor in office of President Harding 


amount so received by it from such other corpora- 
tion? 

In his reply Attorney General Daugherty re- 
viewed the provisions of the Federal income 
tax laws covering dividends and then made 
specific reference to a Wisconsin case. The Wis- 
consin income tax law became effective Jan. 1, 
1911. In the Wisconsin case the Northwestern 
Lumber Co. in 1916 and 1917 paid to the Sally 
F. Moon Co., a holding corporation, dividends 
out of surplus acerued prior to Jan. 1, 19H, 
and the holding corporation distributed a part 
of the money to its stockholders. 


The Wisconsin courts held that a stockholder 
in a corporation to whom, as a stockholder, 
there had been paid a sum of money under the 
designation of dividends, had the right to show 
that such payment of dividends was made ov! 
of capital or surplus and therefore was N° 
taxable, instead of out of earnings or profits 
accrued since Jan. 1, 1911, which would have 
been taxable. The fact that the fund in que® 
tion passed thru the treasury of the Sally 
Moon Co. after leaving that of the Northwest: 
ern Lumber Co. before reaching the hands 
stockholders did not alter the nature of the 
transaction. 


Mr. Daugherty then ruled: ‘‘I am, there 
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fore, of the opinion that the distribution made 
under the conditions detailed in your question 
is exempt from tax.’’ 

The understanding is that the distribution of 
earnings by a number of railroads to their 
stockholders of profits derived from subsidiary 
companies is involved. The ruling, however, is 
general, covering all cases coming within its 
purview. 


Fire Test of Roof Coverings 


‘¢Technical News Bulletin No. 75,’’ recently 
issued by the bureau of standards, announces 
that the bureau has prepared a program of fire 
tests. Equipment is being procured and test 
specimens constructed for conducting a series 
of fire tests of roofing materials with particular 
reference to the relative merits of wood shingles 
and prepared roofing. A conference has been 
held with representatives of the wood shingle 
manufacturers, ‘the prepared roofing manufac- 
turers and the fire underwriters, at which agree- 
ment was reached on the methods of testing and 
on an outline of the program of tests. 

These tests were arranged for on the initiative 





of the wood shingle manufacturers, who were 
not altogether satisfied with the standing given 
to wood shingles in the uniform building code 
recently issued by the Department of Commerce. 
Some shingle men felt that their product did 
not get an altogether square deal, and the forth- 
coming tests are designed to definitely demon- 
strate the relative merits of wood shingles and 
prepared roofing materials. 


Safety Code for Woods and Mill 


The same bulletin has this to say concerning 
the compilation of a safety code for logging 
and sawmill operations: 


lor several years the bureau has taken a leading 
part in the preparation of a safety code for logging 
and sawmill operations. The work is now prac- 
tically completed and is ready for publication. It 
has been approved by the committee which has been 
coéperating with the bureau and will, no doubt, 
be widely accepted as a standard of practice in 
the logging industry. ‘This code covers the felling 
of timber, its transportation to the mill, its manu- 
facture into rough dimension lumber, and the opera- 
tion of dry kilns. It will, of course, be of special 
interest in those sections of the country which are 
large lumber producers, such as the southern pine 
belt, the Pacific Northwest and the Great Lakes 
district. 
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Asks Reopening of West Coast Case 
WASHINGTON, D. C., July 16.—William Cam- 
eron & Co. (Inc.), of Waco, Tex., in a petition 
to the Interstate Commerce Commission urge 
that Docket No. 13,211—West Coast Lumber- 
men’s Association et al. vs. Abilene & South- 
ern Railway Co. et al.—be reopened for fur- 
ther hearing. Petitioner is in the lumber and 
millwork business as the Waco Sash & Door 
Co., with branches at San Antonio, San Angelo, 
Amarillo and Beaumont. It is alleged that if 
the rates and groups prescribed in the com- 
mission’s decision in this case become effective 
they will be unjust, unreasonable, unduly dis- 
criminatory and unduly prejudicial to petitioner, 
who must meet keen competition with plants 
at Kansas City and St. Louis and other points 
in Missouri, Kansas, Oklahoma and Arkansas 
and at certain Texas points. 
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Seek to Put in New Evidence 

WASHINGTON, D. C., July 17.—Complainants 
in Docket No. 13,028—George Green Lumber 
Co. et al. vs. Ann Arbor Railroad Co. et al.— 
have filed with the Interstate Commerce Com- 
mission a petition for rehearing, at which they 
propose to introduce additional evidence tend- 
ing to controvert the findings of fact made on 
the question of damages sustained by the com- 
plainants by reason of the assessment of rates 
which were found to be unduly prejudicial. 
One specific change sought by complainants is 
the waiving of undercharges, which are said 
to be involved in about 80 percent of the ship- 
ments. 

Other complainants besides the Green Lum- 
ber Co. are Johnson & Wimsatt, J. L. Gilbert 
& Bro, Lumber Co., Restrick Lumber Co., John 
Schroeder Lumber Co., Wilmarth Show Case 
Co, Downes Lumber Co., J. B. Doppes’ Sons 
Lumber Co. and Grand Rapids Show Case Co. 
Rates on compo board were attacked in the 
complaint. 
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Southern Associations File Briefs 


Wasuineton, D. C., July 17—The Southern 
Pine Association and the Georgia-Florida Saw 
Mill Association have filed briefs with the In- 
terstate Commerce Commission in Investigation 
& Suspension Docket No. 1,802, which involves 
the proposed eancelation of the rule for con- 
structing combination rates and the application 
or existing lumber rates to authorized routes. 

In this proceeding the carriers are seeking 
4pproval of the commission in what they say is 
an effort to eliminate unnecessarily circuitous 
routes and thus conserve equipment and improve 
‘Tansportation service. 
ae two lumber associations protested against 
‘e schedules carrying the proposed changes on 
the ground that they are unwarranted and un- 


justified, and the commission suspended the 
schedules and ordered an investigation, holding 
hearings at Atlanta. It is contended by the 
shippers that in its final analysis the carriers’ 
proposal means the restriction of current rates 
to a preferred route or routes, ‘‘without due 
regard to interests other than their own.’’ 

Former rulings of the commission are quoted 
in the briefs to sustain the position taken by 
the associations. 


Loadings of Revenue Freight 


WASHINGTON, D. C., July 17.—Reports re- 
ceived by the ear service division, American 
Railway Association, show during the week end- 
ing July 7, that 854,748 cars were loaded with 
revenue freight. The intervention of July 4 is 
eredited with the decrease of 167,022 cars 
under the preceding week. The loadings for the 
week ending July 7 were 214,213 cars more 
than during the same week of 1921, when there 
was no rail or coal strike. 

Coal loading totaled 160,218 cars, or 25,539 
less than the week before. 

Forest products loading totaled 54,176 cars, 
a decrease of 25,075 under the preceding week, 
but an increase of 9,998 cars over the same 
week last year and 19,497 over the correspond- 
ing week of 1921. 


Improvement in Railroad Equipment 


WASHINGTON, D. C., July 16.—According to 
reports received by the car service division, 
American Railway Association, the railroads of 
the country on July 1 had 190,411, or 8.4 per- 
eent of the freight cars on line in need of 
repair. This is said to be the smallest number 
of cars on line in need of repair since December, 
1920. From June 15 to July 1 there was a 
reduction of 10,373 in the number of cars in 
need of repair. 

Under the program unanimously adopted by 
the carriers in New York in April, the number 
of cars in need of repair is to be reduced to 
5 percent by Oct. 1. Substantial progress is 
being made toward this goal. 

Freight traffic in May was the heaviest for 
that month in the history of the railroads. 
Measured in net ton miles (the number of tons 
of freight multiplied by the distance carried) 
it amounted to 39,597,582,000. This was an 
increase of 2.7 percent over May, 1917, when the 
previous record for that month was made. It 
also was an increase of 41.7 percent over May, 
1922, when, however, the miners’ and shopmen’s 
strikes interfered seriously with railroad traffic. 

The average load per car in May was 28 
tons. This is the highest average for any 
May since 1917, when the compilation of these 
statistics began, except for May, 1920, when 
the average load was 28.2 tons. 

The program adopted in New York calls for 
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and salvage 5 to 10 sacks of good 
cement out of each thousand 
cleaned. Let us tell you how to 


SAVE Labor,Sacks: 


Cement 
Mustrated Folder on Request 


Freight 
| Handy Sack Baler Company, ©°*7,e2""* 


“Clean 











480 Randolph Bldg. 


Frank Spangler “222.2%: 


Manufacturers and Wholesalers of 


YELLOW PINE, CYPRESS, GUM 


AND OTHER SOUTHERN HARDWOODS 








MICHIGAN 


Lsmemmenneean 























A Brand to 
Tie to—— 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 7 


FLOORING 


manufactured according to standards guaranteed 
to hold trade and shipped in straight cars and car- 
s of mixed with Hemlock Lumber, Lath, 
hingles and Posts, 


Manufact of and dealersin Staves, H 
ing. Poles, Tiesand Hemlock Tan Bake Ate ace 


manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage 


Gladstone, Mich. = & Lumber Company 
Chicago Office: 812 Monadnock Block. 


The Cleveland-Cliffs Iron Co. | 


Mili Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 














Northern Forest Products 














‘Bradley, Miller & Co. 


BAY CITY, MICHIGAN 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 
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Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho 
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VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 


of Northern Hardwoods 


17 17 
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Puget Sound Saw Mills 
& Shingle Co. 


Manufacturers of 


FIR LUMBER 


EXCLUSIVELY 


Saw Mill, Planing Mill 
and General Office at 


South Bellingham, Wash. 


— 


We want lumber buyers 
everywhere to know about 
our facilities for rendering 
satisfaction in old growth 
Yellow Douglas Fir. 

We have exceptional 
quality stumpage, modern 
mill equipment and = ade- 
quate loading and shipping 
facilities. \WWe manufacture 
stock for 


Retail Yards, Factories and 
Industrial Plants 














Pacific Coast 
Lumber 


Idaho 











Spruce (ic: White 
Cedar Pine 
Western White Pine 


California White and Sugar Pine 
Redwood—Factory Plank 


For Prices, addvess, 
W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


General Offices: QUINCY, ILL. ) 


G 
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LONGFIRJOISTS 
«BIG TIMBERS 


Falis, 
Wash, 
( WASHINGTON FIR CEDAR AND SPRUCE 
CALIFORNIA REDWOOD 
RED CEDAR SHINGLES 





YARDS: «HB. WAITE LUMBER CO. 
Transfer MINNEAPOLIS, MINN. 








Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 











a daily average movement a car of 30 miles 
and for the loading of all freight cars to 
maximum capacity in an effort to bring the 
average loading to 30 tons a car for the entire 
country. 

From June 15 to July 1, 8,646 new freight 
curs were placed in service, bringing the num- 
ber of new cars placed in service from Jan. 
l up to 79,240. During the last half of June 
the carriers also placed in service 159 new 
Jocomotives, making the total for the six months 
of this year 1,998. On July 1 the carriers had 
96,855 new cars und 1,902 new locomotives on 
order. 


Reparation on Millwork Shipments 

WASHINGTON, D. C., July 16.—In connection 
with its decision in Docket No. 11,824—Farley 
& Loetscher Manufacturing Co. et al. vs. Di- 
rector General as agent Atchison, Topeka & 
Santa Fe Railway Co. et al.—the Interstate 
Commerce Commission has made the following 
awards of reparation, growing out of unreason- 
able rates on shipments of sash, doors, door 
and window screens and other millwork from 
Dubuque, Clinton and Muscatine, Towa, to 
Texas points: I*arley & Loetscher Manufac- 
turing Co., $3,373.31; Roach & Musser Co., 
$248.96; Huttig Manufacturing Co., $342.38, 


Heavy Reparations in Coast Case 
WASHINGTON, D. C., July 17.—In their peti- 


tion for reargument of Docket No. 13,211— 
West Coust Lumbermen’s Association — vs. 
Abilene & Southern Railway Co. et al.—the 
Great Northern, Northern Pacific, Union Pa- 


cific and Chicago, Milwaukee & St. Paul roads 
declare that if reparation is paid on the basis 
of the report of Division 2 the northern lines 
alone will be required to pay out approximately 
$450,000 on business originated by them. 


Reduced Lumber Rates for Export 

MEMPHIS, TENN., July 17.—The Missouri 
Pacific announces a general reduction of 2 to 
4 cents a hundred pounds in rates on hard- 
wood lumber and forest products moving over 
its lines from points in Arkansas and Missouri 
to New Orleans for export, effective Aug. 15, 
according to advices received by the Southern 
Hardwood Traffic Association. A few of the 
changes are: Poplar Bluff, Mo., from 26 to 24 


cents; Little Rock, Ark., from 23 to 21; For- 
rest City, Ark., from 21 to 18. 
suaadannnnes 
Working for Car Efficiency 
CHATTANCOGA, TENN., July 16.—The car 


service division of the southeastern regional 
advisory board of the American Railway As- 
sociation met at Chattanooga last week to dis- 
cuss a possible car shortage and other transpor- 
tation problems. Among the subjects considered 
were efficiency in loading, adjustment of ear 
difficulties between shippers and carriers, in- 
telligent distribution of equipment and the 
securing by the railroads of data concerning the 
needs of the shippers. 

While a car shortage seems to have been 
threatening, southeastern lumber operators do 
not believe that it will materialize. The car 
supply has steadily improved during recent 
months, and conditions are 20 to 25 percent 
better than three or four months ago. 


Clevelanders Would Bar 6-2 Shingle 


CLEVELAND, OHIO, July 16.—Steps were taken 
to ban 6/2 wood shingles from the Cleveland 
market at a meeting on July 10 of the board 
of directors of the Cleveland Board of Lumber 
Dealers. The resolution passed at that time is: 


WHEREAS, In our opinion, the use of a 6/2 wood 
shingle upon a roof is against the interest of the 
public and of the yards in this territory which 
aim to handle first class merchandise, and while 
6/2 shingles as a house siding might be approved, 
it has been found in practice that a large misuse of 
them is made by contractors and builders desiring to 
cheapen their construction ; thercfore, be it 

Resolved, That we recommend to the members of 
this board that they discontinue the use and sale 
of 6/2 shingles and offer in their stead a shingle 
not less than 5/2 in thickness, and that a copy of 
this resolution be forwarded to the shingle branch, 


West Coast Lumbermen’s Association, at Seattle, 
as expressive of the sentiment of this body. 

Immediately upon the passing of this resolu- 
tion J. V. O’Brien, secretary of the Reserve 
Lumber Co., one of the leading wholesale yards, 
announced that, effective July 15, this company 
will buy no more 6/2 shingles, believing it to 
be against the interests of the public that they 
be handled at all in this territory. 


Concrete Construction Uses Lumber 

Even if a structure is built of concrete, a large 
amount of lumber is used to make the forms and 
for other purposes. This is demonstrated in the 
Stadium now being built to the south of the 
Field Museum in Grant Park by the Chicago 
South Park Commissioners, as it will require 





Conerete construction calls for use of immense 
amount of lumber—Stadium, Chicago 


more than 2,000,000 feet of southern pine for 
the concrete forms on this building. The ground 
on which it is situated is ‘‘made,’’ having for- 
merly been a part of Lake Michigan, which has 
been filled in. So to build solidly, 5,500 piles, 
average length 60- to 72-foot, with 14-inch butts, 
mostly cypress, but some mixed hardwoods, were 
driven down and upon this foundation the 
Stadium rests. Piles of this number and length 
were necessary on account of the nature of 
the land. For the seats there will be used 150,- 
000 feet of 2x12-inch fir planks. The Stadium 
will seat about 60,000 persons, and it is being 
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Space under the seats of the Stadium will be used 
for ballroom, refreshments, auto parking, ete. 


built so that it can be enlarged later on if de- 
sired. Of almost one hundred amphitheaters 
built by the Romans, the best known is the 
Colosseum at Rome, also known as the Flavian 
amphitheater, which had seating capacity for 
87,000 people and standing room for 15,000 
additional spectators. ; 

The Chicago Stadium will be made easily 
accessible by a subway and viaduct on Sixteenth 
Street which are included in the electrification 
plans of the Illinois Central Railway, now 1 
progress; and also by means of the new outer 
boulevard north and south along the shore 0 
Lake Michigan, from Jackson Park to Lincoln 
Park. 
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Well, last winter a lot 
of the rest of us were, too. 

That in Japan girls are learning to shoot. 
In America women are not only learning to 
shoot but getting away with it. 

a . 

That several legislatures are hot after the 
man who wears a mask. But what about the 
writer who wears a nom de plume? 


That Mr. Ford is merely the pace-maker for 
Mr. LaFollette; but what worries most folks 
is what Mr. LaFollette is pace-maker for. 


_ That there is still a shortage of 33,000 houses 
in Chicago, but the shortage of husbands, we 
are reliably informed, is something terrible. 


That Bobby Jones is now the open golf 
thampion, but what we are longing for is not 
an open champion but one that will shut up. 


That wheat is down to a dollar. We would 
weep for the farmer a little now if the farmer 


had only wept a little more when we had dollar 
doors. 


That there were 16,334 homes built in Chi- 
eago during the first six months of the year, 
but what really helped, of course, was the 
divorces. 

That Cyclops T. E. Thrower, of Columbia, 
8. C., is suing for $200,000 for being banished 
from the KKK. It does seem a little tough for 
Mr. Thrower himself to be the thrown. 


That a group of Germans are booming the 
crown prince for president, which relieves us of 
some of the embarrassment we have been feel- 
ing regarding the mention of Mr. Ford. 

That it isn’t the heat that causes suffering 
but the humidity; but to hear some fellows talk 
you would think that what was the matter with 
the country was not the heat but the dryness. 

That Mr. Dempsey wants to fight again on 
Labor Day. Now if he would only fight on 








who have to eat plain food, if it is not too plain, 
have good digestion. We who wear overalls 
don’t need to worry about spots, or spats. And 
so it goes. 





Speaking of Salesmanship 


Here is one that is absolutely true. Two 
women went into a music store in Denver. One 
of them wanted to buy a phonograph record. 

‘¢JT just can’t remember the name of it,’’ she 
said. ‘‘The only thing I can think of is 
‘McPhee & MeGinnity’.’’ 

The clerk, who was a bright young fellow 
and right on the job, replied: ‘‘Oh, I know 
what you mean—it’s ‘Mr. Gallagher and Mr. 
Shean’.’? 

‘¢That’s it!’’ said the lady. 

‘“Positively,’’ said the clerk. 





Saws and Re-Saws 

Everything comes to him who works. 

Say what you will about the people of the 
United States, you’ve got to admit that every 
ten years we come to our census. 

It’s all right if these women who are trying 
to reduce will include expenses. 

Instead of a third ticket, Mr. Ford, we suggest 
a second thought. 

We at least seem to have got rid of the fellow 
who tells how much better they do things in 
Germany. 

The American flag has been carried across the 
Sahara, but it was Mr. Volstead, we believe, 
who introduced the Sahara over here. 

American bragging about the Leviathan isn’t 
going to make us any more popular in Europe. 

Especially where the bragging hasn’t any 
real foundation in fact, as some of ours hasn’t. 




















The Future 


Seattle— the greatest lumber 
export market in the 
world. 

Seattle— the market due for 
great expansion in 
domestic lumber trade. 

Headquarters for the 
Lumber Industry 


of the Northwest 
White-Henry-Stuart Building 


METROPOLITAN 
BUILDING COMPANY 
Seattle 














Dunn Lumber Company 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 
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WILLAPA LUMBER COMPANY 


OLD GROWTH 


Fir Spruce Hemlock 


Our Specialty 


VERTICAL GRAIN UPPERS 


Carefully dried—Well manufactured. 
Mills : RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 

Chicago Representative 
Robert S. Burnside, 1609 Steger Building. 











Pacific Coast 7 
Forest Products 








. \) We'll ship by rail 
— anywhere. 
SITKA, The Griswold 
weercen | Saeer Go. 
HEMLOCK Gasco Building, 
CALIFORNIA PORTLAND, ORE. 
WHITE PINE Associate Manufacturers 
WESTERN and Wholesalers 
PINE in, 
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Lumber and Shingles 


WESTERN AND IDAHO WHITE PINE 
Eastern Line Yards should take advan- 


tage of my 10 years’ experience and broad 
acquaintance with western woodsand mills, 


. 








Let me buy what you want, instead of 
what a mill wants to sell. I will* handle 
your orders for rail or water shipment. 
Learn more about my service today. 


CHAS. E. SAND 


| 616 Gasco Bldg., PORTLAND, ORE. a 
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KLAMATH LUMBER 
& BOX COMPANY 


California White Pine 


Lumber and Box Shooks 


PACIFIC COAST : 








KLAMATH FALLS, 2 





M AKE your timber investments pay maximum 

returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, III. 


OREGON 


News from the Realm of Building 


Form Home Building Association 


RicHMOND, IND., July 18.—Betterment of the 
housing situation is contemplated in the crea- 
tion of a home building association by Mayor 
Handley. The association is designed to pre- 
vent the industrial and business expansion of 
the city from being handicapped in the future 
by the shortage of houses. With new factories 
being established it is considered necessary that 
some arrangement be made to house employees. 
According to Mayor Handley the association 
will seek to stimulate the building of houses, 
not for profit but to provide homes at prices and 
terms which may be met by persons of moderate 
income. The creation of the home building as- 
sociation came as an outgrowth of discussion 
of the housing situation among local industrial 
and business men who hold the belief that 
definite action should be taken to assure perma- 
nent homes for persons desiring them. 


To Build Fifty New Homes 


SoutH BENpD, Inp., July 17.—Permission to 


cerect 50 new homes ranging in price from $3,200 


to $6,500 each has been granted by the building 
department to Whitcomb & Keller, real estate 
dealers, at an estimated cost of $210,000. The 
houses will be erected in Edgewater Place, 
Miami Heights, Studebaker Place, Vassar Park 
and Portage Park, according to plans. 


Striking Parade Float Wins Plaudits 


The attractive float shown in accompanying 
photograph, entered by 


every assurance of active codperation from the 
committee and the industries represented among 
its members. No time will be lost in getting 
the study under way. 


Canadian Building Shows Big Gains 


ToronTO, ONT., July 16.—The building sta- 
tistics in Canada furnish a striking explanation 
of the continuation of lumber trade activity 
this year. According to MacLean Building 
Reports, the first six months of 1923 showed 
construction work performed to the amount of 
$165,323,200. From the beginning of the year 
there has been a monthly increase in the totals, 
January’s total was $9,840,000. The succeed- 
ing month’s totals have been as follows: Feb- 
ruary, $13,311,800; March, $19,954,800; April, 
$30,843,000; May, $40,697,200; June, $50,674, 
800. The distribution of the totals according 
to Provinces was as follows: Ontario, $84,020,- 
600; Quebec, $53,032,600; British Columbia, 
$10,582,600; Manitoba, $5,842,500; Alberta, 
$4,851,100; Saskatchewan, $2,453,400; Nova 
Scotia, $2,276,000; New Brunswick, $1,925,900; 
Prince Edward Island, $338,500. 
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Bill to Aid “Building and Loan” 

ATLANTA, GA., July 16.—Lumber manufac- 
turers and dealers thruout Georgia are support- 
ing a bill introduced this month in the State 
legislature, for the purpose of encouraging the 
organization in Georgia of building and loan 
associations by placing them on the same basis 
as in many other States where they have been 





the John Dower Lumber 
Co., of Tacoma, Wash., 
in the annual Independ- 
ence Day parade in that 
city, was easily the fea- 
ture of the industrial 
section of the parade. 
It was enthusiastically 
applauded by the spec- 
tators that lined the 
streets thru which the 
procession passed. 
The miniature bunga- 
low, which was designed 
by the company’s 
service department, was 
mounted on one of the 
big trucks used in its loeal delivery service. 
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Will Study All-Year Building 


WASHINGTON, D. C., July 16.—As a result 
of the meeting held in Atlantic City last week 
by the committee appointed by Secretary of 
Commerce Hoover to study the problem of 
lengthening the construction year in this coun 
try, the division of building and housing will 
direct a careful study of all phases of the 
question. 

It was the unanimous opinion of all members 
of the committee in attendance, representing 
lumber and other building material manufac- 
turers, architects, organized labor, contractors, 
realty organizations, engineers and the Govern- 
ment, that something can be done along help- 
ful lines to promote all-year building opera- 
tions. 

The conference canvassed the program and 
possibilities bound up in it, what constructive 
steps could be taken, the seasonal characteristics 
of the several industries immediately concerned, 
and what remedies have been carried out by 
certain industries. 

This is one more move in Secretary Hoover’s 
campaign to eliminate waste in industry. The 
members of the committee all clearly indicated 
an earnest desire to see what can be done 
along the lines suggested and were confident 
constructive results will follow the study which 
the division of building and housing of the 
Department of Commerce is to make. 

J. M. Gries, chief of the division, has not 
yet determined just what will be needed in 
the way of outside codperation but has received 





Tacoma retailer’s parade float that made distinct hit 


successful. Under present laws such associations 
can not operate profitably in Georgia. If the 
measure is passed it is believed by lumbermen 
here that the coming year will witness a large 
increase in building, especially home construc- 
tion, thruout the State. 


Lumber Concern Builds Many Homes 


EVANSVILLE, INpD., July 16.—The Luhring 
Lumber Co. now has about fifty houses in 
Evansville under construction and others are 
being planned for this summer and fall. The 
firm codperates with various real estate firms 
in supplying both the material and all details in 
construction. There is no inflation of building 
prices here and Elmer D. Luhring, head of the 
company, says there is no speculative building 
going on in Evansville, as is reported in some 
of the cities of the East. Most of the local 
lumber dealers and contractors look for build- 
ing to continue active for the rest of the year. 


June Building Permits Decrease 


A marked falling off in construction is indi- 
cated by the June figures, both for contracts 
awarded and building permits issued. As 
printed in the AMERICAN LUMBERMAN last week, 
the decrease in building contracts awarded dur- 
ing June, as compared with May, was 14 per- 
cent. Now comes the report of building per- 


mits issued during June, in 208 leading cities 
of the country, as compiled by the American 
Contractor, showing a reduction of 6 percent 
as compared with May. This reduction brings 
the month’s volume of permits almost down to 
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the level of June of last year; or, to be exact, 
the total for June of this year is only 1 per- 
cent more than for the same month last year. 
Notwithstanding the decrease, the volume of 
projected construction, as shown by the June 
permits, is very large, totaling $253,727,348. 

Construction for the first six months of 1923 
still shows a big lead over the first half of any 
former year. The valuation of building per- 
mits issued in twenty important cities for the 
first six months of 1923 is $1,110,418,015, as 
compared with $825,326,767 for the correspond- 
ing time last year. 


Last Minute News 


(Continued from page 33) 
against 67,620,806 feet. Orders were 100,136,- 
936 feet, against 69,089,808 feet. 

The lumbersmovement so far this year con- 
tinues to show a large gain over 1922. The 
figures are: Production—6,765,076,783 feet, 
against 5,648,338,748 feet; increase, 1,116,738,- 
035 feet. Shipments—7,035,221,698 feet, 
against 5,744,301,808 feet; increase, 1,290,919,- 
890 feet. Orders—6,965,097,044 feet, against 
§,088,732,933 feet; increase, 876,364,111 feet. 

The Southern Pine Association mills, gen- 
erally, report increased activity in new business, 
production and shipments. Orders increased al- 
most 17 percent, production nearly 11 percent 
and shipments 2bout 12 percent. Of seventy- 
seven mills giving their running time, sixty- 
one operated full time. 

The West Coast Lumbermen’s Association 
reports that production was 2 percent above 
normal, new business 11 percent above produc- 
tion and shipments 6 percent below new busi- 
ness. Of all the business taken during the 
week, 38 percent was for future water delivery, 
amounting to 38,173,172 feet, of which 30,629,- 
169 feet was for domestic cargo delivery, and 
7,544,003 feet export business. New rail busi- 
ness amounted to 1,917 cars. Of the week’s 
lumber shipments, 42 percent moved by water, 
amounting to 40,719,113 feet, of which 31,802,- 
999 feet moved coastwise and intercoastal, and 
7,538,814 feet overseas, the remainder being 
local deliveries. The unfilled orders consist of 
141,603,386 feet for domestic cargo; 70,938,- 
547 feet export, and 6,861 cars for the rail 
trade. 

The California Redwood Association reports 
that all of its mills are again operating, with 
production conditions favorable and the demand 
fair. 

The California White & Sugar Pine Manufac- 
turers’ Association reports good production and 
shipment conditions, with stocks low and de- 
mand general. 

The North Carolina Pine Association reports 
labor conditions still unsatisfactory, owing to 
the negro exodus. Stocks are broken, and altho 
production is now exceeding shipments, orders 
on hand are satisfactory and the general out- 
look is considered good. 
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Will Urge Removal of Log Tariff 

[Special telegram to AMERICAN LUMBERMAN] 

BELLINGHAM, WaAsH., July 17.—Twenty-five 
lumber and shingle manufacturers of Washing- 
ton at a conference held here July 16, took the 
first organized step in the Northwest to seek 
the removal of the tariff on logs. They adopted 
resolutions, declaring themselves unalterably 
opposed to this tariff while manufactured 
products of logs enter the United States free 
of duty; endorsed Congressman Lynn H. Had- 
ley’s bill for the tariff repeal, and resolved 
that President Harding be requested to reduce 
the duty 50 percent, as a measure of temporary 
relief. A committee of six was authorized to 
zo to Washington, D. C., to appear before the 
Tariff Commission Aug. 3. Those named were 
J. H. Bloedel, of Seattle, who presided over 
the conference, and George Bergstrom, of 
Everett. The others are to be selected. North- 
western Washington lumbermen are particularly 
interested in the tariff’s removal, because they 
purchase a large percentage of their logs in 
British Columbia, Blaine’s mills buying more 
than half their needs and Bellingham mills from 
20 to 25 percent ot their requirements. 





Basis for Shingle Standardization 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., July 19.—The Central 
Committee on Lumber Standards is about to un- 
dertake the work of standardizing the grading 
and packing of shingles. The committee will 
shortly send out a questionnaire to the various 
associations whose members manufacture shin- 
gles, for the purpose of determining upon what 
basis grading and packing may be standardized. 
Suggestions for a basis on which to outline a 
questionnaire are: 

1. Length of shingles. 

2. Thickness. 

3. Quality (edge or slash grain). 

4. Grade names. 

5. Standards of packing (number of courses to 
the bundle). 

6. Maximum and minimum widths. 


Functions of Trade Associations 
(Continued from Front Page) 


tions and should be especially valuable and 
suggestive to business men who as association 
officials are responsible for the directing of 
cooperative activities. As new organizations 
are formed and as new men enter the associa- 
tion field they may find here for their guidance 
a record of the progress already made. Thus 
they may avoid waste of labor outside the 
proper fields of associated effort. They may 
also, and this will constitute the chief value of 
the book, find here newer and higher concep- 
tions of the functions and responsibilities of 
their industries to the: public. Constituting as 
it does the first contribution to association lit- 
erature on a scale at all commensurate with the 
importance of the subject, this book should be 
welcomed by business men generally and it 
should have a very wide circulation among 
lumber association members and officials. It is 
expected that the work will be revised from 
time to time, and as a consequence it will in- 
crease in value with each edition. Certainly 
no association secretary should be without it. 
Copies may be obtained from the Superintend- 
ent of Documents, Government Printing Office, 
Washington, D. C., at 50 cents each. 


Negotiating for Dimension Stock Plant 


MemPHIS, TENN., July 18.—Negotiations for 
the purchase of the plant and other facilities 
of the Chickasaw Cooperage Co., of Memphis, by 
interests represented by W. B. Baker, of Chi- 
cago, secretary of the National Association of 
Chair Manufacturers, are understood to be pro- 
gressing quite favorably, with every indication 
that they will be concluded shortly. 

If the negotiations are closed, the purchasing 
interests will use the plant and facilities here 
for the manufacture of dimension stock. 

Under the offer made by Walker Wellford, 
president of the Chickasaw Cooperage Co., the 
interests represented by Mr. Baker are to pay 
50 percent of the appraised value of the prop- 
erties in cash and Mr. Wellford is to take one- 
half of the purchase price in stock in the com- 
pany which is to be formed for the manufac- 
ture of dimension stock. The Lloyd Appraisal 
Co., of Chicago, is appraising the properties, 
and is about ready to submit its report. 

It is impossible, in the absence of the re- 
port of the appraisal company, to state the 
amount of money represented by the plant and 
properties but it is suggested that it will be 
somewhere between $400,000 and $600,000. 

W. B. Baker and Harry Widdicomb were in 
Memphis a short time ago and went over the 
properties of the Chickasaw Cooperage Co. They 
also conferred with the special dimension stock 
committee of the Lumbermen’s Club of Memphis 
which recommended, following close investiga- 
tion, acceptance of the proposition of the 
Chickasaw Cooperage Co. 

Mr. Wellford, in accepting 50 percent of the 
appraised value of the plant and properties of 
the Chickasaw Cooperage Co. in cash and the 
remainder in stock in the dimension company is 
complying with the original requirements laid 
down by Mr. Baker in submitting his proposi- 
tion; namely, that Memphis lumbermen take 50 
percent of the stock in the dimension corpora- 
tion. 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4* LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 
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CALIFORNIA 


REDWOOD 


Siding Finished Tanks Shop 
Finish Tank Stock Ties 
Ceiling Silo Stock Timbers 


Millwork Squares Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - . San Francisco 
Merchants National Bank Bldg., Los Angeles 
Grand Central Terminal, - - New York 
McCormick Building,  - - - Chicago 
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ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 


FOR FACTORY AND PLANING MILL 
Sivers Savidge Lumber Co. 


Hobart Bidg,, San Francisco, Calif. 











General Offices, Albion, California 
Mills: Albion and Navarro, Cal. Sales Office, Hobart Bldg., San Francisco 











ALL KINDS OF 
REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
ALSO 

California Sugar and White Pine 

Redwceod and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN'S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 














ON’T waste time figuring board and surface 

measure. Get ‘“‘The Lumber Estimator’ 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00 
Send for special circular. 
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Just what you’ve 
been looking for— 


A Complete 


Assortment of Hemlock 
A Good 


Supply of White P ine 


and Northern Hardwoods 


with Lath, White Cedar 
Shingles and Posts. 
Birch and Maple Flooring 


For Mixed Cars 


All to be obtained at 
attractive prices from 


C.C. Collins 


Lumber Company 


MANUFACTURERS ONLY 
RHINELANDER, WISCONSIN 




















Plus the Variety 
Saw Table 


with right and left hand miter gauge$& 
and a rip fence workable either side of 
the saw; tilts two ways up to 45 degrees. 
This saw table is one of the three ma- 
chines combined in the single unit 


Improved Phillips 


Window Frame Machine 





which has withstood the test of more 
than 40 years service. 


Write for illustrated circular F 45 


ATL A MANUFACTURING CO. 








Orlando, Fiorida, U. cA. 

Northern and Southern 
Canadian 
Hardwoods 2xKc# 


a Specialty 
All Thicknesses and Grades 


Charles O. Maus 


SOUTH BEND, IND. 











T3uce Oak Flooring 
the Best ak toon 

















Perhaps as good an introduction to this weekly 
survey of the sash, door and millwork trade as 
could be prepared will be simply to quote from an 
optimistic letter just received by the AMERICAN 
LUMBERMAN from Chas. T. Abeles & Co., Little 
Rock, Ark., one of the leading millwork concerns 
of the South, as follows: 


“Even the most conservative man can under- 
stand that an industrial demand so extensive and 
immediate as the one which has confronted the 
entire country can not possibly be supplied in just 
an ordinary length of time. Accordingly our mill 
is running ‘full tilt,’ executing a voluminous 
amount of special work as well as items of sash 
and doors, and while the present seasonal lull of 
the country business has made inquiries and orders 
less mountainous than thirty or sixty days ago, we 
are attempting at this time to complete large 
stock orders and contracts which have been on our 
files for the last few months. 

“In Little Rock proper and our immediate section 
big business has arrived. It is not a mere sensa- 
tional flurry but rather it is active and substantial 
progress, with very favorable signs of continuing 
on a large scale for a long time to come. The 
present demand, of course, is the result of a long 
delayed building program, and it is further actuated 
by the constant growth and the enlarged develop- 
ment of the city of Little Rock, which is un- 
doubtedly the most advantageous and logical dis- 
tribution center for our expansive and resourceful 
State. 

“A late spring and incidentally a postponed ‘air 
drying’ season has resulted in an under accumula- 
tion of blue sap stain pine finish which goes into 
the manufacture of our popular priced panel door, 
creating a shortage for the large demand, and this 
together with the great shortage of plate glass, 
which now however is easing somewhat, has greatly 
handicapped the completion of our contracts. Un- 
skilled labor is plentiful, while skilled machine 
hands can not be found, altho this has not mate- 
rially affected our present operating capacity.” 

A decline of 5 points in the price list was re- 
ported this week by sash and door manufacturers 
of Tacoma, Wash. This center further reports an 
extensive weakening of the market, with a large 
decline in orders from the high peak set early in 
the year. The mills are beginning to curtail their 
output, having nearly caught up with the business 
booked ahead, Representatives of the leading mills 
are confident that the present slump is merely tem- 
porary and look for a revival of the demand later 
in the summer. 

The sash and door and interior finish plants of 
Duluth, Minn., are still maintaining their full forces 
upon bills of materials placed with them some time 
ago for building projects now under way. As new 
business in sight is light at present, a disposition 
to shade list prices is being shown in some quar- 
ters, as a result of efforts to land prospective orders. 

A report from Minneapolis, Minn., says that the 
crop suspense has reached into the building in- 
dustry to such extent that even the sash and door 
mills, tho running at capacity on midsummer work, 
are not picking up much new business. Spring 
construction is, for the most part, cleaned up and 
not much is being started now for fall completion. 
As a result sash and door manufacturers are play- 
ing safe on the purchase of materials, and will prob- 
ably place few orders until the wheat begins to pour 
out of the separators. 

The demand for millwork, doors and sash in 
Columbus and central Ohio has been rather good 
altho figuring on new work is not nearly as active 
as formerly. But a large majority of the plants 
are busy and there is still a scarcity of skilled 
workers. Door and sash plants have been especially 
active, as many building projects have progressed 
to a point where that sort of material is badly 
needed. Prices are about the same as formerly, 
as higher labor costs make up for the small de- 
crease on materials. 

The planing mills in St. Louis, Mo., are still busily 
engag: d on contracts, and have on their order books 
sufficient business to run them for two or three 
months. On the other hand, inquiries are fewer, 
and there is a falling off in new projects. There 
is a shortage of labor, and a tendency toward 
higher scales. 

The door and millwork trade at Buffalo, N. Y., 
continues on an active scale, with mills having 
about all the business they can comfortably handle 
at this time. The builders expect that trade will 
be brisk in their line the coming fall. Some short- 
age of labor is reported, but this situation is said 
to show improvement. 

There is nothing in the Baltimore, Md., sash and 
door trade to get discouraged about. Some of the 





factories which were out of the market for quite 
a time announce that they are open for business 
again, but they make it plain that this is not to 
be regarded as indicating that they are prepar:d to 
accept offers on a lower basis. The local require- 
ments are perhaps narrower than they were at the 
height of the inquiry, but the let-down can not 
be regarded as of moment, with building costs as 
high as ever, 

California sash and millwork plants are doing a 
good business, with building active in San Francis- 
co and nearby cities. Sash and door factories in 
the San Francisco Bay region are well supplied 
with orders and are operating with full forces, 
Finished door factories connected with the white 
and sugar pine mills are making good outputs and 
have a steady demand. Sash and door cut stock 
is moving right along. 

A considerable slump is reported in demand for 
window glass during the last week, attributed in 
part to seasonal conditions. 


Uniform Millwork Contracts Ready 

Millwork men everywhere will be interested in 
the announcement that the final, revised edition 
of the uniform contract adopted by the Millwork 
Cost Bureau at its ninth annual convintion, held 
in Chicago last May, has been printed and dis- 
tributed to the membership of the bureau. Teeling 
that the general use of this uniform contract will 
be of material benefit to the entire industry, the 
bureau has decided to make it available to non- 
members as well as to members. A great deal of 
study and discussion has gone into the perfecting 
of this contract form, tentative copies having been 
in the hands of the membership for criticism and 
suggestions since the last annual meeting. Prices 
in quantities of from 100 up may be obtained by 
addressing the Millwork Cost Bureau, 605 North 
Michigan Avenue, Chicago. 
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New Orleans Adopts Association Grades 


‘New Orleans special grades’’ for many 
years have been a serious difficulty to retail 
lumber dealers of New Orleans, because they 
ordered lumber according to the standard South- 
ern Pine Association grades and then had to fill 
the demands of the local trade on specifications 
entirely different. This was because New Or- 
leans was one of only a few cities in the United 
States that had its own specifications, which 
were adopted about fifty years ago and adhered 
to by the Contractors and Dealers’ Exchange. 

This difficulty has now been removed by the 
adoption of the Southern Pine Association 
grades, and these are shown in a book of ‘‘ Rece- 
ommendations for the use of Southern Pine Lum- 
ber in Architectural Construction,’’ which speci- 
fications may be secured by all interested on re- 
quest to the Southern Pine Association, Inter- 
state Bank Building, New Orleans, La. 

The recommendations give grades and sizes 
in accordance with Southern Pine Association 
standards, and are arranged according to the 
use to which the lumber is put, as for example, 
sills, columns, rafters, top flooring, heavy floor- 
ing, and so on, giving the various grades of lum- 
ber suitable for these purposes. The book also 
makes divisions as to buildings, as ‘‘ Mill Con- 
struction—Class 1,’’ and class 2, ‘‘ Residential 
Construction—Class 1,’’ and class 2; fencing; 
waste estimates and other information of value 
regarding lumber. 

The book has been issued to familiarize archi- 
tects, contractors and others with the new rules 
as compared with those previously used, and it 
is endorsed by the Louisiana chapter of Amer- 
ican Institute of Architects, the General Con- 
tractors’ Association of New Orleans and the 
New Orleans retail lumber dealers. 

Other details regarding the adoption of these 
new rules were given in the AMERICAN LUMBER- 
MAN of June 2, page 40. 


LUMBER is the second largest commodity in 
weight passing from the Pacific to the Atlantic 
thru the Panama Canal, mineral oils being first 
in importance. In May, 1921, 31,099 long tons 
of 2,240 pounds each of lumber went eastward 
thru the Panama Canal; in May, 1922, 96,637 
tons, and in May, 1923, "141,697 tons. 
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Suggestions for Truck Drivers 


On page 72 of the July 14 issue of the AMERICAN 
LUMBERMAN Were printed some suggestions from a 
retail lumber dealer on the subject of making truck 
service more efficient. In line with this, some 
timely recommendations drawn up by a large coal 
distributer in the East for the guidance of its 
motor truck drivers will prove of interest. These 
recommendations, which were printed on a small 
card and tacked in the cab of each vehicle, follow: 


“For the safe of safety, in driving, the steering 
should be neither too stiff nor too free. 

“If the brakes are employed gradually when 
coasting te a stop, considerable wear on the tires 
will be saved. 

“When the motor shows a tendency to overheat, 
the cause should be immediately ascertained. 

“To park a car parallel with the curb in a space 
but little larger than the length of the car is com- 
paratively easy if you know just what to do. 
Drive into the space and then out, then cut the 
front wheels sharply to the left and back into the 
space. You can then get close to the curb by driv- 
ing the ear backward “and forward in the space a 
few times. 

“In ascending a hill don’t wait until the last 
second to shift to a lower gear. Doing so not only 














Truck road thru the timber holdings in British 
Columbia of Thurston-Flavelle (Ltd.), specialist 
in western red cedar products, whose operations 
were illustrated and described on pages 54 and 55 
of the July 14 issue. 





loses speed and overtaxes engine, but also consumes 
more gasoline. On one test trip the gears were 
shifted’ at a speed of ten miles an hour, and on 
the other at a speed of five miles an hour. In the 
two trips over the same stretch of road with a 
truck having a total weight of a littl’ over four 
tons the average speed was approximately the same 
in both cases. In one case consumption was at the 
rate of 4.2 miles a gallon and in the other 3.5. 
With more knowledge concerning economic driving 
a considerable reduction can be made in the gaso- 
line consumed each year.” 


Motion Pictures of Truck Factory 


“The Story of a Motor Truck,” the only Govern- 
ment motion picture ever made of a motor truck 
factory has just been completed by the Department 
of Commerce and the General Motors Truck Co., of 
Pontiac, Mich. Recently the Government decided 
to make a series of films featuring the manufactur- 
ing principles and the value of the automobile in- 
dustry which will be shown both in the United 
States and abroad for educational purposes. Sev- 
veral of the leading companies of the General Mo- 
tors Corporation were chosen for films, while the 
honor of making the film which would portray the 
truck industry was awarded to the General Motors 
Truck Co., due, it is said, to the many advanced 
features of its truck construction. 

This movie has now become part of the records 


of the Department of Commerce and will be shown 
in all parts of the country, both thru governmental 
agencies and thru the sales representatives of the 
truck company. It is expected that several million 
people will see this film within the next twelve 
months. Copies of the film will also be sent, by 
the Government, to consular stations in foreign 
countries and it will be shown by these business 
agents of the United States to people interested in 
the motor truck and its possibilities. A copy of 
the film will become part of the official government 
records in Washington, at the Department of Com- 
merce. 

The story itself is woven around various scenes 
at the factories in Pontiac, Mich., and comparisons 
between the automobile and the truck have been 
drawn, in many cases. Scenes are also shown 
which depict the finished truck at work on the 
roads, showing its tremendous power and size and 
much beautiful scenery is worked in by views taken 
in the northwestern lumber camps where GMC 
trucks are used a great deal. 
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Truck Manufacturer’s Responsibilities 


George H. Dow. service manager of the Federal 
Motor Truck Co., Detroit, Mich., states that “the 
first five years of motor truck manufacture was a 
period of production. The following five years 
the selling of motor trucks swung into a mer- 
chandising period and now we are entering into 
the era of motor truck service as the greatest 
adjunct to sales of motor vehicles.” Continuing 
Mr. Dow says: 


“The motor truck manufacturer that realizes 
his responsibilities to his owners is the one who 
is going to reap the greatest benefit in sales in the 
next decade, The matter of keeping trucks operat- 
ing regardless of the hours per day or the mileage 
required of them is the greatest thing that any 
motor truck manufacturer, distributer or dealer can 
turn his attention to. 

“In an endeavor to serve owners to the greatest 
extent possible, the Federal Motor Truck Co. keeps 
a large corps of factory trained service experts on 
the road visiting distributers and their customers 
continually in order to straighten out any matters 
of service which come up in connection with motor 
truck operation. In addition to this we require 
that every Federal distributer and dealer carry a 
stock of service parts on hand continually to aid 
his owners in making necessary repairs. Further, 
he must have trained mechanics to make such ad- 
justments and repairs as are required. This has 
been worked out in detail until we have found that 
there are in 243 cities in the United States stocks 
of parts for Federal trucks, and the value of these 
parts has reached the astounding total of nearly 
two and a half million dollars, 

“The service department of our company is the 
largest department that we have outside of the 
manufacturing end and the utmost care is taken 
to give instant service to all of our distributers. 
This is not entirely altruistic on our part for we 
realize that we can only keep the sales of our 
product up by keeping the upkeep down. That 
is the basis upon which our entire sales structure is 
built. Such a large, country-wide organization 
requires a great deal of careful handling and super- 
vision and I am traveling a great deal of the time 
for the sole purpose of coédrdinating all of the de- 
partments of our service end. No request from 
any Federal owner is too small or trivial to receive 
our best attention for, after all, economical and 
efficient truck transportation depends upon con- 
tinuity of operation and only by giving such ser- 
vice as will enable our owners to get the most for 
their money can we hope to continue in their 
favor.’ 
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Has Efficient Delivery Equipment 


It has been said that “a lumber company is no 
bigger than its transportation department.” The 
efficiency of an organization depends upon its 
ability to deliver promptly when promised any 
amount of building material, and such service calls 
for a considerable outlay of capital for motor truck 
and other equipment necessary for the delivery of 
large orders. The delivery equipment of the Sugar 
House Lumber & Hardware Co., of Salt Lake City, 
Utah, consists of five motor trucks and one 2-horse 
wagon, which enable the company to give its cus- 
tomers the service expected from a progressive re- 
tail lumber dealer. Most of the Sugar House con- 
cern’s business is confined to the city, but it has a 
fair amount of rural trade, the longest country 
haul made by the company’s trucks being about fifty 
miles. The roads encountered in that vicinity are 
of concrete and bitulithie construction, the former 
being a little more durable than the latter. In 
its delivery service the company finds pneumatic 
tires the most economical. 

















No Knife Marks 


The disc- head milling 
machine shown above pro- 
duces a face finish unequall- 
ed by any other process. 
Superior Brand Oak Floor- 
ing, manufactured on this 
machinery, is the highest 
quality oak flooring to be 
had. It has no knife marks; 
requires virtually no scrap- 
ing or sanding; and main- 
tains a remarkable uniform- 
ity in color and texture. 
If you are not a Superior 
Dealer write us for samples 
and prices of “America’s 
Finest ”’ oak flooring. 


Superior Oak Flooring 


Company 


HELENA, ARAANSAS 


SUPERISR roam 


‘America’s , aa 
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Hardwoods 


O AK Plain and Quartered 
| Uniform Color, Soft Texture 
| Poplar, Ash, Chestnut 
| Hickory and Walnut 


TIMBERS—PLANKING 











MADE RIGHT 


OAK FLOORING 














The 
Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 




















TEXAS HARDWOODS} 


O K —THE STAMP OF 
APPROVAL—MEANS 


“Order From Keith” 














Tough 

Get Our Prices on These Items: “0 

MAGNOLIA Elm 
PGores 555008 4-4LogRun | Sain 
PLAIN SAP GUM — 

( 4-4 1s & 2s Sansio 
2 Cars... .5-4 No. I C. & B. Cypress 











Keith LumberCo. 


547-551 Keith Building 
BEAUMONT - TEXAS 














Texas Hardwoods 
Our Production O AK 


Runs Strong to pit 
1 inch Stock for 
Yard Trade GUM 


OIL RIG STOCK, MINE TIMBERS, 
CAR MATERIAL and 4-Inch ASH 
FOR AUTO STOCKS. 














Dimension Stock a Specialty. 


A. L. Boynton Lumber Co. 


Manufacturers LUFKIN, TEXAS 


Wholesalers 




















THE LUMBERMAN’S ACTUARY 


shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a casing gg Seventh edition. A 
book every lumberman can use. Price postpaid, bount& 
in leather, $8.50. AMBRIOAN LUMBERMAN, Publish- 
ers. 431 8. Dearborn St., Chicago, Ill. 














Should Specify Grading Rules 


WASHINGTON, D. C., July 17.—The importance of 
naming grading rules in foreign lumber contracts 
is emphasized by the lumber division, Department 
of Commerce, which says: 


“Unpleasantness is frequently caused between 
exporters and their agents in foreign countries 
owing to no grading rules being mentioned in the 
contract as governing inspection in case of dispute. 
Practically all contracts contain an arbitration 
clause and in the event of a dispute as to quality 
it is essential that the arbitrators should know 
what grading rules are to be used in order to come 
to a decision as to whether or not the contract 
has been properly filled. Contracts have recently 
come to the attention of the lumber division that 
simply called for FAS or No. 1 common, as the 
case may be, instead of ‘FAS or No. 1 common, 
according to the National Hardwood Lumber Asso- 
ciation or the Hardwood Manufacturers’ Institute 
rules.’ This matter should not be overlooked, as 
stating the rules applying on a contract so drawn 
allows no difference of opinion but definitely shows 
the basis of inspection.” 


American Woods on British Market 


C. Leary & Co., wood brokers at London, Eng- 
land, in their report on lumber trade conditions in 
the United Kingdom during June, have the follow- 
ing to say regarding American hardwoods: 


American Walnut—Logs : Demand is very limited 
in all United Kingdom markets. Lumber: In this 
also the volume of business is exceedingly small. 
Nominal prices are: 1-inch FAS about 1s. per 
foot super; No. 1 common about 6d. per foot super. 

American Oak—Quartered: ‘This manufacture 
seems to have gone very largely out of fashion, 
chiefly on account of the high quotations. We 
quote 1-inch FAS at about 8d. per foot super 
upward,: according to specification; 1-inch No. 1 
common about 444d. to 5d. upward. Plain: The 
value of cill planks in London is still about 4s. 
9d. per cubie foot, but business is restricted as the 
summer is not a favorable season in which to carry 
on the trade. Wagon oak planks: The Liverpool 
market is still able to absorb considerable quanti- 
ties, the northern variety being worth from 5s. 3d. 
to 5s. 6d. per cubic foot, while the southern lum- 
ber is worth about 4s. 3d. per cubic foot. Graded 
lumber still has a poor market, merchants’ stocks 
being heavy and shippers’ prices too high to tempt 
purchasers for forward delivery. Values are about 
6d. per foot upward for FAS, 4d. upward for No. 
1 common, 244d. to 38%d. for No. 2 common, 
according to texture. 


American Whitewood—Lumber: In no United 
Kingdom market are the higher grades in satis- 
factory demand. No. 1 common and selects, planed 
to 7/8-, 10-inches and up wide, are wanted, and 
a fair business can be done in No. 2 common 
grade of standard widths, planed to 7/8-inch thick. 
Northern prices, however, are seldom obtainable, 
and the southern shippers consequently secure the 
greater part of the business going. Values for the 
regular standard specifications are about 7d. to 
104%4d. per foot super for FAS and panel, about 
344d. upward for No. 1 common, and about 2d. 
for No.2 common. Logs: There is a small, reguiar 
demand from Liverpool and Manchester. Prices are 
about 8s. 9d. per cubic foot upward according to 
specification. 

American Gum—Lumber: Importers are holding 
as much as possible owing to an expected further 
drop in values, while shippers are showing consider- 
able eagerness to sell. Values today are about 514d. 
per foot super for 1-inch FAS red gum, about 34d 
for 1-inch No. 1 common red gum, about 34d. up- 
ward for 11-inch FAS sap gum, and about 214d. for 
No. 1 common sap gum, 


American Ash—Iamber: There is a regular call 
in practically all markets for FAS of the tough, 
white variety, and to a smaller extent for No. 1 
common grade. Values are about as follows: 514d. 
per foot upward for FAS, 3%d. upward for No. 1 
common, and about 244d. to 21%4d. for No. 2 com- 
mon, 


Edward Chaloner & Co., of Liverpool, in their 
bulletin dated July 4, outline the position of 
American softwoods on the British market as 
follows: 


Canadian Woods—Waney board pine: ‘The im- 
provement in demand shown in May has increased 
during the last month. A fair quantity of fresh 
wood arrived, of which the greater portion passed 
into consumption. Prices are firmer. Elm logs 
A small quantity arrived during the month. Con- 
sumption, tho restricted, continues steadily and 
prices are firm. Oak logs: There have been no 
arrivals. Demand is very slow, and stocks are 
sufficient for present wants. 


New Brunswick and Nova Scotia Deals—De- 
liveries during the month have been large, con- 
siderably exceeding the arrivals, and leaving quite 
moderate stocks. Prices are very firm, and if the 
expansion in consumption generally expected at 
this season of the year materializes, prospects are 
for an advance in values. 

British Columbia and Oregon Pine—Business 
continues to expand, and prices are very firm. De- 


liveries exceeded arrivals, leaving stocks of moder- 
ate proportions. 

Pitch Pine—Hewn timber: 
arrivals and no deliveries. Stocks are moderate 
and prices steady. Sawn timber: A large business 
has been effected at steady prices. Deliveries have 
been on a large scale, considerably exceeding the 
arrivals, Stocks are full, but not too large for 
present requirements. For forward business buyers 
are not prepared to pay shippers increased prices, 
and lately the latter have shown a disposition to 
make concessions. Boards and planks: The market 
continues to absorb readily the arrivals at firm 
prices. Deliveries have been large, and stocks are 
moderate. 


Churchill & Sim’s, of London, quote the following 


as the approximate c.if. prices on American hard- 
woods, 4/4, prevailing July 1: 


There have been no 


Per foot super 


Oak, enartered, TAB « <6.c5 ccs csiwes 84d. to 914d. 
Quartered No. 1 common........ 444d. to 434d. 
RMR I a esor4.5 6x6 16. 0) ewer ern 614d. to Td. 
Plain No: 2 COMMON: «..... 66 wis 4 d. to 44d. 

WU ROCWOGE, TE e605 6.5.0 50 eee teres . . @ 40 9724. 
th; 32 ONION 5 5 bse a 6 else new 64 3%d. to 44d 

VIREO k5) 6:6. 66356928) Wi Rw izd. to 14 d. 
a eS eee a are about 7d. 

Satin walnut (red gum), FAS...... 544d. to 6 d, 
Lee ROM INMR co ier0 Gve oii sis oe S58 about 38d. 
HAD, TAS oicceeeccnscares sess 10 ae 

Ash, FAS so eesscecccecer sree ees OUGs to 644d 
Ot COMIOTION 6a 6 o. 0506-01 a sta cen 34d. to 4 d. 

ManOPANY, TAS. 6. ccckie sc ess sews about 11444. 
Os COMMON 6 o.-5 06ers. 2-ec0s 9 8-6 oe ee about 9d. 

PHO. OO RONG ox5:90. 98s: 5iocecersib Goaieiels about 644d. 


Agree With Danish Lumbermen 


BALTIMORE, July 16.—The National Lumber Ex- 
porters’ Association, it is announced by Secretary 
Harvey M. Dickson, has just concluded an agree- 
ment with the Danish Lumber Merchants’ Associa- 
tion, of Copenhagen, under which the standard 
form of contract used by the National Lumber Ex- 
porters’ Association is adopted by the Danish or- 
ganization and will in the future govern all trans- 
actions between the members of the two associa- 
tions. The National Lumber Exporters’ Associa- 
tion has similar arrangements with the hardwood 
section of the Timber Trade Federation of London. 
with the Timber Trade Association of Liverpool 
and with the Clyde Timber Brokers’ Association, 
of Glasgow. In addition, measurement agreements 
are in force between the National Lumber Ex- 
porters’ Association and the organization men- 
tioned. The use of the standard form of contract 
and the measurement agreements are doing much 
to make relations between shipper and receivers 
of American hardwoods more satisfactory. 


Ocean Freight Situation Reviewed 


The full cargo steamer market was exceedingly 
slow thruout the week, there being very little 
chartering in any of the more important trades 
and only.a limited general demand for tonnage 
for either prompt or forward delivery, say Lunham 
& Moore, New York ocean freight brokers, in their 
bulletin for July 14. Rates are barely holding at 
the low basis recently established, and shippers 
find no difficulty in covering what few orders they 
may have, as tonnage of all sizes is fairly plentiful 
and is freely tendered for charter. 

Chartering in the sailing vessel market continued 
light, and there is but a limited demand for addi- 
tional tonnage, the bulk of which came from 
shippers in the various coasting trades. ‘Tonnage 
offers steadily, with rates showing little or no 
changes from recent quotations. 


British Timber Trade Normal 


WASHINGTON, D. C., July 17.—Trade Commis: 
sioner Alexander V. Dye, reporting from London, 
states that the timber trade at the end of June 
was about normal. Arrivals of hardwoods from 
the United States were somewhat heavier than 
usual. On the other hand, few contracts for the 
future were placed, due to reports that prices wer 
falling in this country. The trade in the United 
Kingdom rarely buys on a falling market, when 
prices start down everybody waiting until the 
bottom is reached before placing orders. ‘This is 
particularly true, Mr. Dye states, because arrivals 
from the United States were rather heavy and 
some time would be required to absorb them. 

Another reason given for failure to buy largely 
is that the dollar has risen in value there while 
prices have slumped in America, so that the ad- 
vantage to the British buyer from reduced prices 
was largely offset. There is a temptation to wait 
until exchange conditions are more satisfactory 
before placing orders. This speculative element, 
Mr. Dye adds, has been in the trade for almost 
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the entire period since the armistice, adding to 
the wider fluctuations in price and the unstability 
of the market. 

Importations of plywood continue to increase, 
with prices from Finland and the Baltic much 
below the American prices, so that virtually noth- 
ing is moving to British ports from the United 
States. In fact, a sale was made of gaboon ma- 
hogany plywood of French manufacture for ship- 
ment to the United States by a London broker. 


This situation, according to Mr. Dye, is caused by 
low labor costs, due mostly to depreciated ex- 
changes. The use of plywood in the United King- 
dom is still growing. 


Exports of lath from the New Brunswick district 
to the United States in January of this year were 
valued at $124,631; in February, $99,342; in 
March, $165,856; in April, $230,824, and in May, 
$146,215. 








FOR THE MANUFACTURER AND DEALER 












Wide Use for “‘Allmetal Weatherstrip”’ 


In the windows, doors and casements of prac- 
tically every modern building are placed narrow 
strips known as weatherstrips, for keeping the open- 
ings tight, thus excluding wind, rain ete. In 
homes, hotels and public institutions weatherstrip 
serves the further useful purpose of preventing the 
leakage of heat and keeping 
out the drafts that menace 
health but do not aid in 
maintaining a _ healthful 
temperature thruout' the 
structure. In this matter 
of weatherstrip, low upkeep 
is as important as low first 
cost, and this is among the 
good points claimed for 
“Allmetal Weatherstrip,” a 
product which has been suc- 
cessfully adapted to all 
building requirements and is 
well and favorably known 
to architects, contractors, 
home builders and others 
engaged in the construc- 
tion industry. ‘‘Allmetal 
Weatherstrip” keeps in the 
heat; keeps out the cold, 
dirt and noise, stops case- 
ments from rattling; cuts 
down doctor, coal and laun- 
dry bills; makes windows 

“Allmetal Weather- pect easily and doors fit 
strip” sliding window —_— ve - : 

equipment The simplicity of this 
product is an _ attractive 
feature appealing to anyone interested in the recom- 
mendation or use of weatherstrip. For sliding 
window, there is one single rib which fits into a 
groove in the sash. ‘“Allmetal Weatherstrip” is 
made in various types for French doors, thresholds, 
casement windows and all kinds of window equip- 
ment. Windows equipped with this material are 
sealed perfectly, rattle proof and easily operated, 
the design of the product being such that no parts 
can get out of order. 


Other features of ‘Allmetal Weatherstrip” enu- 
merated by the manufacturer are: It is made en- 
tirely of metal, zinc, bronze or copper being used 
in its construction. It will not rust, break or rot 
away, and will not warp or change its position or 
shape. It is scientifically designed and made to 
fit windows, doors and  casements. It is 
easily and quickly installed in either new or old 
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Somerset Hotel, Chicago, equipped with “Allmetal 
Weatherstrip” 


buildings. It is almost completely hidden from 
View and does not deface the appearance of the 
buildings in any way. It is very moderately priced. 
The total cost of having it installed is insignificant 
when compared to the tremendous benefits that re- 
sult—in warmer rooms, purer air, less noise and 
dirt and an average cut of 25 percent in coal and 


doctor bills. It is made in many styles and sizes 
to fit perfectly any kind or size of window, door or 
casement in any building or house. It is guar- 
anteed to give absolute satisfaction or a complete 
refund of the purchase price will be made. 


The fact that ‘‘Allmetal Weatherstrip” is used 
in the modest home as well as the most spacious 
mansion and important edifice shculd make this 
product a profitable sideline for every lumber yard, 
as most retailers are now carrying sash, doors, 
windows, moldings and other items for the upto- 
date home, and with a little push and energy a 
good trade could also be worked up in “Allmetal 
Weatherstrip.” Among the institutions in which 
this material is installed are hotels, public schools, 
hospitals, universities, Federal post offices etc. The 
Somerset Hotel, Chicago, shown in the accompany- 
ing illustration, contains 210 suites of two to four 
rooms each, and there are over eleven hundred 
windows in the building equipped with ‘Allmetal 
Weatherstrip.” 

The Allmetal Weatherstrip Co., 229 West Illinois 
Street, Chicago, manufacturer of “Allmetal 
Weatherstrip,” states that nearly ten million win- 
dows and doors have now been equipped wtih this 
efficient weatherstrip. The results thus far secured 
by the company have been made possible thru care- 
ful shop work and close attention to the smallest 
detail. 


Bulletin on 91 Planer and Matcher 


A new 30-page illustrated bulletin on the Yates 
type 91 planer and matcher has just been issued 
by the P. B. Yates Machine Co., of Beloit, Wis., the 
well known manufacturer of woodworking machin- 
ery. The company states that this is the first of a 
series of standard technical bulletins which it is 
preparing on its various types of machinery. At- 
tention is called to the fact that the illustrations 
in this new bulletin are of standard size, the type 
is of standard measure, and there is an absence of 
so called “display.” 

The manufacturer claims that unusual construc- 
tion and tremendous capacity for fine accurate work 
has made the Yates 91 planer and matcher supreme 
among machines of its type. Master workmen have 
spent a great part of their lives to achieve the 
many conveniences and sterling qualities of this 
fine machine. The 91 is quiet and smooth running 
thru a chain drive construction which practically 
is everlasting. The rollers of this chain drive are 
drawn to a straw color because this gives them 
maximum qualities for resisting abrasion and the 
side links are drawn to a blue color because thus 
they are given maximum tensile strength. It is 
stated that this thoroness in construction is evident 
in every detail of the Yates 91 planer and matcher. 

Other features of this machine enumerated by 
the manufacturer are: Fine finished stock at ex- 
ceptionally fast feeds is achieved on the Yates 91 
planer and matcher. This is accomplished mainly 
thru the advanced design and superior construction 
of its top head ‘stand assembly. It is assembled 
as one unit and controlled easily by convenient 
adjustments. A pair of ample sized head stands 
support the top head yoke, bar after cut, hold down 
before the side heads, chipbreaker, and pressure 
fingers over the bottom head. ‘This compactness of 
design gives greates efliciency in operation (no ex- 
cessive working parts) and adds materially to the 
service life of this fine machine. Thru the action 
of a highly efficient clamping device, giving the en- 
tire unit the rigidity of a solid piece of metal, a 
strong vibrationless support for the top head is as- 
sured. Eccentrics fastened at both ends of a cross 
shaft make contact with two diagonal levers having 
at their lower ends adjustable gibs which bear 
against the head stand. When the lever is in locked 
position, both eccentrics are depressed simultane- 
ously forcing the gibs tight against the head stand 
and locking the yokes securely. 


‘“WELL BOUGHT IS HALF SOLD’’ is a good 
adage for the lumber retailer to remember— 
but ‘‘ well bought’’ does not always mean bought 
at the lowest price. 


‘Larite” is One 
Flooring That 
Sells on Merit 


“Larite” is one brand of 
flooring you won't have 
to depend .on argument 
to sell. It has plenty of 
merit to attract builders. 


“Larite” is noted for its 
dense grain—and therefore 
long wearing qualities—its 
even milling and good as- 
sortment of lengths—all of 
which appeal to shrewd 
builders. We also manu- 
facture 


Southern Pine 
YARD AND SHED STOCK 


Write for quotations 


Carter- Kelley 
ve T umber Co. 











( Sinathinns: Villinn Piven: | 


DIMENSION and BOARDS 






\ 
2" Stock 


From 8’ to 16’—No. 2 & Brr. 
A Specialty 


Our three planing mills and 
four concentration yards in 
sure you prompt deliveries 
of high grade lumber. 


We invite your 
orders. 

















Manufacturers Wholesalers 


W. G. Kirkland Lumber Co. 


a TUPELO, MISSISSIPPI 











SOFT TEXTURED 


“Knox Brand” 
OAK FLOORING. 


Two Plants. 


| Tenn. Lumber & Mfg. Co. 


KNOXVILLE, TENN. 








When in the Market for 


Idaho White Pine 


Write us. We are specialists in thie wood. Alse 
Spruce, Hemlock, Long and Short Leaf Yellow Pine 


Stone & Hershey 


Telephone Mulberry 279. 
Room 612 Essex Building, Newark, N. J. 
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We can furnish 
anything in 

Yard Stock 

Shed Stock 

Timbers 
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Factory 
Flooring 
Car Material 
‘Railroad Timbers 
Implement Stock 
Crating Stock. 


“Service First’’—Our Specialty. 


Colonial Lumber Co. 
Manufacturers and JACKSON, MISS. 


Wholesalers 

g LONGLEAF Pi | 

HEAVY PitcH KE IHC 
For Export and Interior Trade | 
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We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


a 
TIMBERS, YARD | 
‘00000 ret, and SHED STOCK | 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 
MILLS AT 
Moss Point Howison TenMile Cedar Lake J 
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CARNAHAN & COMPANY 


WHOLESALE 


LUMBER TIES TIMBERS PILING 





JACKSON, Miss. 

















POCAHONTAS LUMBER CO. 
CORINTH, MISSISSIPPI 
Specialists in Two by Fours 


Shortleaf Yellow Pine 
8 to 12 feet 
L. F.GARRETT, Owner and Manager. 














ioxcier ¥ Cllow Pine 
HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 








WARREN AXE & TOOL CO. 
WARREN, PA. 


honors Panama - Pacific GRAND PRIZE 
(RROD SEETED MMR 2 Sine 


International Exposition 


S Pim ism ter t-t.9 th ati ce, SF tell tie EXPOSITION 
AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS (55 2505 SORSNSS, Dally tac: 











'NECROLOGICAL RECORD OF THE WEEK 








[Special telegram to AMERICAN LUMBERMAN] 

SNOQUALMIE FALLS, WaASH., July 18.—Cutler 
Lewis, veteran logging superintendent of the Sno- 
qualmie Falls Lumber Co. was instantly killed at 
1:30 this afternoon while watching the topping of 
a spar tree. Thru a miscalculation the top fell in 
the wrong direction, struck a neighboring tree in 
its downward plunge, and rebounded to th» spot 
where Mr. Lewis was standing, crushing him to 
death. He was 63 years old and had been con- 





THE LATE CUTLER LEWIS 


nected with the Weyerhaeuser organization for 35 
years. Deep regret is expressi«d among Coast lum- 
bermen for the accident. Mr. Lewis was widely 
known as a timber exp ort of remarkable ability 
and has been a prominent figure at the sessions of 
the Pacific Logging Congress where he was recog- 
nized as one of the foremost authorities on logging. 
At the Snoqualmie Falls operation he was noted for 
his advanced m.thods, including the use of high 
tension wires and electrical equipment in skylining 
and yarding. 





ANTON BRUCKEN, one of the best known 
lumbermen in southern Indiana and western 
and northern Kentucky, died at his home at 
Evansville, Ind., on Sunday morning, July 15, 
at the age of 70. He had been in failing health 
for some time and his death was not unexpected. 
Mr. Brucken moved to Evansville in 1899 from 
Dayton, Ohio, where he had been engaged in the 
lumber business with his father for a number 
of years, and with his son opened a hardwood 
lumber business. About two years ago they 
opened a branch at Henderson, Ky. It was 
largely thru the efforts of Mr. Brucken that the 
State legislature of Kentucky recently enacted 
a measure permitting the damming of Pond 
River in western Kentucky, thus making that 
stream navigable for barges carrying lumber 
and logs. Mr. Brucken was a member of the 
Knights of Columbus, Knights of St. John, the 
Chamber of Commerce of Evansville, and was 
a communicant of Holy Trinity Catholic Church 
of that city. He is survived by a widow, three 
sons, and three daughters. Funeral services 
were held on Wednesday morning, July 18, at 
Holy Trinity Church and the body was laid to 
rest in St. Joseph’s cemetery, Mr. Brucken was 
for a number of years a member of the Evans- 
ville Lumbermen’s Club and the members of 
the club attended the funeral in a body. 





PERRY F. APPEL, manager of the Hotel 
Bentley, Alexandria, La., and well known to 
every lumberman who is in the habit of visiting 
that city, died there on Sunday, July 16, after 
an illness of only a few days. Mr. Appel was 
exceedingly popular with the traveling public and 
had many friends in the lumber industry. He 
was a Hoo-Hoo and always extended a warm 
welcome to every member of that organization 
who ‘‘made”’ his town. He had been manager of 
the Hotel Bentley for six years and was formerly 
at the Hotel Monteleone in New Orleans. He is 
survived by one son, his mother, two sisters and 
one brother. Funeral services, held on Monday 
evening under the auspices of the Elks, were 
attended by the members of Hoo-Hoo under 
leadership of Vicegerent Snark Heiss of the 
Alexandria district. 


MRS. J. A. HUMBIRD, mother of T J. Hum- 
bird, president of the Humbird Lumber Co., 
Spokane, Wash., died on Thursday morning, July 
12, at her home in St. Paul, at the age of 81. 
Mrs. Humbird was the widow of John A. Hum- 
bird, one of the leaders among the old north- 
western lumbering pioneers, who died thirteen 
years ago. Her son, T. J. Humbird, was in the 
woods on the North Fork of the Clearwater River 


in company with Gov. Moore, of Idaho, and a 
party, when word of his mother’s illness reached 
him. He left at once for Spokane and took the 
first train for St. Paul accompanied by his wife, 
and at Sandpoint, Idaho, was joined by his son, 


John A. Humbird, manager of the Humbird Lum- 


ber Co. They arrived twelve hours after Mrs, 
Humbird’s death. It is expected that she will be 
laid beside her husband in the family plot at 
—* Wis., the early home of the Humbird 
amily. 


HENRY G. BOHLSSEN, of the H. G. Bohlssen 
Manufacturing Co., Ewing, Texas, president of 
Southwestern Hardwood Manufacturers’ Club 
and one of the best known southern hardwood 
lumber manufacturers, met with a tragic death 
shortly before noon on Tuesday, July 17, at hig 
plant in Ewing while checking lumber. A large 
piece of timber fell from the skidway, knocking 
Mr. Bohlssen into a flat car. The heavy timber 
crushed his head and he died instantly. The news 
of his death came as a great shock to the many 
lumbermen in all parts of the country who had 
long known and liked Mr. Bohlssen. He was 
a leader in the hardwood industry of the South, 
and was prominent in all hardwood activities. 
He had taken an active part in the Southwestern 
Hiardwood Manufacturers’ Club from its begin- 
ning, having been third vice president of the 
organization during its first year, and second vice 
president the second year. He was elected 
president in January, 1922 and unanimously re- 
elected over his vigorous protest in January of 
this year. He presided at the meeting in New 
Orleans on July 11, at which he explained at 
length his method of steam-curing gum and 
magnolia, one of the processes he had worked 
out with great success at hie plant. 

Mr. Bohlssen had been operating in Texas 
since 1909. He was located at Jasper for five 
and one-half years and then built a mill at New 
Caney, becoming one of the leading manufac- 
turers of hardwoods in the South. It was at 
this mill that he began experimenting with the 
drying of gum and magnolia and perfected his 
method which has been used ever since with 
complete success. In 1919 he became associated 
with the late S. W. Henderson, of Keltys, Texas, 
forming the H. G. Bohlssen Manufacturing Co., 
which purchased the mill and equipment of the 
Dermott Land & Lumber Co., at Dermott, Ark. 
The mill of the latter concern was moved to 
Ewing, Texas and another first class modern 
hardwood mill erected there. Mr. Rohissen was 
president and general manager of the company. 





THE LATE H. G. BUHLSSEN. 


The New Caney plant was sold and he made his 
home in Ewing after the first of 1920. Mr. Hen- 
derson died in May of this year. 

Mr. Bohlssen leaves a widow and four children. 
The body was sent to Oshkosh, Wis., for burial, 
the funeral party leaving Lufkin on Thursday, 
and arriving in Chicago on Friday evening. The 
body will lie in state at the Jordan undertak- 
ing parlors on Michigan Avenue, over Saturday, 
in order that relatives, lumbermen and Masonic 
brethren of this city may pay respects. Mr. 
Bohlssen was a thirty-second degree mason, and 
a member of the Royal Arch lodge at Jasper, 
Texas. He was 50 years old. 


ALEX SCOTT DENNY, widely known in Ala- 
bama, Mississippi and Louisiana because of his 
association with the lumber business in those 
states for many years past, died recently at his 
home in Mobile, Ala., at the age of 69, follow- 
ing a brief illness. At the time of his death Mr. 
Denny was the president of the lumber manu- 
facturing company of W., A. Denny & Co., of 
Moss Point, Miss. He is survived by a widow, 
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two sons, S. H. and A. T. Denny, two brothers 
and two sisters. 


ALEX LEISHMAN, for many years a well 
known lumberman of Toronto, Ont., died at his 
home there recently. Mr. Leishman was born 
in Lanark County in 1862, and was widely known 
in Toronto, Woodstock, Galt and other cities. 
For a number of years he was engaged in the 
lumber business in Woodstock and Galt under the 
name of Leishman, Maundrell & Co., after which 
he was with the Rathbun Co., making his head- 
quarters at Orillia. Several years ago he re- 
tired from the lumber business and entered the 
life insurance field in Toronto. 


ROBERT RICHARD JENKS, died recently at 
his home in Shelbyville, Ind., at the age of 60, 
from complications following a nervous break- 
down. Mr. Jenks had been engaged in the manu- 
facture of furniture for 23 years and held ex- 
tensive timber interests in the South. He was 
born in Franklin County and served four years 
in the United States Army during the Indian 








wars. Mr. Jenks was a leader in the Republican 
party of Shelby County and his city and served 
one term as member of the Shelbyville city coun- 
cil. Surviving are the widow, one daughter and 
one son. 





JAMES LEITCH, manager and partner of the 
Wilson Lumber Co., Toronto, Ont., and formerly 
with the J. G. Cane Lmber Co., of that city, 
died on July 13 at his home there, He was in his 
68th year. Mr. Leitch was born in Quebec but 
had made his home in Toronto for 25 years. He 
had been connected with the lumber business 
thruout his business career. A widow and two 
daughters survive. 


DONALD STRONACH, only son of Mr. and 
Mrs. H. S. Stronach, of Seattle, Wash., died sud- 
denly on July 9 of appendicitis. He was twelve 
years old, An older child, a daughter, survives. 
Mr. Stronach is manager of the industrial de- 
partment of the West Coast Forest Products 
3ureau and is well known among lumbermen on 
the Coast. 























BUSINESS CHANGES 


ALABAMA. Eclectic—Elmore County Lumber 
Co. (Inc.) has moved its general office to We- 
tumpka, Ala. 

ARIZONA. Yuma—Hayward Lumber & In- 
vestment Co. has closed its Gadsden yard and 
will consolidate stocks of both yards at the 


Yuma branch. L. Cunningham, who has been 
manager of the Yuma yard, has been transferred 
to the Los Angeles, Calif., headyuarters of the 
company, and E. L. Simpkins, who has been 
manager of the Gadsden yard, will be in charge 
of the Yuma yard. 

ARKANSAS. Clarksville—Ladd & Strong 
Lumber Co., succeeded by F.. B. Redus. 

Rison—Garner-Knowles Lumber Co. succeeded 
by Garner Bros. Lumber Co. 

CALIFORNIA. Hollister—Tito Schiochetti has 
sold his yard to McKinnon Lumber Yards. 


CONNECTICUT. Bridgeport—A. C. Tyler Cor- 
poration removing office to suite 311, Liberty 
Bldg., 945 Main Street. 

GEORGIA. Sylvania—A. S. Mills Lumber 
Co., planing mill and retail lumber, sold to Mose 
and Henry Perkins, who will improve. 

ILLINOIS. Arlington Heights—Peter & Volz 
Co., manufacturing desks and opera Chairs, suc- 
ceeded by Arlington Seating Co. 

Joliet—National Match Co. succeeded by Fed- 
eral Match Co. J 

Rockford—G. N. Safford & Co. closing out 
business, having sold buildings and equipment; 
Mr. Safford, who has been manager and owner 
for many years, is retiring from business. 

INDIANA, Goshen—Darragh Lumber Co. 
filed preliminary certificate ot dissolution. 

Goshen—Hastings Manufacturing Co. sold to 
Goshen Veneer Co. 

Van Buren—Indiana Hardwood Lumber Co. 
filed preliminary certificate of dissolution. 


IOWA. Cascade and Welton—League Lumber 
Co. sold to Iowa Builders’ Supply Co., of Cedar 
Rapids. 

tands—Rands Farmers’ Grain Co. succeeded 
by Fullerton Lumber Co., of minneapolis. 

MASSACHUSETTS. Newtonville—Ferguson & 
Steffens succeeded by A. J. Steffens Co. 

MICHIGAN. Marysville—C, | H. Wills & Co. 
succeeded by Wills Sainte Claire (Inc.). 

Saginaw—Lund Furniture Co, changing name 
to Saginaw Furniture Shops. 

Webberville—Webberville Lumber Co. sold to 
Charles Cool. 


MINNESOTA. Cold Springs—Geib-Carl Lum- 
ber Co. sold to A. Westrup Lumber Co. 

Crookston—Crookston Sash & Door Co. _suc- 
ceeded by Crookston Sash & Door Factory (Inc.). 

Pipestone—Minnesota Lumber & Coal Co. sold 
to Young Lumber Co. 

Wheaton—Geib-Carl Lumber Co. has closed 
local yard. 

MISSISSIPPI. Hollandale—C. FE. Lockett 
Lumber Co. succeeded by Hollandale Lumber Co. 

MISSOURI. yerald—W. F. Bernhardt suc- 
ceeded by Gerald Lumber Co. 

Poplar Bluff—A. W. Greer Lumber & Under- 
taking Co. succeeded by Linco Lumber Co. 

NEW YORK, New Hamburgh—Millard Lum- 
ber Co. succeeded by Samuel I. Robinson. 

Oswego—Diamond Toy Corporation succeeded 
by Diamond Products Corporauon. 

NORTH DAKOTA. Velva—Soo Lumber Co. 
succeeded by J. T. Aaker. 

SOUTH DAKOTA. Huron—F. R. Brumwell 
has added four more lumber yards to his string 
in this part of the State. purchasing from the 
trustees of the Farmers’ Lumber Co. the yards 
at Highmore, Holabird, Harrold and Blunt. 


WEST VIRGINIA. Wheeling—R. R. Kitchen, 
head of the contracting firm of R. R. Kitchen & 
Co., purchased from J. W. Beltz & Sons the 
planing mill and lumber yards which have been 
in business in Wheeling more than half a cen- 
tury. The new owner plans to use the mill and 
yards to supply hoth his own contracting busi- 
ness and the trade. 

WISCONSIN.  Janesville-—Cascades Timber 
Co. has filed articles of dissolution. 


NEW VENTURES 


CALIFORNIA. Huntington Park—A. Hughes 
Lumber Co. will open Aug. 1, 


KANSAS. Hamilton and Madison—W. R. 
Pickering Lumber Co. recently began retail 
yards; headquarters, Kansas City. 

LOUISIANA. New Orleans—Continental Lum- 
ber Co. opening office. 


MASSACHUSETTS. Waltham—Douglas G. 
MacMillan recently began; wnolesale. 


MICHIGAN. Detroit—Detroit Auto Body Co., 
recently began, 

Jackson—Hugh W. Bates recently began com- 
mission lumber business. 

Spring Wells—Ternes & Guinan Supply Co. 
recently began retail branch; headquarters, 
Dearborn. 

MISSOURI. Mineral Point—D. E. Strayer re- 
cently began retail lumber business. 

St. Louis—Walters Lumber Co. recently be- 
gan retail lumber business; 7858 North Broadway. 


NORTH CAROLINA. Sylvia—North Carolina 
Pole Co. has begun operation of a $100,000 treat- 
ing plant recently completed, with capacity of 
30,000 poles daily. 


WASHINGTON. Seattle—Metropolitan Lum- 
ber & Shingle Co. recently began business at 
803 White Building as commission lumber buyer. 


BRITISH NORTH AMERICA 


ONTARIO. Waterloo—E. Honsberger and A. 
S. Boyer have formed the firm of Honsberger & 
Boyer and will carry on a retail lumber business; 
shed and office erected. Mr. Boyer was for sev- 
eral years with the Shirton Lumber Co. at Dunn- 
ville, Ont. 


INCORPORATIONS 


ALABAMA. Birmingham—Tedesky Lumber & 
Manufacturing Co., incorporated; capital, $3,000. 

Opelika—Piedmont Lumber Co., incorporated; 
capital, $100,000; has taken over plant of the C. 
Y. Young Lumber Co., of Opelika, and will invest 
several thousand dollars improving, enlarging 
and adding new machinery; Charles H. Haynes, 
of Cliffside, N. C., is presideuc. 


GEORGIA. Macon—Tucker Lumber Co., incor- 
porated; capital, $15,000. 

Savannah—Ogechee River Lumber Co., incor- 
porated; capital, $25,000. 





LOUISIANA. New Orleans—Union Lumber 
Co., incorporated. 
MASSACHUSETTS, 3oston—Standard Lum- 


ber Co., incorporated; capital, $75,000. 

MISSISSIPPI. Longview—Longview Southern 
Lumber Co., incerporated; capital $10,000; C. W. 
Ziegler and R.’H. Downer, of South Bend, Ind., 
R. H. Anderson of Longview, and J. O. Pickard, 
of Ackerman, incorporators. 

Meridian—Interstate Lumber Manufacturing 
Co., incorporated, 

Oma—Oma Lumber Co., incorporated; capital, 
$5,000; W. G. MeNair, T. L. Carraway and others, 
incorporators. 


NEW JERSEY. Jersey City — Keansburg 
Wrecking & Lumber Co., incorporated; capital, 
$1,000. 


NEW YORK. New York, Manhattan—Mono- 
gram Lumber Corporation organized; capital, 
$25,000. 

New York, Queens—Ozone Park Lumber & 
Supply Corporation, organized; capital, $15,000. 


NORTH CAROLINA. Asheville — Asheville 
Manufacturing Co., incorporated; capital, $100,- 
000; general lumber manufacturing, 

Bridgeton—North Carolina Veneer Co., incor- 
porated; capital, $100,000. 

Durham—United States Heading Co., incor- 
porated; capital, $200,000; acquired plant of the 
Lunsford-Losson Co. and will.operate; Nathan 
Lunsford, Roxboro, N. C., president. 

Sylvia—Sylvia Coal & Lumber Co., incorpo- 
rated; capital, $25,000. 

Waynesville—Southland Hardwood Co., incor- 
porated; capital, $50,000; plans establishment of 





McMinnville 


BEECH 
Flooring 


We now have a run of this 
big selling stock going through 
our plant. 

McMinnville Beech Flooring 
has long been a favorite with 
dealers and we know that it 
will move quickly when they 
learn we are again making it. 


If you want some of this high 
grade stock, better place your 
order now. 


ILLE 
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MCMINNVILLE,TENN. 
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POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 
MACON, GEORGIA. 
We are Equipped to Resaw and Surface 


J. H. Mackelduff, Manager 


General Sales Office, 1234 Commercial Trust Building, 
Phone, Spruce 1593. Philadelphia, Pa. 


Chicago New England St. Louis 
Representative, Representative, Representative, 
James N. Woodbury, J. J. Bertholet Wm. Dings 
11 S. La Salle St. 30 Hemming St. Railway Exchange, 
Chicago, Ill. Boston, Mass. St. Louis, Mo. 
Phone, State 9022. 


~ The Largest Poplar Mill in the world. 
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| wre TIMBERS 


For all kinds of Construction purposes. 
POPLAR and other Hardwoods, 
LONG SHIP TIMBERS a Specialty, 


The Parkersburg Mill Co. 
PARKERSBURG, W, VA, 
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Manufacturers 


Short Leaf Pine and Hardwoods 
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Weis- Patterson 
Lumber Go., Inc. 


PHNSACOLA, FLORIDA 


Gulf Rei Yiveeese 
Tupelo 
Southern Hardwoods 


CYPRESS AND TUPELO 
MOULDINGS AND TRIM 
CYPRESS LATH & SHINGLES 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Band Sawed Louisiana Red 


CYPRESS 


LUMBER, LATH and SHINGLES 
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CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert Stark &BrownCypressCo., Lid. 


Manufacturers DONNER, LOUISIANA 

















The Planters Lasahee’ Co. 


'EANERETTE, LA, Limited 
BAND SAWED 


OUISIANA 
Red Cypress 


AND TUPELO LUMBER 


Special Attention to Railroad Orders. 
LATH, PICKETS, SIDING, FLOORING, 
CEILING and MOULDINGS. 








Morley Cypress Company 
MORLEY, LA. 
Manufacturers 
ROUGH AND DRESSED LOUISIANA 


RED CYPRESS 
mor Shingles, Lath, Pickets, Mouldings 


Miebieee 


—— Car Orders a Specialty. 
Telegraph Station’, Plaquemine, La. 











plant to manufacture hardwood lumber. 

_ OHIO. Columbus—Modern Woodworking Co., 

incorporated; to do all kinds of millwork. 
Youngstown—Throop-Martin Co., increasing 

capital from $100,000 to $150,000, 


OKLAHOMA, Quapaw—Quapaw Lumber Co., 
incorporated. 
OREGON. Klamath Falls—Valley Lumber Co. 


an capital from $100,000 to $5,000. 


Portland—Hill Lumber Co., incorporated; capi- 
tal, $100,000. 

PENNSYLVANIA. Pittsburgh—Anchor Box 
& Lumber Co., incorporated. 


WASHINGTON.  Cosmopolis—Grays Harbor 
Commercial Co., of San Francisco, increasing 
capital from $300, 000 to $500,000. 

Seattle—Mullen Lumber Co., 
capital, $10,000, 

Tacoma—Tacoma Screen Door & Manufactur- 
ing Co., incorporated; capital, $6,000. 

Yakima-—Yakima Valley Lumber Co., incorpo- 
rated; capital, $100,000. 

WEST VIRGINIA. 
Lumber Co., incorporated; capital, 
ber and timber lands. 


BRITISH NORTH AMERICA 


ONTARIO. Bothwell—Tunk Bros. (Ltd.), in- 
corporated; capital, $25,000; to manufacture lum- 
ber and wood products. 

Walkerville—F. Villeneuve Lumber Co., 
porated; capital, $40,000. 


CASUALTIES 


Millport—J. P. Darr sawmill 
plant, loss by fire of several thousand dollars; 
plant completely destroyed with no insurance; 
reported that plant will be repuilt at once. 

CALIFORNIA. San Bernardino—Fire in Santa 
Ke Railway Co.’s lumber yards destroyed about 
8,000,000 feet of lumber and caused other dam- 
age; total, $400,000. 

GEORGIA. Hebardville- 
loss by fire. 

NEW YORK. New York—John Egan, 
24th St., lumber yard damaged by fire. 

NORTH CAROLINA. Marshville—Union Lum- 
ber Co. loss by fire, $50,000; plant destroyed with 
1,000,000 feet of lumber. 

OHIO. Cincinnati—lBuskirk-Heyser 
Co., loss by fire, $4,000. 


incorporated; 


3uckhannon — Yomack 
$75,000; tim- 


incor- 


ALABAMA. 


Hebard Cypress Co., 


609 West 


Lumber 


TEXAS. Houston—Republic Box Co. of Texas, 
loss by fire. 

WASHINGTON. Laurel—Laurel Box & Lum- 
ber Co., loss by fire, $75,000; about 2,000,000 feet 
of lumber destroyed. 


BRITISH NORTH AMERICA 


ONTARIO. London—Dyment-Baker Lumber 
Co., loss by fire in boiler house, $5,000. 

Ottawa—Barrett Bros., lumber and coal deal- 
ers, loss by fire, $20,000. 


NEW MILLS and EQUIPMENT 


ALABAMA. Fulton—Scotch Lumber Co. in- 
stalled new equipment and improved plant and 
has resumed operations. 

Greensboro—Sidney-Sanders Co. will rebuild 
planing mill destroyed by fire recently. 

ARKANSAS, 3ig Lake—Big Lake Heading 
Mills under construction with Otto Cumings, 
general manager, in charge. 


FLORIDA. Bronson—Levy County Timber 
Co., recently incorporated with a capital of 
$50,000, plans early establishment of plant for 


manufacture of shingles, hardwood and general 
lumber, according to T. J. Cone, president. 
GEORGIA. Sparta—Moore & Rachels, of Cul- 
verton, Ga., are completing erection of large 
planing mill here and will soon begin operations. 
INDIANA. Bluffton—W. A. Patten and Morris 
McCray have leased floor space in a building on 
West Washington street and will engage in 
custom furniture and other woodworking opera- 
tions, 
MAINE. 
will erect sawmill; 


Masardis—Masardis Lumber Co. 
cost about $4,000 

MISSOURI. Hannibal—John J. Conlon will 
make extensive improvements to his lumber 
yard; new shed being erected one half block 
long by 40 ft. wide. 

TENNESSEE. Nashville—Southern Door & 
Glass Co. plans construction of a factory on 
First Ave., 100 by 185 feet, for manufacture of 
millwork. 


BRITISH NORTH AMERICA 


QUEBEC. timouski—The Rimouski Lumber 
Co. completed extensive remodeling of mill. 

ONTARIO. Toront elsh Lumber Co., 2219 
Yonge Street, will erect planing mill in the near 
future; building to be of brick construction, 50 
by 40 feet. 

















LOUISVILLE, KY. 


—Hardwood demand continues a little 


July 16.- 
quiet, but as a whole is fair and the outlook is 
said to be more promising. Consumers have good 
business in hand, but as a result of the very con- 
servative feeling of the banks, and pessimistic talk 
that has no real basis, the buyers as a rule are 
playing close on purchases and taking no chances. 
Hardwood prices are firm, and it is believed that 
they will advance. Quotations locally, inch stocks, 
are: Quartered oak, FAS, $140@150; common, 
$80; plain oak, $110 and $65. Poplar, $115; saps 
and selects, $85; common, $65, Quartered gum, 
$105 and $60; plain red, $105 and $60; sap, $52 
and $42. Ash, $105 and $60. Walnut, $225; se- 
lects, $160; common, $120. 

Announcement has been made by the Louisville 
Real Estate Board of plans for holding the second 
Better Homes & Building Exposition the week of 
Oct. 22. As a result of generally good conditions 
in the building trades, a much better show is ex- 
pected than that of last year, which was a very 
satisfactory exhibition. 

At the weekly meeting of the Louisville Hard- 
wood Club the discussions brought out the feeling 
that prices would soon stiffen as a result of better 
buying. Present demand was reported as some- 
what better than it had been. No big improvement 
has been noted, but there has veen some increase 


shown. 
MEMPHIS, TENN. 


July 17.—The hardwood market continues com- 
paratively quiet, but most members of the trade 
indicate that they are receiving a normal volume 
of business for this time of year. Furniture in- 
terests are buying in fair volume, while there is 
a very good demand from automobile interests for 
elm, maple, ash and other woods, including sap 
gum. Building trade interests are still good buy- 
ers of oak, gum and other items. Flooring man- 
ufacturers are encountering some difficulty in dis- 
posing of their output very far ahead, but they 
are in the market for their more immediate needs 
and are absorbing considerable quantities of plain 
red and white oak in Nos. 1 and 1 common. The 
railroads are still buying timbers and cross ties 
in volume, and there is a good demand from box 
manufacturers and makers of heavy packing crates, 
especially for low grade items. Foreign demand 
is maintained at about the same level as recently. 
The sudden spurt in buying on the part of the 


United Kingdom, incident to the 25 cent ocean 
freight rate to London, has come to an end because 
the date for the booking of space on that rate 
passed July 16. All cargoes, however, booked at 
the lower rate, will sail thereon provided they 
reach the seaboard by Aug. 1. Prices are gener- 
ally steady, with absence of pressure on the part 
of holders to sell. The impression is quite gen- 
eral that there will be a good demand at full quo- 
tations late in August or early in September, and 
this accounts for the general indisposition on the 
part of manufacturing interests to force their 
stock on the market at the moment. 

Very heavy rains have fallen during the last few 
days in Arkansas, Tennessee, Mississippi and 
Louisiana, with resultant interference with hard- 
wood logging and therefore with hardwood produc- 
tion. The woods were beginning to get in pretty 
good shape but these rains have served to make log- 
ging extremely difficult. 

Roy Martin, who has been with Nickey Bros. 
(Inc.), for the last ten years, tendered his resig- 
nation effective July 15. It is understood that he 
contemplates going into business on his own ac- 
count. His duties will be taken over by E. L. 
McClallen, secretary-treasurer, and other members 
of the staff. 


Extensive alterations and the rebuilding of the 
power plant of the Wabash Screen Door Co., in 
South Memphis, which will practically double the 
steam capacity, are under way. 


MILWAUKEE, WIS. 


July 16.—The local lumber market, outside of 
replacement business, is quiet. Prices are 
firm, despite slow demand. Shortage of desirable 
hardwoods keeps prices keyed up to almost former 
levels. Oak, gum, maple and birch are being 
watched with interest by wholesalers. For maple 
in the lower grades and for birch a growing de- 
mand is reported. Industrial consumers still buy 
hand to mouth. Mills report low stocks, with 
prospects for fall price cuts very poor. Lowering 
of prices on most hardwoods has been made im- 
possible by the heavy drain on stocks. Much build- 
ing is expected in the fall in Milwaukee, while the 
consuming industrials will soon be forced to come 
into the market for their requirements, Large 
seale buying will begin again within six or eight 
weeks, according to local lumbermen. Labor con- 
ditions at the mills show improvement. Building 
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and construction workers are also less inclined 
toward friction with employers. 

John Stack, employed by the Oconto Lumber Co., 
Oconto, Wis., has been awarded $1,965 by the Wis- 
consin industrial commission for the loss of an eye 
while employed by the company in the woods. The 
company claimed that Stack lost his eye thru in- 
dulgence in moonshine. 

One of the few remaining tracts of virgin forest 
in Ontonagon County, northern Michigan, owned 
py the Thompson-Wells Lumber Co., of Menominee, 
Mich., will soon be logged. ‘Ten miles of new line 
rail extensions have just been completed in the 
tract, and three new camps installed. Log ship- 
ments in Michigan have been restricted until lately, 
because of lack of railroad cars. Now, however, 
double loading crews are crowding log deliveries on 
a plentiful supply of cars. 

Hartmann Trunk Co. factories in Racine, Wis., 
which have been closed temporarily during inven- 
tory, have reopened on an increased production 
schedule. 

The Charles Nicholas Ladder Co., of St. Paul, 
Minn., has announced that it will move its plant 
from that city to South Superior, Wis. 

Fifty percent increase in production will result 
from the recent addition built to the Hough Shade 
Co., of Janesville, Wis. Basswood is used. 

The Brown Brothers Lumber Co., of Rhinelander, 
Wis., is contemplating erection of a store and office 
building in that city. 

Henry Pueschner, for many years cashier of the 
Laona State Bank, of Laona, Wis., has been ap- 
pointed assistant manager of the Connor Lumber 
& Land Co. 


COLUMBUS, OHIO 


July 16.—Hardwood trade is showing consider- 
able improvement in several directions. suying 
on the part of both dealers and factories is more 
active, while railroads are also buying rather lib- 
erally. On the whole, volume of business has in- 
creased. Retail stocks are not large, and dealers 
are buying to replenish them. Prices are fairly 
steady at former levels. F. B. Pryor, sales mana- 
ger, W. M. Ritter Lumber Co., reports a decided 
improvement in the hardwood trade, with prices 
holding steady as a rule. The American Column 
& Lumber Co. reports a slight improvement in the 
demand for hardwoods. Inquiries are now coming 
in better from all sources of trade. 

Southern pine trade is showing some life, altho 
the volume of trade is not large. Retailers, who 
have delivered a large amount of southern pine 
recently, are coming into the market to replenish. 
Prices are irregular, with dimension and No. 2 
boards the weakest items. 

The Dealers’ Lumber & Coal Co., of 1836 East 
Long street, of which M. C. Blumer is secretary 
and treasurer, is having a good retail trade. Buy- 
ing has been steady for some time. D. S. Benbow, 
head of the Sowers-Benbow Lumber Co., a retail 
concern on Neilston Street, reports an active trade, 
altho figuring on new work is not as active as for- 
merly. Mr. Benbow expects a good fall trade, 
however, and has made preparations accordingly. 


BUFFALO, N. Y. 


July 18.—Building permits last week numbered 
228, with costs of $496,500. This is a larger num- 
ber of permits than usual, but the costs are not 
as large as in some preceding weeks. Contractors 
and architects say that they have plenty of work 
on hand and that, so far as they can learn, all the 
available men in the city’s building trades are 
employed. They admit, however, that there has 
been quite a material falling off in new business, 
as many are waiting for lower costs. 

The Curtiss airplane plant on Elmwood Avenue, 
known as the Curtiss Air Reserve Depot, is being 
offered for sale by the Government. Sealed bids 
will be received by the Quartermaster officers at 
Washington and Brooklyn until Aug. 2. Most 
buildings are of frame construction. 

The Buffalo Lumber Dealers’ Association is plan- 
ning for its annual golf outing, which will be held 
at East Aurora on or about Aug. 9. This is an 
event which always brings out much competition, 
as the lumbermen have made good showings at the 
game and there is a good deal of rivalry for first 
place honors. 

The Chamber of Commerce has completed plans 
for an aquatic program to be carried out here on 
July 21. Frank T. Sullivan, who is chairman of 
the aquatic sports committee, is general chair- 
man of the day. 

Fred M. and Frank T. Sullivan spent several 
days at Port Rowan, Ont., last week, on a fishing 
trip. 

The employees of Hurd Bros, held their eighth 
annual outing at Elma, N. Y., on July 14, with a 
large attendance. Numerous games were played, 
including a baseball game. It was notable that 
many of those in attendance had been with the 
Mlurd firm for many years. Six men have been in 
its employ for more than forty years. 

A. E. Sipe, who recently vought the retail lum- 


ber yard of L. A. Shaw & Co., is on a business trip 
to Europe. 

The Zimmerman lumber yard is building a new 
storage shed for carrying white pine lumber. 

The Weber-Lehman Lumber Co. will start in the 
wholesale trade at Albany, N. Y., on Aug. 10. The 
members are Fred Weber, who has been selling for 
W. L. Shepherd, Montgomery, Ala., and Frank 
Lehman, who has been with J. R. Thames, Birming- 
ham, Ala. 

A. A. Mason and R. E. Fairchild are local en- 
trants in the International Lawn Bowling Tourna- 
ment, which will be held on the Parkside Avenue 
grounds during the week beginning July 30. 


CLEVELAND, OHIO 


July 17.—Demand for hardwood has not in- 
creased, tho the mills are producing a great amount 
of lumber. There does not seem to be immediate 
hope of any great increase in the volume of build- 
ing, but it is expected that there will be keen com- 
petition in selling in order to handle the output of 
mills. Somewhat of a drop in prices is expected. 
Present retail prices are: 

No. 1 common— 
2x4 











2s 2x6 2x8 2x10 2x12 
EO? cues $57.00 $55.00 $62.00 $61.00 $67.00 
Me kewas 57.00 55.00 57.00 58.00 59.00 
WE aales 57.00 55.00 57.00 58.00 59.00 
| ( ie 60.00 55.00 57.00 58.00 59.00 
i. ae 64.00 60.00 64.00 64.00 67.00 
Southern pine boards— Maple flooring— 
tx@ No. 1 com..$ 52.00 No. 2... ccccccs 132.00 
Lath Factory 24%-inch _ 
No. 1 white pine 15.50 _ 1ACE . 2. eee 70.00 
No. 2 mixed.... 13.00 Southern pine flooring 
Sitestnn.... B&btr. i | Paar 102.00 
16-inch Pret si No. 1 com...... _ 90.00 
Henan nium ais Southern pine ceiling 
rand ....... 7.50 Bé&btr. ........ 114.00 
Oak flooring— Siding— 
Select pln. sawn 135.00 14x6 bevel ..... 72.00 
No. 2 com...... 112.00 %*%x8 bungalow... 107.00 


John C, Hoffman, of the Ohio State Lumber Co., 
has left for a business trip to Le Pas, Man. Mr. 
Hoffman will visit several mills and expects to be 
gone for ten days. 


INDIANAPOLIS, IND. 


July 16.—Local hardwood distributers last week 
did more business than during the week before, 
and more than during the similar period of last 
year. In view of price levels, the wholesalers are 
pleased. Orders, while still of the emergency sort, 
are regular, showing a large volume of production 
in the woodworking industries. The retail trade 
is picking up. The volume of new construction is 
far above the average for this season. Stocks in 
local yards are low and badly broken, but retailers 
are not ready yet to take a chance on the future 
market to the extent of building up their stocks. 
The furniture business is showing little change. 
The factories are operating steadily. Utilities con- 
tinue with their rehabilitation programs and are 
large users. Box factories continue their buying 
of common stocks. Flooring factories report busi- 
ness the best in their history. 

George Yarnelle, a lumberman of Wabash, Ind., 
is in the county hospital, badly burned about the 
head, face and body and cut and bruised about the 
body as a result of an automobile accident. 


EVANSVILLE, IND. 


July 16.—Hardwood business has been more or 
less irregular. Some inquiries are coming in. The 
greatest activity is in the automobile industry, 
which has been in the market for considerable 
quantities of lumber. Furniture manufacturers 
also are buying quite liberally. Desk and chair 
trade is very good. Furniture and chair manu- 
facturers at Tell City, Jasper and Huntingburg 
report a fairly good trade. Railroads are still 
buying liberally of cross and switch ties. Box 
trade is good. 


MERRILL, WIS. 


July 15.—While lumbermen report a softening 
in mill prices, contractors show marked confidence 
that fall building will be brisk. These contractors 
predict that present prices will hold, and that there 
is very little likelihood of either a reduction or a 
raise in construction costs. At the same time, 
lumbermen are finding sales slower than this 
spring. 

Birch FAS selects are selling at $125 in 4/4 
thickness; selects at $105; No. 1 common at $60; 
No. 2 at $32 and No. 3 at $15. Manufacturers are 
converting most of their No. 4 into fuelwood, ow- 
ing to the slow demand for it. There is a spread 
of $5 for each additional inch in thickness, except 
in common, where the price is $70 for 5/4, $75 for 
6/4 and $90 for 8/4. Maple is in strong demand, 
FAS selects selling at $90; selects at $80; No. 
1 common at $60; No. 2 at $40 and No. 3A from 
$23 to $25. 

Little bark peeling is going on this summer, ow- 
ing to shortage of men, which promises to reduce 
the hemlock output considerably. 


Attractive 
Flooring Sales 
Proposition 


In Hudson Oak Flooring 
you will find a mighty attrac- 
tive sales proposition. It has 
the quality to win the approval 
of the most critical housewife. 


Hudson Oak Flooring is un- 
usually well machined, posses- 
sing a glass-smooth finish and 
matching right up tight—both 
of which are factors that ap- 
peal to flooring buyers. 


Send for samples 
and prices. 


Hudson Hardwood 
Flooring Company 


P. O. BOX 217 
MEMPHIS, TENNESSEE 
Owned by Hudson & Dugger Co. 











HUDSON acorine 








HODGE - HUNT 


Brand 


Oak Flooring 


Shipped in 
Mixed Cars 
with 


Yellow Pine 


We manufacture all yard and 
shed items in Shortleaf Yel- 
low Pine and are prepared to 
ship mixed cars of Oak Floor- 
ing and Pine items to the 
trade. Also 


Oak Finish and Mouldings 
Red and Black Gum Trim 
Tennessee Red Cedar 
Closet Lining 





You may order as little Oak Floor- 
ing as you wish and fill out the car 
with other items. Let us have your 
inquiries. 


Hodge-Hunt Lumber Co., Inc. 


HODGE, LA. 
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G. O. WAITS, President 


Bagdad Land & 
Lumber Co. 


BAGDAD, FLORIDA 


Producing about 
48 million feet annually 


Lone Yellow Pine 


DIMENSION AND 
E. G. FLOORING 


Domestic and Export Trade 








« LONGLEAF | 
Yellow Pine 


We specialize in 


2x4 


We also make 
Gang Sawn 


4" Flooring, 


Car Decking —and—- 

Framing and 

Yard Timbers 2 x 6 
S1S2E Standard 


YOUR INQUIRIES ARE INVITED 


Henderson- Waits 


Caryville, Fla. Lumber Co. 
id 








W. B. Harbeson 
Lumber Co. 


DEFUNIAK SPRINGS, FLORIDA 


Producing about 40 million feet 
annually of 


LONG LEAF YELLOW PINE 


Dimension 
CAR MATERIAL. 


LONGITUDINAL SIDING A SPECIALTY 








Yellow Pine 
Timbers, Lumber 


Lath and Shingles 
For our high grade dressed stock— 
*‘Ask the Wholesaler’’ 


The Alger- Sullivan Lumber Co. 


CENTURY, FLORIDA 











Logging Ralph C Bryant 


Have you a problem to solve in logging, log 
transportation or harvesting tan bark and 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 

So. Dearborn St. 
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TACOMA, WASH. 


July 14.—A delegation of Tacoma furniture 
manufacturers were the guests of the Tacoma Lum- 
bermen’s Club at the regular meeting last Wednes- 
day. ‘The furniture men appeared before the 
club to ask the support of the lumbermen for the 
annual Northwest Furniture Manufacturers’ Ex- 
hibition, which is to be held in Tacoma July 23 to 
28. The visitors also asked the support of the 
club for a civic project originating with the furni- 
ture men, details of which were not made public. 
The lumbermen agreed to support the exposition, 
and in connection with the other matter authorized 
President John EK. Manley to appoint a committee 
to investigate the proposition. Mr. Manley named 
J. G. Newbegin, John Dower and Frank W. Smith. 
The furniture men were represented by Fred Shoe- 
maker, delegate from the Northwest Furniture 
Manufacturers’ Association, Edwin Gregory, presi- 
dent of the Gregory Furniture Manufacturing Co., 
and Howard Gregory, sccretary of the same com- 
pany. In his address Edwin Gregory pointed 
out the value to the lumber industry of the furni- 
ture manufaeturing which has developed in Tacoma 
during the last few years, making this city the 
principal furniture center of the Pacific coast. 

Announcement of the successful completion of 
another project of civic importance was made by 
Kk. L. Reedy, secretary of the club and chairman 
of the special committee in charge of the matter. 
Mr. Reedy read a letter from the War Department 
in which it was stated that the club’s request for 
the dredging of the city waterway to its original 
depth had been granted, the funds allotted and 
that the work would be done as soon as the con- 
tract can be let. This matter was one that the 
club took charge of after several of the principal 
business houses and other civie organizations had 
failed, and the success of the organization in ob- 
taining the Government’s consent to do the work 
is a real triumph for the club. The rapid filling 
up of the waterway has been a matter of much 
concern to many of the firms located thereon, 
notably the Wheeler, Osgood Co. and the North- 
western Woodenware Co. On the motion of Frank 
W. Smith, the club tendered a vote of thanks to 
Mr. Reedy, Ernest Dolge and H. A. Brokaw, who 
composed the committee. 

Plans for the entertainment of the delegates to 
the semiannual convention of the National-Ameri- 
can Wholesale Lumber Association, to be held in 
Seattle next month, were discussed. The whole- 
salers will visit Mount Tacoma on Aug. 4, and on 
their return will spend a day in Tacoma as the 
vuests of the elub. It was decided to name a 
committee to make the necessary arrangements. 

The regular meeting of the southwest Washing- 
ton members of the Douglas Fir Exploitation & 
Export Co. was held last Wednesday at the com- 
pany’s offices here. Maj. Everett G. Griggs, presi- 
dent of the company, presided, and L. E. Force, of 
the San Francisco office, made a report on market 
conditions. According to those present at the 
mesting, the report showed that the export market 
is quict but that the orders already placed are 
ample to keep the mills busy for some time. 

The Northwest Lumber Buyers’ Club will hold 
its first annual pienic at American Lake tomorrow. 
Members of the club and their families, from all 
parts of the Northwest, will attend. The program 
includes a baseball game between two picked teams, 
athletic contests, water sports and dancing. The 
outing will be the first held by the club since its 
organization last winter, and will probably be made 
an annual affair. 

All reeords for tonnage at the port of Tacoma 
were broken during June, when 1387 deep-sea ves- 
sels arrived at the port to load and discharge cargo, 
the tonnage of these ships aggregating 370,187 
tons. This is the largest number of deep-sea ships 
that has ever used the port in a single month. 
The enormous shipments of lumber made are re- 
sponsible for the record set. 

Luinber carriers at the Tacoma docks during the 
present week included the following: For the 
Orient, Achilles, at Balfour dock. For the Atlantic 
coast, Floridan and Hawaiian, at Baker dock ; J. L. 
Luckenbach, at St. Paul mill; Willpolo, at Port 
dock: Henry S. Groves, at Dickman and St. Paul 
mills; Nophie Christensen, at Wheeler, Osgood 
mill, and Walter Luckenbach, at Dickman mill. 
For California, William R. Chamberlain, at De- 
fiance mill: Quinault, at Port dock ; Lake Frances, 
at St. Paul mill; Stanwood, at Dempsey mill: 
Caesar, at Terminal dock ; Thomas Crowley, at 
Dickman and Puget Sound mills, and Lake Cayuga. 
at Tidewater mill. For Europe, Lech Goil, at 
Port dock. For South America, Santa Cruz, at 
Port dock, and Proridencia, at Henderson Bay. 
For the Hawaiian Islands, Manukai, at ‘Terminal 
dock, 


The Foster-Newbegin Lumber Co.’s mill at 
Frederickson will reépen Monday after a shutdown 
of two weeks, during which new boilers were in- 
stalled and improvements made to the plant, which 
es increase the daily output by about 10,000 
Cet. 

K. L. Fifield, lumber broker from San Francisco 
was a visitor in Tacoma this week and called on 
many of the local mills. 
ad Everett G. Griggs, president of the St. Paul & 
Tacoma Lumber Co. and national director of the 
United States Chamber of Commerce for the Pacific 
coast area, will attend a regional meeting of the 
chamber to be held at San Francisco July 31. 

Organization of the Thorndyke Bay Logging Co 
a corporation which has acquired about 20,000 000 
feet of timber on the west shore of Hood Canal 
across from Port Gamble, was announced here this 
week, 1 he new company is capitalized at $50,000 
and will start logging operations in the near 
future. The principal organizers are Henry Hewitt 
and J. J. Hewitt. The Thorndyke Bay company 
is already shipping logging equipment into the 
tract and building a logging railroad, and it expects 
to start actual cutting late this summer, The com- 
pany will get out approximately 50,000 feet a ‘day 
when running to capacity. No mill is planned in 
conncction with the operation. Edward McDougall 
of Tacoma, has been appointed general manager of 
the company. i 

; F¥, Wenzel, general manager of the Joyce Lumber 
Co., Omaha, Neb., spent several days in Tacoma 
— week and called on many of the local lumber- 

en, 


To spend a short vacation on Puget Sound, Mr 
and Mrs. Gene Ganahl and Mr. and Mrs. J. ‘. Rae 
arrived in Tacoma this week and spent several days 
in the city, being entertained by local lumbermen 
Mr. Ganahl is president of the Ganahl Lumber Co.. 
Los Angeles, and Mr. Rae is with the W. R 
Chamberlain Co., of the same city. , 


J. M. Crawford, president of the Tum-A-Lum 
Lumber Co., which operates a chain of retail yards 
in eastern Washington and Oregon, was a visitor in 
Tacoma this week. 

A gift of $100,000 for the construction of a 
home for elderly people was announced this week 
by Mrs. C. H. Jones, widow of the late C. ‘H 
Jones and herself interested in a number of lumber 
firms. Mrs. Jones leaves here tomorrow for New 
York and will sail for Europe next month. 


SEATTLE, WASH. 


July 14.—With July marking the interval of sea- 
sonal inactivity in lumber, the big fact ‘ap- 
parent to everyone who analyzes the figures, is 
that the fir business today is greater in volume 
than during recent years, It appears to be small 
only When compared with its tremendous volume 
since the beginning of the present year. Every- 
thing in the fir business is all right except shat 
uncertain factor vaguely referred to as “ ay- 
chology,” which does strange things Pd 
and just now appears to be influenced by the gen- 
eral move to combat the high cost of labor as 
one of the elements entering into construction A 
sudden shift in “psychology” would be the signal 
for heavy demand for commodities of all kinds 
In line with the foregoing statements there are bow 
available the figures for the fir business since Jan 
i, having been assembled under the direction of 
Robert B. Allen, secretary-manager of the West 
Coast Lumbermen’s Association. The remarkable 
percentage increases in each phase of the industry 
are thus shown: , i 


For six months Production Shipments Orders 
1923 over 1922.. 22.70 36.79 25.28 
1923 over 1921. .106.73 111.80 97.03 


7 S023 over 1920:.... 21.43 51.37 62.95 
ee ie pone an Pipes nt tending to establish 

i rat istry is squaring away for 
a continuation of the period of prosperity. : 

It is reported from Vancouver, B. C., that mill 
owners fecl much encouraged over the business 
outlook in the Prairies Province, where the farm 
ers are getting ready to harvest the largest wheat 
crop since 1915. One of the best phases of the 
lumber business in British Columbia is the taking 
on of heavy orders for ties and mining timbers 
to be delivered. to China-—this eutting taking up 
a large quantity of material which otherwise would 
be worked into low grade common for deliver) 
in other markets. <A similar situation is developing 
locally in the placing of orders for a considerable 
number of Santa Fe ties—operating as a safety 
valve in relieving the California yard stock situa 
tion. 

Accompanied by Lloyd L. Hillman, of the L. L. 
Hillman Lumber Co., P. W. Gay, of Birmingham. 
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Ala., has been making a tour of Northwest mills 
during the last week and familiarizing himself 
with conditions affecting the fir and cedar industry 
of Puget Sound. Mr. Gray, who is sales manager 
of the Steel City Lumber Co., is Southeast rep- 
resentative of the L. L. Hillman Lumber Co. He 
is optimistic in his view of lumber conditions, 
stating that a good crop of cotton and tobacco in 
his district will mean enlarged consumption of 
lumber. 

1. C. Montgomery, of Winner, S. D., is in Seattle 
homeward bound after a tour of southern Califor- 
nia. He is president of the Montgomery Lumber 
Co., operating retail yards in South Dakota and 
also a yard in Los Angeles. He believes that there 
will be a good fall trade. 

Dan D. O’Brien, manager of the cedar depart- 
ment of the Lloyd Hillman Lumber Co., presided 
at Wednesday's luncheon of shingle manufacturers 
and wholesalers. The principal speaker was C, A. 
Mauk, of Toledo, Ohio, who gave a talk on the 
outlook for red cedar shingles. 

D. E. MeDuffy, of the Weyerhaeuser Sales Co., 
and Curtis Bostwick, sales manager of the Seattle 
Mill & Logging Co., have been appointed members 
of the board of trustees of the Seattle Lumber- 
men’s Club. 

George R. Hackett, general manager Robertson 
& Hackett Sawmills (Ltd.), of Vancouver, B. C., 
was guest of the Seattle Lumbermen’s Clnb at 
Friday’s luncheon, and gave an interesting resume 
of business conditions in British Columbia. 

B. R. Lewis, president Clear Lake Lumber Co., 
Clear Lake, Wash., left early in the week on a 
business trip to Minneapolis and Chicago. 


BELLINGHAM, WASH. 


July 14.—All the logging camps have resumed 
activity again, but few of them are running at ca- 
pacity. The Campbell River Lumber Co. and the 
Nooksack Timber Co., both of which were operat- 
ing two sides before the July shutdown, are now 
operating one side and there is no indication that 
they will increase the volume of their shipments 


Campbell River Lumber Co. made a large lumber 
shipment to California this week. 

The largest log tow on record, according to 
Puget Sound authorities, totaling 3,400,000 feet, 
was taken by the tug Sea King to Tacoma this 
week, the logs being gathered from various sources 
by other tugs. The Sea King is owned by the 
Gilkey Bros., who use two tugs for assembling logs 
at British Columbia ports. 

J. J. Donovan was named on a committee of the 
chamber of commerce that will prepare a report 
for submission to the board of engineers for rivers 
and harbors, presenting arguments showing why 
Whatcom Creek waterway should be deepened to a 
minimum of 35 feet and why Starr Rock, a menace 
to navigation opposite the E. K. Wood Lumber 
Co.’s mill, should be removed. 


‘EVERETT, WASH. 


July 14.—The lumber industry is keeping a close 
check on dollar wheat, wondering what effect the 
low price will have on the purchasing power of the 
farmers, This latest phase of crop news comes at 
a time when the Atlantic coast business is quiet, 
largely on account of a heavy overplay in transit 
cargoes. The California trade is soft, but there 
is a general conviction that the market will have to 
come back, because that immense territory is using 
as much lumber as it ever did, and shows no signs 
of let-up. The rail trade is featureless, altho one 
of the largest eastern roads is out with an inquiry 
for ties, 6x8x8, with heart, sap and ring specifica- 
tions. Ordinarily, the car material business would 
be expected to come back in September, since the 
activity in that line usually ceases with the close 
of the fiscal year. A little business in car material 
is floating around now. ‘There is good inquiry in 
export, altho this is the time of seasonal dullness 
in Japan. Some lumber is going to Australia. The 
bulk of this business originates with British Co- 
lumbia mills, where Australian cutting, calling for 
6x12 more than any other one size, is a big item. 

Among the vessels loading lumber this week are: 
Willpolo, which is taking on cargo for Providence, 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 


Perry, Fla. 
SAVANNAH RIVER LUMBER 


Pineora, Ga. 
Also agents for 














29S «gen 
14414 «& BBR 


ie eT 
Ti a ae 

* es 

ba 








Suburban retailers are finding a ready outlet for short length material for use in garden furni- 


ture. 


The illustration shows three different creations in pergolas, a settee, table and two 


styles of flower boxes displayed by F. C. and Miss Louisa Stagg in a large private side yard 


on a prominent street in Park Ridge, Ill. 


The pieces are furnished ready made, and are 


only a few of a much larger assortment available to buyers 





during midsummer, It is believed that the decline 
in the lumber market has had something to do 
With the situation. Logs are entering the city at 
the rate of less than a hundred cars a day. Vice 
President J. J. Donovan, of the Bloedel Donovan 
Lumber Mills, says that all his company’s camps 
are busy, tho the Saxon camp is confining itself to 
rail and bridge construction. 

Great activity in the cargo trade is noticeable. 
Shipments this week were: DBloedel Donovan Lum 
ber Mills, Hl Dorado, 350,000 feet of box shook 
for Mexico—this vessel also loaded shook at the 
Morrison mills in Anacortes and Blaine; Makena, 
280,000 feet, Hawaii: Manukai, 30,000 feet and 
500 tons of shook, the latter from the Morrison 
mill, Hawaii; barkentine Belfast, 1,600,000 feet, 
west coast; seow for Seattle with 175.000 feet of 
squares for Japan. Vessels loading in the harbor 


are: Cascade, at the E. K. Wood mill, 1,700,000 
feet, San Pedro; Whitney Olson, 1,600,000 feet, 
San Pcdro, and Willpolo, 1,000,000 feet, Atlantic 
‘oast, both at the Bloedel Donovan plant. Craft 


due are the President Harrison, 500,000 feet, South 
America ; Lurline, Honolulu; Makaireli and Mahu 
kona, both for Wonolulu, and Colonne, 675,000 
leet, Australia, all to load at the Bloedel Donovan 
docks. The Anson S. Brooks and the Surelco are 
due to lift cargoes for the Atlantic coast and 
California at the Puget Sound Sawmills & Shingle 
“o.’s docks. At Anacortes the Hakata Maru lifted 
at the Anacortes Lumber & Box Co.’s plant 1,000,- 
00 feet of baby squares for Japan and the Harry 
Luckenbach took a cargo from this company and 
from the Rogers and Port Stanley mills. The 


New York, Philadelphia and Baltimore; she will 
carry 2,500,000 shingles from here, and 3,500,000 


feet of lumber from Bellingham and Grays Harbor. 
Harry S. Grove, 1,000,000 feet of lumber for VProv- 
idence, Griffdu, completing cargo at the Weyer- 
haeuser Mill. At Mukilteo, the Makena is taking 
on 600,000 feet for Ililo; the schooner Alice Cook, 
1,000,000 feet for Iawaii, and the barkentine 
Thomas EH. Emigh, 1,500,000 feet for San Fran- 
cisco, 
After a 
Box Co. resumed 


brief shutdown, the Parker Lumber & 
operations this week, with ef- 
ficiency highly increased on account of recent 
improvements. The work is being done under the 
direction of J. I’. Bixley, treasurer, and Ilarry 
Massey, manager. 

L. DD. Carpenter, of the L. D. Carpenter Lumber 
Co., received a positive shock during his recent 
tour of middlewestern and eastern territory, on 
account of the inroads made by prepared roofing 
on the market formerly held by red cedar shingles. 
Mr. Carpenter, “Our manufacturers in the 
Pacific Northwest don’t begin to realize the in- 
roads made against their product. The campaign 
of education to be effective must be carried to the 
consumers. One of the most important points is 
that shingle prices must be ! 1 


stabilized.” 


Says 


The mill of the Canyon Lumber Co. began run- 
ning again full blast July 6, and will continue 
until about Aug. 1, when it will close for a short 


time to complete dredging of the log pond. 

With one or two exceptions, every shingle mill on 
the Bay front resumed operations this week. The 
Garner mill, at Riverside, is still down. The Ever- 


COMPANY, DIBERT, STARK & BROWN 
Vale Royal Mill, Savannah, Ga. CYPRESS CO. 
Gil ia Mill, Gilmania, S.C. In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 
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| Cummer Cypress Co. | 





Mills: Jacksonville and Sumner, Fla. 


- ; LUMBER 
Cypress 


Rough and Dressed 


Shingles and Lath 


| Sales Office, 280 Madison Ave., New York City | 


CYPRESS 


We want to move and will price right: 











GULF 
RED 


32,000 ft. 5/4x6 & wider, FAS rough. 
9,200 ft. 5/4x3 to 5” B&Btr. rgh. strips. 
4,500) ft. 6/4x3 to 5” B&itr, rgh. strips. 
5,400 tt. 8/4x3 to 5” B&Btr. rgh. strips. 
2.700 ft. 6/4x3 to 5” C rgh. strips. 


22.200 ft. 6/4x4&Wadr. 
16,800 ft. 5/4x4&Wdr. No. 2 
23,400 ft. 6/4&Wdr. Box rgh. 

Thoroughly Dry Band Sawn Soft Red Cypress. 


GRESS MFG. CO., Jacksonville, Fla. 


No. 1 Barn rgh. 


Barn rgh. 








Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pu 
lished by a practical eoaduaien who traveled 
many thousands of miles to gather the necessa’ 
information. Bound in Red Leather. $2.50, 
postpaid. 

‘ 431 So. Dearborn St. 

American Lumberman “" Chicago, IL 
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{ ALABAMA PINE } 
PY >| 











Shortleaf Yellow Pine 


2" Stock 3 


Also 
Common Boards 
and 
4-4 Rough Finish, 


air or kiln dried. 





Straight or Mixed Cars. 


Fitts-Turner 
_ Lumber Co.,"sist’ss> 

















Sin Ceiling Gpecialisis 
HIGH GRADE 


%” and %” CEILING. | 
%” and %” BEVEL SIDING. {} 


| STOVER LUMBER CO. ° 


MOBILE, ALABAMA. 














Longleaf Nassiiiniass 


TIMBERS s= 


High Grade Shed Stock 


Ask For Prices. 


\_ Headley Pine Co., in™: 





) 








Yellow Pine 72" 


Shop Lumber 


STEAM DRIED—1”, 14” 


A good cutting grade for sash, door and finish mills. 
Let us tell you more about it. 


Kentucky Lumber Co. 
SULLIGENT, ALA 














{ SHORTLEAF 


PINE 


Finish, Boards, Dimension, 
Flooring and Drop Siding. 
Mixed Cars if Desired. 


LATHROP 


Lumber Co. 
Lathrop, Alabama. 


GUM 


POPLAR 
OAK 











Quick Shippers 


SMALL DRESSED 


Timbers | 


ALL LONG LEAF 
Ask for delivered prices. 


W.M. Ca rmey Mill Co., Atmore, Ala. 


THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring, 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
‘window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
ia leather, $8.50. AMERICAN LUMBERMAN, 481 8. 
Dearbora St., Chicage, Il. 


High Grade 
: Shed Stock 


SSS Si 











best Mill, a codéperative concern, which has been 
idle for six weeks, is now cutting clears. Millmen 
report a very slight improvement in the situation, 
with prices a shade higher for stars and clears, but 
with demand light. 

Practically every large logging operation in 
Snohomish County is closed on account of a de- 
cision of the operators to remain inactive during 
the season of fire hazard. If the weather is 
favorable for logging, the big camps expect to re- 
sume early next month, but the prospects are that 
if the woods are dry the shutdown will continue 
until late August or early September. Log prices 
are strong. ‘The inactivity of the camps is cur- 
tailing production materially. At the same time, 
truck loggers are active, and to some extent are 
augmenting the stock of logs now on hand. 

The 12,000-ton steamship Manley, owned and 
operated by the Weyerhaeuser Timber Co. in At- 
Jantic coast service, completed lumber cargo at 
Mill A early yesterday morning and sailed for Bal- 
timore. She had been loading for a week, and 
carried 5,000,000 feet. The Hanley will put in at 
San Francisco. 


PORTLAND, ORE. 


July 14.—-According to a dispatch received here 
today from Klamath Falls, the Long-Bell Lumber 
Co., operating at Weed, Calif., as the Weed Lum- 
ber Co., has purchased a tract of timber in Siskiyou 
County for $2,750,000, the deed filed for record 
carrying $2,750 in revenue stamps. This is de- 
scribed as the largest timber deal ever closed in 
that part of the country. 

The City Planing Mill Co. has just completed a 
plant that is modern in every detail. The princi- 
pals are: Fred Berges, president; James Aaron, 
formerly of Idaho, secretary-treasurer; Art Kallio, 
manager, and J. D. Frank, sales manager. The 
plant’s capacity is 250,000 feet a year. The com- 
pany specializes in odd millwork. 

The Umpqua Mill & Timber Co. plant now being 
built at Reedsport, Ore., will be ready for opera- 
tion shortly after Aug. 1. The logging camps will 
be started in a few days. Two donkeys have been 
installed at the camp, which is eighteen miles up 
Smith River, in the timber on Murphy Creek. 

The Preble Lumber & Logging Co.’s new mill at 
Laurel, Ore., near Hillsboro, has been placed in 
operation, cutting about 40,000 feet a day. The 
company is operating two camps. 

Production of timbers and ties for the construc- 
tion of the Natron cut-off for the Southern Pacific 
railroad will be one of the first jobs of the mill 
to be built by George H. Kelly, of Portland, at 
Oakridge, present terminus of the cut-off. Mr. 
Kelly and associates a few days ago purchased a 
large body of timber in the Cascade national forest, 
and a small capacity sawmill will be erected at 
once, to cut material for the larger mill to be 
built as soon as possible. 


SAN FRANCISCO, CALIF. 


July 14.—Retail lumber dealers are doing a fair 
volume of business, building being quite active, and 
are maintaining prices pretty well. Stocks in the 
yards are low, but retailers are not buying much 
lumber from the mills. While some random fir has 
been sold at low prices, and transit cars have had 
a tendency to depress the market, everybody is 
looking for a fair fall trade. 

A. M. Mortensen, who became vice president and 
general manager of the California Pine Box Dis- 
tributors around the first of the year, has resigned 
to accept the position of general manager of the 
Prune & Apricot Growers’ Associaiton. This is an 
important position. 

L. V. Graham, vice president and general man- 
ager of the Chicago Lumber Co., of Washington, 
is leaving Kansas City within a few days for San 
Francisco. He will remove the offices to the 
Hearst Building. F. B. Macomber is in charge of 
the San Francisco office. Branches will be main- 
tained in Kansas City, Seattle and Portland. Cali- 
fornia white and sugar pine is prominently fea- 
tured. 

Charles R. McCormick, president of Charles R. 
McCormick & Co., this city, reports good shipments 
of Douglas fir from the mills on the north Coast 
to San Francisco and San Pedro, with all of their 
steam schooners in operation. Following the great 
activity during the first six months of the year, 
Mr. McCormick would not be surprised to see some 
slowing down in the intercoastal lumber trade, as 
well as in the coastwise business. But he has con- 
fidence in the future of the Douglas fir market, 
despite the occasional fluctuations. The McCor- 
mick steamship interests are now equipped to oper- 
ate on a larger scale than ever before. 

The Pacific Lumber Co. finds no necessity for 
curtailing its output of redwood, and both of the 
large mills at Scotia are in operation with one 
shift. Good shipments are being made to the east- 
ern market, and dry stocks are not increasing. 

W. A. Pickering, president of the W. R. Picker- 
ing Lumber Co., and D. H. Steinmetz, general man- 


ager of the Standard Lumber Co., are now inspect- 
ing the latter company’s branch at Macdoel after 
paying a visit to the San Francisco office. A good 
cut of California white and sugar pine is being 
made at Standard, and the plant at Macdoel is 
making a fair output. The door factory at Sonora 
is taking care of a good demand. 

Joseph Lroido, president of the Center Lumber 
Co., of Pittsburgh, Pa., is here on a tour of the 
Coast, accompanied by his daughter. They have 
visited southern California and the Yosemite Valley, 


CENTRALIA, WASH. 


July 14.—All the mills in this district are oper- 
ating again. The mills and logging camps were 
given a general overhauling. Production will be 
above normal, with shipments below. There are 
plenty of cars. Orders are more plentiful than for 
some time. Prices of dimension and uppers are 
weaker. Shingles strengthened a little, and the 
demand is much better than for the last four 
weeks, 

The Lincoin Creek Lumber Co., of Galvin, made 
a record cut last week, the new record was 141,000 
feet for eight hours, 


LOS ANGELES, CALIF. 


July 14.—An attempt was made again this week 
by I. W. W. agitators to halt all activity at the 
harbor for five days, as a protest against the con- 
viction and sentencing of seventeen of their number 
in the local courts, but there was a very faint re- 
sponse to the strike call. Probably a _ score of 
marine workers left the lumber carriers in port, and 
there were around 200 longshoremen who quit, but 
their places were promptly filled. 

There has been little or no change in market 
conditions during the week. 

The building inspector’s office estimates that 
housing accommodations for 22,886 families were 
provided in Los Angeles during the six month’s 
ending June 30. 

There is an increasing movement by water of 
hardwoods from the Atlantic coast points to Los 
Angeles, particularly during the last month. 

Figures announced by the harbor commission this 
week show the following receipts at the harbor 
during March: 118,772,412 feet lumber; 6,361,250 
shingles; 19,584,475 lath; 92,150 shakes; 73,537 
lineal feet poles and piles ; 26,771 ties; 42,923 box 
shook and 142,000 cross arms, making a total 
equivalent to 125,760,643 feet. 

The steamer Hl Abeto, which has been operating 
in the coastwise lumber trade for the Los Angeles 
Lumber Co., is in port under charter to the Baxter 
Steamship Co. The Hl Abeto was purchased from 
the Shipping Board late last year to establish a 
lumber trade from British Columbia to Los Angeles. 
The chartering of the vessel came as a surprise 
in local lumber circles, in that the Los Angeles 
Lumber Products Co. is attempting to transport a 
huge supply of lumber from the north to its local 
plant. 

W. R. Chamberlain, of W. R. Chamberlain & Co., 
lumber and shipping operators, visited the local 
office this week. 

The Twin Harbor Lumber Co., Long Beach, has 
been incorporated with a capital of $150,000. 

The Bauer Gerb Lumber Co. is opening a branch 
yard on the Long Beach Boulevard, south of Comp- 
ton. 

The Buehler-Sisson Lumber Co. has established 
a branch yard at 600 Bast Florence Avenue. 


SPOKANE, WASH. 


July 14.—The market remains sluggish, but an 
improvement in orders is noted. There has been 
no change in prices. A good fall business is ex- 
pected. 

In recognition of twenty-five years of useful 
service to the community, the regular Tuesday 
noon luncheon of the Spokane Chamber of Com- 
merce will be turned into a get-together picnic at 
Manito Park. Today Spokane is a city of 104,437 
people with 80 miles of paved streets, 109 miles 
of street railway, 148 churches, 31,780 telephones, 
38 grade schools, 24,797 automobiles, six railroads, 
326 factories, with an output valued at $109,000,- 
000 yearly, bank clearings of $526,775,168, bank 
deposits of $49,514,898, and postal receipts of 
$951,561. Lumber has been one of the three great 
industrial factors in this growth. 

Rumors of prospective development of their 
Clearwater holdings by the Weyerhaeuser inter- 
ests thru the Clearwater Timber Co., have been 
set afloat again by the securing of options on cer- 
tain garden tracts. The Clearwater Timber Co. 
was to have met in Spokane last Wednesday but 
the meeting was postponed because of the illness 
of Mr. Humbird’s mother, who died before he 
could reach her bedside. Whether a large mill 
shall be built at Lewiston, or a smaller one nearer 
the timber, is understood to be a question to be 
settled by this meeting. 

Fred Shore was in town from his new mill ia 
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the Oro Fino district, which he expects to have 
in operation next week. 

Huntington Taylor, manager Edward Rutledge 
Timber Co., Coeur d’ Alene, Idaho, and A. W. 
Laird, manager of the Potlatch Lumber Co., Pot- 
latch, Idaho, have returned from a few days’ trip 
to Portland, Ore. 


VANCOUVER, B. C. 


July 14.—Tho all the mills are busy and logging 
camps are maintaining close to maximum produc- 
tion, lumber sales are largely confined to export 
channels. Rail trade is still very dull. California 
pusiness is better than it was a short time ago. 
Export business has been fairly booming, and the 
movement of lumber in large cargoes and in very 
large parcel shipments keeps up. During the week 
the West Cadron got away for Japan with a 
2,000,000-foot cargo of logs and lumber. The Robin 
Adair took 750,000 feet from British Columbia in 
addition to cargo from Puget Sound mills, destined 
to Atlantic ports. The Robin Gray is loading 
2,000,000 feet for the same destination, and the 
Orinoco, chartered by A. Sereth, took 4,500,000 feet 
for New York and Atlantic ports. The J. L. Luck- 
enbach is loading 5,000,000 shingles and 500,000 
feet of lumber for the Atlantic. The Wheatland 
Montana, the York City, with a 4,500,000-foot cargo, 
the Kaikyu Maru and the Achilles are all loading 
tor the Orient and the Canadian Importer is load- 
ing 3,000,000 feet at Fraser Mills for Australia. 
Other vessels are coming on for heavy orders 
pooked for early shipment. The men in the export 
trade do not look for a clean-up of their order files 
this season, if the present rate of shipment is 
kept up, and with little exception the securing of 
space is now a matter of waiting and taking turns. 
Log and lumber prices have remained steady and 
with no material changes. Shingle prices are still 
inclined to be shaded, but recent quotations cover 
the range closely. 

Maj. L. R. Andrews, forester for the coast dis- 
trict of British Columbia, is north on his annual 
inspection tour on the forestry cruiser R. J. Skin- 
ner. So far this year it has not been necessary to 
call for air patrols by the Vancouver station of 
the Royal Canadian Air Force. 

Manitoba may have a wood pulp and paper mill 
in the near future if the plans of J. D. McArthur, 
who organized the Manitoba Pulp & Paper Co., are 
successful, About two years ago he secured a 
concession of 780 square miles of spruce forest, 
suitable for pulpwood, east of Winnipeg. A con- 
dition was that $1,500,000 must be expended within 
three years. The company plans a bond issue to 
finance the proposed manufactory. 


MINNEAPOLIS, MINN. 


July 17.—If the crop is just right lumber will 
move. If it is too big or too little another season 
will pass before the much needed building, in the 
rural districts and the smaller towns if not indeed 
in the metropolitan districts, is undertaken. Sus- 
pense is the ruling factor. The farmer is not buy- 
ing. As a result the yard, the distributer, the mill 
—all are hanging back. General building, which 
has been confined almost entirely to the urban 
neighborhoods, has come to a virtual standstill fol- 
lowing the completion of jobs contracted for in 
spring. The farmer must be able to translate his 
crop into full-sized dollars before there can be any 
real confidence. Practically no one in the rural 
communities is in a position to hazard a nickel. 


NEW ORLEANS, LA. 


July 16.—Edwin W. McKay, secretary-manager 
Southern Cypress Manufacturer’s Association, upon 
his return from the gum meeting, will visit the 
cypress mills along the Southern Pacific, following 
which trip the secretary will make an extended tour 
of the east coast mills during August. 

Campbell Palfrey, manager of the export de- 
partment of the Louisiana Red Cypress Co., has 
just returned from a trip to Cuba. He reports 
conditious there temporarily unsettled by the sud- 
den and unexpected fall in the price of Cuban raw 
Sugars. That has caused a good many of the big 
sugar centrals to postpone their lumber orders. 
J. F. Wigginton, general manager Louisiana Red 
Cypress Co., who has been making an extensive 
tour of the west Coast is reported now en route 
tome via Chicago but is not expected in New Or- 
leans inside of ten days. 

Ingemann Olsen, vice president and general man- 
ager of T. Hofmann Olsen (Inc.), prominent lumber 
*xporter of New Orleans doing business with many 
toreign lands, returned a few days since from a 
usiness trip of four months in Europe and North 
\frica. His brother, T. Hofmann Olsen, president 
of the company, passed Ingemann Olsen in New 
York en route to Denmark, where he spends most 
of his time. Ingemann Olsen reports affairs in 
Europe stagnant, due to the low state of exchange 
and to the continued uncertainties caused by the 
Ruhr affair, but he felt that the underlying con- 


dition on the Continent had improved greatly since 
his previous visit, eighteen months ago. 

It is announced from Bogalusa, La., that on and 
after July 28, Bogalusa, thru the Great Southern 
Lumber Co., will be host to the Louisiana Forestry 
Association. A special train will carry the asso- 
ciation and its guests from New Orleans to Bog- 
alusa, where the party will be taken in hand by 
Col. W. H. Sullivan, of the Great Southern com- 
pany. Some five hundred invitations have been 
extended to those interested in forestry thruout the 


State. 
ATLANTA, GA. 


July 16.—There has been a material improvement 
in the weather, and most mills are able to log 
in the lower and swamp lands, with the result 
that mill production has been increasing. Nearly 
all mills are operating, many of them at full ca- 
pacity, but in most cases stocks are still very low. 

There is a fair demand for most items of southern 
pine and hardwoods, with the building trades pur- 
chasing heavily of pine roofers and kiln dried 
finish, tho pine ceiling and flooring appear to be 
somewhat off in demand. Roofers are holding stable 
in price, with a tendency upward, and there are 
indications of a 5 to 10 percent increase in the 
next two or three weeks. At present the average 
price for 6-inch dimension in the Atlanta market 
is around $22, with 8-, 10- and 12-inch around $23. 

There is an unusually good demand for ash, 
maple and elm from the automobile trades, and 
this business has been slightly increasing recently. 
The result is that prices of white ash, which is in 
principal demand, are holding stable wtih a decided 
tendency to go up. Furniture factories are buying 
heavily of the various hardwoods, their purchases 
being the heaviest of any time this year, and prices 
all along the line are holding firm. 


MACON, GA. 


July 16.—The roofer market has steadied and 
buying is a little more brisk. There is a consider- 
able demand for 2-inch stock, but no price change 
has occurred. The most active items on the two 
inch list are 2x4’s with 2x3’s running a close sec- 
ond. Finish, both air and kiln dried, is again en- 
joying good demand, but the price is so low that a 
number of the larger producers are refusing to 
sell. Four-quarter kiln dried finish is bringing $40 
to $45 and air dried about $10 to $12 less. The 
weather has been ideal and the mill yards are well 
filled, but most of the stock is sold. Cars are easy 
to secure, 

The J. H. Steadman Lumber Co.’s plant at Nor- 
wood, Ga., which was completely destroyed by fire 
last week, is being rebuilt. Mr. Steadman’s loss 
was not covered by insurance, but 2,000,000 feet 
of lumber in the yard was saved. 

The Moore Lumber Co., of Culverton, Ga., 
started operations Monday of this week. It has 
a fine new plant, and a good supply of lumber 
ready to run. 

H. G. Work, of the Work Hamilton Lumber Co., 
spent the greater part of the week in Savannah 
on business. C. F. Ethridge, of the same company, 
spent the week in Florida looking over several tim- 
ber tracts. 


TUSCALOOSA, ALA. 


July 16.—Inquiry is gradually increasing, and 
business is showing improvement. Shipments are 
perhaps a little lighter than a week ago, as old 
orders are pretty well cleaned up at most small 
and medium size mills, but the larger mills still 
have fairly full order files. Longleaf mills in this 
section have not suffered for orders nor have prices 
been reduced to any great extent, and a number 
of orders for longleaf are going begging at good 
prices. Car siding is holding up well, and demand 
is goed, Car decking is rather quiet, and prices 
have shown considerable weakness. The weather 
is fairly good, but labor supply is insufficient and 
extremely high in price, as well as inefficient and 


lazy. 
JACKSON, MISS. 


July 17.—The southern pine market is said to 
be holding its own. Some mills report a better de- 
mand and more orders booked than during the 
previous week, and lumber is not selling any 
cheaper. Sales offices are not inclined to push 
sales, as mill stocks are low, and the retailers are 
not particularly keen to buy. There is practically 
no lumber in the hands of wholesalers, and very 
few transit shipments are being made. Some new 
bills of railroad material are out. Special items 
are bringing full list prices, but 1l-inch stock and 
decking are not so strong. Continued rain in the 
South is delaying the seasoning of yard stocks. 
Mill production is practically normal at the large 
mills, but on account of the lower lumber prices 
and increased costs of production some of the 
smaller mills have already closed down. 

Hlardwood manufacturers report no material 
change in the market last week. Orders have 


er 
VANE UA, 


Vs. 


SPECIALS 


1 car 4/4 No. 1 Com. & Sel. 
Cottonwood 

1 car 5/8 FAS Red Gum 

1 car 5/8 No. 1 Com, & Sel. 
Red Gum 

5 cars 4/4 No, 2 Common 
Red Gum 

1 car 4/4 FAS Qtd. S. Gum 

1 car 8/4 FAS Qtd. S. Gum 

1 car 5/8 L. R. Sycamore 





We can make immediate 
shipment of any item 
shown above from our 
own band sawn stock. 


Can ship STRAIGHT 
or MIXED cars. Your 
inquiries solicited. 


amber 


EMOPOLIS: ALA. 





\' One Stupment makes a Permanent Customer. 
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Cypress Is 
Good Seller 


When you weigh all the fac- 
tors that count in retailing lum- 
ber, you will find that no other 
wood offers you as favorable a 
sales proposition as Cypress. 


We have between 4,000,000 
and 5,000,000 feet of high 
grade dry Red Cypress in our 
Cairo yard and can fill your 
needs in rough or dressed stock. 


The Cypress Specialists 


SEND US YOUR ORDERS 


Gregertsen 
Bros. Company 


McCormick Building, CHICAGO 


332 South Michigan Avenue, 
Yards and Planing Mill, Cario, Illinois 
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d Users of Simonds 


Saws, either Band or 
Circular, are assured of the 
finest cutting service. Be- 
cause all Simonds Saws are 
of the highest quality, both 
as to Steel and Mechanical 
construction, they hold 
their tension and cut fast 
and smooth. 


Write today for our new catalog. 


SIMONDS 


Saw and Steel Co. 


“ The Saw Makers” 
FITCHBURG, MASS. 


CHICAGO, ILL. SAN FRANCISCO, CAL. 

DETROIT, MICH. SEATTLE, WASH. 

NEW YORK CITY NEW ORLEANS, LA. 

LOCKPORT, N. Y. MONTREAL, QUE. 

MEMPHIS, TENN. VANCOUVER, B. C. 

PORTLAND, ORE. ST. JOHN, N. B. 
LONDON, ENGLAND 





continued in fair volume, but rainy weather has 
hampered production. Prices are firm. The labor 
situation is somewhat better. Logs are very 
scarce and prices are rather high. Mill costs are 
going higher and higher. Stocks are below normal. 
Export trade continues good. Cottonwood and 
poplar continue to be the leading woods, but sap 
gum is in good demand also. Automobile factories 
are buying large quantities of hardwood. Hard- 
wood manufacturers say that heavy buying is ex- 
pected about Aug 1. 


LAKE CHARLES, LA. 


July 16.—Dealers are beginning to speculate 
more or less on early fall requirements. Stocks 
are being put into better shape, even tho mills are, 
as a whole, still shipping against old orders. 
The opinion seems to prevail that wholesalers can 
not remain out of the market much longer. There 
has been a fairly good market for the small buyer, 
who undoubtedly is finding himself short, as his 
orders are of the rush variety, creating a good 
market for mixed cars. As a whole, prices have 
shown a tendency to strengthen. While there have 
been no advane:s of any importance, concessions 
are no longer being made, as the average dealer 
is more concerned with getting his stocks in shape 
than in moving material at a bargain. Production 
is being maintained at an unusually high average 
for this season. Most mills still have a good volume 
of unfilled orders, and will have to continue full 
time operations during the summer in order to 
clean up old business and prepare for fall trade. 
Mill stocks are steadily improving, but there are 
no large surplus supplies. In this territory the 
demand for building material is still fairly brisk. 
The call for oil field material has dropped off 
sharply. Most mills are receiving fairly good calls 
for railroad material, and the demand for timbers 
is still strong. Good weather has aided logging 
and shipping. So far there has been no marked 
shortage of cars reported. 


HOUSTON, TEX. 


July 17.—Business has improved and all indica- 
tions point to a steadily increasing demand from 
now until fall. Mills are getting about all the 
business they can handle, being handicapped 
by scarcity of common labor. Every buyer desires 
immediate shipment, if possible. Certainly there 
is no indication of wholesalers or retailers being 
overstocked in any line. The heaviest demand is 
for yard stocks, altho the improvement in all 
items is noticeable. Demand for car oak and 
other railroad stocks picked up considerably over 
the week end. Hardwoods are practically all in 
firm demand, an exception being low grade gum. 
Shingles and lath were stronger again this week. 


SHREVEPORT, LA. 


July 16.—A few mills put out some concessions 
during the latter part of last week, but buyers were 
not in a mood to be pushed. There is, however, a 
gradual improvement in demand. Most mills are 
sitting tight, having fair order files. One large 
concern has all the timber and railroad orders it 
can handle, Retail yard stock is fairly plentiful, 
but the big mills that can ship mixed cars are 
getting practically all the business they need. 
Wholesalers are waiting for signs of a price ad- 
vance, Cars were scarce on some lines this week, 
and the shortage will likely become more severe. 
Production has been fairly heavy, as manufactur- 
ing and labor conditions are almost ideal. The mills 
are not pushing sales, however, as they prefer 
to wait for better prices, and are booking only 
business that fits their stocks. It will take only a 
small increase in buying to give prices a decided 
uplift. 

Hardwood prices have changed very little. The 
mills look for a steady market, and those who have 
stock to move are hurrying it out as fast as possi- 
ble, because they expect a gradual tightening of 
ear supply. 


BEAUMONT, TEX. 


July 16.—Southern pine manufacturers in the 
Jeaumont district consider present conditions good 
and the outlook for fall business excellent. There 
were almost no changes in the price list last week, 
and the consensus is that it probably will go 
higher as crops begin to move and the demand from 
the interior for common stock increases. Present 
demand for dimension and timbers is excellent, 
and railroad demand is constantly getting better. 
The fact that this one port has sent out nearly 
50,000,000 feet of southern pine, and more than 
5,000,000 feet of hardwoods, during the last: six 
months shows that the export situation is by no 
means a negligible factor. 

During the present week there will be three 
steamers here loading for Mexico, three for United 
Kingdom ports, one for Continental Europe and 
two for Porto Rican and Dominican ports. In 
addition one schooner is lording 500,000 feet for 


Tampico, and another is taking on 1,200,000 feer 
for six West Indian ports. The British steamship 
Datchett, which lifted 1,000,000 feet of sawn tim- 
bers at Orange and then came to Beaumont for 
another 1,500,000 feet, finished loading Saturday 
and sailed Sunday for Southampton. Her 2,500.- 
000 feet cargo is furnished by the Standard Export 
Lumber Co. 

The Brown Paper Mill Co., of Monroe, La., or- 
ganized to manufacture paper pulp and kraft paper, 
last week let the contract for a $2,000,000 plant 
near West Monroe, La. The Grayland Lumber Co., 
of Monroe, will furnish the raw material. 

The schooner Robin Hood has been chartered by 
The Lutcher & Moore Lumber Co, and is now lifting 
a cargo of 1,500,000 feet of pine from its mill for 
delivery at Martinique and San Juan. 


WARREN, ARK. 


July 16.—The market has been fairly active, 
business being a little heavier than last week, 
Prices have remained firm, with a_ slight  ten- 
dency to advance. Some mills have made advances, 
particularly on items of better finish. Dealer de- 
mand is mostly for mixed cars, altho straight car 
buying is in evidence, Industrials are not very 
actively in the market, but some purchases are 
being made, Railroad stock is moving in fair 
volume, at reasonably good prices. Mill stocks 
continue badly broken and low. The weather has 
been good. The labor situation is considerably bet- 
ter and crews are being maintained. Car supply 
is good. 

The hardwood market has shown a little more 
activity, with a resultant increase in prices. Prac- 
tically all items are in fair demand. Car stock 
is moving well, and industrials and furniture 
people are buying. Hardwood stocks are low and 
badly broken. Production has been normal this 
week because of good weather. 

The Long-Bell Lumber Co. began operations at 
Wilmot, July 9. The Wilmot mill will turn out 
approximately 40,000 feet of hardwood lumber a 
day. About half will be shipped to the mills at 
Pine Bluff. About two months ago the company 
acquired the Wilmot hardwood holdings, which 
include stumpage enough to assure five to ten 
years’ cutting. 


OMAHA, NEB. 


July 16.—While 70 to 75 cent wheat does not 
look at all good in this section, farmers who are 
not compelled to dispose of their wheat right from 
the thresher are buying some lumber to build 
good granaries to hold the crop for better prices. 
There is widespread dissatisfaction among the 
farmers. With the governor of Kansas already 
openly advocating a sellers’ strike, Nebraska farm 
ers have caught the spirit, and everywhere granar- 
ies are being enlarged and new ones are being 
built. Metal grain bins are being sold in good 
quantities for use out in the fields, but where the 
farmer wants a substantial and permanent con- 
tainer in his farm yard he is buying lumber. 


DULUTH, MINN. 


July 17.—While lumber is not moving as freely 
as some in the trade hoped it would, a steady run 
of business is being done from day to day. Re- 
tailers as a rule are running their stocks down as 
low as possible on the assumption that another 
cut may be made in some items of northern pine. 
Prices are being well held, however, and sawmill 
operators intimate that they feel certain of a de- 
mand for all the lumber cut from last winter's 
short production of saw logs. Some scattering in- 
quiry was received from the East during the last 
week, but no orders of any moment were booked. 
A cargo of Nos. 4 and 5 boards was loaded for 
eastern delivery and another cargo of mixed lumber 
is scheduled to be loaded within a week. Jobbers 
asserted that their records show that cargo ship- 
ments of lumber to eastern points from this market 
have been the slowest in several years, largely due 
to western materials having been offered down at 
price recessions early in the season and to a later 
slackening in the carrying thru of large building 
projects on account of labor conditions. The 
Northern Pole & Lumber Co., of Duluth, reported 
a sale of 500,000 feet of No. 5 northern pine boards 
for Chicago shipment. That company is operating 
a day shift and expects to continue operations well 
into the fall. No summer logging camps will be 
started by any of the sawmill companies over 
northern Minnesota, largely owing to difficulty 11 
obtaining labor. 

Construction of moderate-priced houses contiD- 
ues the feature in this city and territory. Building 
permits at Duluth during June totaled 371 for 
projects estimated to cost $1,298,070. 

The Nartzik veneer plant at Grand Rapids, Minn.. 
will continue operations on an extensive scale next 
winter provided a sufficient supply of timber 35 
assured, according to announcement of H. L. Doty. 
president. He mentioned that the requirements of 
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the plant would be 1,000,000 feet each of birch, 
basswood and mixed hardwoods, and 500,000 to 
1,000,000 feet of poplar. The mill is considered 
to be one of the most modern of its kind in the 
Northwest. 

John Moberg, mayor of Bemidji, Minn., and for 
the last twenty-three years engaged in logging in 
that district, has entered into a contract to log 
600,000,000 feet of fir and cedar, located about 
one hundred and seventy-five miles northwest of 
Vancouver, B. C. He plans to leave there for 
British Columbia about the end of August. 
at any time this summer, and there is comparatively 
little unsold lumber here, except that which is in 
the retail yards to be paid for when sold or stacked 
away in storage until purchasers can be found. 
The lessening of transit stock has enabled west 
Coast products to catch hold of themselves; no 
further sagging has been scen, and price fluctua- 
tions are not on so wide a margin. There has 
been a better demand from the building trades of 
late. Good building is going on in all five bor- 
oughs, notably in Brooklyn, Queens and the Bronx, 
and the lumber retailer continues to enjoy almost 
as big a trade as he can handle. The retailer is 
having difficulty keeping out of the market. The re 


NEW YORK. N. Y. 


July 16.—Quite a change for the better has 
taken place in inquiries from retailers and _ in- 
dustrials. The vast majority of wholesalers have 
succeeded in placing more orders than they did in 
any week of June. The improvement may be due 
to the fact that transit cars of west Coast lumber 
are more nearly cleared up than they have been 





























The utilization of wood to its greatest extent is 
well illustrated in the above, which presents 
views of the outside and the inside of a small 
wooden box the exact size of the ordinary 
safety match box. Made up of very small 
pieces of wood, highly colored, are a wood 
turner £ his lathe and another figure appar- 
ently making a toy. The whole is firmly glued 
into the box, which must have taken infinite 
patience on the part of the maker, presum- 
ably a Japanese 





tailers in all of the outlying sections of Long 
Island are doing an excellent summer business, and 
look for it to increase as the fall approaches, and 
to show no slackening until cold weather checks 
it up. The trade in all sections of New Jersey, 
especially within commuting distance of New York, 
has picked up. Country yards report a most grati- 
fying turnover of stock. Supplies on hand are 
sufficient to last for some time, so it takes a big 
bit of hustling with a bargain price to place large 
orders either for shingles or lath. With industrials 
improving generally, the furniture trade is not yet 
doing its bit to'make the market healthier. While 
the automobile business is placing some good orders, 
trade from this source is not as good as might be 
expected. 

Southern and northern dimension spruce are 
holding very firm. The bulk of the eastern spruce 
trade at present is in mixed carloads, and the price 
has held up remarkably well. Practically no 


spruce has come into this market unsold, which 
accounts for the diminishing of both cargo and 
rail arrivals. An indication of the healthy condi- 
tion of the eastern spruce market may be seen 
from a few quotations: 1x2-inch spruce furring 
strips, $41 ; 2x8-inch random, $46. Mills in Canada 
report a very light supply and that demand is 
keeping up with the output. 

Considerable talk was heard in lumber circles 
last week of a concern that is trying to make 
connections to ship to the United States German- 
manufactured sash, doors and blinds. 

The contingent of lumbermen leaving New York 
July 23 for Chicago to join the party that will 
leave that city two days later for the National 
convention in Seattle includes Arthur E. Lane, 
chairman of the committee arranging the trip; 
W. W. Schupner, secretary National-American 
Wholesale Lumber Association (Ine.); Charles 
Hill, Southern Pine Sales Corporation; C. R. Mac- 
aulay, of C. M. Macanlay & Co., Brooklyn, and 
S. A. Blair, of the Blair Lumber Co. Mr. and Mrs. 
Blair will accompany the party as far as Portland 
and there will leave on a journey down the Coast, 
stopping at San Francisco and Los Angeles. Mr. 
Blair will visit both of the west Coast mills that 
his firm represents in the New York territory. 
One is located at Brighton, Ore., and the other 
the Stanwood Mills, Seattle. On their way home, 
Mr. and Mrs. Blair will visit Yellowstone Park 
and the Grand Canyon. 

Wilbur Crannell, president Crannel]l Lumber Co., 
of Albany, reports that he is doing a splendid busi- 
ness and, in fact, that transactions were never on 
a better basis than now. The firm sells by whole- 
sale and retail and its yard is one of the largest 
in Albany, with a beautiful dock and fine facilities 
for handling water shipments. Mr. Crannell re- 
ports a big increase in demand for west Coast prod- 
ucts in the Albany territory. 

R. E. Stocking, of Power, Moir & Stocking, left 
last night to visit the mills in Canada. He will make 
his first stop at Quebec. He will be away about one 
month. 

A. H. Yearanee, of the Jayne-Yearance Lumber 
Co., has just returned from a trip to the Coast. 
The steamer Orleans is now discharging here for 
the company and the Winnebayo is loading on the 
Coast. 


BOSTON, MASS. 


July 17.—Except for Maine’s coastwise counties, 
all of New England has been suffering from a 
drouth since late June and agricultural interests 
are threatened with severe losses. This is a matter 
of very direct interest to lumber dealers in the 
country districts, and even the city yards are con- 
cerned more or less indirectly. The drouth has 
also brought the menace of forest fires. More than 
five thousand acres of rich timber land have been 
denuded by fires near Sandwich, N. H. Large areas 
in the townships of Sandwich, Waterville and Al- 
bany, N. H., were burned over last week. Another 
serious fire destroyed much valuable standing tim- 
ber at Contoocook, near Concord, N. H. Four 
lumber camps of the Woodstock Lumber Co., and 
Parker & Young Co., Boston concerns, were de- 
stroyed in northern New Hampshire. The camps 
of the Woodstock Lumber Co. were located on 
Flat Mountain, where it is reported the northern 
fires started. Despite desperate efforts to check 
fires in the Beebe River section of New Hampshire, 
they continued until they practically burned them- 
selves out. 

June building contracts in New England amount- 
ed to $30,480,000, a decrease of 20 percent from 
May. 

Recent lumber cargo arrivals here include: 
Schooner Maria A. Howes, Parrsboro, N. S., 434,446 
feet spruce scantling and plank and spruce lath, 
Blanchard Lumber Co. Melwille Dollar, British 
Columbia, mixed lumber, Robert Dollar Co. 
Schooner Eliza Gorham, Yarmouth, N. S., 79,373 
feet spruce dimension and scantling, and spruce 
lath, Blanchard Lumber Co. Schooner Peaceland, 
Carrs Brook, N. S., spruce scantling and plank, 
Blanchard Lumber Co. Schooner Northern Light, 
Two Rivers, N. S., 152,933 feet spruce lumber, 
Godfrey Lumber Co. 

Barker & Co. (Inc.), cypress specialists of New 
Haven, Conn., have recently added to their selling 
staff Hugh W. Dougherty, George E. Alling and 
John D. Dougherty. Hugh W. and John D. Dough- 
erty are both from Palatka, Fla., and were asso- 
ciated with the Wilson Cypress Co. George E. 
Alling was manager of the George Alling’s Sons Co., 
of New Haven. Howard M. Whitman, president 
and treasurer of Barker & Co. (Inc.), reports that 
its Canadian spruce mill at Wapske, N. B., is now 
running on both night and day shifts. A cargo of 
cypress from the Wilson Cypress Co. has just been 
unloaded and another cargo is due here shortly. 
Mr. Whitman says that the volume of orders now 
being secured for both southern and eastern lum- 
ber is very satisfactory. 


(Concluded on page 91) 
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THE BELT HELPS 


—Gandy Belts are pliable. The 
famous oil treatment makes them 
hug the pulley. This saves power, 
and power costs money. 

Every little bit helps. Buy Gandy 
Stitched Cotton Duck Belt and save 
money. 


Look for the Green Edge 
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940 W. PRATT ST., BALTIMORE, MD. 
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A File for Every Purpose 
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WHEN THE JOB 
demands a file that 
will make light 
work of what would 
ruin some files, usea 
NICHOLSON File 


NICHOLSON Files are 
so finely tempered that 
they cut sharply from 
the first stroke. And 
they retain their cutting 
edge where an inferior 
product goes dull. 


Be sure the name NICHOLSON 
is stamped on the file you buy 


NICHOLSON Fite Co. 
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Now ready!—a new book 
by “the lumberman poet’ 


Come 
On 
Home 


By 
DOUGLAS MALLOCH 






“Pack your things” and “come on 
home” to “church and Mother and 
home and Dad, the grassy road and 
the village school.” 

Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete, Sally and 
others. 

Not forgetting July and January, 
the mules that hawed when it was 
gee and geed when it was haw; and 
the bullfrog that sang in the rain. 

“He’s Got a Girl,” “If I Could 
Make a Friend,” “The Philosophy 
of Fishin’,” “A Rose from Mother’s 
Garden,” “When Sons and Fathers 
Part”— 

You will want to have them all, 
for they will bring a warmth to 
your heart, a smile to your lips, per- 
haps a tear to your eyes. 

These and a hundred and thirty 
others that have not previously ap- 
peared in the AMERICAN LUMBERMAN 
are now available only in _ this 
volume. 

“Come on Home” is bound in 
cloth, with 220 pages. It will be 
sent to any address postpaid on re- 
ceipt of $2. Address: 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 


Enclosed find check for $........ for 
which send ........ copies of “Come 
on Home” to 

Name 
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George F. 
Co., New York City, paid a brief business visit 
to this market last week. 


Gray, of the Gray-Thomas Lumber 


Walter Miller, general sales manager of the Hill- 
yer, Deutsch, Edwards, Inc., Oakdale, La., trans- 
acted business in Chicago last Tuesday. 


C. Fritz, creosoting engineer for the Long-Bell 
Lumber Co., Kansas City, Mo., spent a few days 
of this week at the company’s local offices. 


F. N. McCarthy, manager of the Spokane (Wash.) 
buying office of the Hilgard Lumber Co., has been 
in Chicago for a few days, conferring with officials 
of his company. 


Fred W. Kienzle, Chicago district manager for 
the Nicolai Door Manufacturing Co., Portland Ore., 
left recently for a business trip to Europe. He is 
expected to return around Sept. 1. 


Frank Handeyside, sales manager of the Charles 
W. Fish Lumber Co., Elcho, Wis., spent a few days 
recently in Chicago, conferring with V. J. Euler, 
who represents that company in the Chicago and 
eastern territory. 


M. B. Thomason, who has been assistant man- 
ager of the Columbus Lumber Co., Columbus, Miss., 
recently has severed his connection with that con- 
cern. D. F. McCullough is vice president and man- 
ager of the company. 


W. R. Dunn, manager of the pine department of 
the Frank P. Doe Lumber Co., San Francisco, 
Calif., passed thru Chicago this week, en route to 
the East, where he will make a thoro canvass of 
the current and prospective market conditions. 


J. F. Wigginton, president and general manager 
of the Louisiana Red Cypress Co., New Orleans, 
La., was expected in this city Friday of this week, 
on his return from the west Coast, where he has 
Spent some time looking after the company’s bus- 
iness interests. 


Oliver J. Veling, of Dohn, Fischer & Co., Buf- 
falo, N. Y., arrived in Chicago recently over the 
lake route, and continued on his way to Memphis, 
Tenn., and other southern hardwood manufactur- 
ing centers, for the purpose of making a thoro sur- 
vey of the mill situation. 


John B. Coleman, wood utilization expert of the 
Northern Hemlock & Hardwood Manufacturers’ 
and Michigan Hardwood Manufacturers’ associa- 
tions, is spending several weeks in Chicago, con- 
sulting and advising with large consumers of 
northern hardwoods in this city regarding the 
proper uses of these woods. 


W. C. Steel, who as the representative of the 
Brooks-Scanlon Lumber Co., while it operated at 
Kentwood, La., was a regular trade visitor in 
Chicago and who is well known to lumbermen here, 
has recently become connected with Charles B. 
Carothers (Inc.), of Memphis, Tenn. 


W. Wadsworth Wood, president of the W. D. 
Wood Lumber Co., of Birmingham, Ala., and well 
known to the industry in that section, has pur- 
chased an interest in the B. A. Davey & Associates 
Advertising Agency, and assumed the duties of 
secretary and treasurer of this concern. 


Cc. W. Parham, sales manager for the Turner- 
Farber-Love Co., Memphis, Tenn., this week con- 
ferred with E. N. Beard, who has charge of the 
company’s Chicago office, and called on a number 
of friends in the local trade. Afterward he left 
for a business trip to Detroit, Mich., and Canada. 


Several Douglas fir distributers in Chicago this 
week were pleased to receive cards from Mr. and 
Mrs. Lyle Staver Vincent, of Seattle, Wash., an- 
nouncing the birth on June 20 of a son, who has 
been named Robert Frederick. Mr. Vincent is head 
of Lyle 8S. Vincent & Co., purchasing agents for 
eastern wholesalers, with offices in the White 
Building. 

Clarence Hoard, of the Bainbridge Lumber Co., 
Victoria, B. C., called on local distributers of west 
Coast forest products this week, to get a line on 
market conditions following an “absence from bus- 
iness” during the last two months, which have 
been spent in the East. He was accompanied by 
Mrs. Hoard. 

H. J. Fletcher, of the Chicago office of the Ger- 
main Co., Pittsburgh, Pa., returned this week from 
an extensive business trip thru the southeast, dur- 
ing which he reports he encountered some attrac- 
tive orders, and booked them. After a day in Chi- 
cago he left for Detroit, Mich., to look over the 
business situation there. 


Among prominent southern lumbermen expected 





in Chicago toward the end of the week were A. J. 
Peavy, president of the Peavy-Byrnes Lumber Co., 
Shreveport, La., and George Townsend, sales man- 
ager of the Great Southern Lumber Co., Bogalusa, 
Miss. Mr. Townsend is coming here to confer with 
his concern’s local representatives, the Coale-Fra- 
ser Lumber Co. 


Neil Flanagan, of the Rittenhouse & Embree Co., 
has discontinued the work and worry of the lum- 
ber business for a month, during which he will 
take a good, old fashioned vacation. Where this 
will be spent has not been announced, as he does 
not wish to have his well-earned rest disturbed by 
telegrams and long distance telephone calls from 
lumber salesmen, 


Charles E. Marsh, for the last twelve years en- 
gaged in the advertising business in Chicago, has 
been appointed representative in this territory for 
the shingle branch of the West Coast Lumbermen’s 
Association. While in the city recently, R. S. 
Whiting, secretary of the branch, established a 
local office at 1148 First National Bank Building, 
which will be under Mr. Marsh’s management. 


The bass and pickerel in Madison Lake, Minne 
sota, are quivering with apprehension because of 
the arrival Friday of R. B. Weller, of Weller Bros., 
Omaha, Neb., for a stay of ten days. After wreaking 
sufficient havoc among the finny denizens of the 
lake he and Mrs. Weller, who accompanies him, 
will spend a few days in Minneapolis and vicinity. 
They are making the entire trip by automobile. 


W. J. Whyte, secretary of the Gregertsen Bros. 
Co., returned to his desk last Monday following a 
month’s vacation in southern California, which he 
stated he enjoyed exceedingly. His family will 
remain in California indefinitely. Nils Gregertsen, 
president of the concern, left last Saturday for a 
vacation at his summer home, Cypress Lodge, 
Eagle River, Wis., most of which will be spent 
fishing. 


J. H. Burton, of J. H. Burton & Co., New York 
City formerly president of the American Whole- 
sale Lumber Association, and now a leading mem- 
ber of the reorganized National-American Whole- 
sale Lumber Association, was in Chicago this week 
on business, and conferred with R. A. Johnson, as- 
sistant secretary of the National-American, in 
charge of the Chicago office, on matters of general 
interest to the association. 


Wilson Compton, secretary-manager of the Na- 
tional Lumber Manufacturers’ Association, Wash- 
ington, D. C., spent Monday of this week at the 
association’s local offices, en route to San Fran- 
cisco, Calif., to attend the directors’ meeting, to 
be held there July 25-26. Harry B. Clark, attorne) 
manager of the National Lumber Manufacturers’ 
Inter-Insurance Exchange, left on Wednesday to 
attend this meeting. 


L. E. Hooper, jr., Chicago representative for 
the Louisiana Red Cypress Co., New Orleans, La.. 
this week received word of the death on July 18, 
of George C. Williams, who represented the same 
concern at Wichita, Kans. Mr. Williams had been 
in ill health for some time, following a severe at- 
tack of influenza last winter, and he was subject 
to frequent fainting spells. While in the bathroom 
of his home at Wichita, he was suddenly seized by 
such a spell, and fell, striking his head against 
the bath tub with such force that death followed. 


The AMERICAN LUMBERMAN has been requested 
by J. L. Soule, of Baker, Ore., who recently was 
made trustee for the stockholders of the Georg 
Palmer Lumber Co., La Grande, Ore., to announce 
that that company, which is liquidating, no longer 
buys supplies, hires men, sells lumber or transacts 
any business, except collecting the funds due it for 
lumber and supplies delivered prior to Oct. 24, 1922. 
at 6:00 p. m. Mr. Soule believes that this an 
nouncement will be helpful in preventing consider- 
able waste in time and postage. 


The Houghton Lumber Co., Indianapolis, Ind., 
has been reorganized, according to an announce- 


ment made by James P. Gray, president and 
treasurer. The reorganization, stated Mr. Gray. 


was made necessary on account of the retirement 
or death of former officers of the company. H. RB. 
Mcllvaine is now vice president and secretary. He. 
Mr. Gray and L. L. Major, of the Major-Sowers 
Saw Mill Co., Hattiesburg, Miss., constitute the 
board of directors. ‘The company’s offices remain 
at 822 Indiana Pythian Building. 


The Gram Lumber Co., with offices in the Steger 
Building, this week shipped to Chicago a car ot 
spruce veneers from the west Coast. A. J. Gram, 
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head of the concern, stated that this is the first 
car of spruce veneers sold east of the Rocky Moun- 
tains in two years, to his knowledge. This was a 
considerable item of trade during the war and im- 
mediately after, but was subsequently shut out of 
this market on account of high freight rates, which 
gave veneers of eastern origin all the advantage. 
This shipment of spruce veneers will enter’ into 
furniture production, 


Calvin L. Robinson, formerly an official of the 
Chicago Lumber f& Coal Co., St. Louis, Mo., has 
recently joined che George T. Mickle Lumber Co., 
and has been elected secretary-treasurer. He will 
have charge of the southern pine department, suc- 
ceeding Harvey D. Welch, who has severed his con- 
nection with the company and has gone to Cali- 
fornia for an extended vacation. Wilber Hattery, 
jr., who formerly was secretary-treasurer, has been 
elected to the vice presidency vacated by Mr. Welch. 
Mr. Hattery will continue to have charge of the 
company’s Douglas fir operations. George T. Mickle 
retains the presidency. 


William H. O’Connor, sales manager of the Lan- 
deck Lumber Co., last Saturday night was operated 
on at the Norwegian-American Hospital following 
the bursting of the appendix. He is reported to be 
recovering splendidly, due only, the doctors say, 
to his excellent physique. The breaking of the ap- 
pendix occurred in Indianapolis, Ind., as Mr. O’Con- 
nor was preparing to motor home to Chicago, fol- 
lowing a business visit. Becoming suddenly very 
ill, and not knowing the cause, he left his car and 
returned to Chicago by train. Here he hurried to 
the hospital and was immediately operated on. 
This astounding grit on the part of Mr. O’Connor 
is said by his friends to be quite characteristic of 
him. 


The AMERICAN LUMBERMAN has been requested 
by P. A. Gordon, of Detroit, Mich., to express to 
his many friends in the lumber trade his sincere 
thanks for the many spontaneous offerings of sym- 
pathy and condolence that came to him, following 
the announcement of the bereavement sustained by 
him and his family thru the recent drowning of 
their son, Alexander. Young Mr. Gordon, with a 
life-long chum, both of whom were expert swim- 
mers, On the afternoon of June 26 were bathing 
at the Masonic Country Club on Lake St. Claire, 
and when the bath house was closed at night the 
boys could not be found. The body of his com- 
panion was found on June 29, but the body of 
young Gordon was not found until July 13. His 
father, P. A. Gordon, has a wide circle of friends 
and acquaintances in the lumber trade, all of whom 
deeply sympathize with him in his bereavement. 


Inspections Show Seasonal Drop 


The National Hardwood Lumber Association re- 
ports that total original inspections handled by its 
staff during June were 25,891,673 feet, of which 
23,685,608 feet were handled by the salaried staff 
and 2,206,065 feet by the fee service. Reinspections 
were made on 169,492 feet. The association says 
in its report: “These figures show a moderate 
drop below those for May, when all previous rec- 
ords were broken. However, the decrease is not 
significant—in fact, is negligible, considering that 
it occurs within the first of the traditionally dull 
summer months, and also that the month’s show- 
ing as a whole is contrasted with only 20,904,719 
feet for June, 1922.” 


Made Sales Manager of Coast Firm 


K. F. Richards, who for the last three and a 
half years has been in charge of the Chicago office 
of the Pacific States Lumber Co., Tacoma, Wash., 
has been appointed sales manager of that concern, 
succeeding F. W. Smith, and has removed to Ta- 
coma with his wife and two boys. Mr. Richards 
has been connected with the Pacific States company 
for the last twelve years. 

He will be succeeded as manager of the Chicago 
office by S. B. Marvin, who comes here from Den- 
ver, Colo. He has represented the Pacific States 
concern in Colorado and Wyoming for the last four 
or five months. Mr. Marvin previously was located 
in Seattle, Wash., in charge of the west Coast office 
of the Hilgard Lumber Co., of Chicago, for three 
years. He has had long experience in the manu- 
facture and distribution of west Coast lumber, and 
will be in position to give the company’s customers 
in this territory prompt and intelligent service. 
Mr. Marvin will retain the company’s local offices 
at 518 Peoples Gas Building. 

The Pacific States Lumber Co. is a large manu- 

facturer of Douglas fir, western spruce and hem- 
lock and red cedar products, with operations at 
Selleck, Wash. 
_ Mr. Smith, the former sales manager, resigned, 
it is understood, in order to enter the lumber manu- 
facturing business on his own account, and has 
Temoved to Seattle. 


Secures Chicago Representation 


While S. M. Eaton, sales manager for the W. M. 
Cady Lumber Co., McNary, La., was in Chicago 
this week, he made arrangements with the Van- 
landingham-Cook Lumber Co. whereby the latter 
will represent the Cady concern exclusively in this 
territory. 

The W. M. Cady Lumber Co. makes a specialty 
of ‘100 percent longleaf” timbers, scantling and 
dimension. H. A. Hamlin, who for the last three 
years has represented this concern in Chicago, has 
joined the sales organization of the Vanlandingham- 
Cook Lumber Co., and it will be his particular duty 
to handle Cady stock. 

The Vanlandingham-Cook Lumber Co. announces 
that it also has been appointed exclusive sales 
representative in this territory for the Harris Manu- 
facturing Co., Johnson City, Tenn. This concern is 
one of the largest and best known manufacturers 
of oak flooring in the South, operating three plants 
and having a large production. 


New Issue of Consumers’ Register 


The issuance of Volume 16 of the Consumers’ 
Register is announced by the National Hardwood 
Lumber Association, which says:. “This volume 
is the first of the Register which we have been able 
to issue during the current calendar year, and hence 
is the first that has appeared since the hardwood 
buying trade has undergone a definite and set re- 
vival. Such being the case, the information con- 


tained in the new volume will be found to possess’ 


a value above the ordinary. Authorities who have 
gone over the advance sheets of the new Register 
say that they have never seen so many live pos- 
sibilities for trade embraced within a similar 
compass.” 

The association also states that the 1923 edi- 
tion of its inspection rules is now in preparation 
and will soon be published. This new edition will 
contain all changes and additions to the rules 
adopted during the twenty-sixth annual conven- 
tion. 


Wholesalers Discuss Terms of Sale 


Terms of sale was the subject for discussion 
at the biweekly joint luncheon-meeting of Division 
D (wholesalers) of the Lumbermen’s Association 
of Chicago and the local members of the National- 
American Wholesale Lumber Association, held Fri- 
day, July 13, at the clubrooms of the Chicago 
organization. Ws. A. Thornton, of the E. A. Thorn- 
ton Lumber Co., was the speaker of the day, say- 
ing in part as follows: 


The manufacturer of lumber as distinguished 
from the wholesaler of lumber, has features of 
similarity and other features of decided dissimilar- 
ity. The best results in merchandizing are obtained 
by a frank, friendly recognition each of the other 
and his standing in the trade. Generally speak- 
ing, the wholesaler is near to and in practically 
daily contact with his trade, whereas the manu- 
facturer is at some distance, and in many cases a 
very considerable distance, from his trade. Whole- 
salers are frankly recognized in all other essential 
lines of business. It is therefore a matter of con- 
cern as to the terms upon which wholesalers con- 
duct business with their manufacturing friends. 
The terms in various manufacturing sections vary, 
and it is with the thought of uniformity in terms 
that this matter is now under consideration. 

The members of the Southern Pine Association 
very generally expect the wholesaler of lumber to 
advance 80 percent of the value of the shipment, 
either on presentation of invoice and bill of lading, 
or at least within fifteen days from date of ship- 
ment. The members of the National Hardwood 
Lumber Association are willing in a majority 
of cases to allow 2 pereent discount cn ar- 
rival of the consignment of lumber, after deducting 
freight. The members of the West Coast Lumber- 
men’s Association are divided as between 2 percent 
fifteen days, and 2 percent on arrival and survey, 
less the item of freight. Members of the Northern 
Pine Manufacturers’ Association and the Northern 
Hemlock & Hardwood Manufacturers’ Association 
almost uniformly require a payment within fifteen 
days from date of shipment, in order to obtain the 
discount ; but on these short hauls to this territory. 
the consignment is more than likely to arrive and 
be inspected before the fifteen days have elapsed. 

The above mentioned terms differ quite gener- 
ally from those extended to the yard and industrial 
trade, in that manufacturers will allow the yards 
and industries to discount if paid within five days 
from arrival of car, as shown by date of paid ex- 
pense bill. It would seem, then, that there is a 
practical discrimination in terms between respons- 
ible wholesalers and responsible yards and indus- 
tries, by the manufacturer, and it is my suggestion 
that this matter be discussed in committees as 
between the various organizations, looking toward 
a fairness and uniformity in terms. 

The wholesaler of lumber would not object to 
advancing money before arrival of car, provided 
he is offered some benefit, and that brings us to 
the question of recognition. It is my belief that 
manufacturers, in quoting wholesalers should do 
so with the distinct understanding that an agreed 
upon percentage of the value of the consignment 
should be included in the price made to the whole- 
saler, and that price should not be higher than 
quoted to the yard or industrial trade. I believe 
that this percentage should be not less than 5 


percent of mill value of the consignment. Then 
there would be logic in the manufacturer expecting 
cash advances on shipments to wholesalers on re- 
ceipt of shipping papers. It is my belief, further, 
that an understood arrangement of this character 
bape A tend to stabilize prices, and result in mutual 
enefit. 


To Sell American Sawmill Machinery 


Paul H. Mahler, formerly of Vienna, Austria, 
who for the last nine months has traveled thruout 
this country inspecting sawmill machinery of 
American manufacture as the representative of 
G. Topham & Co., machine constructors of Vienna, 
has severed his connection with that concern and 
has joined the D. J. Murray Manufacturing Co., 
of Wausau, Wis., one of the best known manufac- 
turers of sawmill machinery in the United States. 
He has taken charge of the export department of 
this concern. 

In an interview, Mr. Mahler had many interest- 
ing things anent the sawmill machinery business 
to say. Comparing sawmills of this country with 
those of most countries in Europe, and especially 
of his native country, Mr. Mahler says that the 
American sawmill is better equipped and manned. 
The old gang saw methods are still in use in Europe. 
In fact, he says the industry there is about twenty 
years behind the times, which consequently makes 
lumber more expensive than here. 

Mr. Mahler predicts that lumbering in Austria 
will progress rapidly now, declaring that the intro- 
duction of American-made sawmills in that country, 
where standing timber is very large, makes this pos- 
sible. Also, he states that the vision of European 
countries for the continuation of lumbering is bet- 
ter than in this country, as reforestation is com- 
pulsory. Another thing that is very favorable 
for the industry in Europe, he points out, is that 
lumber may be imported cheaper from European 
countries to the United States than the cost of 
shipping lumber from the western to the eastern 
part of the United States. 

Working conditions are altogether different in 
Austria than in this country, he states, as the 
laborers are not as skilled, especially in the lumber 
industry, and are possibly of a lower type of cit- 
izenship. Not many labor saving or safety de- 
vices are used in plants and consequently the 
process of manufacture is slower. He also thinks 
that the prohibition measures instituted in this 
country are a benefit to the laborers in that many 
accidents occur in his country as a result of in- 
toxicated men being at work. 


Electrification Is Progressmg 


Rapid progress is being made in the electrifica- 
tion of the Crossett Lumber Co.’s mills at Crossett, 
Ark., according to the Sessions Engineering Co., 
140 South Dearborn Street, Chicago, which has the 
gigantic project in charge. R. J. Gaudy, of the 
Sessions concern, stated this week that the new 
power plant will go into operation prior to Aug. 
15, and that the electrification will be completed 
by the end of this year. 

The Crossett Lumber Co. operations at Crossett 
consist of two shortleaf pine mills, two high capac- 
ity planing mills and one hardwood mill, with a 
joint total production of 100,000,000 feet a year. 

These plants have been operated by steam for 
twenty years, and when it was decided to change 
over to electricity, the company retained the Ses- 
sions Engineering Co. as engineer, equipment pur- 
chaser and construction supervisor. It is now en- 
gaged in construction of a complete power house 
to serve all the mills as well as the town of Cros- 
sett. 

The wood refuse from the mills is collected by 
a high pressure system, and is stored in a fuel 
house for use in firing six 500-horsepower boilers, 
at 225 pounds pressure, 50 degrees superheat. The 
condensing turbines in the power plant generate 
5,250 kilowatts. The stack is of conerete, and 
measures 14 feet in diameter by 275 feet in height. 
The distribution of power to the mills is entirely 
on overhead bents. The fuel blower wires are car- 
ried on the same pole line. The drive will be by 
individual motor thruout and motors with a total 
of about 8,000 horsepower will be used. The kiln 
steam will be supplied from the main powerhouse. 
The water from the condenser in the powerhouse 
will be discharged thru the log pond. The power- 
house also contains the air compressors for the 
total plant service, also for the city water and fire 
pumps. 

The fuel house offers excellent facilities for fuel 
handling, inasmuch as the boilers are served by in- 
dividual conveyors and the fuel may be redistrib- 
uted in the fuel house from any boiler storage to 
any other boiler compartment. The fuel is re- 
ceived at one end of the fuel house and is distrib- 
uted by conveyor. 

The Sessions Engineering Co. is giving special 
attention to diversity of equipment, so as to give 
continuity of service, and to see that only a few 
men will be required to operate a unit. 
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There have been further declines in beech and hard and soft maple prices, due to light demand. The following list represents present values — 
f.o.b. Michigan mill points: N 
FAS Selects No. 1 com. No.2com. No.3 com. FAS Selects No. 1 com. No.2com. No.3 com. Ne 
Bass woop— Sorr bum— 
4/4 $ 80.00@ 85.00 $ 65.00@ 70.00 $ 55.00@ 60. 00 $36. 00@38.00 $30.00@32.00 | 10/4 120.00@125.00 105.00@110.00 90.00@ 95.00 50.00@55.00 .....@..... PLAI 
5/4 BA MOT FOOD TOH0@ 75.00 60 O0@ 6500 37004000 32.0024 00 | 1274  125.00@130.00 110.00@115.00  95.00@100.00 50.00@55.00 .....@..... FA 
6/4 20.00@ 95.00 75.00@ 80.00 65.00@ 70.00 40.00@43.00 32.00@34.00 | 16/4  145.00@150.00 130.00@135.00 115.00@120.00 55.00@60.00 ne Be 
8/4 Uv.vuM1V0a.U0 sv.uUqmM 9v.00  7d.0UWM SU.0U  45.0UqMmdsu.uUU Se NC 
ILS F ( Harp MAPLE— Ne 
tell 110.00@115.00  95.00@100.00  85.00@ 90.00 50.00@55.00 .....@..... 4/4 $ 90.00@100.00 $ 80.00@ 90.00 $ 55.00@ 85.00 $35.00@40.00 $16.00@ 18.0 Ne 
a oe . 5/4 100.00@110.00  90.00@100.00  65.00@ 75. 0045. 0@ 20.00 So 
o/s No. 2common and better $35.00@40.00 $14.00016.00 | ¢/4 jos'g0@115.00 95.00@105 00 75.00@ 80.00 40.00@45.00 18.00@20.09 
4/4 $ 70.00@ 75.00 $ 60.00@ 65.00 § 45.00@ 50.00 32. 00@35. 00 18.0020.00 | 374 415.00@125.00 105.00@115.00 85.00@ 90.00 45.00@50.00 20.00@22.09 BASS 
5/4 75.00@ 80.00 65.00@ 70.00 50.00@ 55.00 35.00@38.00 20.00@22.00 10/4 120. 00@130.00 110. 00@120. 00 90.00@ 95.00 50.00@55.00 24.00 @ 26.00 : 
6/4 80.00@ 85.00 70.00@ 75.00 55.00@ 60.00 37.007@40.00 20.00@22.00 12/4 125.00@135.00 115.00@125.00 95.00@100.00 50.00«55.00 24.00@ 26.06 FA 
8/4 85.00@ 90.00 75.00@ 80.00 60.00@ 65.00 40.00@45.00 20.00@22.00 14/4 135.00@145.00 125.00@135.00 105.00@110.00 55.00@60.00 eaves: z 
31RCH— 16/4 145.00@155.00 135.00@145.00 115.00@120.00 55.00@60.00 ya 
ws $130.00@ 140.00 $110.00@ 120.00 $ 60.00@ $5.00 $35. 003s. 00 $18.00@20. - Sorr MAPLE CHE! 
H 35.00@ 145.00 5.00@125.00 70.00@ 75.00 J0@40.00 20.00@22.00 s Siege lice = ) 
6/4 140.00@150.00 120-00@130.00  80,00@ 85.00 40:0045.00 20.000 22.00 4/4 § 85.00@ 90.00 § 70.00@ 75.00 § 50.00@ 55.00 $32.00@35.00 $18. 00@ @ 20.06 F! 
8/4 140.00@150.00 120.00@130.00  90.00@ 95.00 45.00@50.00 eb 5/4 — 90.00@ 95.00 75.00@ 80.00 55.00@ 60.00 pre gi ged + )@ 22.00 No 
10/4 145.00@155.00 125.00@135.00 105.00@110.00 50.00@55.00 or eee 6/4 —_ 95.00@100.00 — 80.00@ 85.00 60.00@ 65.00 37.00@40.00  20.00@22.00 Nc 
12/4 145.00@155.00 125.00@135.00 105.00@110.00 50.00@55.00 [7 eae 8/4 100.00@105.00  85.00@ 90.00 65.00@ 70.00 40.00@45.00 20.00@22.09 Sd 
Sort E.mM— END DrigD WHITE MAPLE— Sa 
4/4 $ 80.00@ 85.00 $ 65.00@ 70.00 $ 50.00@ 55.00 $30.00@32.00 $22.00@24.00 4/4 $120.00@135.00 a nee $ 90.00@105.00 .....@... ae OR Sd 
5/4 90.00@ 95.00  75.00@ 80.00 60.00@ 65.00 33.00@35.00 24.00@26.00 5/4 125.00@14000 ......@...... 95.00@110.00 .....@..... ; . oe 
6/4 95.00@100.00  80.00@ 85.00 65.00@ 70.00 37.00@40.00 24.00@26.00 6/4 130.00@145.00 ...... @...... 100.00@115.00 oa ee coeeeccc | 
8/4 105.00@110.00 90.00@ 95.00 75.00@ 80.00 45.00@50.00 . ee 8/4 135.00@150.00 ..... .@...-.- 105.00@120.00 .....@..... oneness ie 
FA 
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WISCONSIN HARDWOODS AND HEMLOC * 
The volume of bookings in northern hardwoods and hemlock has been very satisfactory for the season. As labor is scarce, especially at logging a 
camps, log production will be below the needs of the mills, and it is evident that many items, especially good birch and maple, will be scarce before 
the year is ended. Prices have remained firm, quotations f.o.b. Wisconsin mill points being: 
FAS Selects No. 1 com. No. 2 com. No. 3 com FAS Selects No. 1 com. No. 2 com. No. 3 com. Cu 
ASH— Harp MAPLE— = 
4/4 $115.00@125.00 $ 95.00@105.0 .00@ 75.00 $35.00@40.00 $18.00@20.00 4/4 $ 85.00@ 95.00 $ 70.00@ 80.00 $ 55.00@ 65.00 $32.00@37.00 $14.00@16.00 
5/4 726,0009130-00 + 00.000110.00 ’ 75-000) 30-00 oe 00042. 00 ty WOR. 00 5/4 100.00@105.00 85.00@ 95.00 65.00@ 70.00 35.00@40.00 16.00@18.06 ax 
6/4 125.00@135.00 105.00@115.00  80.00@ 85.00 £2-006947-00 19.00@21. 00 4 ban joe ite. = oe 0D 105.00 go.000 rg by goose. rs Leges trys py 
8/4 130.00@140.00 110.00@120. 85.00@ 90.00 47.00@52.00 20.00@22. : ‘ ‘ : 5 .00@18. . 
/ 7” ee ee sia ws 10/4 120.00@130.00 105.00@115.00  90.00@ 95.00 50.00@55.00 .....@..... - 
iii 12/4 125.00@135.00 110.00@120.00  95.00@100.00 55.00@60.00 bans x: 
Sorr MAPLE 14x: 
4/4 $ 80.00@ 90.00 $ 65.00@ 75.00 $ 55.00@ 60.00 $35.00@38.00 $28.00@30.00 ‘ ‘ 
5/4 ~ 85.00@ 95.00 — 70.00@ 80.00 — 60.00@ 65.00 38.00@40.00 30.00@32.00 | 4/4 $ 75-00 80.00 $ 55-00@ 60.00 $ 40.10 oO ooo eo TT OOD tae me 
6/4 90.00@ 95.00 75.00@ 80.00 — 65.00@ 70.00 40.00@42.00 32.00@34.00 6/4  85.00@ 90.00 65.00@ 70.00 55.00@ 60.00 35.00@40.00 17.00@19.00 fo.b 
874 700-00@ 209.09 88-09@ 90.00 70.00@ 75.20 45.00@50.00 32.00@34.00 | 374 —-95.00@100.00 80.00@ 85.00 70.0U@ 75.00 40.00@45.00 17.00@19.0 | Y > 
Oak— 
porte 
4/4 $125.00@135.00 $105.00@115.00 $ 60.00@ 65.00 $32.00@35.00 $16.00@18.00 | 4/4 $115.00@120.00 § 90.00@ 95.00 $ 60.00@ 65.00 $35.00@38.00 $15.00@17.0 FT Asso 
Fe r 5/4 120.00@125.00  95.00@100.00  65.00@ 70.00 37.00@40.00 17.00@19 
5/4 130.00@135.00 110.00@115.00  65.00@ 70.00 38.00@42.00 17.00@20.00 - - 0@19.00 
6/4  130.00@140.00 110.00@120.00 75.00@ 80.00 40.00@45.00 17-00@20.00 | 8/4 128-00@ 130.00 TNo.An@ ten. ote O00 Boloudes.o9 200002208 | July 
8/4 135.00@140.00 115.00@120.00 85.00@ 90.00 50.00@55.00 18.00@20.00 mage oe nggg : , . : . pele 
10/4 140.00@150.00 120.00@130.00 105.00@110.00 60.00@70.00 [ee HEMLOCK, No. 1, SISIE— one ie 299° 
12/4 145.00@155.00 125.00@135.00 110.00@115.00 60.00@70.00 . ox 4” 926 0¢@37 00 $35 00037 00 $34 do@se 00 $35 ohana? ee $40. a anus AN 
5 oLM— 2x 6”  —30.50@32.50 31.50@33.50  31.50@33.50  34.00@36.00  39.50@41.50 Cir 
Sort ELM 2x 8” 34:00036,00 34:00@36.00 33,00035,00 34.500)36.50 39.50@41.50 toda: 
4/4 $ 75.00@ 80.00 $ 55.00@ 60.00 $ 40.00@ 45.00 $35.00@30.00 $19.00@21.00 | 5x49" 7 00@: 7.00 39.50@41.50 
2x10 34.00@36.00  34.00@36.00  35.00@37.00  35.00@37. Cinci 
5/4 — 80.00@ 85.00 — 60.00@ 65.00 — 50.00@ 55.00 30.00@35.00 20.00@22.00 | 2x12" —35.00@37.00 35.00@37.00 36.00@38.00 37.00@39.00  40.50@42.50 
6/4  85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 30.00@35.00 21.00@23.00 : Ree aan FAS 
id aegis) $8.0 5595 AEE5 has sShmsE ae A.oogzs. 00 | No- 2 MOGs Boamns, sors, lB anoo axrficitico ssadvalfin | 
5.00@ . i 0 d f .00@55. Be ee me % Bs 
12/4 110.00@115.00 95.00@100.00 80.00@ 85.00 60.00@55.00 .....@..... =f ype ier en ynaget ogres TS Sa 7. pep bee | 
*K ELM— 1x 8”  34.50@36.50  35.50@37.50 37.00@39.00 41.50@43.50 — 36.00@38.00 — 
pieiengeien 1x10”  35.50@37.50 36.50@38.50 38.00@40.00 42.50@44.50 —37.00@39.00 
wt $ eet 4 ao.se cee @ oeee $ epee 4 50.90 $35. roe by 09 $15.00@17.00 | 1x12”  36.50@38.50  37.50@39.50 39.00@41.00  43.50@45.50 38.00@40.00 ‘ 
.00@ 90.00 ......@...... ' 55.00 32.00 16.00@18.00 j ‘ s i 5j ds, ble deduct $3, r 
6/4  30.00@ 35.00 |... icasce 55.006) 60.00 28.006932.00 16.00618.00 | oso Prices Of No. | eee thee aver: 
16/4 pen | aged seeees g setae ieee 4 pe soenteee 16. en -00 For shiplap or flooring, add 50 cents to prices of No. A/a — lar b 
Danni ee : : wenn oe No. 3 hemlock rough, 6’ and longer: 2x4” and wider, $17.50@19.50; 1x4” 
12/4 95.00@100.00 °...... ee - 70.00@ 75.00 45.00@50.00 mS: : Sere and wider, $18.50@20.50. 
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SOUTHERN HARDWOODS OAK FLOORING “he 
The followi ices, Cincinnati -” 
e following are average prices, Cincin 
St. Louis, Mo., July 17.—Current quotations on southern hardwoods, f.o.b. St. Louis: base, obtained for oak flooring during the week a 
GumM— 4/4 5/4&6/4 8/4 4/4 5/4@6/4 8/4 ended July 7, as reported by the Oak Flooring reduc 
Qtrd. red: QUARTERED Rep OAK— Manufacturers’ Association: The | 
Oe sins nee $ 98 100 $102@105 $102@105 _* (omer $110@115 $125 5@135 $135@145 §x1%” — 18x2%" %x1%h” oy 
No. 1 com... 60 60@ 63 65@ 67 No. 1 com..... 68@ 70 77@ 78 | Clr. atd. wht.$145.22 $104.29 $104 -.. 
No. 2 com. 300 32 34@ 36 40@ 43 No. 2 com..... 44@ 46 bo = Bee io * aeaES aaa Be 
Qtra. red, 8.N.D PLAIN W O Clr. pin. wht. 101.72 74.47 75.93 Fx 
PE vesnens $ 57@ 59 $ 62@ 64 $ 64@ 66 en Clr, pln. red.. ..... 71.82 74.50 — 
No. 1 com. & @ hog PPO eee $122@126 $126@131 | sci: bin. wht. 76.08 63.62 64.46 
. Rep ares 47@ 49 51@ 54 54 56 sel 60@ 63 74 16 q7 79 Sel. pim. reG.. cecce 64.11 ..ce- 
No. 2 com 29@ 30 30@ 32 32@ 34 ee F C No. 1 com... 68.85 ..... T1BT  ..eee coves 
7 No. 2 com..... 2c a Of SE ee ~-chlleeccon ~~ ibosananeree Cin 
Plain red No. 3 com..... 20 24@ 26 24@ 26 ; ee Sees See ee Si avers 
Fas eon? 4@ 96 ae 03 3 $102 105 Sound wormy.. 40@ 42 48@ 50 50@ 52 ture” 
2. COM... 5 5 5 
No. 2 com::: 30@ 32 34 40@ 42 PLain Rep Oax— OAK FLOORING STRIPS tuck 
Plain sap : FAS . spat +.» ,6102@105 $120@124 $125@130 ae vtenege ” poole 
ery = $ 49@ 51 $ 55@ 56 $ 60@ 62 a. 60@ 68 74@ 76 %5@ 77 cago, July 17.—The following are carlo ! 
ee a 2 ee 5 F 
ae. 1 com... 39@ 40 43@ 45 48@ 50 <—tun 38@ 40 45@ 47 47@ 49 | Prices, f.o.b. Chicago, on ,x2-inch square edge Say 
n... 23@ 24 27@ 28 27@ 28 oak strips, weight estimated at 1,250 pounds 4 N 
CoTTONWwoop— POPLAR— thousand feet: No 
ar $ 54@ 56 $ 58@ 60 ...@. WE scsncancdl ana $120@125 $130@135 - Ne 
No. 1 com..... 43@ 44 48@ 50 ...@.:.. Saps and sel.. 88 90@ 92 =95@ 98 ‘art oo td. Plain Sorr. 
No. 2 com..... — 37 680@ 41)... No. 1 com..... 72@ 74 76@ 78 Cl $137. 50 100.60 $122 50 $95.50 Fa 
QUARTERED Wuirs O No. 2 com. oe ia 40 di ae BOE ee: | $ : way Sat 
 Saparioe $135@140 $140@150 $150@155 0. 2 com. B.. 30@ 31 ied | ys ie ae “1.80 No. 
No. 1 com. and Sorr MAPLE— No. No, 
sel. ........ 75@ 78 80@ 85 95@100 Log run ...... $52 $62 $67 IG ir cccinidsckintaéarieieriinmneniad in No, 











ging 
afore 


seer 


nnati 
week 
yoring 


No. 
$52.50 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, 
4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 
We. Sew ka ere $140@150 $150@160 $160@170 
BOIOCEE ascccas 105@110 110@115 115@120 
NO: F COM. i<<« TW@ TH 80@ 85 85@ 90 
No. 2 COM... .6% 43@ 48 53@ 58 58@ 63 
Sound wormy.. 40@ 45 50@ 55 60@ 65 
QuARTERED RED OAK— 
oD eee Pag) | oe OP oe 
No. 1 com ° GOG@ Go 2ccQ@ene sec@. 
No. 2 COM... 4UG 40 cet Gee oe wees 
PLAIN WHITE AND RED OAK— 
ig Oe ee $120@130 $125@135 $130@140 
MOICCES 4.cecc - 85@a@ 95 90 @100 900100 
Noe: F COM... 73@ 78 T5@ 80 7T8@ 83 
NO: 2 COMs« ca 48@ 53 5O@ 55 5O@ 55 
No. 3 com..... 22@ 24 27@ 30 380@ 35 
Sound Wormy.. 50@ 52 638@ 65 65@ 70 
Bass woop— 
EE. See we ows $ 80@ 85 $ 85@ 95 $ 95@100 
No. t com...<. 5O@ 55 55@ 60 60@ 65 
No. 2 com...«. 32@ 34 37@ 42 40@ 45 
CHESTNUT— 
1) Pee $125 @130 $130@135 $130@135 
Wo. 2. COM. «6:0: 75@ 80 8N@ 8&5 80@ R55 
No. 3 com..... 18@ 20 20@ 21 20@ 21 
Sd. wormy and 
No. 2 com... 30@ 32 32@ 35 35@ 38 
Sd. wormy and 
No. 1 com. 
and better... 35@ 38 42@ 44 42@ 44 
BiIrCcH— 
PAS «6cicicrnwatein $125@130 $130@135 $135@140 
No. 1 com. and 
GOR. becouse T@ 75 7T5@ 80 75@ 80 
No. 2 com..... 35@ 40 40@ 45 42@ 45 


MariLeE— 


July 16.—Average prices, Cincinnati base, on Virginia, West Virginia, ne and Tennessee hardwoods today: 


5/4&6/4 8/4 10&12/4 16/4 
Pam sisinkac . wumawewa weal $100@ —~ $105@110 $107@112 $115@120 «ce @hase 
OG S CONS cc cdmaneieeasacaewawaa ete 67@ 75@ 80 75@ 80 85 90 eca@Paae 
INGe BOON Scns HKU NHKRS Deke eueeetaes 35@ 38 88@ 43 43@ 48 50@ 55d «<< ae 
Wuite ASH— 
NEY Gite cia Gh Cialaald cima We a ae walercarares $ 90@ 95 $105@ $115@120 $125@130 $155@160 
No. 1 com and sel........-2-es-ee- 55@ 60 70@ ue T@ 80 95@ 100 95@100 
No. 2 COM: «2 ss ib eheevenesweaeyals 55@ 60 65@ 70 7O@ 75 90@ 95 95@100 
INGG A CONN i ibaa carne menetoeweuwnee 385@ 38 40@ 45 45@ 50 50@ 55 50@ 55 
Hickory— 4/4 5/4&6/4 8/4 BEECH— 4/4 5/4&6/4 8/4 
2 Rr --.@... $110@120 $110@120 1 Pree errs $ 80@ 85 $ 85@ 90 $ 90@ 95 
No. 1 com..... 1.:@... T@ 80 70@ 80 No. 1 com.. 45@ 50 50@ 55 55@ 60 
ING 2 CGNBs a0 acs 35@ 40 35@ 40 No. 2 com..... 28@ 33 33@ 38 33@ 38 





VALLEY HARDWOODS 


Cincinnati, July 16.—Average prices on southern Mississippi Valley hardwoods, Cincinnati: 


GumM— 4/4 5/4&6/4 8/4 
oP. saa 
Ce ee $100@110 $110@120 $120@130 
re ws" com... -—" 72 T7@ 82 82@ 85 
— P ia sap N.D 
Sareae< 55 62 68 
No a com... 43 45 52 
Plain red: 
Lf | 95@100 105@115 110@120 
No. 1 com. 55@ 60 TO@ 75 80@ 85 
Sap: 
Bxbds., 


13-17” 55@ 60 
Pin. FAS, 6” 
& wdr..... 50@ 52 


52@ 55 55@ 58 


No. 1 com... 40@ 42 42@ 45 45@ 50 
No. 2 com... 24@ 26 26@ 28 28@ 30 
MAPLE— 
Spot worms N. 
D., log run. .$ 45 $ 55 $ 62 
Sorr ELmM— 4/4 5/4 6/4 8/4 
iJ |. eee $65 $70 $75 $80 @85 
No. 1 com.. 48 55 60 65 @T0 
No. 2 com... 26 28 30 30@32 





CorTTon woop— 4/4 5/4&6/4 8/4 
FAS, 6” & wdr.$ 55@ 58 $ 60@ 63 a Pe 
No 2 @0@hi ccs 43@ 47 48@ 53 ...@.. 
No. 2 com....<. 35@ 38 388@ 40 ...@.. 

QUARTERED WHITE OAK— 
|Z eee .-$125@130 $130@135 wet 0 
a RL Oe 95@100 100@105 105@110 
Nev 2 €0M8. 226 65@ 70 70@ 75 75@ 80 
Na. 2 cO@is..<: 42@ 47 47@ 52 52@ 57 

QUARTERED RED OAK— 

1 7 |. eee $120@125 ...@..-. .«--@. 
No. 1 eom..... A ee eee 
Na. 2 €GGhiicc cs SUG Se cc Qn 860 Qe 
PLAIN WHITE AND RED OAK— 
WOO isa cecuee - @115 $115@120 $120@125 
PICGS a ccces 8@ 83 83@ 87 87@ 92 
No. 1 com..... 63@ 65 65@ 68 65 @68 
Noe. 2 com..... 40@ 45 45@ 48 45@ 48 
No. 3 com..... 20@ 22 22@ 25 25@ 28 
Sd. wormy..... 40@ 45 48@ 53 53@ 58 





MAPLE FLOORING 


Current prices on maple flooring f.o.b. Cadillac, 
-_-- basis: 


'ace— Clear No.1 Factory 
MEO GOO” sicceeed $ 65.00 $45.00 miae 
MUTED * orvisince< evans oe 78.00 $40.00 

‘i re eee - 95.00 85.00 45.00 

Be cnavimanaen --- 100.00 90.00 50.00 
i eee se 90.00 85.00 55.00 
BORE <cGewccneceas 105.00 95.00 55.00 
TEE” iccewes tceecs, LOOOG 90.00 60.00 


The following are average wholesale prices, 
f.o.b. cars at mill, obtained for }}x2%-inch face 
maple flooring during the week shown, as re- 
ported by the Maple Flooring Manufacturers’ 
Association: 

Clear 


No. 1 
WORE RO i ceSiavewcaceinn $103.43 


$95.00 


Factory 
$51.74 


AMERICAN BLACK WALNUT 


Cincinnati, Ohio, July 16.—The following are 
today’s prices on American black walnut, f. o. b. 
Cincinnati: 





4/4 5/4 6/4 8/4 
PAS cisieuiar sie $220 $230 $240 25 
Selects ..... 160 165@170 175@180 185@190 
One Meiacieieis = 125@130 130@135 145 
NGI scerte< 5@50 = 55 55 60 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, July 16.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 


No. 1 No. 2 

Clear Select com. com. 

eee $65.00 $55.00 35.00 $25.00 

ge er OES: 65.00 55.00 35.00 25.00 

Wes ett ples 55.00 50.00 30.00 20.00 
Louisville, Ky., July 17.—The poplar siding 


market shows no price change, but appears to 
have been slightly improved as a result of some 
teductions a few days ago on certain items. 
The local market is as follows: 


, Clear Select No. 1com. No. 2 com. 
ere $62.00 $55.00 $35.00 $24.00 
Dhaka vnsin 60.00 52.00 32.00 22.00 
Liehoce emt 55.00 50.00 26.00 19.00 





POPLAR 


Cincinnati, Ohio, July 16.—The following are 
average prices, Cincinnati base, on ‘‘soft tex- 
ture” poplar, from Virginia, West Virginia, Ken- 


tucky and Tennessee, and on Mississippi Valley 
boplar: 


VALLEY PoPLAR— 4/4 5/4&6/4 8/4 
| Sea aie $110@115 $i45@ 120 $120@125 
Saps and selects 80@ 85 85@ 90 90@ 95 

%1lcum..... 58@ 63 63@ 68 68@ 73 
No. 2 com. A.. 388@ 40 40@ 42 42@ 45 
‘oO. 2 com. B.. 28@ 30 30@ 32 32@ 35 

Sorr TextTuRE— 
| SS 120@125 bar > bh $130@135 
Saps and selects 90@ 95 95@100 100@105 


0. 1 com. 
No. 2 com. A.. 


68 @ 73 73@ 78 %T8@ 8&3 
220 47 47@ 50 50@ 53 
% 2com. B.. 32@ 35 85@ 38 35@ 40 





CYPRESS 


The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 
New Grades 
Factory 


Factory 
FAS Selects Shop Box Peck 
$108.50 $ 76.50 $51.50 $33.50 $29.50 


Tank 
4/4....$118.50 


G/4.... 123.50 113.50 86.50 63.50 34.50 31.50 

6/4.... 126.50 116.50 89.50 66.50 34.50 31.50 

8/4.... 135.25 124.25 97.25 74.50 34.25 32.25 

16/4... F43.26 190:20 FOR:2R SOZS! cccce sccce 

42/4....0«. 340.0% FARZS FORA SAG scccs caces 

16/4. 146.25 135.25 108.25 85.25 ..... 42.50 

Boards 
No.1 No.2 No.2 
1x4 to 12”, random lengths. .$51.50 $44.50 $34.50 
Finish, S2S, Random Lengths 
Clr.heart A B Cc D 

1x4 to 11”...$109.00 $104.00 $ 94.00 $89.00 $74.00 
1x2 to 11”, 

spec.wdths. 109.00 104.00 94.00 89.00 74.00 

1 > 1). arene 116.00 112.00 102.00 97.00 81.00 


For 5/4, add $5 to above prices; for 6/4, add 
$8; for 8/4, add $16; for 5/4 and 6/4 ‘“‘D” grade, 
add $3; for 8/4, add $6. 


Bevel Siding 

A € D 
¥%"x4, 5 or 6”, std. Igths.$51.75 $48.75 $46.25 $31.25 
Bungalow came 


B C&bdtr. 
448", from 1” Gtoceh isc. ccces $57.75 $48.75 $47.25 
%x8”, from 14” stock....... 75.75 66.75 64.25 
For l-inch, add $10. 
Lath 
No.1 No. 2 
TRBEIE wescddenwucnes Perr Cece. $9.90 $9.40 
RED CYPRESS, OLD GRADES— 
Factory 
No. 1 No. 1 No. 2 
FAS Selects Shop common common 
4/4...$110.00 $ 95.00 $60.00 $5000 $4000 
5/4... 115 00 100 00 75.00 50.00 40 00 
6/4... 115 90 196 00 75 90 59 90 40 9% 
8/4... 120.00 110.00 85.00 52.00 40.00 
10/4... 135.00 130 00 95 00 64 00 40 00 
12/4... 135.00 130 00 95.00 54.00 40.00 
16/4... 150.00 140.00 gg aaaad rere 
Board 
1x4,6, 8410" 1x12” 1” random 
No. 1 common.......$57 "0 $65 90 kaa 
No. 2 common.,...... 43.00 50.00 wade 
BGG oo cicecnvecedaas ees a eginata $29.50 
YELLOW CYPRESS— 
Factory 
No. 1 No.1 No. 2 
FAS Selects shop com com. 
4/4......$ 9000 $75.00 $47.00 $4000 $36.90 
Th POCO 100.00 79.00 65.00 43.00 36.00 
ke eee 100.00 79.00 65.00 43.00 36.00 
Tf Cee 105.00 89.00 70.00 45.00 36.00 
Boards 
3n6" = =6ise* Os sie’ =—inia 1” eng 
Selects ..... $82.00 $82.00 $84.00 $94.00 .... 
No. 1 com... 45.00 45.00 46.00 54.00. ..... 
No. 2 com... 37.00 37.00 39.00 ian nade 
OOD accuses Gieex iwadee. gacun cacan ieee 





Cincinnati, Ohio, July 16.—The following are 
average prices today f.o. b. Cincinnati: 
RED CYPRESS— 
Rules of March 18, 1922 
Facto 
4/ 6/4 
Selects rough.... — 25 $84.25 $87.25 $98. do 
SMD s ctunccawccne, Gan 61.25 64.25 72.00 
Finish, S18 or S2S 
Clear 


Heart A B ¢ D 
1x4 to 12”. .$107.50 $103.50 $92.50 $87 50 $72.50 
For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 


Common Grades, Rough 
No. 1 com. No. 2 com. 


DY cccscddcsdaeeddscencdaccunenee $42.25 
YELLOW CYPRESS— 
4/4 5/4&6/4 8/4 

PAG scetecsuncee ae 9s $ ona 100 seas 
ROMCEE sccccccas OE 80 85@ 90 100 
No. 1 shop...... 45 50 60@ 65 85 70 
Random widths— ; 

No. 1 com..... 85 40 43 

No. 2 com..... 30 32 » 85 


15 af UN oe MERE CP CTC OCT OO . 
BRIG Ge iS sci ddcccciasicunce: 4 838.00 


St. Louis, Mo., July 17.—The following are cur- 
rent quotations on cypress, f. o. b. St. Louis: 
GULF COAST RED CYPRESS— 

New Grades 


Factory 
Factory 
Tank Selects Shop Box 
UL! SPOrePCCLECT EE $121.75 $73.75 $48.75 $30.75 
TL CREEL OCC E EOE 126.75 83 75 60.75 31.75 
by COCUCE CTE CCE 129.75 86.75 63.75 31.75 
TC CLEP RCC OC COPE 137.75 94.50 71.50 ™ _ 
7. Serer er re. 142.75 104.75 77.25 
EMlSevucahakadadee 142.75 104.75 17.25 
OAM rawadens waa 147.75 109.75 82.25 
POG FUGUE IE 6 ccdcuddcdcdsanddadasecedae $24. 15 
Finish, S1S or S2S 
Clear He cart A B ¢ D 
1x4—10” ..... $107.00 $102.00 $ 92.00 $ 87.00 $72.00 
RRNA sscceuce 114.00 110.00 100.00 95.00 79.00 
EMEG siadeeen 127.00 122.00 112.00 109.00 was 
BNO wenieeus 137.00 132.06 122.00 119.00 
Common Grades, Rough 
No. 1 No. 2 No. 3 
EMS I0” eisdecsccaddeadaces $50.75 $41.75 $33.75 
EGU pueavededwaweccucades 57.75 46.75 33.75 


Add $2 for specified lengths on common grades. 
Bungalow a — 


18S 2 eee $74.75 $65.7 5 ee $63.25 
S5GRIO occas 84.75 75.75 a 13.25 
YELLOW CYPRESS— 

4/4 5/4 6/4 8/4 10/4 
Mecca ens wow adwauaed $90 $95 $95 $100 $115 
WN oven duwauweeda 75 82 82 &5 90 
Rete Se recewitncedeae 45 60 60 72 77 
No. 1 common........ 37 39 39 43 wa 
No. 2 common........ 30 31 31 32 

Boards 

1x6” 1x8” 1x10” 1x12” 
No. 1 common....... ..--~ $40.00 $41.00 $49.00 
No. 2 common....... $31.00 32.50 33.00 — 

ec 


Ryde ee ee PET TT Cee TT re TT $20.00 
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SOUTHERN PINE 


Jacksonville, Fla., July 16.—Following is a recapitulation of prices obtained in this territory during the two weeks ended July 14: 





























, , reek Ende 1 July 7 | Week Ended July 14 July7 
Week Ended July 14 July 7 Week Ended July 14 July 7 Week Ended July 14 uf 
, ili idin Boards 
Flooring Ceiling ee - Siding peeaiter - 
txt No. 1 COM si i6600 45.50 45. )0 Sevetiv, tee". iD 46.00 48.08 
1x4 B&better .........$47.14 $48.00 No. 2 com. aoe 24.89 Mi oa ie ated 44.00 48.00 Oe a 48.00 mee 
No. Lcom......++. a No. Tesi 34:70 34.83 | No tcom 222 cLlIILL 89°96 43.00 | 1x6 to 12DAS 26222222. vee 48.00 
No. 2 com......... 20.87 22.88 No. 2 com.... 17.34 18.13 | No.2com...-.--.......- 24.50 24.56 a. t cemnen 
No. 3 Com.......0: 14.00 7/16x3% No. 1 -com....2. 23-00 25.34 PIOn BUCOM ss 0:d.cces cows 0’ 11.00 Te Dy 40.00 sii 
5/4x3 B sap rift....... 82.00 NO: 2 COM. 4:05. s00 13.88 ree i640: 12 48S) <.66 62 <cs coos 45.08 
C sap rift....... 65.00 Partition J ST Se eae 22.00 No. 2 common— 
5 No. 1 com... 
3&b flat......... 62.50 : 47.00 | rer 24.00... 
No. 1 com. flat... 48.00 | 1x4 mage ige ES dete nae 44.50 Square edge, 1%4x6”— See aS 34°56 24.00 
1x3 B&b heart rift..... 102.50 alas ig: 37 <3 NOM MUCOMcscorewenauess 22.00 ee axe DAs neceeseweces nes HRMS 2.00 
B&btr. rift......... 83.10 Roofers Ne TAREE AAI RTA ene 1x8 Shiplap 11.11.1111! 23:00 
vn aryl ae ee ee cr pene 27.00 
Beebtr. flat.....0600% 55.83 64.81 Lath, Std. 4-foot 156) Ge tp DES o.occ cece sc 31.00 
No. 1 com. flat..... 44.70 42.86 Shingles ee — 
No. 2 com. flat..... 20.00 20.00 | 4x18 No. 1 PB aisenous 5.00 4.50 | No. 1 kiln dried....... re 4.87 inte vee = 15.53 
1x6 No. 2 com......... 23.50 4x18 No. 2 pine. ....... 1.68 1.75 | No. 1 green.........+- , 
: i d: 
The following f.o.b. mill prices are taken from sales made during the week ended July 14 in sections name a 
Bir- Hat- Kan Bir- Hat- Kan- Alew- ming- tice- sas 
l mi ties- eas 
Alce- ming- tice- eas _—. ia. bur: City andria,ham, burg, City, 
andria,ham, burg, City, andria, ome pads a La. a. Miss. Mo. 
La. a. Miss. Mo. La. a. : . Bytkit Lath 
Flooring Boards, 81S or 82S 4 1 6° 18.00 16.96 
© 5 BO Baeee | & GAGE OB" .ccesessecsaese e . . 
1x3" EG B&better ...... 82.87 81.50 81.00 85.21 | No. 2, 1x8” ............ 94 = eh Benn i Ca aeananene dete * 30/83 ; 19.11 
OS pba "3538 38100 87.00 ~ Beare 26.75 22.22 24.62 26.95 | 12’ and longer......... esdone 7 
FG B&better ..../. 58.00 57.18 59.08 54.10 | No. 3 (all lengths) ‘dina Car py 
Laat See --+.- 48.75 49.84 ..... 1x6 to 12”....... ee aac, ina , (All 1x4 and 6”): 40.00 
NO. 2. se00ee006 32.45 24,83 22.54 29.78 IKB” oo. eee eee ee goes tows Te eae B&btr., 5’ & multiples ...+- +++ oo 
AEA TNS RS ay area avaves sie Riebebe aces samme 1x10” «1.2... esse 3.50 19:32 2140 19:17 No. 1, 12 and 14’...... planets) celeses aS 
BAbeiter 78.00 82.59 75.05 1x12” ....csereee ie a . ° No. 2, random....ceee oe eeeee <0. 
Gs S66 wais ..eee 71.50 64,00 | No. 4, all widths and 8.00 7.00 Car Decking 
DiS Sis Sb beau ane @ Rees eccce 61.00 lengths 08 92 2850/88 S88 9@ ‘ a 1 2”, 9, 10, 18 or 20’ zs ¢ 33.00 
NOs Bscisansorwaex BSD! ccs ssl cose aol anewets Weafers No. 1, 
ND 2 is 5i:0:0. 600s 27.57 36.50 43.50 or atid 42.00 Car Sills 
| a reer ee eo ceee coerce ovece 55.00 No. IE BE sc Saws ne eeeee s4s, Sq.E&S: ? 42.00 
B&better 46.05. 53:00 46.26 47434 § No. 2, 1x6° .....s0s000% DEER codecs seeses Up to 10”, 34 to 36’. ere 42. 
MDs olen dace pies Reece osviee SOS ME sorcreelecettrceeicince = WOTOO: dese. lose en 38 to 40°. ee on 
NDS Aid 09.0650 39.83 41.70 ..... Wp tote", 64 to BOs. scscs : . 
‘ 26 6 ‘ Shiplap “¢ 
ee ee 22.60 20.39 27.61 Heart, S48: 
DEO oss wh oenze 15.00 vse | No. 1, 1x8”, 14 and 16’.. 37.62 ..... 36.19 Up to 12”, 34 to 36’. =e 
IXB" OND: BOE, 535 ans 42.64 <..:; Other lengths. . sissis's. 1OF00 37.82 Up to 14”, 38 to 40 Be ees ; 
NO. 2) COM on osccsiss 21.50 22:01 2222: 1x10”, 14 and 16’ sane 38.50 fae Framing 
PO, 6, COM 6 ccsivcscs is | re Other lengths. piers 40.08 8” & under, 20’ & under .... Sets 33.48 
Ceiling oe ae 23.69 23.89 22.75 22.66 | 10” & over, 20’ & under 38.00 
sasaieill gy iapgdlbeaeiee 44.31 39.38 | ero 23.48 21.84 ..... 23.37 Stringers 
Bb hie: braleesh ayes 5 ioina i>, meets 35.00 No. 3 (: all lengths) : 90% _. ee & 8x16” 71.25 
%x4” B&better .. 1.22]. 40.53 44.00 ..... 40.05 | ~ " ‘axg” ...... oe 21.00 20.00 21.00 20.13 BOO GOOe Oharsecineenieree 
i eee ae 38.00 40.00 36.87 eal Se ee cis 19.25 ..... 20.00 
D6 sing aoe iorswes-e ond 20.57 20.00 ..... 19.57 on ;' ones 
No 3 Sta wise renmon mies cae 15.00 ss imension, § 
wa modhneameeen coset 4 aden’ “Sees Fae 35 CALIFORNIA PINES 
Partition 26.97 29.01 
— ae pane deine rot poop 977 ier — San Francisco, Calif., July 14.—The following 
“freon er ree ae 2x 6”, -.... 26.69 | are average prices on California pines, f.0.b. wi, 
1x6” B&better . 2.1.2.2! 54.00 12 sean 3i35 | those on common being for 1-inch stock only an 
} 140 J34.0% 
Sasa las Bevel siding 18 & 20° 28. 6s 26.08 29.17 including no other thicknesses: A 
4X A) a ) eee 10’ to 20’ 23.4 bine « - , : ; i ines 
%x6” Bé&better ........ 43.50 25:8", 10" Seems Seek) “a a California White Pine C —— 
19” 2645 ..cs. O15 2632 Nos. 1 & 2 clr...$118.20 omm 43.00 
Drop Siding enone 27.62 26.00 ..... 2801 | C select........ - 99.95 NO. Lo seesees ; 36.15 
1x4 or 6” ge tter 48.23 ..... 46.00 47.98 18 & 20’.. 30.96 ..... 27.78 31.93 D select....... . 89.95 PEO Be cto ceca 3750 
le eee 44.97 38.50 42.25 44.52 10’ to 20°. 3200 ||. role ~~. ao 1 ean iy 
No. 2 piietainia actin 31.05 17.15 25.53 30.14 u--....... pn a> A |. fo shop....... 41.50 ae See 23. 
Pe Tenn wy te Ween Oe ames NE csass 29.13 ..... 26.63 28.83 | Noy shop...... 64.55 No. 1 dimen 388 
Finish BS cieccein vai 20.40 ... 26.48 29.94 | No! 2 shop...... 39.70 ‘Timbers ........ Hy 
Bé&better rough: 16:@ 20°.. SEM ... 29.64 32.44 No. 3 shop....-. 26.30 Form stock..... 22. 
1x6, ME a aweeckswes 50.25 sace WO? 0020"... BOOS. ociei “woses site No. 3 clear, stnd. 55:95 Siding— “s 
BME Sab sew hip 5s sie e ors aia eae 6.5 Seee, OR scdsese Pee —_ eee 81.59 ag sage . ' B , ee . 
_ eee 42.00 56.50 " ces bains 30.94 .. 29.54 30.75 | Shop, stnd...... 44.83 “2 eee 45.00 
1x8" PoE Aube anne 48.00- ; Ree 33.66 35.50 oped == Sugar Pine Nn ee La 
xb and'20.........0.. ai 66.00 16% 20°... ‘B87 .... 29.97 35.2 ; hort 27.65 
1% and 2x4 to 12”.... 68.00 10’ to 20’ 35.21 ee ai Nos. 1 & 2 clr... .$153.90 Cc “: Po Fir 
B&better surfaced: No. 2. 8x 4” , 24.17 INO. 3 Clear. ....< 102.35 oug 
surf: : eee iat) aa lade | giana ees eee 24.1 Caahs abs 60.95 C & btr......... $ 48.10 
OE | re aioe, “SO:25: 96000 -<,..... ra Seis 23.77 24.00 23.83 nch shop ...... roa OG 474 99.95 
SS: sieihve Wiscech wis wtsrasey 8.50 55.42 ..... 66.94 gee 25.66 24.50 25.46 No. 1 shop...... 7 é Jommon, 5/4 & 
MENS, ira beings e.atenmucres 97.25 55.42 52.50 57.96 18 & 20° eee Pe 27.09 NO. '2 SHOD......+ 58.90 Common, 9 98.95 
ME: agiurcwns biesisaawsere 57.61 55.75 60.00 56.00 10’ to 20" 29.00 ee No. 3 @hop.....<. 33.75 SRR ree 39 65 
1x5 and 10”.......... 65.78 63.58 ..... 68.34 5 dn ide | | Seana steers 21.59 | No.3 clear, stnd. 65.70 Ties and timbers 32. 
RR Siswiemvmsecware ea 66.08 65.00 65.60 69.76 ae es 20.75 GOO =. cc eee 46.70 ieee ia Box 
wi, 5 ee Fg re! 71.56 75.00 68.00 78.07 | ae ees 23.00 21.8: ; j ixed pine— ai 
1% and 2x4 to 12"... iets ocho OOO uae 18 & 20°.) 2e'84 21.92 White Fir sigserse ss 
C surfaced: 10’ to 20’, 23.08 6... veces sane No. 3 com. and) 6/4 and 6/4. . 25.50 
BED’ orainn sie sous wih 53.00 53.39 OKO aes isansc 19.75 ws... wees 24,19 DOLCE cscs 25.80 piesa eoient 29.25 
Sat ene AG! ... 5s sc<cec:c 65.00 65.00 ae 25.53 0... 2s — No. 1 dimen..... yd Lat 7,30 
Lo eer ens 66.25 66.25 18 & 20 19.75 25.25 28.6 —_........ 60.0 ; ine..$ 7.31 
1% and 2x4 to i2”.22) 53.71 2x10", 10’ ....... nee sag cot Panel Steck es cic, on 
or ‘ «€ 5. e Ae 
evettter: «aia and Bane: .. 28 BE | “Stee we same 
4 and 6” ee ENe Ee 65.50 70.00 70.82 18 & 20’ - 23.75 28.22 all widths..... $1 3) Avstralan ....: 
Bit tO" cncoasenccas 64.00 66.00 75.96 moa. 0 — — 
sili Jambs eer ee 180) 28.5 
2 riers La eee Say 6 
1%, 1% and 2x4and6” ..... 79.75 oe tact 39:60 30:36 CROSS TIES 
Fencing, $18 ' 10’ to 20’ tees eee ; 
No. 1, 1x4”, 16” cap atees 36.00 ..... 37.50 No. 3, a seveubedaass : St. Louis, Mo., July 17.—The following cross 
“we wiht eee 40.09 2x8" | seatg ayeearatiottees : tie prices prevail, f. 0. b. St. Louis: 
Other lengths.... ..... 38.56 ei Settee eee eee Untreated 
No. 3 (all lengths): 2x12” wee eae * 0000 Southe 
SEE Senses coan 18.36 22.00 18.50 18.48 2x4 to 12”....... sees eae 17.72 — oe 
. : car senha ess 22.11 23.40 22.02 21.98 Lengicaf Timbers No. 5, 7x9”, 8’, 9-inch face.....$1.75 $1.60 
— 5 — 5 6.35 No. 1, Sq.E&S S4S, 20’ and under: No. 4 7x8", 8", 8-inch face..... 1.55 1.3 
Bee sewer sieeaien seca SSO 16.35 te 28.79 31.90 ’ 140 1.12 
1x6” Meneeuene mus 18.85 17.50 18.68 Bette eee eee eee eee cece cee 36.00 . 36.92 No. 3, 6x8”, ie 8-inch face..... ° 1/02 
~ 9S ED Rchmien bane aa eat 36.0 36. No. 2. 6x7 > w inch face..... 1.3 . 3 
Boards, S18 or S25 PRPC AC OLIAS a, 41.50 40.47 | No: 1’ 6x6" 8°" G-inch face... 1.20 9 
No. 1, pa ER sine: 28000 oes : : 3 
= 8° 14 and 16’. 37.21 eee 40.58 Shortieaf Timbers Red oak a heart cypress ties, 1 10 conte 
Other lengths.... ..... 40.66 | No. 1 rough, 20’ and under: than white oak; sap cypress, 20 cents le 
1x10”, 14 and 16’. 38.10 38.82 Bik Neate cick aamiee eis he 24.00 white oak. age 
Other lengths. eeeee 39.00 Eo susponuskeeneeeets 31.52 7 Bri . 
1x12”, 14 and 16’. 47.00 eed eatin 1 nite sunse 
ther lengths.... ..... ; y a 
No. 2 (all 10 to 20’): Ge ee 4.95 ..... 5.08 4.83 | White oak ee 
2a8 00742") cas 23.00 INOS Wek CAsossiewloweeene Resdier kesy ROO” SeeTe POOR Fisisd cs nsate se cer eres ees 
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The following are current f.0.b. mill prices on Arkansas soft pine made during the week ended July 6: 
ly 7 Flooring ‘ ‘ei Finish—Dressed Fencing eee —— a Dimension 
Bdge, grain— 1x3” x4” B&better  C No. 1 o o. No. 1 No. 2 
awa we sialcwaew ae ss $87.25 os = SG “edevedade . $36.00 $18.00 $16.25 eS 
a0 Bienetier pomassaceee 85.00 SOP ss casasnnaens aneanind $6425 $59.75 | ax Oe LITO. 87.50 "22.50 "19.25 a, am am 
Oe MEN Os Sarak uvcusicne eels se 50] 1 SP csswsecadencees 67.50 63.00 >t. eee «cc Se 24. 5 ” 
we RP estaba ea =~ @e oo a : OE cxxsucdines SO 4S asi ae Se st SEs Se 
8.0 Ry GG Ea. cv cddccsvcces 71.50 67.00 oe 27.50 29.50 2x 6 25.00 -25 
00 Flat grain— “ : pee WMEE «cdsecadeeas 50.00 28.00 22.50 28.50 30.50 2x 8” 26.50 28.50 
Béebetter .........++.. 58.00 50.00 | 1%, 1%, 2”x4 to 8”...... 78.00 S2S&CM—Shi \ 29.25 31.00 2x10” 28.00 30.00 
- - 1 eo ercccccccvcces 50.00 sae 1%, 1%, 2x5, 10, 12%.. 78.25 ** p ae ~_ 31.00 33.50 2x12” 28.50 30.50 
ix Ceiling. and Partition | Se: aie ee Moding 
yy” yn Casing and Base 1210” eee ereeees 38.50 24:75 21°50 
Giz. C Re Cig. Part. Darien Sn Teen ‘ F : 15 and under........ 17 percent discount 
aaa B&better wes 43.50 $44. 55 $56.25 $58.00 i“ $74.25 Lath 1% and over.........12 percent discount 
i i“ Se ** 36.50 45. 00 a THE, By BS vvcccecdccesoccccsecscccces ae No. 1 No. 2 ee 
2.00 No. 5 cule Seaver se 621.25 ** 31.00 BEG BO vccivcccccdsccccvcnancceds 80.25 po Ak) oe Ree rT Cee er Or $5.50 $4.50 **None sold. 
Norfolk, Va., July 16.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
Edge, rough— No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
an BLE ceccqeccesosne CeOmaranee 38.50 @ 39.50 26.50 @ 27.50 23.50 @ 23.50 Lath, No. 1.$ 6.75@ 7.25 Roofers, e. $30.00 @ 31.00 D4S, 6”....$67.00@69.00 
Ce a eae 65.00 @ 67.00 41.50@ 43.50 27.50 @ 28.50 ng MEAS No.2. 4.75@ 5.00 :"30.00@31.00 8”.... 69.00@71.00 
Ik eae ee 67.00 @ 69.00 43.50 @ 45.50 nip 50 @ 28.50 eer err Factory, 2”. 30. 00@ 34.00 Bo, 31.00@32.00 10”.... 71.50@75.00 
Kan- a 70.00 @ 72.00 47.50 @ 49.50 co Qeewas coe ee@.nnee Sizes, 2”.... 24.00@28.00 12”. 32.00@33.00 12”.... 76.50@80.00 
ote tax caxs 68.00@70.00 44.50@46.50 29.50@30.50 26.50@27.50 | Finished widths— No. 2 & better a 3 No. 4 
ty, 10” Pails ewe acer 70.00 @ 72.00 46.50@ 48.50 30.50@ 31.50 27.50@28.50 | Flooring, #8x2% and 3° sift oe..0%: $86.00@90.00 _.....@..... uigscQevie ae 
Mo. jill RE oe et ae 75.00 @ 77.00 51.50@ 53.50 31.50@32.50 28.50@29.50 t m 2%, 3 and 3%”........- popes bays $48. 06953. 00 yee tye 
Bark strips, Nos. 1 and 2.$42.00@43. 00 Bark strip partition, COPE SNe addaawd war dctasieedscdcaa 35.00 @37.00 28.00 @ 29.50 18.00@ 19. 
16.96 a i 18.50@19.5 Nos. ¥ and 2. sckccoess $51.00@53.00 J YO” cece cece cece eee eecece 38.75 @40.50 29.00@31.00 20.00 @ 21.00 
19.11 Gull red heart........«. 12.00@ 13.00 PEE a Jae dewrawacaausnwas 61.00 @ 66.00 48.00@ 53.00 28.00 @ 31.00 
20.32 
40.00 , 
36,25 Duluth, Minn., July 16.—All items of northern pine lumber are being held steady at the basis recently announced. Sawmill operators and jobbers 
23.85 do not look for any further changes in the near future. Prices f.o.b. Duluth follow: 
—_ FENCING, RouGH— 
a . : , ' , . 6’ 8° 10,12614" 16’ 18&20° 
: . = = — = = - 59.00 $63.00 $67.00 $69.00 $67.00 
NG: Be: Sar ceccws 1. 00 $62.00 $67.00 $67.00 $67.00 $70.00 $70.00 6”, No. 1..... ee ; ; fl 54.00 
” ING Sidvdecauecceacae aan 49.00 48.00 50.00 qi 
42.00 AO ov.c6sicces, GUOU 68.00 74.00 76.00 71.00 76.00 76.00 No. 3. 30.00 32,00 33.00 34.00 34.00 
53.00 Dee lcwitecwee 70. 00 73.00 80.00 80.00 75.00 80.00 80.00 4”, No. 1 SEES SEEMS 56.00 58.00 60.00 66.00 68.00 
51.25 el “een: Mee ee ee ee a oe ae 42.00 44.00 50.00 58.00 
58.05 1a pe 59.00 63.00 63.00 58.00 66.00 69.00 INGG) Gadddecaciseuacae 26.00 25.00 31.00 32.00 30.50 
65. i see Ome 35. ji a , 37. P a ad a 
BHP Se GEIS EM BS EOS SEA HENS $88 | No. s, 6toot and longer, mixed lengths, 4, #8, 6" $8 
DOP scarves ocaere 35.00 36.00 38.00 38.00 38.00 38.00 38.00 y= ei g, re atin. 2 etic aiil $1 
For all white pine Nos. 1 and 2, add $1. Warer Gane, . : % 
No. 4, 6 to pokey 8-, 10- and 12-inch $31 Si or 28S, add 75 cents; S1S1B, add $1; S4s, add $1. 
7 « Bp ’ . i] ° 
For S1 or 28, add 75 cents; S1S1E, add $1; for resawed, add $1. a %- or intr rrr — well tubing, add $2. 
Drop siding, grooved roofing and % G. shiplap, 8’ and up, add $1.50. Drop siding or partition, par 
— Shiplap and D&M, 8’ and up, add $1. Well tubing, D&M and beveled, add $2. 
No. 1 Prece Sturr, S1S1E— SIDING, 4 AND 6”, 4 TO 20’— 
’ ’ ° ’ . ° ’ ’ 4” 6” 4” 6” 
6 8 10 12 14 16 18 20 
wing x 4”......$34.00 $36.00 $38.00 $38.00 $37.00 $38.00 $40.00 $40.00| Bé&better ...........$52.00 $52.00 E eicueeesee $26.00 
ill , 35.00 37.00 37.00 36.00 37.00 39.00 39.00 OF scctsdcacccddendace Ge 47.00 Norway, "C&better... 43.00 43.00 
bet Ag er Lopes 37.00 39.00 41.00 oe 39.00 41.00 SEGE DD acccccse PAE NRTA . 88.00 38.00 
miz"..-1:: $100 3400 41-00 «4300 41-00. 40:00 4:00 4a'9h| Siding may contain not to exceed 20 percent of 4- and 9-foot. 
ax14” J 020s 42.00 43.00 45.00 47.00 45.00 45.00 48.00 48.00 Siding run to O. G., $2 a thousand extra; product of the strip as it 
No 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M grades. 
48.00 or S48, add $3. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
36.15 
27.56 
2065 DOUGLAS FIR WEST COAST LOGS 
26.75 
aa (Special teiegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMBRICAN LUMBERMAN] 
22.3 Seattle, Wash., July 18.—The following prices Portland, Ore., July 18.—Fir pvices today, f.o.b. Portland, Ore., July 18.—Present log quotations 
48.20 paid for yard items, f.o.b. mill, were reported mills, are as follows: are: 
45.00 einai Chadian $21. 
ae Flooring Vertical Grain Flooring Yellow fir: $21, $21 and $16. 
4.00 ; Pre- ERE” INGE ClO ode Sa cccckaaesudantecuceeal $58.00 Red fir: $18 to $19 
High Low vailing INGY- (2: GIOM sav cbvnccccvedeuawndeaawedora 54.00 Spruce: $32, $25 and $15. 
ee seid ia , oe ee FON © isaiiacvackssvndenaneancenias 41.00 | Hemlock: $14 to $16. 
_ a“ av. ee eee et sr ie 1x3 and 14x4” No. 2 clear and better...... 53.50 
28,35 1x4” No, 2: a. tter s ¢.. 40.00 3000 ....: Wi Bc kax cdueesiccees 43.00 
32.66 No. 3s. ee | ee Slash Grain Flooring Everett, Wash., July 16.—Logs, steady. Quota- 
1x6” No. 2 and better....... 44.00 See vives ia hee tions: 
5 24.18 NO. 38. Beeeeeeeseeeee, 13.00 34.00... PNY NO. 3 leat vrsteessssesecseccclecsess 86:00 | Eitz No. 1, $28; No, 2 $21; No. 3, $16. 
95.5 Steppin ” 2¢ ’ Cedar: Rafts containing No. 1 logs: 
2925 | No.3 and better clear... 74.00 68.00... Ree eek ee ates ssne saeco ie Up to,10 percent...-..-...++.++0++0 $22 base 
Finish 13 to 16 percent.............cccccccce 24D 
UD oixs.and 10”.........000.00- 64.00 61.00 ..... jie tdieae tee 16 to 20 percent. .......0.00ccecccecee 25 base 
Casing and base............ 70.00 69.50 ..... 4 and 1% No. 2 clear and better.......... 68.00 alee = pecens, and advance of $1 for each 
¢ 77.30 - Ceilin Finish unit o percent. 
, ta sek. a, Se i. ‘ _ Hemlock: No. 2, $19; 
3x4 ag Z waidenendatene Pg 4 og — ING. 2 Clear and) NGttGi a. cic cicscc Sescsvccence 59.00 Spruce: No. 1, $29: ton *>, 3,5 _— 3, $16. 
Ixd” No.2 and better... 22: 40.00 35.00 ..... Celling 
BOO. ors sarmanioa or ec wud BE suwhe. cmon 56x4” No. 2 clear and better.........cccee. 35.00 
DR CHE ood walakicdWileracweTeeecened 26.50 
Drop Siding Ripshalesr ce — WEST COAST SPRUCE 
cross 1x6” No. 2 and better....... 45.00 36.00 38.00 1x4” No. 2 clear and better............... 36.00 
DEES Ot os Alas pe vam 36.50 29.50 Behws IGS Sr GROEN Ac dewasls euaeid ween baeewan 30.00 [Special telegram to AMERICAN LUMBERMAN] 
ated 1x8 Ps Common Boards a ae ry 19.50 Drop Siding and Rustlc Portland, Ore., July 18.—The following are 
uthern Oe oo ee oe 1x6 No. 2 clear and better..........++++++. 38.00 | Prices prevailing here today: 
. Saas INOW GP. CMON deawcecvatscudaedscdceucdwe 34.00 
pu = Cimension, Ne. t Commnen 6 Finish, EAD nas saagasratecssaerensises ener = 
1.0 ie et re 19.50 - 16.50 17.50 iti Miscellaneous Items Bevel siding, ot ee 38.00 
2 Plank a Ss | bs ir dimension— MERC eG pati tewuanddadclankads 4 
1.02 4x 4”, 12 to 16° Sis. ee 2¢ 480° 19. 50 ©=- 23.50 14-f00t or shorter, Of MSti.ccccicccecsccs PGE SMR acide idecaccdncaacd dagelecancudencdeses 5.50 
92 6x12”, 12 to 16’ S48......... 26.00 22.00 ..ci 16- to 20-foot, Off list..........eeeeeeeeees 1.00 | Factory stocks, 1”..........cceeccceecceees 39.00 
ts less = ae : 22-foot and longer, over list............. 3.00 5 5, Ra RR A ca RA ao 46.00 
Ps te og OS On De... I ME Rixanninsceecnncetiracniccines 1.00 PE vcnsvvecasswucsenadencas 45.00 
mee ace I iii oie od ice eeieikse List +i io 8 settee eee eee eeees by 
Br 8/4 No. 1 ee 6x6” and larger timbers..............-..++. List | Common rough dimension. ................. 26.00 
$47.50 ue a SE eae: 39.50 puri) 4 qcagatae Fir lath, per thousand, dry................. 4.00 | Box lumber, Green.............00ceeceeees . 21.00 
OVA ONE 6 no's bra 8arc.e biecicie.sbiwlada BOW luna. seaes CAIGTNES VANGOIN oisiosc kc ceiccseckiwcdidwens 19.00 PONS cia 56 de ccuesdananas 22.00 
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Makes Windows anal 
Doors Wind-Proof, 
Dust Proof, Rattle-Troof 





Dealers: 


Coal prices are high. Every home 
owner in your community is on the = 
lookout for a way to cut his fuel 
costs. 


This is your opportunity to sell All- 
metal Weatherstrip. Pays good profit, 
requires only small stock. Shipments 
within 24 hours. For old or new homes. 


Other dealers are getting this profit. 
Why not you? Let us send you our 
sales proposition—won’t obligate you 
in any way. 


Allmetal Weatherstrip Co. 


229 W. Illinois St., Chicago, Ill. 














All Lumbermen 
maketheirhead- 
quarters at the 


Radisson 


Hotel 


MINNEAPOLIS 





OPENED 1910 


Three Beautiful Cafes 


Room Rates: 


With Running Water, 
50 per day. 





% 2.00 per day. 
With Bath and Toilet, 
May $2.50, $3, $3.50, $4.00 











f - = 
Surface Measure 


ESTIMATOR 


A new publication covering inthe most complete 
manner the whole field of surface measure as ap- 
plied to rapid es:imating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of Laoarter ad exterior finish, 
panels, doors, sash, blinds, door and window 
frames, etc, etc. Send for circular containing 
sample pages. 


Pocket Size (472 x 6%4’’) $5.00, Postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. }) 














— 








T HE relative merits and costs of various types 
of construction are fully explained in the 
Hool and Johnson 2-volume “‘Handbook of Build- 
ing Construction.’ Covers fully’ principles, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman. 
431 So. Dearborn St., Chicago, III. 





FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., July 14.—The following prices 
were realized on fir, western hemlock and cedar 
for the weck ending today: 

DOUGLAS FIR— 
Vertical Grain Flooring 


No.2 No. 3 No.2 No.3 
C&btr. C&btr. C&btr. C&btr. 


1x3°.... ...2. $5700 $4700 14%4x3”....$60.50 $49.50 
xe” 5206. 5300 4700 T4¢x4”".... BT.50 49:60 
RD scan 56.50 49.00 14%x6”.... 59.50 49.50 
Slash Grain Flooring 
De veu wine $42.00 $39.00 11%4x3”....$50.50 $39.50 
LS ae 42.00 39.00 1%x4”.... 47.50 39.50 
ERO” bisa so 45.00 43.00 1%x6”.... 49.50 39.50 
Vertical Grain Stepping 
094 ISG BNE, 200 18 oi ck civsne ns. a0er $65.00 $55.00 
G5 19GB 2 OO ovis cvkanctcicsee 67.00 57.00 
Finish, No. 2 Clear and Better, S2S or S4S 
5, SRI EO Ee eee Eee ee $54.00 $48.00 
RUD csisiaaupee Cosine saceouuueconene 55.00 49.00 
AO; 6 ONE OO” oc ciseinyc Se acakban eeeaet 56.00 50.00 
RRM mo ciiec ap osweas elias eens eee Teas 58.00 62.00 
1%, 1x5, By TO NG I oie sies.5:5k awl 59.00 53.00 
ERG, «secs Sree sists oie loieiein a ate bisa siete le 58.00 52.00 
Bye atid 3x4, § and 12" oiocccswesaces 66.00 60.00 
Ceiling, CREV and C&EB, and Partition 
pS $39.00 $34. 00 ERG” cssian $42. “4 $37.50 
An. ern 41.00 35 4 oe 44.5 39.00 
JA. ae 39.50 ae LO 43°00 38.00 
<r 42.00 39°00 <a 45.50 42.50 
Drop Siding, Rustic 
Sere $40.00 $37.50 BO” sinew $44.00 $41.50 
SRE Gucwss 42:00 89:00 1x68"... 00 51.00 48.00 
Fir Battens 
a, |. Pee ree $0.70 oa5 . SEs pacainnees $0.85 
BT ATs ccc csawies Se Se Gevetesensees -90 
Lath 
Pal, MOY VAGUBANG s 66 os bss sscs ccrcossanavamees $5.00 
Common Boards and Shiplap 
No.1 No. 2 
com com 
=, PKG HOM BRI oss sais Sivniewoieesiet $20.00 $17.00 
RR coral ectere teu alee wis susteleaicigieleln gs metas 18.00 15.00 
1x6” ee er err ere 18.50 15.50 
ROL VARAO Fisin eaisakwice seca steiner 19.50 16.50 
BUM cst shehioe cine cee nee i cmenee 20.00 17.00 
14 x8 | and EN GAGa sas SESS ORE ANOS 21.50 18.50 
ee eee rere: 20.50 17.50 
lias NE BD? ois soins os eS knageaeun eee 21.50 18.50 
Common Planks and Small Timbers 
RE noid tong lg Wine nee wc eee $22.00 $19.00 
BRD) RAND 56643558 405555 5SS4O% 21.50 18.50 
2 See ery Conan re 22.00 19.00 
SRI) BRLS QMO) CRIS css c:accsccewecas 23.00 20.00 
Common Dimension, $1S1E, 12’ 
No.1 No. 2 No.1 No. 2 
com, com. com, com. 
2x3, 2x4”..$18 50 $15.50 CRIA” yes $21.00 $18.00 
2x0, 2x4”... 38:09 16.00 2x16"... 22.00 19.00 
| ae 19:00 26:00 2518" «66 24.00 21.00 
Kis cannes 19.50 16.50 BELO” 6-00-00 26.00 23.00 
Common Dimension, 2x4”, S$1S1E 
D iersicniare $17.50 14.50 1 $20.50 $17.50 
Be cs se alee 18.50 15.50 Oo a nacweie 21.50 18.50 
Ot nwaew es 19.50 16.50 Bo aveeawe 23.50 20.50 
Common Timbers, Rough, 32’ and Under 
No.1 Sel. No.1 Sel. 
com, com. com. com, 


6x 6”....$24.00 $27.00 
10x10”.... 25.00 28.00 
14x14”.... 25.50 28.50 22x22”.... 31.50 34.50 
16x16”.... 26.00 29.00 24x24”.... 34.00 37.00 


Common Timbers 


34 to 40’. .$26.00 $29.00 72to 80’.$51.00 $54.00 
42 to 50’.. 30.00 § 33.00 82to 90’. 61.00 64.00 
52 to 60’.. 36.00 3900 92to 100’. 73.00 76.00 
62 to 70’.. 42.00 45.00 


Ties, Rough 


18x18”....$28.00 $31.00 
20x20”.... 29.50 32.50 


LS JOSE Ae 374 ba UR <r $22.50 
REGalnd.ssesewiewses BeOS INO. i sns cna ssevees 13.75 
HEMLOCK— 
Boards, S1S or Shiplap 
No.1 No. 2 No.1 No. 2 
com. com. com. com. 
1x2 & 3”..$20.00 $17.00 1% & 1% 
JS Gane 18.00 15.00 2, ear $20.00 $17.00 
SRG” ssicanis 1850 15.50 REO. ote cains 20.50 17.50 
1x8 & 10”. 19.50 16.50 x8 & 10” 21.50 18.50 
Lc a 20.00 17.00 xi?” . 22.00 19.00 


1% x2 & 3” 22:00 19.00 
RED CEDAR— 


Common Boards and Shiplap 


iS ye $16.50 $11.50 1x10”..... $19.00 $14.00 
MSs 0.0% 47-00 32-00 . 3518" oc 20.00 15.00 
<r 18.00 13.00 

Flume Stock 
56". ccn55 $22.00 $17.00 TS10" .5c08 $24.00 $19.00 
BEB" ccna 26:00 28:00 2292" 0.0.66 25.00 20.00 





WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., July 18.—The following are f.o.b, 
mill, and f.o.b. Chicago shop, prices: 


No.2 No.8 
com, com, 
ee TONE IS onic-es coe tenck senso $33.00 $22.50 
PIG, SOMO OG 68k ced dds acecaceeeene 34.00 24.50 
oe RINE CRIEO Gira bra d-6y sb) eiabiele',. © 0 gre wees 30.00 24.50 
DET DOPED EO sieidie eet: tieb/e 100 aeenese 32.00 25.00 
i338” and wider, 10 to: 16" 6:...08 0000 33.00 26.00 
No. No. 6 
com. com, 
SEE BRO WIDE icc cvieccceseisenseet $21.00 $12.50 
SELECTS— 

Bé&btr. —" “pM” 
1x 4”, 6” and 8”, 10 to 20’....$79.00 $67.00 $53.00 
TOU” Surneasekes.6 6 ecthee heaters 88.00 83.00 67.00 
DET \<claxsrersiothcaalsih ova aoe SRO 94.00 89.00 72.00 
EELS” PANG WAGON 60:5:%.0.0:0s000'6.0 5.0.00 99.00 94.00 77.00 
5/4, 6/4x4” and wadr., 10 to 20’ 97.00 92.00 80.00 
STE BRO WIGCE ks cs 65.00 0 6-5600' 99.00 94.00 82.00 


SHop S28, F.0.b. CHICAGO— 
No.1 No.2 No.8 
B/4- ORG C/E ikon. ccc disvesasees $70.00 $55.00 $38.00 
oe, rer 80.00 65.00 38.00 
Above prices are for shipments of No. 3 and 
better shop. For straight cars of specified 
grades, add $5. 


Spokane, Wash., July 14.—Prices current today 
f.o. b. mill are as follows: 


Idaho White Pine, 16-Foot, Inch 
No.l No.2 No.3 


oO. ° No.4 No.6 
e csaeasbues $51.00 $47.00 $35.00 
Be y5506 wees. 62.00 48.00 39.00 
- re eee 50.00 44.00 39.00 
10” ..ccccccee 53:00 44.00 39.00 
1o” ccccvsoves GLOO 46:00 40.60 


OS ctrieeweais occ CAO0 4860 venue 
Oe ice dksec daeas. eens 


Western White Pine 
00 $26.00 


$23.50 $12.50 


ED 6:0.6:04:0:0:0 oe 52. ecece cover 


A” Ge WAGCL 6s veces coves ceces Ga.00 Sia 
Western Pine Shop, 82S 


Factory Com- 
c No.1 No. 2 o.3 moa 
5/4 & vein —_ 50 $53. 50 $38.50 sr 50 
BEE écvotensees 3.50 68.50 53.50 21. ” 
BFE sccscsace 6% Rien “ewe -eoe $87.25 
White Fir, 6- to 20-Foot, ran “e 
ae 6” 8&10” 12” £wider 
og : & 2....$29.00 $31.00 $32.00 $33.00 
Os Bosse Sale nee 26.00 27.00 28.00 
No. eee Cosec. Mives saxo SRR 
" Larch and Fir 
No. 1 & 2 
com. No.3 No.4 No.6 
Me axe balosientnae eae .- $24.50 $19.00 
De ces Pe mm 
BA EEO icie.aiwisimiereen sts 27.50 2300 
Datta ecetavelee - 28.50 24.00 
ro ME cccacusas accén Ges $1790 $10.50 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, July 16.—The following are 
average prices today f.o. b. Cincinnati: 


Shingles 
Best Primes Bconomies 
wearers elateaiwleeeie-ebe $5.70 $2.70 
ee erarereretelavere 028 poe ene 4.85 $3.70 
lll SOU rare 6.95 5.45 4.80 
6” i iocseeu tak vavsuaeets 6.95 5.45 4.80 
“Lath, 4-Foot, << sine 
is Src asar $10.05 SS 5a oe. $9.55 





RED CEDAR SHINGLES 


Seattle, Wash., July 16.—Eastern prices f.0.b. 
mill, are: 


First Grades, Standard Stock 
Per square Per M 
4 bunches 4 “< —— 


TMtre, Stare, 6/26 0.060008 $1.95 
PCTS BATS, 0/2. csecess'e 2.15 2.70 
POSUPA CICAVS: ciaviis.6.s.v.0:006.0 2.40 2.95 
PERTOCTE 6/8: iico:09 6 n00er 2.89 3.60 
LT rr 2.41 3.30 
POPfeOCtiONSs <.icccccccvcs 3.18 4.30 
First Grades, Rite- Grade Inspected Stock 
Bxtra. stars, 6/2......66< $1.99@2.03 $2.! 50@2.55 
PISEPA CHOPS, 0/2005 00 s0s 2.93 2.80 
Extra clears Pore ee 2.60 3.25 
PGrlectis, 0/2 6 s00000 0000 2.87 3.70 
TUTOR OS 6cccwcsineeesses we 2.48 3.40 
POrflectionS: o:.:0:0 0:0 s00100008 3.25 4.40 
Second Grades, meres Stoc 
Common stars, 6/2...... $0.71@0.75 i) 90@0.95 
Common stars, 5/2 ...... 0 1 
Common clears ......... 1.68@1.72 2. :10@2. 
British Columbia here Seattle Market 58 
MAS (CARBAIO): os ci ccc cccasaxess $3. 45Q3.0 
XXXXX (U. Pe re - -$3.05@3.13 3.8093. 
Eurekas (U. S.)...... eoee 3.42@3.49 4 1004S 
Perfections (U. S.)...... 3.72@3.79 5.05@5. 
Dex, 6/2, 16 (CONGGIAN) 0.06. ccsczeres 1.80 


U. S.)...-.-. 1.75@1.87 2.20@2.86 


XX 5/2, 16 ( 
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REDWOOD 


The following are the prevailing redwood 
prices, f.0.b. Chicago (72-cent freight allow- 
ance): 

Bevel Siding, /-Inch, S1S1E 
-—Clear—, —_“*A’——"._ “B” 
3°-7° 8°-20° 3°-7’ §8°=20’ 3°-20’ 


Me erasers cietatetars 37.25 $47.25 $34.25 $44.25 $33.25 
MOC ore cr boy 25 48.25 36.25 46.25 38.25 
OO cercnosmacee 7.25 47.25 35.25 45.25 37.25 


PRs Siding, S1S2E 
-——Clear——_,  -——"“‘A” 


3°-7' 8’-20’ 3’-7' 8’-20’ 

ee se hvuecg Sis ater $55.25 $58.25 $53.25 $56.25 
WON Secweeccces 59.25 62.25 57.25 60.25 
OSE recent srariea sr 73.75 76.75 71.75 74.75 
oO ( ha arama 80.75 83.75 78.75 81.75 
MEE scccewssces 82.75 85.75 80.75 83.75 
os aie eee e eee? or S2s, sl a up, 8’- yy 2 
4” = ” 


eas. 50 sc750 $67°50 $60.50 $8000 $78.00 $82.00 see. 00 
Finish, Rough S2S or S4S 





int ar ssa ~ 
l-inch— 3-4%’ 5-7’ 8- 20” 3-414! 5-7’ 8-20’ 

Die akan eae ‘352. 50 = = = = be 5 50 $57.50 $83.50 
Ay wiclene es 52.50 50 57.50 89.50 
OP skasecce 59.50 69:20 96.50 54.50 64.50 91.50 
OO x pceixws 54.50 64.50 94.50 49.50 59.50 89.50 
Sto 6” ..<. G250 @256 «x... 47.50 S7.60 ..... 
SP in cwcaae 74.50 74.50 94.50 69.50 69.50 89.50 

Bee crass 85.50 85.50 98.50 80.50 80.50 93.50 
) |. gl er 87.50 87.50 98.50 82.50 82.50 93.50 

COE Ee ses Sctecc eae 94.50 ccces - 89.50 
1% & 1%”"”— 

Mm eecioucus $69.50 $69.50 $95.00 $64.50 $64.50 $90.50 
Re Kueosceus 59.50 69.50 101.50 54.50 64.50 96.50 
Oo mnnannice 66.50 76.50 103.50 63.50 73.50 100.50 

OD asaiacwe 61.50 71.50 101.50 56.50 66.50 96.50 
8 te 6’ <2. 5950 GEO .20.. 66.50 66.50 ..... 

Pe pares ee ee 1.50 81.50 101.50 78.50 78.50 98.50 
} || ee 92.50 92.50 105.50 89.50 89.50 102.50 
DA elerndcesveck 94.50 94.50 105.50 91.50 91.50 102.50 
MUM vac Manes waeee TOGLUG@ cease swaws 97.50 
2-inch— 

So seentned $57.50 $67.50 $93.50 $52.50 $62.50 $88.50 
OP eiexincies 57.56 67.50 99.50 52.50 62.50 94.50 
Or iecnenare 64.59 74.50 101.50 61.50 71.50 98.50 
eee 59.50 69.50 99.50 54.50 64.50 94.50 
‘ to OC" 200 BESO GEG0 accuse GEGG GEGG 2.252. 

Se ecaec ders 79.50 79.50 99.50 76.50 76.50 96.50 
10” geawacies 90.50 90.50 103.50 87.50 87.50 100.50 
Be ciatec es 92.50 92.50 = oe 89.50 89.50 100.50 

RO ee a ee 95.50 
; For 22’ and 24’, add $6 a 3°: 20’; 26’-32’, add 
14, 

Wide Clear Finish, Rough or S2S, Random, 8’ -20’ 
1” 1% - 1%” Qn 3° 4” 5” 
14”. ..$117.50 4124.50 $122.50 $127.00 $131.00 $134.50 
16”... 122.50 129.50 127.50 132.00 136.00 139.50 
18”... 127.50 134.50 132.50 137.00 141.00 144.50 
20”... 132.50 139.50 137.50 142.00 146.00 149.50 
22”... 137.50 144.50 142.50 147.00 151.00 154.50 
24”... 142.50 149.50 147.50 152.00 156.00 159.50 
26”... 147.50 154.50 152.50 157.00 161.00 164.50 
a8" Ss Hrs 50 159.50 157.50 162.00 166.00 169.50 
30”... 157.50 164.50 162.50 167.00 171.00 174.50 


Clear and 7 Rough or —_ Bt o 20’ 
6” 8” 


Width— 2" 6-12” 
Thickness— 

BS ikaeceseawewn sad “ $112 $113 $114 $112 
se re || ee ee 5 oR 


Add, for 22-26’, $6: Bor 26-32’, $14. 





For Editorial Review of Current Market Con- 
ditions See Page 35 


NORTHERN PINE 


Boston, Mass., July 16.—Retailers are placing 
only limited orders for northern pine. Interest 
has not been stimulated by the recent conces- 
sions on some of the higher grades. Producers 
shipping here report they are busy building up 
their stocks for fall business and have no in- 
tention of making any further price revisions. 
Demand for lower grades from the boxing and 
crating trade is really quite good. 


Buffalo, N. Y., July 16.—Trade in northern 
pine is on a fair scale, altho buying is restricted 
to immediate needs in most cases. No change 
in prices has taken place and wholesalers expect 
firmness to be exhibited, since there is difficulty 
in getting well assorted stocks at the mills. 


North Tonawanda, N. Y., July 17.—A nice av- 
erage trade is reported by dealers generally. 
There has been a slight tendency toward softer 
prices on oversized stocks but quotations on 
most items tend toward firmness. Dealers are 
bringing supplies forward from lake points stead- 
ily in expectation of a healthy fall and winter 
trade. 


Minneapolis, Minn., July 17.—Northern pine 
mills are building up stocks, but farmers are 
not buying and there is little building being 
done on the farms, for which reasons yards are 
not ordering. Industrial trade is slightly better 
with some buying of factory stuff, but the crop 
situation continues to affect this trade indirectly. 
Prices are strengthening. 





EASTERN SPRUCE 


New York, July 16.—The mixed car trade in 
eastern spruce holds firm. Cargo shipments ar- 
riving at this port have been rather light for the 
last three weeks. There is every indication that 
prices will begin to stiffen slowly as soon as the 
demand picks up to any fair extent. Eastern 
random 2x3 to 2x7 sells at $37 to $39, delivered 
New York, car shipment. Cargo spruce sells at 
$30 to $35, according to specification. 


Boston, Mass., July 16.—Reports are being 
heard of occasional concessions of $1 and $2 on 
eastern spruce frame schedules. On the other 
hand, one of the very large producers selling 
thru the wholesale trade has just got out a new 
price list which quotes $50 base on frame orders. 
Retailers are very busy. There has been a little 
improvement in the call for random lengths, but 
prices are still somewhat weak. 3oards are still 
moving slowly, but prices are firmly held. Quo- 
tations: Dimension, rail shipments, 8-inch and 
under, $48 to $50; 9-inch, $49 to $51; 10-inch, $50 
to $52; 12-inch, $52 to $54. Provincial random, 
2x3 to 2x7, $36 to $38; 2x8, $44 to $45; 2x10, $46 
to $47. Covering boards, 5-inch and up wide, 
8-foot and up long, D1S, $37.50 to $38; matched 
clipped, 10- to 16-foot, $42. 


HARDWOODS 


Chicago, July 18.—Local distributers are well 
satisfied with the present volume of hardwood 
trade, saying that it has picked up noticeably 
since the latter part of June and is now fully 
normal for this time of year, when vacations and 
other seasonal factors always make for dull- 
ness. The furniture industry is buying larger 
quantities, and fair business is transacted with 
automobile and box makers. Flooring people are 
still cautious, but other building interests come 
into the market frequently. Prices have shown 
no notable change, but seem to be firming up on 
some popular items. 


New York, July 16.—Hardwood prices hold 
rather firm. <A picking up in inquiry has en- 
couraged the trade a good deal, altho few 
large orders are being placed. Dry stocks are 
not over-abundant. Flooring is holding its own 
well at this time. 


Boston, Mass., July 16.—The hardwood situa- 
tion is fundamentally sound, and an active fall 
demand is predicted. There is no striking change 
in the price situation, the general tone of the 
market being just about steady. (uotations, 
FAS, inch: Ash, white, $110 to $115; basswood, 
$95 to $100; beech, $85 to $90; birch, red, $150 to 
$160; sap, $125 to $130; maple, $105 to $115; oak, 
white, quartered, $155 to $160; plain, $135 to 
$140; poplar, $130 to $135. Western flooring, 
13/16x24% clear: Beech, $90 to $93; birch, $100 
and up; maple, $108.50; No. 1 common oak, 
$80 and up. 


Buffalo, N. Y., July 16.—Hardwood demand 
shows a slight improvement at a number of 
yards, and industrial plants are beginning to 
take on more stocks. Prices are somewhat more 
steady. 

Minneapolis, Minn., July 17.—Signs of an up- 
turn in Nos. 1 and 2 birch brought encourage- 
ment to the hardwood trade, but for the most 
part the market hung around the level of the 
week before. Apparently there was no further 
tendency toward recession which cut from $5 
to $10 off some of the oak and birch lines-earlier 
in the month. Scarcity of dry stocks, due to 
combing of the supply by industrial users, is 
likely to lift the level of these lines at the mills. 
Country trade continues small. 





Kansas City, Mo., July 17.--Hardwood buyers 
are not eager to place orders, unless they havea 
pressing demand for stock. Heavy construction 
stock is in good demand and some other low 
grade stock is being called for. Furniture fac- 
tories are buying a little more here and there 
and have out a good line of inquiry. Motor and 
truck body manufacturers are holding off. There 
is a fair demand for yard stock. 


Columbus, Ohio, July 16.—Hardwood demand 
shows quite a little improvement. While rail- 
roads are still buying liberally, the greater part 
of the improvement comes from factories and 
retailers. All items sell fairly well and there 
is no accumulation of stock in any one grade. 


Shipments are coming out in good shape. Prices 
of oak at the Ohio River: 
No. 1 No. 2 No. 3 
FAS com. com. com 
Quartered ...... $165 $95 $55 aa 
Bc eee eee ee 120 75 53 $20 





B'GTrees, Heavy Stands 

and Rugged Mountains 
are the conditions the Pa- 
cific Coast loggers have to 
meet. 


Willamette Engineers and Willa- 
mette Equipment made it possible 
to put logs in the water at a profit. 


W WNL LLAMETTE 


a os — 
LOGGING MACHINERY 


PORTLAND, OREGON, U.S.A. 








A NON- MIRING G WAGON 


Capacity 10 tons. Adapted for hauling over 
sand, mud, bad roads or soft ground. More 
freight with less power. Will carry capacity 
loads wherever animals or tractors can work. 
Shipments direct from Chicago factory. 
Information and prices on request. 
ATHEY TRUSS WHEEL CO., 130 N. Wells St., Chicago, U.S.A. 


er en 






































AAV AVY AY be de 
E|| TOTE-ROAD Tote-Road 
h| AND trait | and Trail 
Superbly illustrat- 
{ ed in colors by 
j Oliver Kemp, and 
filled from cover 
to cover with 
songs of the saw 
, and ax. 
rnc $1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 
431 South Dearborn Street, CHICAGO 











MAKE your timber investments pay maximum 
returns. “Principles of Handling Wood- 
lands’”’ by Henry Solon Graves telis how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 
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Color-Thatch 20to24 percent 
more efficient on side walls 


OLOR-THATCH entirely stained shingles have from 

20 to 24 percent greater laying efficiency on the side- 

wall than shingles stained but two-thirds of their 

length. The latter can be laid to the weatner but one-half 

of their stained length. A greater exposure makes white 
streaks of unstained shingles to show through the joints. 


Color-Thatch is stained exclusively with the famous Cabot’s 
Creosote stains—recognized everywhere as the peer of 
shingle stains. 


Color-Thatch is always 100 percent stained, 100 percent 
clear, 100 percent edge grain, 100 percent free of sap— 
perfect in grade and manufacture. When you buy Color- 
Thatch you buy complete preservative protection and color 
appeal. 


Order in straight or mixed carloads direct from the coast. 


TheWilliams Stained Shingle Co. 


Vancouver, Wash., U. S. A. 





THE WILLIAMS STAINED SHINGLE COMPANY, 
VANCOUVER, WASH., U. S. A. 
Gentlemen: Please send me dealer proposition, prices and complete information 
about Color-Thatch. 
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Supply the Growing Demand 


Order car lots or Builders are “sold” on the advantages of lining clothes 
fy closets with Tennessee Aromatic Red Cedar. You can land 
phekngns their orders with 

“QUALITY” OAK enue 
FLOORING. “Cedarchest” Closet Lining 


It is manufactured in ¥% inch by 2, 2% and 3% inch widths, 
Right now is the time to put it in stock. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. MEMPHIS, TENN. 
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Baltimore, Md., July 16.—The outstanding fact 
in the hardwood situation appears to be that 
mills are turning out considerably less lumber 
than in the spring, so that production at this 
time is probably not in excess of current needs. 
Consuming industries are busy, furniture fac- 
tories and other establishments having plenty of 
orders on hand. Foreign buyers are taking ad- 
vantage of the liberal shipments on consignment 
to hold out for concessions. 


North Tonawanda, N. Y., July 17.—With stock 
more plentiful, there has been a leveling out 
of quotations. A seasonable demand is being 
transacted in northern hardwoods, the tendency 
of buyers for mixed carlots being most pro- 
nounced. 





Cincinnati, Ohio, July 17.—There is little ac- 
tivity in the hardwood market, buying being 
strictly for immediate needs. Prices on the whole 
are steady. 


St. Louis, Mo., July 17.—There is very little 
activity in the southern hardwood market. A 
good demand for quartered red gum is reported, 
however. Prices as a whole remain firm, but 
there is some tendency toward a lower leve] 
in l-inch red gum and some items of sap gum. 
Some new business has been placed, but condi- 
tions as a whole show practically no advance 
over last week. Shipments are about normal. 


Houston, Tex., July 16.—Hardwood business 
showed some improvement in all lines this week. 
Demand for car oak, ties and other railroad 
stocks was noticeable. Box factories are buying 
more than usual, and low grade gum was about 
the only slow item on the list. 


New Orleans, La., July 16.—There is no great 
change in the hardwood situation from a week 
ago. The fall of red gum from its recent high 
plane and the substitution of sap gum continues 
the outstanding feature of the market. 


HEMLOCK 


New York, July 16.—The outlook for hemlock 
showed a little brightening for the week. Transit 
shipments in wholesalers’ hands have dwindled 
materially and the market is losing the feverish 
aspect noted thru June. Wholesalers are much 
more optimistic over prospects for the next two 
weeks. Retailers are doing a good business but 
are not yet ready to enter the market except for 
necessities. 


Boston, Mass., July 16.—The call for hemlock 
is rather quiet. Eastern boards are moving 
rather slowly in competition with southern lum- 
ber. There is a moderate demand for plank. 
Prices look a shade softer than in June. The 
supply of eastern clipped boards is increasing a 
little, but is still very light. There are now 
chances to buy eastern clipped boards, 10- to 
16-foot, at $39 and random for $37. Western 
hemlock is feeling the effects of recent selling 
pressure and offers of dimension at $35 ship’s 
tackle, or even less, are now reported. 





North Tonawanda, N. Y., July 17.—A _ fair 
amount of new building is under way and in 
prospect, providing a steady demand and a fair 
amount of inquiries for future supplies. With 
southern pine prices more steady quotations on 
hemlock show a firmer tendency. 


FIR, SPRUCE, CEDAR 


Chicago, July 18.—The Douglas fir market has 
developed considerable weakness, drop siding. 
ceiling, flooring and other upper grades being 
especially affected, but dimension and side cuts 
generally also having slipped off. This has 
caused retailers to exercise the strictest caution 
in buying, and trade is restricted to imperative 
needs, such as can not be supplied from the still 
cheaper southern pine. ~ 


New York, July 16.—The trade in Douglas fir 
and western spruce has been noticeably more 
active in the last week than at any time in the 
last five weeks. The surplus of transit shipments 
has been worked down to such a point that it 
has ceased to affect the market. Prices have 
remained at the same levels as last week. A 
few distress cargoes went under the market. Ar- 
rivals of unsold lumber are greatly diminished. 


Boston, Mass., July 16.—It is generally under- 
stood that $37 ship’s tackle is about the average 
paid for an ordinary Douglas fir dimension 
schedule. The market here for fir is unsettled. 
Wholesalers say they have to pay more at the 
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mill for a cargo than the present cost here less 
the water freight, insurance and other charges. 
A heavy volume of lumber is moving out of the 
retail yards and they are buying proportionately. 
Industrial call for clear spruce and the demand 
for Port Orford cedar are just about fair. 


Buffalo, N. Y., July 16.—A fair amount of busi- 
ness is being done in Douglas fir, and prices 
are firmer in some grades. Mills have apparently 
no big stocks of dimension lumber on hand. 
Uppers are in good supply. Stocks of No. 1 com- 
mon are small. Export and rail business is 
active. 


Kansas City, Mo., July 17.—There is only a 
light demand for fir yard stock, but fairly good 
demand for timbers, including some Government 
orders for stock for river improvement work. 
Prices for yard stock are weak. Very little 
transit business is being done, most wholesalers 
keeping off until the market is more settled. 


Seattle, Wash., July 14.—Seasonal quiet is hav- 
ing its effect on the fir industry, which has slowed 
down accordingly. Unexpectedly a considerable 
volume of domestic business developed just prior 
to the Fourth of July shutdown. There is some 
sign of a tightening of car supply, the first in- 
timation in the Pacific Northwest coming from 
the eastern Washington fruit districts. The vol- 
ume of export orders is increasing. On the whole 
the market appears to be steady to firm, business 
conditions being fundamentally sound. 


San Francisco, Calif., July 14.—The tone of 
the fir market is weak. Prices on commons are 
lower with considerable congestion on the 
wharves at San Pedro, Mills in the Northwest 
have been accumulating side-cut which finds 
its way to the California market and has a 
tendency to depress prices. Clears hold firmer, 
however, and fair prices are being obtained for 
special cuttings. Vertical grain flooring is about 
$18, $15 and $13 over list for Nos. 1, 2 and 3, 
respectively. 


WHITE CEDAR 


Minneapolis, Minn., July 17.—There are some 
that say the current trade in northern white 
cedar poles is seasonable, altho it has been a 
little freaky heretofore, while others contend 
that it is a little slow. Post stocks are short on 
some of the more desirable assortments. A ma- 
terial expansion of the demand is looked for 
with the harvesting of the crops, but just now 
the light and telephone companies are desultory 
in the market. 


NORTH CAROLINA PINE 


New York, July 16.—Inquiries for North Caro- 
lina pine have been coming in better in the last 
week but trade has not become brisk. The 
sagging tendency experienced during June con- 
tinued this week with a softening of 50 cents for 
low grade lumber. Upper grades dropped propor- 
tionately. The roofer market has shown little 
improvement. 


Boston, Mass., July 16.—Demand for North 
Carolina pine continues to drag. Prices are soft. 
Many retailers in the metropolitan district are 
doing an unusually large July business. Rough 
edge, 4/4 under 12-inch, has sold lately down 
around $65. Shortleaf flooring and partition are 
receiving rather more attention, and the same is 
true of roofers. There has been no strengthening 
of prices, however. Bottom prices this week are: 
Shortleaf flooring, 1x4, A rift, $91; B rift, $87.25; 
C rift, $73.75; B&better flat, $59. Partition, 
B&better, 11/16, $58. 


Baltimore, Md., July 16.—It looks as tho the 
easing off in North Carolina pine prices had 
reached its limit, no further reaction of conse- 
quence having taken place. Stock box is easy, 
with edge off a little also, but there are some 
elements of firmness in the list. Many mills 
which make shipments here by water have either 
closed down or materially reduced production. 


Buffalo, N. Y., July 16.—The North Carolina 
pine demand shows some increase in activity 
over the preceding week. 3uilders have plenty 
of business on hand and retailers are moving 
out quite a large amount of stock. Prices are 
unchanged for the most part. 


WESTERN PINES 


Chicago, July 18.—Distributers of western pines 
have noted no market changes during the last 
week, except that inquiries seem a little more 
plentiful. Orders from factory consumers are 








temporarily easy. 


Portland, Oregon 


Yeon Building 











When your earning power is at “peak,” as at present, 
your corporate credit is highest. Capital seeks investment 
with prosperous enterprises. 


Do not let this advantageous time escape you to ac- 
complish a constructive and far-sighted piece of financing 
for your business—merely because bank borrowing is 


Act now, to guard your present profits and the future 
stability of your business, through placing a long-time, 
self-liquidating bond issue while its accomplishment is 
favored by reasonable rates for long-time money, as well 
as by sound business judgment. 


Yakerfoness--Company 


Successors to Lyon, Gary & Company 


Chicago 
208 South La Salle Street 

















comparatively few, and from retailers in this 
territory are insignificant, but many mills have 
not much stock and there is not the pressure to 
sell that might be expected. Indications are that 
shop users are preparing to come into the market 
soon, and the opinion is general that another 
thirty days will witness a big change in the 
situation. Prices have undergone no material 
changes, but are firmly maintained at recently 
established levels. 


New York, July 16.—Factory trade seems to be 
holding out of the market. Retailers insist that 
they have large enough supplies for present needs 
and are not inclined to add to their stocks ex- 
cept when practically sold out of certain items. 
Prices have been stationary during the week. 


Boston, Mass., July 16.—Buyers in this territory 
are ordering western pines sparingly and avoid- 
ing any accumulation of stock. Retail yards are 
doing a fairly active business. There is some 
substitution of other woods when the particular 
items needed are not in stock. Trade in Idaho 


white pine is about fair and prices are steady on 
the following basis: 

1x4 1x6 1x8 1x10 1x12 
No. 1 com....$66.50 $67.50 $66.50 $69.50 $73.00 
No. 2 com.... 62.50 63.50 61.00 61.00 63.56 


Buffalo, N. Y., July 16.—Wholesalers report a 
rather dull trade in the California pines. The 
small mils and retailers of the East are of the 
unanimous opinion that prices will be lower, 
and they are not buying much except for imme- 
diate use. Many have enough stock to carry 
them along for several weeks. 


Kansas City, Mo., July 17.—Representatives of 
west Coast mills report only a scattering demand 
for western pines. Sash and door plants are 
buying on a hand to mouth basis, while yards 
are taking very little. Prices on factory items 
generally are weak. 


San Francisco, Calif., July 14.—There are 
numerous inquiries for California white and 
sugar pine, altho actual buying is now compar- 





88 AMERICAN LUMBERMAN JULY 21, 1993 























































J 
atively light on the shop grades. California = 
mills are now producing heavily. Dry stocks w 
of sugar pine are unusually light for this time pe 
of the year, While shop lumber is soft and ne 
there has been a downward tendency to prices, 
Ross Gasoline stocks are light and with building active there 
. i will be an increased demand before fall. Clears 
Carrier with and selects are fairly strong, largely due to the e 
2X ” > © 4 > ic « ¥ > « r 
load of eleven ee There is a good demand for box af 
10x10 timbers 
44 ft. long at REDWOOD ti 
West Oregon Boston, Mass., July 16.—Distributers report th 
they are booking a fairly satisfactory volume of al 
Lumber Company orders for redwood. Retail yards and builders’ n¢ 
Mill. finish mills have been very busy and few of them ce 
have much stock left on hand. Some difficulty th 
is being experienced in finding dry lumber for ti 
immediate shipment in all the items wanted, 
Siding demand is quiet and quotations are a 
little easier. bt 
Porm 1204 —- Ww 
Sas aa aa Kansas City, Mo., July 17.—Redwood mills are in 
mee 9 offering some special items now at attractive m 
“ —_ Night Message | prices and moldings and frames are easier to ta 
Since November ane a rae a ak buy. Factory stock still is scarce with prices PI 
1922, The A. c. mecenigcing pa opal i firm. Demand in this market has been light. 
eynted the shock. | NEWCOM®@ CARLTON, prasicEnt GEORGE W & ATKINS, riney viceonaeioent | symosl sop ao te hen 
Dutton Lumber Saas “ wie oe a Oe pi 
Cor oration RECEIVED "AT San Francisco, Calif., July 14.—Altho there pe 
p oe ws has been a general slackening in demand for ne 
have ordered US 54 weg aun pendrin —, redwood on th 
FY PROVIDENCE RI MAR 28 19 et holds comparatively firm. ere is a norma lo 
twelve Ross . ” California demand, with a good consumption lo 
Carriers for their ROSS CARRIER CO - the pone’ sagen bai yo Pin San ra 
. Joaquin Valley is quiet, but Los Angeles is using es 
Poughkeepsie BENTONHARBOR MICH a great deal of lumber with a big building pro- we 
and Providence ROSS CARRIERS HERE ARE ONE HOWLING SUCCESS STOP SHIP US ONE MORE HERE gram under way. Eastern inquiries have im- 39 
proved a little and a good fall demand is ex- ti 
yards. TO PROVIDENCE JUST AS SOON AS YOU POSSIBLY CAN AFTER COMPLETING OUR pected. Mills are making fair shipments on old 
POUGHKEEPSIE ORDER STOP ADVISE HOW SOON YOU CAN SHIR oa m 
* © DUTTON CYPRESS de 
mie Chicago, July 18.—Cypress trade has been bet- 2 
ter in spots, but as a whole is not much changed Ne 
e from last week. The volume is fair, and prices 
| he Ross Carrier Co MURRY JACOBS COMPANY have shown no change except in yellow cypress, 
e ‘ hich <« a ee cline ave take 
wiih 69 Colambia Street, ) Seattle a a few insignificant declines have taken m: 
ice and Plant 249 Monadnock Building, San Francisco Se in 
Benton Harbor, sos Michigan 546 Maison Blanche Annex, New Orleans, La. i a, aay eee Se CEpRSE hae fo 
up well to those of the preceding week. The oh 
demand from retailers, which has been rather be 
small, is for badly mixed cars. Wholesalers Di 
report an increase in the number of inquiries on 
and a larger number of orders placed than during In 
any week since the first of June. 0 
Boston, Mass., July 16.—Business in cypress is 
seasonable. Retail business is good, and most ay 
yards have enough stock on hand for the present. th 
Quotations on the lower grades are a_ snade O07 
Cy easier and they are getting a good amount of pt 
f V4 attention. High grade cypress is held at firm = 
if prices and mills have rather poor assortments of fo 
) WeyeKve ve exe | 1: 8 Ae} dry lumber. Good demand for cypress covering i 
‘o) 2 A boards is reported on the basis of around $38 al 
ee ove for 4-inch and up. Quotations: FAS, 4/4, $105 in 
to $113.50; 5/4, $110 to $118.50; 6/4, $110 to $121.50; 
PA 8/4, $121 to $131; 12/4, $145 to $150; selects, 
ag 4/4, $87 to $99; 5/4 and 6/4, $92 to $104; 8/4, r 


$108 to $115; 12/4, $120 to $125;. shop, 4/4, $54 to 





























Ti b ‘ Q $64; 5/4 and 6/4, $75 to $80; 8/4, $85 to $90; 
imber Properties |} 12/4, $95 to $105, rs 
4 ° e y Baltimore, Md., July 16.—Cypress demand is 
Timber Estimates and Appraisals sufficient to take up the output of the mills in 
: g ‘promptly. Producers are not prepared to enter ak 
g into commitments at material concessions. Pro- O) 
duction is held down by scarcity of labor and fo 
J A ME D L other causes. lis 
S E in 
e ACEY & Co. Kansas City, Mo., July 17..-Cypress trade is la 
slow and there is likely to be a light market until ra 
prices are more acceptable to the buyer. Country 
trade, which is a big factor in this market, is 
being held down because of the uncertainty over re 
‘ crop returns. Prices hold steady. th 
er 
oans to Lumber and Paper Manufacturers —, O 
St. Louis, Mo., July 17.—No price changes si 
odie over last week are reported in either red or yel- ‘i 
Lumber and Paper Securities low cypress. General conditions are also about ea 
the same in both. There continues a strong de- in 
mand in practically all items of red cypress. rs 


The chief activity in vellow cypress is in No. 2 


common, used by glass manufacturers. 





Lacey SECURITIES CORPORATION 















FY; Cincinnati, Ohio, July 17.—Cypress business 
332 S MICHIGAN AVE al continues slow and there is little change of la 
350 Madison Ave. . . Henry Building % moment in the price situation, ur 
NEW YORK CHICAGO % meson My 
IC G SEATTLE % New Orleans, La., July 16.—Cypress condi- Li 
$ tions the last week have been on a par with the nc 
ki previous week. Prices have not changed <—— fr 

Zs 4 ‘22 ‘an’ fractionally, Car supply continues good, an 

8h Sn Sin Gar the labor situation remains fairly satisfactory, 
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kg with wages advancing very slightly at those 
ne points where there is active competition and | 
nd none too many men. 
8, North Western Expanded Metal Co., 
re SOUTHERN PINE | 1213 Old Colony Building, 
rs . f | ; Chicago, Ill. 
wa Chicago, July 18.—A much increased demand | | 
ox from retail yards is reported by most distrib- | Tell me how I can add to my profits by selling Kno- 
uters. Dealers, tho not so busy as in the spring Burn Metal Lath. 
or as they expect to be this fall, continue to | | 
move out much lumber and the depleted condi- | WON ais 5 dacdvcccscdveudaanetereccdasecdddaneceesweusaaned 
tion of their stocks compels them to come into | 
rt the market frequently for supplies, which are MNS dvi lee Ri vetudeoserecuneidaaneeciadwacundaeseeal 
of always wanted immediately. VPrices have shown 
*g! no further notable declines, the level being 50 | | dvwwa ouee ude s.ddeat Obe6ede teens ee semeteeeeeehebeee Genandagadsa 
m cents to $1 below that of two weeks ago. Tho PR BR ee ec ee eee 
ty they are soft, there are no expectations of addi- | 
or tional material recessions. 9 8 
a <9 If Yc NOT Selling Metal Lat 
a New York, July 16.—The demand from the | oure e im e a 
building trade has shown some improvement this | 
week but the summer slackness is still very much 
re in evidence. Mixed car orders are greatly in the i s 
ve majority. A fair supply is in the hands of re- | Fill In the coupon and let us show you 
to tailers who are buying only when they have to. . = 
aS Prices have not given an inch during the week. just what we mean when we say that Kno 
ee te Pg mae io Burn Metal Lath is one of the most profit- 
oston, ass., uly -—Interest in southern ° . 
pine is growing in a conservative way. Sales of able specialties that lumber dealers handle. 
re partition and roofers are being made more easily 
or now that the sentiment is gaining strength that | Demand is growing by leaps and bounds. 
iw the range of quotations has already touched the - a e 
al lower margin. One mill is still quoting $69 for Sales have tripled in the last three years. 
yn longleaf partition, B&better, %-inch. Thereisa | 
7 range on 1x8 roofers from $32.25 to $37.50 for an | If you aren’t in, here’s your chance. Mail 
1s especially nice make. Top prices quoted this “i 
ye week on longleaf flooring, 1x4: <A rift, $100; B rift, the ticket today. 
a $92.50; C rift, $87.50; B&better flat, $70. Parti- 
- tion, B&better, 11/16, $63.50. 
a } 
Buffalo, N. Y., July 16.—The southern pine 
market shows a little more activity and most 
dealers report satisfactory sales. Prices show — } 
as fewer changes than a week or two ago. te- | 
d tailers actually in need of stock are replenishing 
” to some extent, 
S, Kansas City, Mo., July 17.—The southern pine 
nm market has been very slow in the last week, with 
prices weak all around. About the strongest 
d item is No. 2 boards, particularly 8- and 10-inch, 
“ for which demand has been very good while 
- stocks have been short. Finish also is scarce, 
i but is about $5 off in sympathy with other stock. — 
“ Dimension is very weak. Wholesalers are buying ‘i oan Ee ee n= i = 
x only on orders. Country trade has slowed down. 
B Industrial demand is slow, particularly with rail- 
roads and car builders. 
- St. Louis, Mo., July 17.—Southern pine prices 
‘ are reported about as low as last week, tho 
ce there has been a slight increase in demand. 
ir Orders for mill shipments are somewhat im- 
proved, the fact that they ure for very mixed L b H dli C 
stocks indicating that dealers are buying only osts 
f for immediate requirements in expectation of um er an ing 
; a further decline. Mills are running to capacity 
5 and accumulating some stock. Labor conditions 
t ,@ ee os ) : , _ 
: Se ERO CN By enabling fewer men to 
‘ Cincinnati, Ohio, July 17.—The southern pine handle the mill output, by elim- 
demand continues dull, with little change in ey oe le 3 . 
: prices. The tone of the market is weak and inating slow mules and their 
: a expect little activity to develop for some drivers, by reducing the wear 
oe ong and tear on tramways, by haul- 
e Houston, Tex., July 16.—The same gradual . ; ° i ; ”. ni 
s improvement of the last few weeks was notice- Ing bigger loads with ereater 
r able again this week in the southern pine market. ee . } ae 0 erende ~ 
= Order files show an unusually heavy demand dispatch, Mercury | actors cut 
d for yard stocks with requests for prompt de- | _ % lumber handling costs to a 
liveries. Demand is increasing also for car sid- ey aoe : 
; ing and other railroad materials. With the usual q " minimum. 
: labor handicap, mills are turning out orders as z.- 
RE ee estat Vc . nN) eee 7 
y OT Oe NT : In one mill a Mercury han- 
S New Orleans, La., July 16.—There was « sharp Be, neh 2 2G 7 or 4 
: Caines Ge hk eoitaee des Geese’ aaa = ae, dled 3,350,000 feet of lumber in 
the line, according to reports sent to the South- ’ ee one month at an average cost 
ern Pine Association by 134 subscriber mills. ; ee. athe va wae 
‘ Orders, production and shipments all‘jumped up ; : ot 3.1 cents. [f you are inter- 
simultaneously and from other sources there are ‘ ye ; _ e . . 
: indications of a better feeling now that the fiscal ested in reducing your lumber 
year is behind and the busy fall season is draw- « inc “osts ‘ ( o 
a aus” Waadae cae eee aie handling costs, you ought to 
: good and there is no particular shortage of ; ret the facts about the Mercury. 
labor. Two of a fleet of ‘ 
Mercury Tractors 
used by the : 
, SHINGLES AND LATH Southern Lumber Ask us to mail you a catalog. 
f New York, July 16.—Shingles are hard to sell, Co., Warren, Ark. 
large supplies ef west Coast stock being stacked Here Mercurys 
up in all retail yards. Prices have not given any a Lest . 
during the week, but are not particularly firm. fect tans te ercil Manu act 0 a 
Lath are in the same category, but retailers are he ibe Ps ae I y uring mp ny 
, not nearly so well supplied. The price ranges ing platforms. 
from $7.75 to $8 for merchantable Quebec stock. 4118 South Halsted Si. CHICAGO, U. S. A. 
; Boston, Mass., July 16.—Demand for shingles 
IS of only modest proportions. White cedar 
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Fruehaut Trailer 


DRAWN BY FORD TRUCK 


Models for log- 
gers as well as 
dealers. Also 
four - wheel 
trailers. 


Let us submit details 
about the savings Frue- 
haufs are making for 
other retail dealers. Just 
drop us a line—no obliga- 
tion. After you read 
some Fruehauf records 
— won’t wonder any 
onger why Fruehaufs 
and Fords are replacing 
big trucks in so many 
yards. 





Ford Truck combination that will 
handle loads up to 2!4 tons easily for 
about $1300. A 2'4-ton truck will cost you 
around $2500. 


Fruehauf-Ford combinations are giving sat- 
isfactory service in scores of retail yards. And 
remember, not only is first cost less, but oil 
and gas, tires and general wear and tear cost 
considerably less. 


Fruehautf Trailer Co. 


10945 Harper Avenue, 










$1200 in 
Your Pocket 


You can buy a Fruehauf Trailer- 


DETROIT, MICH. 











shingles are quoted at $6.50 for extras and $5.75 
to $6 for clears. The market for red cedars is 
still unsettled. The best British Columbia red 
cedars, XXXXX, have sold within a few days for 
less than is quoted on white cedar clears. Spruce 
lath are a shade stronger at $8.50 for 154-inch, 
and $7.50 for 1%-inch. Retailers are not quite 
so cautious about placing lath contracts. There 
is a fair business in furring at $40 for 1x2. Spruce 
and pine clapboards are quiet at steady prices. 
Offerings are light and there is little selling 
pressure. 


Buffalo, N. Y., July 16.—The shingle market is 
a little firmer, with extra clears quoted at $4.79 
and stars at $4.08, Retailers are not buying at 
all freely, but the consumption of shingles is 
steady. Mills seems to be carrying smaller 
stocks than formerly and to be less willing to 
make concessions. 


Kansas City, Mo., July 17.—The shingle market 
continues to show some improvement in demand, 
tho prices still are low. There are a few transit 
cars on the road, but mostly mill orders are 
being placed. Demand for siding remains light 
and prices have shown no change. Demand for 
lath is slow. 


St. Louis, Mo., July 17.—Shingle prices remain 
at $2.90 for clears and $2.40 for stars, Pacific 
coast base. Practically no buying is being done. 


Columbus, Ohio, July 16.—There is a fair de- 
mand for shingles altho trade is scarcely up to 
the volume of previous years. Rural dealers are 
the best customers and buying to fill in broken 
stocks is the rule. Receipts are sufficient to 
take care of current needs. Prices are fairly 
steady with red cedar extra clears quoted at 
$4.85 and extra stars at $4.35, delivered. Other 
varieties are quiet. Lath trade is steady with 
prices unchanged. 


Minneapolis, Minn., July 17.—Since the Fourth 
there has been some strength in the red cedar 
shingle market, altho prices are for the most 
part unchanged. Clears sell around $2.95 and 
stars at $2.50. Cessation of operations by sev- 


eral mills is having its effect on the turning 
price, comparatively few manufacturers having 
reopened at reduced volume following the Fourth. 
City trade holds up fairly well but country busi- 
ness is shy on volume and is spotty. 


Seattle, Wash., July 14.—Red cedar shingle 
prices have advanced a trifle on stars and clears, 
and are steady on the new levels. Production is 
heavily curtailed, with not more than 35 percent 
of the mills resuming after the seasonal shut- 
down. Mills now in operation are not eager to 
book orders, but are content to pile stock in 
expectation of better business. Demand is light. 
Labor is plentiful. Log supply is ample at the 
prevailing schedule of $22 base for rafts con- 
taining up to 10 percent of lumber logs. 


Houston, Tex., July 16.—Shingles and lath re- 
main practically unchanged after last week’s 
slight advances. Demand is fairly good for high 
and low grade shingles and fir lath. Order files 
are in somewhat better condition than last 
week, 


New Orleans, La., July 16.—There is a good, 
strong demand for lath from a building program 
that is actively in progress thruout this entire 
territory. Demand for shingles is about what 
it has been during recent weeks, as the fall 
campaign of repairs on the farms has not yet 
begun and retailers are not overly insistent on 
quick deliveries. The west Coast shingle is con- 
siderably in evidence in competition with the 
red cypress product of this section. 


MAHOGANY 


Boston, Mass., July 16.—Mahogany supplies 
are moderate and manufacturers’ efforts to 
round out their stocks in preparation for the fall 
and winter trade keep them busy. Talking ma- 
chine and piano producers and railroad car 
builders continue good customers. Wholesale 
quotations on air dried plain mahogany, f.o.b. 
Boston: 


4/4 5/4,6/4&8/4 10/4&12/4 
PAS cssesakavkaise $210 $215 $220@230 
No. 1 common... 175 175 185@190 
No. 2 common... 110 115 120@130 


BOXBOARDS 


Boston, Mass., July 16.—A fairly good demand 
for boxing and crating lumber is reported this 
week. Distributers are not having much diffi- 
culty in maintaining quotations on a reasonably 
steady basis. Stocks in first hands of northern 
and eastern boxboards are comparatively light. 
Good pine boxboards, inch, bring around $37.50, 
and $34 is about as low as really merchantable 
stock can be bought. There are mixed lots of 
inch boxboards in the usual assortment of native 
woods on offer at $25 to $30. 


HYMENEAL 


MARTIN-MARTIN. L. A. Martin, a member 
of the Beech Island Lumber Co., of Kathwood, 
S. C., and Miss Bessie Martin, also of Kathwood, 
were married recently at Orangeburg, S. C. Af- 
ter a brief honeymoon they will return to Kath- 
wood where they will make their future home. 


WALL-JONES. Frank Bennett Wall, of Mor- 
ven, N. C., a member of the Union Lumber Co., 
of Julia, Ga., was married to Miss Ernestine 
Jones, of Julia, the wedding taking place at 
Columbus, Ga. After a brief honeymoon spent 
in Atlanta and in the North Georgia mountain 
district the couple will return to Julia to make 
their home. 


HAWKINS-McGREGOR. Howard B. Hawkins, 
of the Griffith Lumber Co., of Asheville, N. C., 
was married to Miss Mary Anne McGregor, of 
Asheville on Saturday evening, July 14, the wed- 
ding taking place at the home of Mrs. R. W. 
Griffith, in Asheville. After a honeymoon trip 
to several southern cities they will return to 
make their home in Asheville. 





CURRY-ROBINSON. J. H. Curry, of the Neal 
Veneer Co., of Blountstown, Fla., and Miss Bes- 
sie Mae Robinson, also of that city, were married 
last week at the home of the bride’s parents 
at Blountstown. Mr, and Mrs. Curry are spend- 
ing their honeymoon in a trip to various interest- 
ing points in the South and will make their 
home in Blountstown upon their return. 


DONWORTH-MATHEWS. The marriage of 
Austin Donworth, lumber and shipping broker, 
of Tacoma, Wash., and Miss Olive Mathews, of 
Indianapolis, was celebrated in Immanuel Pres- 
byterian Church in Tacoma on June ?7. The 
ceremony was performed by Rev. John W. Ken- 
nedy and was witnessed by a small party of 
friends and relatives. Mr. and Mrs. Donworth 
will make their home in Tacoma. Mr. Donworth 
is a well known pioneer of the Coast, having 
gone to the Northwest in 1885 on a sailing vessel. 
He is the son of a pioneer lumberman and ship- 
builder of Maine and has been interested in the 
lumber and shipping business on Puget Sound 
for many years. 





TAYLOR-RANDALL. Alfred Taylor, star 
high school athlete of Kelso, Wash., and Miss 
Helen Randall, former Kelso girl, were married 
at Vancouver, Wash., on Thursday, July 5. Mr. 
Taylor is the son of C. A. Taylor, of the C. A. 
Taylor Log & Lumber Co., of Lindberg, Wash. 


TIMBER LAND SALES 


EVANSVILLE, INp., July 16.—The Hardwood 
Manufacturing Co. at Ferdinand, Ind., closed a_ deal 
for the purchase of a fine tract of timber land 
near Tennyson, Warrick County, Ind. The logs 
will be cut this summer and fall and shipped to 
the company’s mill at Ferdinand. 

CARYVILLE, FLA., July 16.—The Henderson 
Waits Lumber Co., of Caryville, has purchased the 
entire timber holdings of the Foshee Lumber Co., 
in Washington County near here, the tract con- 
taining several hundred thousand feet of virgin 
timber. The Foshee Lumber Co. has abandoned its 
plans of erecting sawmills in the tract but the 
work will be carried out by the new owner who will 
establish mills and start lumber and naval stores 
operations therein shortly. 


CULLMAN, ALA.. July 16.—Osecar Lasseter, saw 
mill operator and lumber manufacturer of Cull 
man, has purchased from the Louisville & Nashville 
Railroad Co. a 1,500-acre tract of virgin timber 
land near here, containing several thousand feet 
of excellent timber of various kinds. Mr. Lasseter 
states that he expects to begin early development 
of the tract. 

EstILL Sprincs, TENN., July 16.—W. A. and 
Frank Nanney, who have been in the lumber manu 
facturing business here for some years, have pur- 
chased a large tract of timber land in south Ala- 
bama containing approximately 2,000,000 feet of 
lumber. The plant here is to be moved this sum- 
mer into the tract and lumber operations will begin 
therein as soon as possible. 


Hur Ley, WIS., July 17.—For a consideration of 
$70,000. rights to timbered properties of the Wis 
consin Railroad Co., in Iron County. near Hurley, 
have been obtained by the Dells Paper & Pulp 
Co. ‘The contract grants to the paper company 
rights to all timber, with exception of cordwood 
on the lands affected. 


APALACHICOLA, FLA,, July 16.—William Lee Pop- 
ham has purchased from the Pierce, Estate of Buf- 
falo, N. Y., the entire island of St. Vincents near 
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the Florida coast line here, containing approxi- 
mately 11,000 acres, much of it southern pine tim- 
ber which has never been cut or turpentined. ‘The 
price for the tract was $350,000. Mr. Popham 
expects to develop the property, including the manu- 
facture of lumber and production of naval stores. 


CLANTON, ALA., July 16.—The Vida Lumber Co., 
near Clanton, recently purchased an extensive tract 
of timber land near L: eds, Ala., and has started 
manufacturing operations therein. The plant near 
here has been closed down and will be moved some 
time this summer to near Maplesville, Ala., where 
the company also has large timber interests re- 
cently acquired. The tract on the Coosa River near 
here which was purchased seven years ago has 
now been entirely cut out, necessitating the moving 
of the entire plant to another location. 


CHATTANOOGA, TENN., July 17.—Fred M. Cabines, 
of Houston, Tex., has obtained an option on ap- 
proximately 450.000 acres of land in several coun- 
ties in this section a large part of which contain 
millions of feet of valuable timber. According to 
Mr. Cabines he is disposing of 80,000 acres of this 
property to a New York syndicate which will locate 
an industrial city on it for the purpose of manu- 
facturing the lumber on the tract and developing 
the coal deposits under it. 


SREESERELBABALAEBAZEAS: 


News Letters 


(Continued from page 77) 
BALTIMORE, MD. 


July 16.—Lewis Dill, of Lewis Dill & Co., man- 
ufacturers and wholesalers of North Carolina pine, 
is on a trip to Europe with his wife. 

Everett EK. Jackson, president E. E. Jackson 
Lumber Co., which operates a large sawmill and 
planing mill at Riderwood, Ala., and has offices 
here, has gone to York Harbor, Me., where his 
family is spending the summer. J. Lawton Nor- 
wood, secretary, is expected to return from his 
vacation by Aug. 1. 

Roy Snyder, of the R. B, Homer Lumber Co., is 
back at his desk again after a vacation of several 
weeks. 

S. Robb Eccles has been made representative of 
the Tennessee Oak Flooring Co., of Nashville, 
Tenn., for its “Tofco” brand of oak flooring. 

A. T. Baker, president Branning Manufacturing 
Co., Newburn, N. C., was operated on at the Johns 
Hopkins Hospital here a week ago and is now re- 
ported to be rapidly improving. 


PITTSBURGH, PA. 


July 17.-The usual midsummer dullness in all 
industries has set in, but its effect on the building 
trades this year is far less than ever before. 
Lumber dealers report business as being far larger 
than in previous years. Especially in the suburbs 
is the building activity kept up to a high notch. 
In a number of cases new projects have been started 
that will carry the builders over to the fall and 
well into the winter. Lumber in general is selling 
at prices slightly under those of last month. Buy- 
ing has been rather lively so far, and the yards 
are kept busy supplying their customers, as they 
have a lot of old orders to fill. A general fall in 
prices is not feared by lumbermen, who _ believe 
the market is well stabilized and that business is 
going to continue at its present rate thruout the 
year. Very good orders are being placed for both 
southern and western white pine, and hemlock is 
inquired for, prices holding steady. Lath are 
moving very well, and hardwood dealers are en- 
joying a good run of business. Oak, chestnut, bass- 
wood, birch, beech and poplar are showing improve- 
ment. A general air of prosperity pervades the 
lumber market thruout western Pennsylvania. 


NORFOLK, VA. 


July 16.—The sales of kiln dried North Carolina 
pine were very light, but inquiries have shown an 
increase. Most mills are marking time before 
further revising their price lists. There is no 
question but that some very low prices are being 
quoted in the North Carolina pine belt, in the 
Georgia-Florida belt, and in the Southwest. Even 
with present low prices, wholesalers generally are 
complaining that business is poor. Where stock is 
needed badly and is not easy to buy, mills have 
no trouble getting their prices. The weather con- 
tinues hot and dry and much air dried lumber is 
being produced and offered at rather low prices. 
The mills are carrying some surplus stock, but 
What they have is not burdensome and, with 
actual production at about 65 percent of normal, 
it should not increase very rapidly. 

There is very little demand for 4/4 edge No. 2 
and better but more inquiries have come from 
New England for mixed cars of 4/4 and thicker 
Stock widths, also 4/4 stock widths and 5/4 and 
thicker edge No. 2 and better. The demand for 
4/4 No. 2 and better stock widths is good, but 
some mills are unable to quote because of being 
oversold. Edge 4/4 No. 3 continues very quiet. 
No. 8 4/4 stock widths are in good demand, with 


6-, 10- and 12-inch rather scarce. Some mills are 
accepting very low prices on these items, but 
others have no trouble getting their full list if they 
can give service. Inquiries for 5/4 and thicker 
edge No. 2 and better have been more numerous. 
The stock widths continue active and are not easy 
to buy. No. 1 and 2 bark strips and miscuts 
continue very quiet. 

Sales of 4/4 edge No. 1 box, rough and dressed, 
have been very light. Inquiries for dressed and 
resawn stock are picking up. Edge 4/4 No. 2 box 
continues very quiet. Sox makers still have some 
old unfilled orders for lumber to come in. No. 1 
4/4 stock box rough has been more active, and 
inquiries for resawn rough and dressed stock have 
picked up recently. Air dried competition is keen. 
No. 2 4/4 stock box continues quiet. Box bark 
strips, 4/4, continue active, both D2S %-ineh and 
resawn rough. Prices are a little stronger. Whole- 
salers are offering the mills business at 50 cents 
less than quotations, after first making a lower 
offer, 

Sales of flooring, partition and dressed stock 
boards are very light. There was a slight im- 
provement in the sale of 21%4-inch face No. 2 and 
better flooring recently. Very few solid cars were 
sold. Sales of 7/16-inch recently have not shown 
any increase but prices are holding up well. In- 
quiries for roofers have been more numerous, but 
air dried stock is generally preferred, because 
lower. However, some air drying mills are stiffen- 
ing prices as their necessity for business becomes 
less acute. Sales of kiln dried roofers are larger 
but prices vary a good deal. 


ST. LOUIS, MO. 


July 17.--The committee appointed to make a 
financial canvass of the St. Louis lumbermen to 
provide for the purpose of a permanent flying field, 
and for the holding of the National Aeronautic 
Association meet here this fall, reports a liberal 
response. The sum to be raised for purchase of 
the land, grading and improvements, building and 
water system, is $200,000. The stock is selling 
at $50 a share. The committee is composed of 
Adolf Boeckeler, chairman; Julius Seidel, John A. 
Reheis, Verne Cornelius, L. M. Tully, M. E. 
Maecham and J. P. Larson. 

LL. BE. Clark, secretary of the Huttig Sash & Door 
Co., has returned from a two weeks’ vacation, 
most of which was spent at the Dells at Kilbourn, 
Wis. Mr. Clark was accompanied by his family. 
They motored to Chicago. He reports having had 
a most enjoyable outing. 

Lumbermen are interested in the second annual 
better homes building exposition, which will be 
held under the auspices of the St. Louis Real 
state Exchange at the Coliseum the week of Oct. 
8. Last week more than 42,000 persons attended 
the exposition. 

The next tournament of the Lumbermen’s Golf 
Association of St. Louis will be held at Normandie 
Golf Club next Tuesday. 


TORONTO, ONT. 


July 16.—-The general lumber market situation 
shows no change worthy of note. The actual vol- 
ume of trade is larger than in previous summers, 
but there is no speculative buying. Retailers 
are moving a moderate amount of stock, but not 
sufficient to cause any general replacement orders. 
Most northern Ontario mills now have stock in 
good shipping condition, and it has begun to move. 

At a recent sale of ‘“‘no-mark” logs of the St. 
John River Log Driving Co., at St. John, N. B., 
more than $25 a thousand feet was paid for spruce 
logs. 

Kenney S. White has been appointed sales man- 
ager of the Boake Manufacturing Co., Toronto. 
lor about twenty years he was with the Gilmour 
Co., Trenton, Ont., and later with Mr. Boake for 
three years, after which he was Canadian rep- 
resentative for the Paine Lumber Co., of Oshkosh, 
Wis., selling its doors thruout Canada. Mr. White 
has had experience with the Seaman, Kent Co. 

Ek. C. Parsons, who has been on the Toronto 
sales staff of the Canadian Western Lumber Co., 
for the last three years, has become associated with 
R. G. Chesbro, wholesale lumberman, Toronto, and 
will look after the western Ontario trade, special- 
izing in British Columbia forest products. 

J. A. Stewart, who has been with the Frazer 
Mills (B. C.) office of the Canadian Western Lum- 
ber Co. for some time, has come to Toronto, and 
will be associated with L. D. Barclay, eastern 
sales manager. 

The Schreder Mills & Timber Co. has moved its 
Toronto sales office to Room 824 Federal Building. 

A. Mortimer Clark, son of Alfred Clark, president 
of Edward Clark & Sons, (Ltd.), Toronto, has 
joined the inspection staff of the firm, and is on 
duty now at Mont Laurier, Que. He is the first of 
the third generation of the family to be identified 
with the hardwood industry. 

Kent Ockley, wholesaler of hardwood flooring, 


sash, doors, trim etc., has opened an office at 46 
Main Street West, Hamilton, Ont., in charge of 
Nelson Roycroft. 

A. J. Morris, wholesaler, has opened an office at 
304 Manning Chambers. 

Charles O. Maus, South Bend, Ind., recently vis- 
ited Toronto. He is opening branches of his hard- 
wood business in Winnipeg and Montreal. 

Ray B. Maxon, of the Thurn-Maxon Lumber Co., 
South Bend, Ind., visited the trade in Toronto, re- 
cently. 

J. Taylor and his son, timber merchants, of 
Preston, England, visited Toronto recently and also 
paid a visit to several sawmills in the Sudbury 


district. 
HATTIESBURG, MISS. 


July 16.—Weather conditions are still interfer- 
ing with operations, especially with those of small 
mills. Demand is holding about the same as for 
the last few weeks. Inquiries are beginning to 
come in more freely. Fresh cutting orders are still 
strong; there is not the variety offered, but prices 
are holding well. Prices of yard and shed stocks 
have not shown any decline during the last week. 
Mill stocks of these are still very low and order files 
in good shape. The hundreds of very little mills that 
started up all over this section a few months ago 
are cutting out, and it will only be a matter of a 
few months until most of them will be gone. 

The Pine Lumber Co., of Hovey, Miss., has eut 
all of its timber and closed its plant after an 
operation of several years. All of the equipment 
in the plant has been turned over to E. T. Batten, 
of Hattiesburg, Miss., who will dispose of it. 

The Lamar Hardwood Lumber Co. has purchased 
a tract of mixed pine and hardwood timber and 
has started the erection of a modern band mill 
about four miles north of Quitman, Miss. J. H. 
Grimmet, who for a number of years was general! 
superintendent for the J. J. Newman Lumber Co., 
Hattiesburg and Sumrall, is general manager. 


PHILADELPHIA, PA. 


July 16.-—Prices are weak, but there is some 
market activity. suilding operations are going 
along steadily, and retail yards are kept busy mov- 
ing their stocks. suilding labor shortage has not 
been relieved, but contractors are having less trou- 
ble with their help. Builders are going ahead with 
their plans. 

In prices of southern and North Carolina pine 
there is still a wide range. Some very low prices 
have been made to the yards, altho the market 
price seems to be about $30 for 6-inch beaded root- 
ers, worked }2x5%-ineh face. It is believed that 
the market will come back strong in the autumn. 
A great many of the small southern pine mills, 
recently started, having been forced to discontinue 
because of high costs and lower prices. Supply 
for this market is, therefore, reduced. Southern 
hemlock is being quoted to the yards in this section 
at $40.50 base. Many orders are being placed at 
this price. Shipments are being held up, as many 
mills have to cut and dry some stoek on most of 
the orders, indicating that hemlock stocks have 
reached about bottom. As the cutting of southern 
hemlock will be practically finished in another few 
months, it is only reasonable to look for higher 
prices between now and fall. Spruce lath and 
boards are coming into this market in good volume. 

In hardwoods, there is still a scarcity of dry 
stock. Users of these are still in the market, and 
during the last ten days several large orders have 
been reported here. For oak and chestnut, there 
is a better demand than for other hardwoods. Ship- 
pers of hardwoods into this territory predict an 
increase in prices before very long, pointing to the 
fact that the mills do not have much lumber on 
sticks, and that very little of it is shipping dry. 
Roth buckeye and basswood are showing signs of 


activity. 
KANSAS CITY, MO. 


July 17.—Conditions in the lumber market here 
have been rather unsatisfactory so far this month, 
with demand recently becoming spotty and prices 
weak in most lines. One southern pine manufac 
turer last week took a larger volume of orders 
than in any week in five months, yet the other 
manufacturers report only a very ordinary amount 
of business. Business in the East has not yet re 
covered from the slump, and the West is falling 
down now, following the decline in the price of 
wheat, which will be bad for the country yards. 
Another factor in slowing up country trade in the 
West has been the rainy weather. Those buyers 
who have been in the market have done a good deal 
of looking around before buying, as prices show 
considerable variance in almost all woods. This 
is particularly true in southern pine, fir, western 
pines and hardwoods. Redwood and cypress are 
the firmest woods. There are few transit cars of 
any kind on the market, and very little speculative 
buying. Wholesalers are now buying only stuff 
to fill orders already in hand. 
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Reindeer Thrive ‘on Cut-Over Land 


AnTIGO, WIs., July 18.—Will the propagation 
of reindeer be the means of relieving the lumber 
companies in the upper regions of Michigan, 
Wisconsin and Minnesota of the immense bur- 
den of disposing of the large tracts of unprofit- 
able cut-over land now lying idle? 

Conservationists in Wisconsin and Minnesota 
have been astonished by the results of an experi- 
ment carried on in Michigan within the last vear, 
in which a herd of sixty reindeer, imported from 
Norway at the cost of $125 each, has increased 
more than 100 percent. These reindeer have been 
living ‘‘off the land’’ in the Lake Superior for- 
est reserve, twenty-six miles north of Newberry, 
Mich. 

Spaghnum moss is the secret of the success of 
this experiment. Every swamp in the northern 
part of these three States contains an endless 
supply of this moss, upon which the reindeer 
thrive and are content. This semi-domesticated 
animal is hardy and fully capable of taking care 
of itself twelve months of the year, provided it 
has sufficient quantity of the common moss. 
Now, lumbermen owning literally tens of thou- 
sands of acres of idle cut-over land, land upon 
which agricultural experiments and sheep and 
cattle raising have proved a failure but land 
which is snow-covered during a large part of thie 
year, are wondering whether the raising of rein- 
deer on these tracts is not the most practical 
method of utilizing this land to the best advant- 
age. A few years may see large reindeer ranches 
from two to ten thousand acres in size oceupy- 
ing land which at the present time is worse than 
useless. 

Large Profit with Almost No Expense 

There are many reasons for the success of the 
Michigan experiment. Most important is the 
abundance of spaghnum moss. With plenty of 
moss, snow, moving space, and cool weather the 
reindeer feel at home and are perfectly content 
to frisk about in the swamp lands. They need 
no care, therefore the expense is comparatively 
small. Reindeer breed about the middle of Sep- 
tember and produce one calf a year. A 250- 
pound reindeer when dressed will average ap- 
proximately 190 pounds and should bring at 
least 30 cents a pound when sold fresh on the 
market. The raising of cattle, with the expense 
of building barns and feeding thruout the win- 
ter never left such a wide margin of profit! 

The nucleus of Michigan’s rapidly inereasing 
reindeer herd arrived in New York from Norway 
on the steamer Bergensfjord a year ago last 
March. The herd consisted of fifty cows and 
ten bulls, and were secured thru Dr. Hafton 
Christiansen, a Norwegian reindeer expert. He 
and two Laplander boys come over with the 
animals. Said Dr. Christiansen upon his arrival 
in Michigan: 

There is ne reason why the reindeer will not 
do well in this State. You recognize that in our 
country they represent our most important in- 
dustry. This is particularly true in the northern 
sections among the Laplanders. ‘The reindeer is 
food, clething and life to these people. When a 
Lap has a herd numbering two hundred to six 
hundred reindeer, he is considered poor, because a 
herd of that size will take care of his own im- 
mediate needs only. However, when his herd 
reaches 1,000 in number, he is then considered as 
being in the reindeer industry. 

The Michigan herd is confined in an enclosure, 
four miles square, and is under the care of an 
experienced Finlander. The original herd of 
sixty was reduced by accident to fifty-iive, but 
was increased by the arrival of twenty-six calves 
in June of last year. Since that time the herd 
has gained slightly more than 100 percent. 

Will Make Cut-over Lands Profitable 

Albert Stoll, jr., secretary of the Michigan 
Conservation Commission, which conducted the 
experiment, has this to say about the raising of 
reindeer in the Upper Peninsula: 

if the experiment of raising reindeer in Michigan 
gives this northern country a hardy and easily 
handled food animal, the department of conserva- 
tion will feel well repaid for its efforts. Our 
guess is that Michigan will make good, and will 
be the first State successfully to establish this 
splendid food animal in the United States. 

Michigan’s experiments have proved practical 
aud promise much for lumber companies laboring 
under the burden of paying high taxes on unpro 
ductive eut-over land. 
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SAWDUST WANTED 
We want about fifty carloads of green hardwood saw- 
dust. Shipments to be made about two cars per week, 
Address “FR. 120," cure American Lumberman. 
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WANTED—YOUNG LADY STENOGRAPHER 
Experienced and familiar with lumber terms. Perma- 
nent position. Bright loop office. Good salary. 

Address “K. 140,"’ care American Lumberman. 








F WANTED—YARD FOREMAN 
Capable of handling retail plant shipping approximately 
100,000 feet per month. Must be thoroughly versed in 
the grades of yellow pine lumber and have ability to 
properly handle labor. In replying, state age, expe- 
rience, salary wanted, etc. Address BOX 1402, Mem- 
phis, Tenn. 


FIRST CLASS MILL SUPERINTENDENT 
Wanted by high-class special interior woodworking mill 
near Baltimore, Md., employing about 50 men. Must 
know how to handle men and be thoroughly familiar 
with all detail work and cost keeping methods. Answer, 
giving age, experience and salary wanted. 

Address “K. 137,’’ care American Lumberman. 


STENOGRAPHER 
Capable taking rapid dictation and accurately transcrib- 
ing with L. C. Smith muchine. Must be familiar with 
lumber and shingle terms. Apply, in own handwriting, 
stating age and salary wanted. VANCOUVER LUMBER, 
CO., Limited, 343 S. Dearborn St., Chicago. 


WANTED—AN EXPERIENCED BOOKKEEPER 
Stenographer. State salary. 
Address “K, 130,’’ care American Lumberman. 


WANTED—BY LUMBER AND HARDWARE 
Concern in Illinois county seat of 3,000 pop., man as 
bookkeeper and estimator. ‘Thoroughly competent and 
accurate bookkeeper. Must be able to assist in estimat- 
ing and make out list of materials from blue prints for 
buildings up to $5,000. State fully experience in both 
above lines, age, if married, and salury expected. <A 
good place for right man. 

Address “K, 128,’' care American Lumberman. 


WANTED—EXPERIENCED HIGH CLASS 
Lumber and coal yard foreman. Good disposition and 
one who can handle trade. Advise quick when can come, 
salary expected and experience. Competition strong city 
N. Ills. 10,000 population. 

K: 


Address 25,’’ care American Lumberman., 


WANTED—YOUNG MAN BOOKKEEPER AND 
reneral assistant in lumber yard, not afraid of work, 
some experience in lumber business preferred, opportu- 
nity for advancement. Good town county seat Indiana. 

Address “K. 126," care American Lumberman. 


















































WANTED—A HIGH CLASS 
Millwork detailer and biller by one of the largest sash 
and door concerns in the northwest. Must be thoroughly 
familiar with taking quantity surveys from blueprints. 
Give experience and names of the various employers in 
first letter. Good wages and permanent employment as 
sured to anyone that can measure up with our require 
ments, 
Address “G. 121,”’ care American Lumberman. 


WANTED—SAWMILL SUPERINTENDENT BY OR 
Before August first for longleaf yellow pine manufae- 
turers, cutting approximately fifty million feet annually; 
must be thoroughly experienced in sawmill operation 
from pond to car. Apply by letter only, giving details 
as to experience, age, salary expected, and copies of 
references in first letter. 
Address “K. 118,’’ care American Lumberman, 


WANTED—ASSISTANT MANAGER. 
City yard. Must be competent lumverman und credit 
man, with considerable ability and initiative. Large 
Western city. State full particulars in application, 
Adress “M. M. C.,’’ care American Lumberman, 


WANTED—EXPERIENCED TIMBER CRUISER 
Give list of position held for past five years, refer- 
ences and salary wanted, 

Address “RF. 108,’’ care American Lumberman. 


WANTED—YARD FOREMAN 
Steady employment, opportunity fur udvancement, in- 
telligent willing worker. Prefer one with both saw- 
mill and retail yard experience. HILL-BEHAN LUM- 
BER CO., St. Louis, Mo. 


WANTED—CABINET FOREMAN 
Exceptional position, steady employment, good wages, 
Also high class window frame man. 

CHICAGO & RIVERDALE LUMBER CO., 
Riverdale, Chicago, Ill. 


WANTED—FIRST CLASS MILLWORK 
Estimator. Must be able to list from plans on large and 
small buildings and bill and detail special millwork into 
fuctory employing about 20 men. Must have good sell- 
ing ability. State experience and salary wanted. Ref- 
erences required. 

Address “K, 119,’’ care American Lumberman. 


WANTED—YOUNG MAN AS SUPERINTENDENT 
for planing mill, sash und duur fuctory. One who has 
had experienee in running the machinery and can plan 
the work to advantage. 

Address “*H. 121,’’ care American Lumberman. 


























WANTED—YARD FOREMAN 
Must be familiar with hardwood and hemlock grades and 
good handler of men. 
WISCONSIN-MICHIGAN LUMBER CO., 
Eagle River, Wis. 





























wANTED—EXPERIENCED BAND SAW FILEk 
And tmillwright. 

Address “K, 139,’’ care American Lumberman. 
WANTED—LAYOUT MAN ON MILLWORK 
Interior trim, ete.; also sticker and = shaper hands. 
Address G. ELIAS & BRO., INC., Buffalo, N. Y. 
WANTED—EXPERIENCED SAWYER 
For band mill. Must be able to take care of saws. 
Apply to EDWARDSVILLE WOOD WORKS, Edwards- 

ville, 1. 











WANTED—MOLDER MAN 
Steady employment for good man, HILL-BEHAN LUM- 
BER CO., St. Louis, Mo. 


SAW MILL HELP WANTED 
For our mill starting about August Ist. Setter, edger- 
man, resaw man, ete. 
FINCH, PRUYN & CO., Glens Falls, N. Y. 
























































WANTED—SALESMAN WITH EXPERIENCE 
To sell and manage wholesale stock millwork business 
in metropolitan district of New York. 

Address “K, 109,’’ care American Lumberman. 





WANTED—ACCOUNTANT 
First-class general office man, capable of handling latest 
lumber manufacturing cost systems and short line rail- 
way accounting. Must be a live wire and married. In 
reply give full details covering all former connections. 
Address AUDITOR, Park Falls Lumber Co., Park Falls, 
Wis. 


OLD, ESTABLISHED WHOLESALE 
Lumber house, with Western and Southern _ offices, 
desires a real salesman for Western Pensylvania-East- 
ern Qhio_ territory. Both salary and profit sharing 
arrangement. Are you the man? If so, write and tell 
us why. 
Address “KK. 100,’’ care American Lumberman. 





FACTORY FOREMAN WANTED 
For woodworking factory doing general planing, making 
handles, crating and special articles. Must understand 
setting up, saw and knife fitting, machine repairs and 
millwright work. A chance for a sober, energetic man 
to grow up with a new concern with best prospects, sit- 
uated in cleanest, most progressive town of 600 in 
Northern Minnesota. Good high school and churches. 
Give qualifications and references in first letter. 
Address “K. 12,’’ care American Lumberman. 


WANTED—A MILL DRAFTSMAN 
For a high class special millwork planing mill, capable 
of listing from plans, detailing and billing into the mill. 
No estimating. In reply state age, experience and sal- 
pei ——- P. O. BOX No, 42, Arcade Station,: Co- 
umbus. . 








SASH AND DOOR BILLER 
Young man with two or three years’ experience in mak- 
ing cutting bills for the factory on sash, doors, frames 
and trim. A steady position with an old established 
company within fifty miles of Boston. Give full partic- 
ulars regarding age, salary, experience, etc., in first let- 


ter. 
Address ‘B®. 100,’’ care American Lumberman. 





WANTED—ON AUGUST FIRST NEXT 
By an old established retail firm on Long Island, near 
New York, an experienced building material salesman 
who is acquainted with the lumber business. A perma: 
nent position, with an interest in the business is offered 
to the man who can show proper qualifications. Reply, 
giving complete information, to ‘‘LONG ISLAND LUM- 
BER SALESMAN,” care American Lumberman. 


WANTED—WHITE PINE SALESMAN | 
Familiar with trade using Idaho, Western and Califor- 
nia pine to cover Atlantic coast and New England terri- 
tory. Excellent opportunity for right man; salary and 
bonus basis. State age, experience and salary expected. 

Address “S, 25.’ care American Lumberman. 


WANTED—SALESMEN 
On commission basis to sell southern pine and cypress 
lumber. ELM CITY LUMBER CO.. New Rern, N. © 


FURNISHED OFFICE SPACE FOR RENT 
To high-class lumberman, with sale of our stock on com- 
mission, and opportunity to participate in profit sharing 
arrangement with our wholesale department. 
VANCOUVER LUMBER CO., LTD., 
343 S. Dearborn St., Chicago. 
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ZELNICKER EVER TYTE AND 
ZELCO PISTON RINGS 

With patented Zelco process save gasoline, oil, increase 
capacity, prevent cylinders from wearing out of round, 
lessen carbon. After using, make an arrangement with 
us to sell them. We are looking for distributors with 
mechanical knowledge. Made up to 80 inches. Used 
in locomotives, boats, engines, compressors, ice ma- 
chines, pumps, trucks, tractors, ete. A real opportunity. 
All or part time. EVER- TYTE, St. Louis. 





LOOK AROUND AND SEE 


If you have some second-hand machinery, logging equip- 
ment or anything used in the lumber world. Want to 
sell it? Advertise in the classified section of the AMER- 
ICAN LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 











HARDWOOD AND PINE INSPECTOR 


Wants position; married man, good habits; fifteen years’ 


experience; familiar with cross ties and railroad ma- 
terial. Good references. Any location. 
Address “K. 104,”? eare American Lumberman. 


WANTED—POSITION AS LUMBER BUYER 
Have good will connection throughout Ohio, Indiana and 
West Virginia. Desire connection with reliable flooring 
plant. 

Address “K. 135,’’ eare American Lumberman. 








MAN OF WIDE EXPERIENCE AND 
Proven ability and integrity wants to make connection 
with owner of large retail yard who would like to shift 
the responsibilities of conducting his business and still 
have it continue to pay a maximum of profit. Prefer 
Southern Michigan or Northern Indiana. If this inter- 
ests you and you are willing to pay a salary commen 
surate with services rendered, please 


Address “KK. 134,’’ care American Lumberman. 





WANTED—BY LUMBER AND MILLWORK 
Man of 23 years’ experience, permanent connection. Ex 
perienced in all departments. State what you have to 
offer. 

Address “KK, 138,’’ care American Lumberman., 


LUMBER ASSOCIATION SECRETARY 
With 15 years’ experience open for position. 
Address “KK. 127,’’ enre American Lumberman. 


THOROUGHLY EXPERIENCED RETAIL LUMBER 
And coal office manager open for position immediately; 
best of references. 

Address “K, 124,’’ care American Lumberman. 


LUMBER MANUFACTURERS AND 
Wholesalers, aggressive young man with the desirable 
qualities employers want, ability, integrity and char- 
acter, desires permanent position in place not more 
than 40,000 in Northern States. Six years’ experience 
handling Sales, Orders and Correspondence has given me 
a good knowledge of this industry. Thoroughly fam- 
iliar with all other office work. Located at present in 
Canada as Executive Hardwood manufacturing company, 
but want to make better connections. Am 24 years old 
and single. Excellent references, Replies confidential. 

Address “K. 116,’’ care American Lumberman. 


EXPERIENCED YOUNG LUMBERMAN 
Wants position with progressive concern. Familiar with 
yard and office management, accounting, estimating and 
drafting. Knows modern merchandising methods and 
ean produce results. 11 yeurs’ experience. Age 31. 
Married, Prefer Ia., Mo., Kan. or adjoining states. 

Address “KK 117," eare American Lumberm:n. 


WANTED—THOROUGHLY CAPABLE MAN 
Experienced in the manufacture and sale of Hardwood 
and Cypress Lumber and Veneer, to take charge of 
the Chicago office of a large Southern producer. Must 
be well acquainted with the consuming trade and able 
to command a good volume of business. 

Address “KK, 114,”’ care American Lumberman. 


LUMBERMAN OF WIDE EXPERIENCE 
In construction, organization and operation will be open 
for position as Superintendent September first. South- 
ern States preferred, 

Address “K. 103." care American Lumberman. 


SITUATION WANTED—BY YOUNG LADY 
In Chicago. Three years’ lumber experience, and, gen- 
eral office work. , Good typist. 

Address “KK, 120,"’ care American Lumberman. 


EXPERIENCED LUMBER SALESMAN 
Desires connection with a reliable concern. Open for 
engagement August Ist. 

Address ‘J. M. J.,’’ care American Lumberman, 


YOUNG MAN DESIRES POSITION 
As assistant manager or office man in retail yard. Six 
years’ experience. Age 28 and married. 
Address “i, 122," care American Lumberman. 


PLANING MILL. SUPERINTENDENT 
Of wide experience Wants position with good company; 
had experience with dry kilns also. 
Address “K. 107,’ care American Lumberman. 


HIGH -CLASS ESTIMATOR AND 
Salesman desires position; sixteen years’ experience; 
tho rough knowledge of sash, door and millwork business, 
Address “K 105,.’’ care American Lumberman. 


HARDWOOD SALESMAN 
Bxperienced in Northern and Southern Hardwoods and 
Flooring, wants to represent high-class manufacturer 
in Cleveland territory. Salary and commission basis, 
Address “kK, 106,”’ care American Lumberman. 









































POSITION WANTED AS MANAGER 
Of retail yard, anywhere west of Mississippi River, 
by man thoroughly competent and experienced. Age 
35; 7 years manager for one company. Now employed 
but wish to change 


Address “K, 121,’’ care American Lumberman. 


POSITION AS MANAGER WITH INVESTMENT 
In small yard. Seven years’ retail lumber experience. 
Age 29 and married. 

Address “K. 123,’’ care American Lumberman. 


THIRTY-FIVE YEARS IN BUYING AND 
SELLING TIMBER LAND IN FLORIDA. 
If you desire to buy or sell, my experience is at your 
service. References: Any bank in the city and all 
clients with whom I have done business. 
ARTHUR T. WILLIAMS, 
Jacksonville, Fla. 


SALES MANAGER OPEN FOR POSITION 
Thorough knowledge of merchandising. Wide acquain- 
tance with industrial buyers. Would like to locate with 
large manufacturer of yellow pine and hardwoods. At 
present with large ue: Best reasons for changing. 

Address “W. 44,’’ care American Lumberman. 


WANTED—EXECUTIVE POSITION 
Managership capacity, with reputable lumber or mill- 
work concern, by live wire business getter, age 34, sin- 
gle, Gentile, 15 years’ experience, shipping, sales, esti- 
mating and administrative. Now connected with retail 














and wholesale concern as estimator and sales. Desire 
better connec tion. Good | references, 
Address ‘M. 24,’’ care American Lumberman. 





SALES MANAGER OPEN FOR CONNECTION 
Lumbermiun with nineteen years’ experience in manufac- 
turing, buying and sales manager; also familiar with 
rates and reconsigning, now open for connection with 
manufacturer or wholesale company, to operate branch 
office or reshipping yard in middle west city. Suggest 
personal interview. 

Address “G. 118,’’ care American Lumberman. 


MARRIED MAN WITH NUMBER YEARS 
Experience handling lumber, grain, coal und other lines 
wants position with some good firm. Can begin at 
once. 

Address “HT. 100,’’ care American Lumberman. 


WHAT HAVE YOU TO OFFER IN A POSITION 
(Traveling preferred) to a thoroughly experienced lum- 
merman? Have also had many yeurs’ experience in the 
sash and door business. One who can qualify and give 
fine references, 

Address “HT. 114,’’ care American Lumberman. 


YOUNG MAN—WILLING LEARNER 
Desires position with lumber firm, any branch of indus- 
try. Can keep books, handle traffic, operate typewriter. 
Willing to do any kind of work as opportunity is sought, 
not salary. 

Addre ss “H. 120,’’ care American Lumberman, — 


POSITION WANTED 
Have had fourteen yeurs’ experience as line yard man- 
ager with bard competition, understand building con- 
struction and am fair draftsman; can change plans to 
conform to ideas of customer and take off lists from blue 
prints; good on collections. Am now open for position. 
Would prefer Wisconsin, Illinois or lowa line yard con- 
cern in town of over 1,000 population. 
Address “SERVICE,”’ care American Lumberman. 


WANTED—POSITION BY 
Competent bookkeeper, experienced in lumber and gen 
eral office “eee ee References furnished. 
Address *K. 101,’’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Of retail lumber yard, Employed at present; reason 
for change is, we have sold out to party who expects 
to manage business himself. My age is 45 years, mar 
ried; have had 15 yeurs’ experience as curpenter and 
munuager; can give number one reference. 
HOPBH THEWLIES, Strawn, III. 


SITUATION WANTED—BY DRAFTSMAN 
Experienced in billing and delivering miliwu:k from 
architect’s plans; also taking measurements from con- 
struction. State full particulars in reply 

Address “FT. 101,°° care American Lumbherman. 


WANTED—POSITION BY HARDWOOD MAN 
Now engaged by southern manufacturer, but open for a 
change. Would like to secure position on sales or man- 
ufacturing end of the business. Have had over three 
years’ sales experience, mostly on the road, and consid- 
erable sawmill accounting, ete. Reasonable salary un- 
til results are shown. Several years’ experience. 

Address “H. 105,"" care American Lumberman. 


LOGGING AND RAILROAD SUPERINTENDENT 
Wants position, fourteen years with one company, good 
organizer; capable of taking full charge. Best of ref 
erences furnished. 

Address “RB. 42." enare American Lumberman. 


WANTED—POSITION AS SUPERINTENDENT 
In either pine or hardwood mill. Have had over 20 
years’ experience in constructing and operating mills. 
Thoroughly capable of handling timber from stump to 
yard and can get results. Cuan give first-class references. 

Address ” 116."" eare American Lumberm:=n. 


SITUATION WANTED—AS PLANT MANAGER 
By practical millman. Have ability, push and can han- 
dle men, 

Address “HT. 117." care American Lumbherman. 


WANTED—POSITION—SAW MILL ENGINEER 
Sober and mae i minimum salary, $1,800. 
Address “G. 101,”" care American Lumberman. 


MASTER MECHANIC WANTS POSITION 
Thoroughly familiar with all locomotive, sawmill and 
logging equipment repairs; can successfully handle men 
and turn out work economically. Am strictly sober and 
can furnish A-1 references. 

Address “HT. 109,"" eare American Lumberman. 


EXPERT ACCOUNTANT AND OFFICE MANAGER 

Desires position; eighteen years’ lumber manufacturing 

experience. Best of references and bond furnished. 
Address “G. 116,’’ care American Lumberman. 















































ACCOUNTANT-AUDITOR 
Experienced in wholesale, retail and manufacturing, now 


employed, wishes to change. 
ary $175. 
Address P. O. BOX 307, Waukegan, Ill. 


WANTED—POSITION AS FILER 
On one or more resaws or as filer and operator of resaw. 
Address “H. 123,’’ care American Lumberman. 


Excellent references. Sal- 








ADVERTISE YOUR SECOND HAND MACHINERY 


Buyers in the market for everything. CLASSIFIED AD- 
VERTISEMENTS reach the people. 











STRIPS STUCK OR ROUGH 


Preferably stuck to give % square, thirty-three to 
thirty-six long. Clears of beech, birch, maple, oak. 
sycamore, hickory, ash. Want several hundred thousand 
feet. 

WHEELER SCREEN CO., Geneva, Ill. 


HARDWOOD MOULDING MANUFACTURERS 
Connect with responsible retail dealers, your most profit- 
able customers, through a wholesale eommission repre- 
sentative specializing this one line and giving the best 
of results. W. A. SMITH, 39 Cortlandt St., New York. 


WANTED—WALNUT LOGS 10” AND UP 
In diameter—8’ and up long. Will inspect at shipping 
point and pay full market price. 

Address GEO. W. HARTZELL, Piqua, Ohio. 


LUMBER STORAGE — ROOF 
Consign to us via C. & N. W. or P., C . & St. L. RB. R. 
MITCHELL-JAC KSON, INC. , Chicago, IN. 


WE BUY HARDWOOD LOGS AND LUMBER 
Pay cash or sell on commission and guarantee accounts. 
We advance on mill-euts. Send us your stock lists. 

Address “RF. 114,’’ care American Lumberman. 


WANTED—TEN CARS 4/4 CLEAR 

White oak strips 3144 to 5%” wide, sap und wane edges 
allowed. Twenty-five cars 4/4 No. 1 common plain red 
gum and fifty cars clear oak and red gum chair dimen- 
sion stock. T. J. FINCH & BRO., Thomasville, N. C. 
WANTED—WHITE AND RED OAK CROSS TIES 
And switch ties: also pine for castern and western de- 
livery. MAXWELL-MARSHALL CO., 186 N. La Salle 
St., Chicago. 























WANTS SUPPLIED 
Large number of wants supplied each week through the 
classified section. We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi 
cago. 


[Wanted Tinber 


WANTED—FROM 100,000,000 TO 
200,000,000 feet of pine timber. Give full description, 
best price and terms. BOX 176, Mobile, Ala. 


WANTED—TO HEAR FROM OWNERS 
Having timber and timber lands for sale. 
FRANK NADVORNIK, Dickinson, N. D. 




















WANTED—TO BUY 
A set of double Americun hoisting drums. 
HARRY G. DOERING, Doering, Wis 





WANTED—SECOND HAND DERRICK a 
Carry a 65 or 70 boom. Must be in good condition. 
Address “DPD. 133,’ care American Lumberman. 


WANTED—LARGE CIRCULAR SAWS 
Diameter 68 to 74 inches. Gage 5 to 7. Must be in 
good condition. Write ALLEN. QUIMBY CO., Stock- 
holm, Me. 


WANTED—A SMALL PORTABLE SAW MILL 
For cutting Hirdwood. Write 
A. F. WILLIAMS, Costello, Pa. 


[ Wa: 


WANTED—LOG LOADER 
For 36” gauge track. Prefer American Barnhardt or 
Decker. Must be in first-class operating condition. No 
junk desired. Desire same to take favorable freight 
rate to Southwestern Virginia point. Address with 
full particulars and price to ‘“‘F. 106,’’ care American 
Lumberman. 





























WANTED—KILN SPACE FOR TWO 
(2) to five (5) cars per month of hardwood lumber, in 
Ohio, New York state, Wisconsin and Michigan. 
Address “K. 132,"’ care American Lumberman 





FIND OUT WHAT WE CAN DO FOR YOU 


By advertising in the Wanted and For Sale department 
of the AMERICAN LUMBERMAN. 
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WANTED—TO INVEST 
At least $70,000 and not more than $100,000 cash. With 
some good substantial concern operating small line 
country yards. in the corn belt. Forty-three years 
of age, past sixteen years spent in country retail yard. 
Will expect to devote all my time to the business. None 
but good reliable people considered. 
Address “CC 106."" exre American Lumberman. 


WANTED—TO BUY FOR CASH 
A good retail yard in a desirable residence town.  Pre- 
fer Illinois, Iowa, Eastern Nebraska, Northeast Kansas 
er Northern Missouri. HARRY E. TROVILLO, care 
American Lumber rman, 


WANTED—TO HEAR FROM OWNER 
Of retail lumber yard in one, two or three-yards town, 
in corn belt who will sell for cash. Would buy good 
residence along with good yard. Give full particulars 
in first letter. 
Address “CC. 105,"" care American Lumberman. 











WOOD-WORKING CONCERNS, BOX FACTORIES 
AND VEREERING FACTORIES 


Seeking new locations or stumpage will do well to in- 
vestigate the hardwood timber district of Minnesota, 
Wisconsin and Upper Michigan tributary to the Soo Line 
and D. S. S. & A. Rys. State your wants and we will 
help you find a location. Address 

H. S FUNSTON, 
Land Commissioner, Soo Line Ry., Minneapolis, Minn. 





SALES MANAGER OPEN FOR CONNECTION 
Lumberman with nineteen years’ experience in manufac- 
turing, buying and sales manager; also familiar with 
rates and reconsigning, now open for connection with 
manufacturer or wholesale company, to operate branch 
effice or reshipping yard in middle west city. Suggest 
personal interview. 

Address “G. 118,’’ care American Lumberman,. 











HAVE YOU TIMBERLANDS 
To sell? Advertise your timber and timber lands in the 
a LUMBERMAN, 431 So. Dearborn St., Chi 
cago, Ill. 





40,000 FEET 4/4 CRATING HARDWOOD 
10,000 pes. oak thresholds 3’ 1” long by % thick, 3%” 
wide, made of dry mixed clear oak. L. C. MALOTT 
HARDWOOD LBR. CO., Memphis, Ind. 





FOR SALE 
2 cars 4/4 No. 1 com. poplar, ripping grade for base 
easing and mouldings. We manufacture cores for 
piano cases and table tops, ete. Carlots only. Write 
for prices. Baled kiln-dried shavings, carlots. Write 
for prices. 
GAMBLE BROTHERS, INC., Highland Park, Ky. 





FOR SALE—PILING 50 CARLOADS WHITE OAK 
And mixed hardwood pilin 


g. 
EDW. G. ANDERSON, Kane, Pa. 


FOR SALE—LUMBER 
White _and Red Oak, Ash, Poplar, Basswood, Cotton 
wood, Hickory, Gum, Cypress, Walnut and Tupelo 
Squares to order—4x4 and up. Capacity 50,000 ft. per 


day. 
. THE VALLEY LUMBER CO., 
806 First National Bank Bldg., Vicksburg, Miss. 


WOULD CONTRACT CUT OF YELLOW PINE 
Mill starting saw August 1st. Mill will cut one and a 
quarter million.a month 40% shop. Will contract this 
to responsible parties and cut same to order. 

J. H. SEXSMITH, Kalispell, Mont. 


WE HAVE FOR SHIPMENT 
at our Nelma Mill 

10 Cars 4’ No. 1 Balsam Lath 
10 Cars 4’ No. 2 Balsam Lath 
5 Cars 32” Balsam Lath 
Write us for delivered prices. 

GENERAL LUMBER COMPANY, 

Milwaukee, Wisconsin. 


LATH FOR SALE 
About 1,000,000 pieces Norway and 500,000 pieces white 
pine Lath for water shipment in August from Eastern 
Lake Superior point. BREWSTER LOUD LUMBER 
COMPANY, 333 State Street, Detroit, Michigan. 


100,000 LOG RUN 
White oak, red oak, beech, hickory, chestnut, gum, ties, 
siding, chestnut telephone poles, chestnut and mulberry 
fence posts J. F. HOPE, Morgantown, Ky. 


POPLAR—FOUR CARS 4/4 NO. 1 COM. & BTR. 
15% saps and better. Four cars 4/4 No. 2A dry, well 
manufactured, circular sawn, good widths and lengths. 
Also have nice lists Tennessee white pine and hemlock. 

WHITE OAK LUMBER CO., Harriman, Tenn. 























CAN FURNISH 25,000 FEET BLACK WALNUT 
4/4”, 5/4”, 6/4, 8/4 rough, cut 3 yrs., 6” to 12” width, 
6’ to 14’ in length. Sap sawed off. Runs nearly all 
selects or better. Alsu logs and stumps all diameters, 
green. Any amount on contract, 

J. O. CAMPBELL, 308 Pierre, Manhattan, Kan. 





WANTED—ORDERS FOR OAK FLOORING ~ 
Strips or uny ouk dimension, Priefer dimension which 
can be cut out of inch oak. Can furnish 2 to 3 cars a 


week. 
G. C. ALLEE LUMBER CO., 
Fredericktown, Mo. 





GOOD SMALL YARD FOR SALE 
Northern Illinois. You’ll like it. Health, only reason 
for selling. 

Address “KK, 138,’’ care American Lumberman. 





FOR SALE—ONLY LUMBER AND 
Coal yard in town in Southern Wisconsin. Good farm- 
ing country, good building und good reason for selling. 
Address “K, 129,’ care America Lumberman. 


RETAIL YARDS FOR SALE 
Two best opportunities in Illinois for profitable busi- 
ness. Wish to retire from business. 
Address “K. 115,’’ care American Lumberman. 


FOR SALE—RETAIL YARD 
Located in one yard town with three railroads. Sur- 
rounded by ‘best farming community in Northwestern 
Ohio; large territory to draw from; splendid opportunity 
for someone. 
Addiess 








“C. 133,’ care American Lumberman. 


FOR SALE—RETAIL LUMBER YARDS 
One, two, or a half dozen retail lumber yuaids in the 
heart of the Illinois corn belt. 

Address ‘*M, N. O.,’’ care American Lumberman. 


RETAIL LUMBER YARD 
{n Idaho for sale. Established in 1lyll. Only yard in 
sounty. Rich farming and orchard land. Average 
sales for past four years $27,000.00. Very promising 
prospects. Price reasonable. Good reasons for selling. 
Address “PD 18,°° eare American Lumberman 


FOR SALE—LUMBER YARDS 
In Central Kansas. Ketiring trom business. 
Address “EF 104." care Ameriean Lumberman, 


RETAIL LUMBER YARD FOR SALE 
In Massachusetts. Omy yurd in cown of 11,000 inhab- 
itants. Good trade. Good reputation. Must sell on 
account of poor health. If interested, write 
PERRY DAY, Northbridge, Mass. 


FOR SALE 
Lumber yard in a good growing Nebraska town, good 
business witb a wonderful future, 
Address “RF. 110." exnre American Lumberman. 


FOR SALE—SEATTLE 
LUMBER YARD 
Coul and Wood 
Can be installed. A good factory site. 
Address “FF. 115,."" care American Lumberman, 


FOR SALE—AN OLD ESTABLISHED YARD 
On Fulton St., Brooklyn, N. Y. Well stocked and 
equipped yard; widow to retire from business. Excel- 
lent opportunity. 

Address “F, 116," care American Lumberman, 


WHOLESALE AND RETAIL LUMBER YARD 
Located in city of 10,000, in corn belt. lor further in- 
formation 

Address 


























“G. 104,”’ care American Lumberman, 


FOR SALE—HALF INTEREST 
In a good lumber and coal business in a Nebraska town 
of eight thousand. Buyer to take active charge. 
Address “G. 105,"" care American Lumberman., 


LUMBER AND COAL YARD 
Near Philadelphia, Pa., dving large business, must be 
sold on account of owner’s death. For full particulars, 
write “‘G. 120,’’ care American Lumberman. 


FOR SALE—RETAIL LUMBER YARD AND 
Feed mill. New York State. A bargain. 
Address “G. 119,’’ care American Lumberman. 


FOR SALE—IN ONE OF THE BEST CITIES 
In Montana, in a zone where crop failures have never 
occurred, a well organized lumber business. Stock is low 
and the plant can be purchased on terms. Montana 
will have a bumper crop this year and business is 
bound to be good. P.O. BOX 1809, Great Falls, Montana. 


FOR SALE—SMALL RETAIL LUMBER AND 
Building mater.al yard in Livingscon Co., Lil. Audress 
0. C. MARSHALL, Dana, III. 




















INTEREST OR FULL CONTROL 
May be had of valuable virgin oak and poplar timber 
tract in Tennessee. Band mill in daily operation. Full 
equipment and camp necessary to operation DoW in- 
stalled. Land in fee; contains valuable proven coal. 
Address “K, 131,’ care American Lumbermian,. 


FOR SALE—MEDIUM SIZED PLANING MILL 
Fully eyuipped with  first-cluss, modern, up-to-date 
michinery. Located in one of the best towns in North- 
ern Indiana. Also available ground to put in a retail 
lumber stock if desired. ‘This is a real opportunity, 

Address “K, 110,’’ care American Lumberman, 


FOR SALE—COAL YARD 
Located in growing city of about fifteen thousand in 
Central Eastern Iowa. Good business. Good competi- 
tion. Averaged seven thousand tons last four years. 
Can be built up to ten or twelve thousand tons next 
five years. Owner wishes to retire from coal business, 
Address “K, 112,’’ care American Lumberman, 











UP TO DATE WOODWORKING PLANT 
Situated at Midland, Ont., Canada, covering in all 7% 
acres of land, with 1% acres of floor space, railway 
and water shipping facilities, cheap labor, low insurance 
and taxes; electric power available. The plant has 
been well looked after, and is in good physical condition. 
The town, through its mayor and board, is willing to 
grant concessions; also business men will coéperate in 
any way that is possible and in reason. ‘This is a 
splendid opportunity to secure an up-to-date plant in 
good condition, well situated, and at a reasonable figure, 
If interested communicate with MIDLAND WOOD- 
WORKERS, LIMITED, Midland, Ont., or a_ personal 
interview could be arranged. 





FOR SALE 

Going single band sawmill, located in Oneida County, 
near Rhinelander, Wis. At the junction of main line 
of two railroads, 240 acres of land with plant, also 
store building and stock, burn, boarding house, cottages, 
ete. Estimated there is twenty-five million feet of tim- 
ber that can be logged direct to mill, besides favorable 
location for shipping logs by rail. Two camps now in 
operation. For particulars, write D. F. RECKER, Trus- 
tee, Rhinelander, Wis. 


MILL AND TIMBER 
8 ft. Band, complete, just being built; will be com- 
pleted ready to run August Ist. 15 million standing 
timber, 80% Yellow Pine, balance Fir and Larch. 
million more available. Logging contracted for $5.00 
delivered in lake at mill. Pine will run 40% shop. 
Owing to breakdown in health will sell this at a bar- 
gain price. Would consider selling half interest to a 
good operator who can furnish the best of references. 

J. H. SEXSMITH, Kalispell, Mont. 


FURNITURE FACTORY 
For sale or rent. Modern in every respect. Address 
communications to 
THE MECHANICVILLE FURNITURE COMPANY, 
Mechanieville, N. Y. 


OLD ESTABLISHED RETAIL LUMBER 
Hardware and furniture business, located in good central 
Kansas town. Investment $30,000. Also good 8-room 
house if desired. Proprietor retiring, poor health. 

Address “AH. 108,’’ care American Lumberman. 


FOR SALE 

Plant, real estate and entire stock of the English Man- 
ufacturing Co., engaged in the manufacture of ice 
cream packing tubs and lard pails. A complete wood- 
working factory, in excellent location, will go cheap. 
To be sold at public sale Wednesday, August 29th, 1923, 
at 10 o’clock A. M. Address EDW. P. FAUST, Trustee 
for Creditors, Antigo, Wis. 


UNUSUAL OPPORTUNITY FOR 

Western pine sawmill and box plant; plenty available 
western pine timber of good quality at reasonable 
prices; location of mill extremely favorable where op- 
erations can be carried on the year around. _ Party 
must be reliable and able to put in at least 250,000. 
For full particulars, address F. 101, care American 
Lumberman. 




















MODERN SMALL WALNUT PLANT 
WALTER A. WESTGATE, Aurora, Il. 




















FOR SALE 
Approximately 5,000 acres of virgin hardwood timber in 
in the Adirondack Mountains, near macadam road; good 
sawmill available, timber—maple, birch, beech; very 
high-class; if interested, write GHORGH C. LOOMIS, 
Woodward Bldg., Washington, D. C. 





PROFITABLE GOING MILL OPERATION 
With good boundary of standing hardwood timber. At- 
tractive price and terms. For particulars 

Address “G. 100,”’ care American Lumberman. 





FOR SALE—MICHIGAN MILL AND 


Timber Lands. Thoroughly modern bind and re-saw 
mill, with full equipment, including lath and bolt mill; 
capacity 35 to 50 M per day. Located near junction 
point of two railroads. The operation controls 6 miles 
of railroad, has own locomotive and logging equipment, 
and controls 4 M acres of virgin timber lands. half 
of which is hardwood and half softwood. Additional 
timber can be purchased immediately adjacent to present 
tract to make up operation of 62 to 80 million. Terms 
part cash, balance in easy payments. 
Address “K, 102,’’ care American Lumberman. 


FOR SALE—ONE NO. 202 FAY & EGAN 
Band Ripsaw, one ten-ton Niles Crane, seventeen thou- 
sand feet of Oregon Red Cedar. For articulars 
Address “K. 108,’’ care American Lumberman. 








ALABAMA HARDWOOD TIMBER SACRIFICE 
Seven million feet red gum, oak and hickory, 15M 
capacity mill complete. 

Address “G, 108.’ care American Lumberman. 


FOR ation: ‘saad TWO MILLION 
Hardwood timber on cars at Costello, Pa. Hard Maple, 


Birch, Ash and Cherry. Write 
A. F. WILLIAMS, Costello, Pa. 








HAVE YOU TIMBERLANDS 
To sell? Advertise your timber and timber lands in the 
AMERICAN LUMBERMAN, 431 So. Dearborn St., Chi- 
cago, Ill. 
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1990 ACRES IN FEE 


Thirteen million feet white pine, spruce, black ash and 


mixed hardwood. C., M. & St. P. Ry., Ontonagon 
County, Michigan. For price and terms, address BOX 
391, Huntington, W. Va. 


EXCEPTIONAL HIGH GRADE HARDWOOD 
TIMBER. 





20,000 acres located in Appalacha Range, between two 
railroads, 5 miles from one, 14 from the other. Yellow 
poplar, white and red oak, chestnut and white pine. 
Will cut over 8,000 ft. per acre. All on one watershed, 
down hill haul, — $17 per acre, on reasonable terms 
to responsible part 

Ww. W. YEAT ES, 140 S. Dearborn St., Chicago. 





ONE BILLION FEET FINEST FIR IN 


Oregon. Solid body on main line railroad. 
per M for quick deal. 
Address “K, 136,’’ care American Lumberman. 
BRITISH COLUMBIA TIMBER 
Investments of all sizes; vorrespondence solicited. 
W. L. KEATE, 1026-27 Standard Bank Bldg., 
Vancouver, B. O. 


Only $1.25 








FOR SALE 
Large body very best quality, old growth fir timber 
water power, cheap stumpage and very cheaply logged. 
Coast rates. Address W. J. SMITH, Rt. 1, Medford, 
Ore. 





FOR SALE. B.C. TIMBER 
Perpetual licenses, 180 miles from Vancouver, all on deep 
tidewater. Good booming grounds in sheltered water. 
Estimated at 1,2: . i o ft., of which about 66% is 
red cedar. Price 50 per thousand. Full particulars 
from CANADIAN r iN ANCIERS TRUST COMPANY, 839 
Hastings St. W.. Vancouver, B. C. 


VANCOUVER ISLAND TIMBER FOR SALE. 
Crown grant. Exportable. Cruise shows 20,000,000 feet, 
Excellent logging and booming grounds. 

ESTATE S. M. HARTMAN, Victoria, B. C. 

















FARM FOR EXCHANGE FOR 


Retail lumber yard. I own a 270 acre farm in splendid 
state of cultivation in the north tier of counties in 
Illinois located in the heart of the Illinois dairy dis- 
trict. Will exchange for retail lumber yard. 

Address ‘‘C. BB. A.,’’ care American Lumberman. 











FOR SALE—CHEAP, 30 MILLION FEET 


Pine timber in central Alabama, 10, 5 and 15 million 


feet tracts, separate or all together, near railroad. 
BOX 186, Bridgeport, Ala. 


FOR SALE—TIMBER ON 22,000 ACR 
Of land. Pay as cut. Located in Alabama. 
H. H. WEFEL, JR., Mobile, Ala. 


FOR SALE 
1,955,000 Feet of White Ouk 
4,792,000 Feet of Water Oak and Red Oak 
1,795,000 Feet of Gum 
938,000 Feet of Hickory 
445°000 Feet of Beech 
115,000 Feet of Sycamore 
107,000 Feet of Poplar 
164,000 Feet of Ash 
1,340,000 Feet of Pine 
Above timber on 2700 acres of land in Montgomery 
County, Ala. Hard surface road through middle of this 
tract. Seven mile haul to Central of Georgia Railroad. 
For other details, wire or write 
W. C. HOLT, Sole Agent, 
2% Court Square, Montgomery, Ala. 


SACRIFICE SALE OF STUMPAGE AND MILL 


Over eleven hundred acres. Cruised over 6,000,000 ft. 





ES 
Address 








Gum, oak, hickory and other bardwoods and mill 15,000 
ft. capacity, two miles north from Demopolis, Ala. 
Stumpage so located can be manufnetured into lumber, 
put on boats at mill or cars at city at around $9 per 
1000 ft.; $35,000 takes all. 

P. H. DAUB & SON, Demopolis, Ala. 











; 8,000,000 FEET OF BIRCH 
Pine, Hemlock, Wis., 135 miles from Twin Cities, 1,000 
. 2 lan@’, “omty road, Lakes, Streams, 11 miles to 


$56,000. 
HGR Aiea Vhoenix Building, Minneapolis, Minn. 


TIMBER LAND FOR SALE. 
3,800 acres Virgin Longleaf Yellow Pine, cruised 15,000 
ft. to acre, on railroad, located Eastern Texas; 640 acres 
adjoining available. For particulars address 407 Wain- 
Wright Bldg., St. Louis, Mo. 


FOR SALE—6000 ACRES VIRGIN TIMBER 
In Ontario, hemlock, birch, ash, elm, basswood and pine. 
WARREN ROSS LUMBER CO., Jamestown, N. Y 


500,000,000 FEET TIMBER LIMITS 
Yellow pine, fir, hemlock, ete. Best transportation 
facilities. Finest timber at low price. 
Address “H. 106’ care American Lumberman. 

















MODERN MACHINES—WHY BUY NEW 
IMMEDIATE SHIPMENTS 


Whitney 30” Cabinet Double Planer with square heads, 
sectional rolls and regular equipment with countershaft. 


Yates No. 177 30”x12” General Utility Double Planer, 
with round cylinders, divided rolls and countershaft. 


Yates No. 185 30”’x8” Fast Feed Double Planer, with 
6-knife round cylinders, sectional roll and countershaft. 


Whitney 36” Single Cabinet Planer with round head, 
sectional roll and countershaft. 


Yates No. 108 15” Open Side Moulder complete with 
square heads and countershaft. 


Smith 10” Outside Moulder complete with square heads 
and countershaft with flexible coupling and Westing- 
house 20 H, P. motor, A. C., 220 volts. 


Yates C-4 Fast Feed 8” Moulder with slip-on heads, 
complete. 


Yates C-3A Fast Feed 4” Moulder with slip-on heads, 
complete. 


Jenkins Chain Feed Edging Saw with ball-bearing saw 
arbor, direct motor drive with 10 H. P. A. C. motor with 
starter, complete. 


Fay & Egan No. 
countershaft. 


386 Chain Feed Edging Saw, without 


Fay & Egan No. 110 Self Feed Ripsaw without counter- 
shaft, run two weeks. 


Yates No. 312 Double Chain Feed Band Rip and Edging 
Saw, complete. 

Yates No. 282 Combination Band Rip and Resaw for 
resawing and ripping. 

McDonough Vertical 44” Resaw, takes stock 22” wide by 
12” thick, 95 per cent new 

Jenkins-Hayes Double End Tenoner complete with gear 
driven cope spindles, 

Veneer Machinery Co. Veneer Jointer with chain feed 
bed, equipped with both a trimming saw and jointer 
head, complete. 

Berlin No. 431 Endless Bed Sander 31” wide complete 
with dust hoods and countershaft, 

Berlin No. 401 Triple Drum Roll Feed Sander, 43” wide 
with three rates of feed, reverse feed and latest im- 
provements, will serve as well as new. 

Berlin Royal Invincible 60” Triple Drum Sander with 
spiral drums and countershaft. 

Berlin Invincible 30” Sander with straight open drums 
and countershaft rebuilt and in excellent condition. 
Moore No. 5 Automatic Stroke and Sand Belt Machine, 
the jdeal machine for furniture and cabinet shops. 


COMPETITORS CANNOT MEET OUR PRICES ON 
ABOVE. A QUOTATION WILL CONVINCE YOU. 


WOOD-WORKING MACHINERY SALES 
ORGANIZATION, 


1125 Marquette Bldg., Chicage. Telephone State 7477. 


FOR SALE—ONE 24 H. P. FRICK TRACTION 
ENGINE 


One double circular saw mill, all complete. Address 
R. POLLOCK, Miamisburg, Ohio. 








LUMBER, LATH AND SHINGLE MILLS 
Iron and Wood Working Machinery, 12x16 Engine, 12 
Hi. P. Gasoline Engine, Filing room Machinery. Bargain. 

SIMONSON, MILL BUILDER, Muskegon, Mich. 





FOR SALE 


Second Hand 
Moulders 
Flooring Machines 
Chamfer and Rabbet Machines 
Timber Sizers 
Surfacers 
Planers & Matchers 
Motors 
“, 


Address eare American Lumberman. 





FOR SALE—SAW FILING MACHINERY 
NEW AND REBUILT 

No. 140 Covel Band Saw Sharpener, R. H. & L. H. 

No. 130 Covel Band Saw Sharpener, R. H. 

No. 120 Covel Band Saw Sharpener, R. H. 

No. 100 Covel Band Saw Sharpener, R. H. 

0. 100 Covel Band Saw Sharpener, L. H. 

No. 45 Covel Band Saw Sharpener, R. H. 

No. 05 Hanchett-Rich 8” Saws, L. H. 

No. 207 Hanchett-Rich 8” Saws, . H. 

No. 3A B. T. & B. 6” Resaw, ra ; 

No. 66 Covel Band Resaw for on Te. H.). 

SAWS 


No. 40 Covel Rip and X Cut. 

No. 736 Hanchett Rip X Cut. 

No. 71B B. T. & B. Rip X Cut. 

No. 55 Circular Sharpener. 

No. 3D B. T. B. Circular Rip Sharpener. 

No. 48 Style ‘“‘D’’ Cup Wheel Grinder. 

No. X Cut Shear 14”. 

No. 2 Punch and Shear. 

10” Stretcher. 

No. 17A 8” Re-Toother. 

Swages and Sharpers, all makes for Band, Circular and 
Resaws. 

No. 3 Jewel 6x8 Engine. 

ee 

BOTT MANUFACTURING COMPANY, 
Muskegon, Mich. 





: FOR SALE 
MILL AND LOGGING EQUIPMENT 
1—6 ft. Right Hand Fay & Egan Band Mill, complete 
with Guy Derrick, tools, etc. 
1—Lima 24 ton Shay, standard gauge, built 1912. 
1—Clyde Skidder, 9x10; new 1917. 
1—Clyde Rapid Loader, 8%x10; new 1919. 
18—Skeleton Log Cars, 40,000 capacity. 
2—Buda Hand Cars. 
1—Push Car. 
285—Tons 30 and 35 Ib. Steel Rail. 
Miscellaneous tools, etc. 
The above is now in operation, come and inspect before 
we cut out, will cut out this fall. 
FAUST BROS. LUMBER CO., 
Crew Lake, La. 


FOR SALE—MEDIUM SIZED FISHER & DAVIS 
Circular sawmill, practically new, fully equipped and 
well proportioned, sawing 10,000 feet hardwood lumber 
daily and doing it right, with Gaar-Scot twin engine 
giving sixty horsepower on belt. Also complete Sinker- 
Davis Company iron husk short log mill, location South- 
ern Illinois. A rare bargain. If interested, 
Address “T. 27,"" care American Lumberman. 


RESAWS—RIPSAWS—CUT-OFF SAWS 
Fischer ‘‘Little Giant’’ Slab Resaw. 
American 30 and 38-in. Circular Resaws. 
American No. 4 Scroll and Resaw. 
American No. 6 Automatic Cut-Off Saw. 
Greenlee No. 426 Self Feed Rip. 
Hundreds of used wood working machines in stock. 
Write for full list. 
HERMANCE MACHINE CO., 
Williamsport, Pa. 


FOR SALE 

1—50 H. P. Automatic Steam Engine with oilers, valves, 
ete. Good condition. 

2—10 H. P. Elec tric Motors (Westinghouse) with start- 
ing boxes, 25 cycle. Good as new. 

1—S80 Light Dy namo, 60 cycle. Good as new. 

1—8” Jointer (Frank). 

-—12” Jointer (Crescent) with countershafts good as new 

1—1-Sided Planer, planes 26” wide. Good heavy mac hine. 

H. B. Smith make, with countershaft. Good condi- 
tion. 

1—Hoosier Self-Feed Rip Saw. 
countershaft. 

1—Clutch coupling transmits 30 horse power for 2 7/16 
shaft. Could be bushed for smaller shaft. 

2—Compression Couplings for 2 7/16 shaft. 

1—Fairbanks Gas Engine 1%H. P. New. 

A lot of wood split pulleys, hangers, shafting, etc. No 

dealers need reply. WESLEY RANGER, Attica, N. Y. 











Heavy machine with 





THINK WHAT IT MEANS 


Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, etc. Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now. 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Wl. 
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COMPLETE BAND AND CIRCULAR SAW MILL 


STANDARI 





Vith power plant and buildings. 
) MACHINERY COMPANY, Owosso, Mich. 





OK 


WAYNE LIST 
Lists around 1400 
WAYNE REBUILT MACHINES 


nown by every user for its Quality, 


And to be Invariably as Represented.’’ 


SPECIAL SELECTIONS 


HORIZ. RESAW 
1—54” Berlin No. 287 Horizontal Hopper Feed Band 
Resaw. 


SINGLE PLANER 
1—36x7 Whitney Single Surfacer; Direct connected 


A. C, 60-Cycle 3-Phase Motor—Like new. 
LATHE 
1—48” Defiance Combined Auto. Spoke & Handle 


Lathe; Squaring attachment; like new. 


END MATC 


1—No. 
FEEDING 
1—No. 


HER 


308-A Sherman Twin Flooring End Matcher. 
TABLE 
472 Yates Feeding Table; For High Speed 


Planer & Matcher. 


MOLDERS 


1—4 American Sash Sticker 


1—Hay 


es Sfish & Door Sticker 


1—6” Smith No. 135-A Molder 


1—7” F 


May & Egan 


1—7” Hall & Brown 
1—8” Fay & Egan 


1—8” Fay & Co. 

1—8” Houston 

1—9” Hall & Brown No. 105 
1—9” Houston 

1—9” LB. & M. No. 28 
1—10” Fay & Egan 

1—10” American 

1—10” Colladay 

1—10” Newman No. 10 
1—10” Houston 

1—12” Smith No. 110-B 
1—12” Colladay ‘‘Quaker City’”’ 


1—10” 
We offer 


Woods Inside 


the greatest selection anywhere known, 
What do you need? 


WAYNE MACHINERY COMPANY, 


Fort Wayne, Ind. 

















8—440 HP 
2—400 HP 
8—330 HP 
2—207 HP 
2—175 HP 
4—150 HP 


2— 60 HP 


BOILERS 
B. & W. Water Tube, 200 lbs. 
Edgemore Water Tube, 180 lbs. 
Heine Water Tube, 180 lbs. 
Geary Water Tube, 170 Ibs. 
Atlas Water Tube, 150 lbs. 
72x18 H. R. T., 125 Ibs. 
Fire Box Locomotive type, 100 Ibs. 
Fire Box Locomotive type, 100 lbs. 
72x16 H. R. T., 125 Ibs. 
66x16 H. R. T., 125 Ibs. 
66x16 H. R. T.. 100 lbs. 
54x16 H. R. T., 100 Ibs, 
Fire Box Locomotive mgr ne _ 


Also muany other sizes an 


THE 


RANDLE MACHINERY COMPANY, 
1820 Powers St., Cincinnati, 0. 
Established 87 years. 





2—72x18’ ; 


FOR SALE 
2—72x16’; 1—66x16’ high pressure boilers. 


1—18x42 Allis-Chalmers, heavy duty Corliss engine. 


1—100 H. | 


». slide valve engine. 


MERTES MACHINERY COMPANY 


Milwaukee, Wis. 





HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department when 


you want 


to sell anything in the lumber industry. 


AMERICAN LUMBERMAN, 481 S. Dearborn St., Chi- 


cago, Ill. 











REBUILT AND NEW ELECTRIC MOTORS 


Generators 
bought and 
test of new 


and transformers, al standard makes, sold, 
exchanged. Our rebuilt motors stand every 
motors; 8,000 always in stock; send for stock 


list. Write what you want or have to sell, 


FUERST FRIEDMAN CO., Cleveland, O. 





2—200 HP, 
2—150 HP, 
1— 75 HP, 
16—50 HP, 
13—30 HP, 
Many other 


A. C. MOTORS BARGAINS 
450 RIUM, 3 Ph, 440 V, GU Cy, new G. E. 
500 RPM, 3 Ph, 440 vs 25 Cy, Used. 
860 RPM, 3 Ph, 220 V, 60 cy, W.. gi. 
All Speeds, 3 Ph, 60 and 25 Cycle. 
All Speeds, 3 Ph, hg and 25 Cycle. 
Sizes, A. C. and Cc. 
Vv. Mz. NussbAUM & CO., 
Ft. Wayne, Ind. 








DIRECT CURRENT UNITS 

125 and 250 volts. 75 kw. Triumph-Murray Corliss; 100 
kw. General Electric- Simple Corliss; 120 G. E.-Harris- 
burg; 150 kw. G. E.-Erie City; 3—200 G. E. 3 wire- 
compound engines; 200 kw. Western Electric-Fulton 
Compound Corliss; 300 kw. Crocker Wheeler-Compound 
Corliss; 400 kw. G. E.-Hamilton Corliss; 500 kw. G. E.- 
Curtis Turbine; other sizes; A. C. units, motors, engines, 
boilers, Compressors, pumps, ete. H. R. WILSON MA- 
CHINERY CO., 415 Pine St., St. Louis. 


GREGORY REBUILT 
Motors have been overhauled—and inside—outerhauled— 
the Gregory way—they are free from faults and fully 
tested and practically new. They are always a good 
buy. Send for our Monthly Bargain Sheet, showing 
complete stock and net prices. 3 PHASE, 6 CYCLE 
SLIP RING MOTORS, 220 or 440 volts. 

HH. P. 





“: eed 
4 30 G. E. type HI, form M, variable eer THO 
1 380 Fuvirbanks- Morse, type Berne ee “1300 
1 30 Westinghouse, type CW........... erste earn ees 865 
1 35 Fairbanks-Morse, type BV...... Scere miotaswe -.- 900 
: Sp Gy Be tye. 2, Pere kv cscacekensu owes 600 
Ll 60 Westinghouse, type a? preter er veceee 
ae ae en” So. sciiseis ee. 
1 Te @. B. Pee £, BOP Tics cccccccerecncses 860 
1 1235 Westinghouse, rev. field (40 deg.), synchro- 
oN eg ROT UE CT OT 
1 150 G. E., type I, form BL ee Arr ee <0 
2 roe Westingh iouse, type CW, jy es ee ee 580 
: 250 Fairbanks-Morse ig ‘ Rhee = 
300 Westinghouse, type CW, slip ring......... 


3 PHASE, 25 CYCLE SLIP RING MOTORS, 220 or 440 
volts. 


ts es Speed 

z 10 Westinghouse, mill type, slip ring......... 750 

4 15 G. E., enclosed, slip ring......... 3 ores ore 

1 50 Westinghouse, mill zee. slip ringse ee... 750 

2 300 Allis-Chalmers, lip PING.......osvccccrccceces 485 
GREGORY ELECTRIC CO., 

Telephone Canal 1690. 16th and Lincoln Sts. 


Chicago, Tl. 


ENGINE GENERATOR UNIT 
One 300-K. W., 250-V., 3-phase, 60-cycle generator, di- 
rect connected to Filer & Stowell H. D. cross compound 
Corliss engine. 
PFANNMUELLER oe eg COMPANY, 
503 First Natl. Bank Bldg., Chicago. 


MOTORS AND GENERATORS 

In all sizes; special electric equipment. 200 K.V.A. 
Westinghouse 3-phase, 60-cycle, direct connected to Erie- 
Ball engine, with switchbourd panel. One 400 k.w. 250- 
volt, d.ec. Northern generator, direct connected to Cor- 
liss engine, 100 r.p.m.; complete with switchboard. One 
150 k.w. 250-volt, d.c. Northern generator, direct con- 
— to 4-valve Corliss type nonreleasing engine, 200 

p.m.; complete with switchboard. C. G. w. A. 
ne GH, 1500-02-04 N. Broadway, St. Louis, Mo 











A. C.—GENERATORS—D. C. 

1—625 KVA Westinghouse, 3 phase, 60 cycle, 2300 volts, 
direct connected to an 18x38x30 Hamilton Cross Com- 
pound condensing engine. 

1—500 KW General Electric, 3 phase, 60 cycle, 480 volts, 
3600 RPM Turbo Generator Set. 

1—500 KVA_ Bullock, or Allis-Chalmers, 3 phase, 60 
eyele, 220 volts, direct connected to a 22x42 Allis- 
Chalmers Simple Corliss Engine. 

2—400 KW each General Electric, 3 phase, 60 cycle, 240 
volts, 1800 RPM _ Horizontal non-condensing Turbo 
Generator Sets, 

1—400 KW Ridgway, 3 phase, 6) evycle, 2400 volts Gen- 
erator direct connected to a 26x28 Ridgway Auto- 
matie Engine. 

1—-300 KVA Burke Electric, 3 phase, 60 cycle, 480 volts 
Generator, direct connected to a 20x20 Ball Auto- 
matic Engine, 

1—125 KW General Electric, 3 phase, 60 cycle, 480 
petit direct connected to a 16x15 Skinner Automatic 
engine, 

1—175 KVA Burke Electric, 3 phase, 60 cycle, 480 
volts, direct connected to a 16x16 Ball Automatic 
Engine. 

1—94 KVA General Electric, 3 phase, 60 cycle, 240 volts 
belted type Generator. 

1—80 KVA Allis-Chalmers, 3 phase, 60 cycle, 240 volts 
direct connected to a 13x12 Fleming-Harrisburg Au- 
tomatie Engine. 

1-624, KW Lincoln, 3 phase, 60 cycle, 480 volts, direct 
connected to a 11x12 Chandler & Taylor Automatic 
Engine. 

1—150 KW Crocker-Wheeler, 250 volts, direct current 
Generator direct connected to an 18x18 Skinner Auto- 
matic Engine. 

1—150 KW Allis-Chalmers, direct current, 125 volts, 
direct connected to an 18x18 Skinner Automatic En- 
gine. 

2-—100 KW each Western Electric, 125 volts, direct con- 
nected to a 15x15 Skinner Automatie Engine. 

1—75 KW General Electric, 250 volts, direct connected 
to a 14x14 Ideal Automatie Engine. 

1—75 KW Ft. Wayne, 250 volts, direct connected to a 
14x16 Skinner Engine. 

a KW General Electric, 125 volts, Turbo Generator 
Set. 

2—50 KW each Triumph, 125 volts, direct connected to 
an 11x12 Skinner Engine. 

1—40 KW Triumph, 250 volts, direct connected to a 
9x12 Skinner Engine. 

1—22% KW Allis-Chalmers, 125 volts belted type. 

1—17¥%, KW Triumph, 125 volts, direct connected to an 
8x8 Troy Vertical Engine. 

Also many other sizes and types, inelnding both A. C. 
and PD. C. Motors and Boilers and Engines. 

THE RANDLE MACHINERY COMPANY, 
1820 Powers St., Cincinnati, O. 
Established 37 Years. 





WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lum- 
ber industry, you can get it at a small cost by adver- 
tising in the ‘‘Want-Columns”’ of the AMERICAN LUM- 
BERMAN, Manhattan Bldg, Chicago, Il. 





RELAY RAILS 
500 Tons 50, 52, 56 Ibs. 
Other Weights up to 104 Ibs. Track Accessories. 
MERCHANTS STEEL & SUPPLY CO., 
208 So. La Salle St., Chicago. 





DEPENDABLE SERVICE 

NEW—RAILS—RELAYERS 
HYMAN MICHAELS COMPANY, 531 Peoples Gas 
Chicago, Il]. New York, Pittsburgh, St. Louis. 
or wire us when in the market to buy or sell. 


Bldg., 
Write 





60 LB. RELAYING RAILS AND ANGLE BARS 
I own and offer for sale 600 tons of very good 60 Ib. 


relaying rails and angle bars located near Duluth. 


Ship- 


ments immediately. Price right. If interested, wire or 


write for quotation. 
PETER FE. MEAGHER, 
Duluth, Minn. 





BEFORE BUYING WRITE FOR OUR BULLETIN 
We have 10,000 tons of relaying rails with angle bars 


for sale, 20, 25, 30, 35, 40, 45, 50, 56, 60, 65, 70, 
Ibs., all guaranteed first quality relayers subject 


80, 85 


to in- 


spection during loading or will ship subject to approval 


at destination. 


New Rails—8, 12, 16, 20, 25, 35, 45 lbs. up to 100 Ibs., 
with complete fish plates—at manufacturers’ prices. 
Fish plates for any section in stock. Frogs, switches, 


bolts, nuts, spikes and all track accessories. 


We know lumbermen’s requirements, so be sure to 
write us, no matter what your needs. Can deliver any- 
where in the United States. We buy second-hand rails 


and logging equipment, no matter where located. 
L. B. FOSTER COMPANY, 

623 Park Building, bide ogg” Building, 

Pittsburgh, Pa. 154 Nassau St., New York, 


Ne Ee 





NEW STEEL RAILS, QUICK SHIPMENT 


From 8-pound to 45-pound sections, with joints and 


spikes. Also standard sections, relaying rail. 
Cc 


HARLES A. RIDGELY CO., 
1605 Old Colony Bldg., Chicago. 





DID YOU EVER TRY 


Advertising in the classified department? Quick re- 
turns at a small cost. Send your ad to the AMERICAN 


LUMBERMAN, 431 S. Dearborn St., Chicago, Il. 





RELAYING 40 LB. AND 60 LB. RAILS 


Also 30s, 35s, 568, 70s, 808, 85s. New rails, all weights. 


Switches, frogs, 2nd-hand locomotives. 
ROBINSON & ORR, 419 Wood St., Pittsburgh, 


Pa. 





RAILS, NEW AND RELAYING 
12 to 100-Ib., sections. 
Also logging equipment. 


L. A. GREEN RAIL & MACHINERY CO., 
First National Bank Bldg., Pittsburgh, Pa. 





STEEL RAILS 
SWITCHES, FROGS, CROSSINGS 


Special Turnouts. 
Everything for side-tracks. 
Shipped from stock. 


M. MITSHKUN CO., 
Detroit, Mich. 





HOW ABOUT THAT MACHINERY 


You would like to sell? Put ad in For Sale Second Hand 
Machinery columns. We reach the buyers. AMERICAN 


LUMBERMAN, 431 S. Dearborn St., Chicago, Il. 





RAILS—RAILS—RAILS | 
800 tons 56 Ib. Relay for Arkansas, Louisiana, 
and Mississippi delivery. 
275 tons 70 Ib. Relay for Kentucky, Tennessee, 


Texas 


Lomo 


Carolina, South _—" Georgia and Florida delivery 


500 tons New 25 : 
WALTER A. ZE NIG KER SUPPLY CO., St. 
Send for bulletin on Rails and Equipment. 


Louis. 





SPECIAL 


FOR 
SPOT DELIVERY 
80 Ib. to 85 Ib. Relaying Rails. 
Any part of 4000 tons complete with angle bars, 


bolts, 


spikes, tie plates, rail braces, frogs, switches, etc. 


Attractive Prices. 
Write. Phone. 
CENTRAL IRON & METAL COMPANY, 
3650 S. Rockwell St., Chicago. 


Wire. 





LOOK AROUND AND SEE 
If you have some second-hand machinery, logging 


mp A 


ment or anything used in the lumber world. Want to 
sell it? Advertise in the classified section of tke 


AMERICAN LUMBERMAN, 431 So. Dearborn 8t., 
cago, Ill. 


Ca}: 
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RAILS 


New and Relaying. 
All sections and weights. 


Write 
NATIONAL STEEL RAIL CO., 
Phone Olive 563. 1006-9 Planters Building, 


St. Louis, Mo. 





RELAYING RAILS 
56s, 60s, 65s, 67s, 708, 75s, 80s, 90s, with Angle Bars, 
Locomotive and Cars 
n,..0; SHERWOOD, 50 Church St., New York. 





IN STOCK IMMEDIATE SHIPMENT 
200 tons of 30 Ib. serviceable relayers; 250 tons of 
25 Ib. Also all other sections of heavy rail, 60 lb. and 
over. Address M. K. FRANK, Union Trust Bldg., 
Pittsburgh, Pa. 





6 LOCOMOTIVES 2-8-0 (20x24) 60 TON 

9 locomotives 2-6-0 (19x22) 50 ton 
2 locomotives 4-4-0 (18x24) 48 ton 
2 locomotives 42 ton Lima shay new 1918 
2 locomotives 18 ton Porter 10x16 dinkey 
22 ton O. & S. locomotive crane 1921 
1,200 ft. cross compound 2 stage Laidlow compressor 
500 H. P. 24x48 4 valve 72 RPM engine 

KONSBERG CO., 40 N. Dearborn St., Chicago. 





CLYDE UNIVERSAL SKIDDER 


And leader complete and in good order for delivery on 
cars Palatka, Fla. H. W. DEXTER, Jacksonville, Fla. 





3 STANDARD GAUGE LOCOMOTIVES 


In good serviceable condition. Will sell or rent. 
M. K. FRANK, Frick Bldg., Pittsburgh, Pa. 





DO YOU WANT EMPLOYEES? 


The best way to obtain good help would be to insert an 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, and reaches 
every state in the Union. If you did not want it known 
you were advertising, we could key the advertisement, 
AMERICAN LUMBERMAN, 4381 South Dearborn St., 
Chicago, Ill. 











FOR SALE—LOCOMOTIVES 





And logging equipment; narrow and standard gauge, 
rod and geared types. Rebuilt in our own shops. Imme- RAILROAD CARS 
diate shipment from stock. P 100—80,000 lb. capacity flat cars; new bodies. 
PO ng ag IRON & ee ie 100—80,000 lb. capacity box cars; thoroughly rebuilt. 
35—100,000 Ib. capacity tank cars; good as new—7,200 
LOCOMOTIVES AND LOCOMOTIVE CRANES gallon capacity. 
1—76-ton Baldwin Prairie type, 2-6-2, 44” wheel centers, HOUSTON RAILWAY CAR CO., Houston, Tex. 


built 1913. 
1—19x24” American Mogul, 180 pounds steam, 48” W. O. 
1—13x18 Vulcan Mogul, 170 pounds steam. 
1—17x24” Baldwin 10-wheeler, 175 pounds steam. 
1—50-ton Shay geared locomotive, built 1913. 
1—28-ton, 2-truck Shay, modern type cylinder casting. 
1—13-ton, 2-truck Shay, built 1912. 
2—O. & S. 8-wheel locomotive cranes. 


1—15-ton, 8-wheel Brownhoist locomotive crane, built GEORGIA CAR AND LOCOMOTIVE COMPANY 


1918. - 
BIRMINGHAM RAIL & LOCOMOTIVE CO., Offices and Works, Atlanta, Georgia 
Birmingham, Ala. Rebuilt Railroad Equipment 
Locomotives—Cars—Coaches 





Standard Trucks for Logging 


Repair parts for Cars and Locomotives 


- of Ke 
me uiiSent ait ape zi OR 








FOR SALE—ONE 42 TON SHAY LOCOMOTIVE 
Built 1918—good as new—price right. MOHR LUMBER 
CO., Tomahawk, Wis. 


WANTS SUPPLIED 
Large number of wants supplied each week through the 


Foe ecgey me ER Ki ag Min dal oo - Builders’ Commercial Agency 











—s 











cago. 

~ f ESTABLISHED 1890 

15—20x24” —— eee anes | 705 Chamber of Commerce Building, CHICAGO | 
5—20x22", cylinder A rating guide to the contracting trade of 
a ae Cook County and Cook County dealers. H 
12—17x24” cylinder , . . P . i 
2—16x24” cylinder } Teiephone Main 4523 Collections and Mechanics Liens | 
Weight 30 to 60 tons. _ 4 


For details and prices write 
MISSOURI PACIFIC RAILROAD COMPANY, 
General Purchasing Agent, St. Louis, Mo. 
RUSSELL LOGGING CARS 
40 Standard Guuge Logging Cars with 24” wheels. In 
first class condition and price right. 
HARRY P. BOURKE, Escanaba, Mich. 








FOR SALE—47 RUSSELL LOG CARS 


33” wheels, 60,000 Ib. capacity. Standard gauge and 
flat car height. MCB condition. Can ship on own 
wheels. DULUTH IRON & METAL COMPANY, Duluth, 
Minn. 





FOR SALE—ONE 50 TON LOCOMOTIVE 
Good condition, insured for 175 lbs. steam pressure. A 
bargain for quick sale. 
Address “RF, 119,’’ care American Lumberman. 














In Speeding Up Production— Newnes must he = Car Wheels and Axles 
>. an and many old ones repait- 





ed, which necessitates the 
immediate shipment of WE HAVE A LARGE STOCK OF ALL STYLES AND 
SIZES ON HAND AND INVITE YOUR RUSH ORDERS 
Let us quote you prices now and also send you catalog showing our various 
styles of Steel Logging and Flat Cars 


KILBY CAR & FOUNDRY CO. Anniston, Alabama 








LOCOMOTIVE 


5 to 100 tons in weight; nar- 
row and standard gauge; Rod 
and geared. ALL TYPES. 


For all classes of service. 





Have large assortment ready 
for imimediate shipment. 





CARS, TRUCKS, CRANES, RAIL, ETC. 








Southern Iron & Equipment Co., (33353) geht nd fiat ATIANTA, Ga. 


eg Balen) 


65 Ton 19”x24” 10-Wheel Type; 48” driving wheel centers; 11’6” rigid wheel base; 185-lb. pressure; 
I. C. C. Rebuilt. Immediate shipment. 
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The alphabetical letters following a firm name in this index refer to its other classi- 


fications as indicated by the similarly lettered headings. 








A—NORTHERN PINE 
B—SPRUCE 
C—HEMLOCK 


Adams-Thom Lbr Co..The.ai 
Amer Lbr & Mfg. Co. aceijk 
Anderson-Miller Lumber a 
BID en esa geewn aber 
Babcock Lbr. Co....... acegk 
Bisse!] Lumber Co...... 
Boyne City Lumber Co... ¢’ 
Bradley Miller & Co.... ac 
Cherry Riv. Boom & Lbr Co 
.. ber 18 
Cleveland-Cliffs Iron Co. ac: 
Coale Lumber Co. Thos. E 
abcefghl-4iko 
Collins Lbr. Co..C.C. abciz 
Cross Lbr Co., B W . abcefhl 
Elias & Brother G..... abceij 
Forest Lumber Co .. 
Foster-Latimer Lbr. Co. acij 
General Lumber Co.. abe 
Griffith & Co., Geo D. acei 
Hettler Lbr Co. H. H .acdeij 
Hines Lbr. Co. Edw aeh'z 
Jackson & Tindle Inc. adi 
Kneeland-McLurg Lbr Co. ci 
Mason-Donaldson Lb. Co acij 
Menominee Indian Mills aciz 
Mershon Eddy. Parker Co. 
ach2im(1) 
Northern Pole & Lbr. Co. 
Northwestern Cooperage & 
Lbr Co., The..... abedijz 
Oconto Co . BC 
Park Falls Lumber Co..... ci 
Pilsen Lbr. Co. sia 
Rust-Owen Lbr Co....... a 
Sawyer Goodman Co..... aci 
Shevlin, Carpenter & Clarke 


Co. a0 

Thornton-Claney Lumber Co 

abceh-1-40 

Thunder Lake Lumber Co .ai 

Virginia & Rainy Lake Co. = 
Von Platen-Fox Co. 

Weidman-Vogelsang Lbr Co. 


eee ciz 
Wells Lbr. Co. J W.. . -ACij 
West Penn Lbr Co .... 


Weyerhaeuser Sales Co. 

ad2eh1-2-4-5-0 
Wheeler & Dusenbury acs 
White Star Lbr Co. edeh 
Winegar-Gorman Lbr Co. aci 
Wisconsin L. & Lbr Co acdijs 
Wistar we & Nixon acj 
Worcester Co. CH. .. edij 


D—CEDAR POSTS AND POLES 
D-2—WESTERN CEDAR POSTS 


Hettler Lbr. Co., H. H. acdeij 
McCormick Lbr. Co., C. R. 
d2hlo 


McCormick & Co.C R. d2hlo 
Northwestern Cooperage & 
Lbr. Co., The. . abcd'jz 
Tacoma Lumbermen’s Club 
: d2hm(1)noz 
Weyerhaeuser Sales Co 
.....ad2eh] 2-4. 5-0 
Wisconsin L. & Lbr Co. acdijs 


D-3—AROMATIC RED CEDAR 


= nee Hardwood $5 
SAMs d3i 
Bradley Lumber Co. of Peg 
. . a2ddeij 
Bruce Company, EL dij 
—_ Hardwood Flooring 


d3) 

Hodge-Hunt Lumber Co., 
BOB. 5 gcd a2d3ei) 
McMinnville Mfg. Co.a2zd3ijk 


E-I—ARKANSAS SOFT PINE 


Arkansas Lumber Co...... el 
Crossett Lumber Co el 
Dierks Lbr. & Coal Co..e-eli 
Eagle Lumber Co. el 
gar Lumber Co... 
F oe be Lumber Co... .... 
Freeman-Smith Lbr. Co... 
Gates Lumber Co el 
Halpin-Neimeyer Lbr.Co. . . 
Ozan-Graysonia Lbr. Co.. 
Southern Lumber Co. ... el 
Union Saw Mill Company..e1 
ot aah & Arkansas Lbr. 
i habswossua recuse el 





E—SOUT'IERN YELLOW 
PINE 


F—CYPRESS 
Alexander & Bland 
Alexander Bros Lbr Co. e 
Alexander-Sinclair Lbr. Co..e 
Alger Sullivan Lbr Co......e 
Amer Lbr & Mfg Co. aceijk 
Aopen County Lbr. Co., 


saeeu e 
Babcock Lbr Co....... acegk 
Bagdad Land & Lbr 0 a:) 
Beaumont Lumber Co. ... ei 
Bell-Tate Lumber Co .... e 
Big Indian Lumber Co. . ..6 
Bland-Cook Lumber Co... .e 





Boykin Lumber Co........ 
Bradley Lumber Co. of Ark 
<span hbo simion .a2ddeij 
Brooks-Scan'on Corp .. e 
Burton-Swartz Cypress Co. of 
Florida : 









o— 
oo. 


C & R. Lumber Co....... 10 
57|Cady Lbr Co Inc W M. ‘ 

§8| Carnahan & Company..... 68 

16| Carney Mill Co., “ints re 74 
Carter- Kelley Lor. Co...... e 67 

69| Central Coa’ & Coke Co ...e 
Chicago Lumber & Coal Co. 

|. | errs a2efijl 57 

59|Chicago Lumber Sales Co 

LSE EGET, | d2eh1-32 122 

19} Clanton Lbr. Co., Inc , T. C.ei 

64| Colonial Lumber Co........ e 68 
Columbus Lumber Co...... e 
Cook Lumber Co . J. A e 

58] Cross Lbr. Co BW abcefhl 
Cummer Cypress Co....... : 73 

16| Dantzler Allied Mills....... 68 

14| Vanville Lumber Co... > 

30| Daughtry-Calton Lbr Co. e 

29 oo Stark & Brown oy, 

ess Co. Ltd 70 
Dirks Lbr & Coal Co. . ‘le 12 
Doggett Lumber Co ... - 
Eastman, Gardiner & Co.. 13 
Enochs Brop—si... . sj 7 

59| Enterprise Lumber Co . e 
Exchange Sawmills Sales ” ‘ 

59 Finkbine Lumber Ginna; c 

16] Fitts-Turner Lbr. Co ..e 74 
Foote Lumber Co., H. D.. > 

14|Ft Smith Lbr ggg e 100 

16|Frost-Johnson Lbr Co....e § 
Garrett Lumber Co., T. H..e 
Germain Co.. The ........e 58 

27|Gilchrist-Fordney Co e 13 
Goodyear Yellow Pine Co...e 10 
Great Southern Lbr. Co. ...e 

16|Gregertsen Bros Company. f 75 

29, Gress Mfg.Co_........ 73 

69, Griffin ry om Co., J. M ..e 
Griffith & Co., Geo D...acei 14 
Gulf Pine Lbr Co.......... e 68 
Gulf Red Cypress Co....... f 73 
Gulledge Lumber Co. ..... e 
Hammond Lbr. Co., Ltd ...e 
Harbeson Lbr Co., W. B...e 72 

102| Headley Pine Co ........ e 74 

14; Henderson-Waits Lbr. Co..e 72 

14| Hettler Lbr Co, H H ww 30 
Hicks Lumber Co....... 

Hillyer Deutsch Edwards ine. 

DOE. cov ccniteceennenee en a2ei 10 
Hines Lbr Co., Edw. ‘ai 29 
Hines Yellow Pine am, 

Edward 
Hodge -Hunt Lumber Co, 

oS Se eer eeaeee a2d 3eij 71 
Homoshitte ie ©Co.....: e 
Hutchins Lbr. & Stor. Co. eh 
Industrial Lumber Co. e 
Jaekson Lumber Co., E. B..e 6 

59|James Lumber Co. ...... e 
Jeffrey's McElreath Co... ..¢€ 

21} Johns-Carroll Lbr Co .e 
Kau! Lumber Co..... .e@ 8 
Keith Lumber Co ....... a2fi 66 
Kentucky Lumber Co..a2eik 74 
King Lumber Co.......... 6 
King & Thurston. ......... e 
Kirby-Bonner Lbr Co. . ei 
Kirkland Lumber Co..W Ge 67 

51) Knudson & Mercer Lbr. Co. 

acefhl-4-2 30 

11 Lathrop Lumber Co....a2eik 74 

64 Lock, Moore & Co., Ltd. .e 
| Long-Bell Lbr Co. ehijozs 17 

86\ Louisiana Red Cypress Co. 

.. fhl-2-4-5is 

71! Lovelace LumberCo TB e 

69 Lovelace-McBrayer Lbr Co..e 

Lutcher & Moore Cypress 
FO Oe 6 re f 70 
Lvon Lumber Co. ....... efi 69 

McGregor Lumber Co...... e 

12, Marathon —_ 6 eee . 13 
Mason Lumber C 
Mickle Lbr. Co., fess Tehio 14 
Moore Lumber Co....... e 
Morley Cypress Co....... fiz 70 
Morriss & Co.. R.M.. a2ehli 57 
Natalbany Lbr. Co., Ltd.a2efi 
New Deemer Mfg. Co. Inc.e 
Newman Lbr Co.. J.J ...e 
Norfolk Coal & Ice Co. Inc.eg 
Osborn Lumber Co C.C  e 
Peavy-Byrnes Lbr. Co. ...e 15 
Pickering Lbr. Co., W. R... 

OE PE SERS me 7 
Pikes Peak Lumber Co... 
Pine Plume Lbr. Co. 8 
Planters Lbr. Co., Ltd. ‘The. t 70 
Pocahontas Lumber Co. ...e 68 
Poitevant & Favre Lbr. Cos 
Powel! Lumber Co. ... 

72] Ragley Lumber Co., W. G.. ms 
Rosa Lumber Co.. a2efi 10 
carn fe Lbr.Co.,Inc..M.C_ e 
Seidel Lbr. Co., Julius. . ef? 

58/5 Shepherd Lbr. Co., Inc., W 
Smith-Thomas Lumber Co. ° 
Smith & Co., A. W........ 57 
Southern Pine cake Co..ei 
So. Pine Sales Corp. . Seti 6 








Classified Index 








Buffalo Hardwood Lhr. Co.. Kneeland-Bigelow Co...... ij 
Case Fowler Lumber Co.. ik 69) Long-Bell Lbr. Co..... ehijoz " 
Chapman & Dewey Lbr Co.i McMinnville Mfg. Co.a2d3ijk €9 
|Cherry River Boom * bg" Mason- Donaldson Lb. _— 
a eee 8-122] Mitchell Bros. Co.......... 
Chicago Lumber & Goa! ‘- “we & Robinson Lbr. Go. 
Se ere a2efijl 67 Rot acennse “uaereina Gee OO 
_|| Clanton ~ , “A C. . Nich & Cox i. Co.. i 2 
Coale Lumber Co oe. E. orthwestern Cooperage 
os f McKee Lumber Co.. abcefgh!-4iko 10} Lbr. Co., .... abedijs 59 
ss pee wd ‘ ens ee ‘40 60'Collins Lbr. Co. CC. abciz 64) Ritter Lbr. Co., W M.. i(1)j 
Standard Lumber Co. . Mickle Lbr. Co., Geo. T.ehlo 14 Cook Lumber Co “Et L.....i  14}Seidel Lbr. Co., Julius. . .eh3) 
Stark & Co.. Inc.. James E 5 Pacific Lbr. Agency h1-2-4-6 22,Creek Lumber Co........ ati 75; Sterling Hdwd. Floorin - i) 
Stredman Lumber Co. Pacific Lumber Co. of Illinois Croft Lumber Co. ......... 18 Superior Oak Flooring a 65 
Stephens Lumber Co ee: f 58| The h3mnz Crorow Hardwood Co.. “adi 10) Tenn. Lbr. & Mfg. _ 67 
e t SD wrneans CE BE SRB c crevices ‘ omnzg  jUFrorow maraqwood U0,...8@471 tt) tut. sr, & svilk. UU..... 
sen i Geckos - beegoz 67] Pacific States Lbr. we §5| Delphi Lumber Co....... 18| Ward Bros. .... 4 30 
Stover Lumber Co.. .. @ 74| Peninsula Lumber Co.. 22) Dierks Lbr. & Coal Co. ‘eeit 12) W. Michigan Flooring Co.. 
Sumter Lumber Co.. The. .e Puget MillCo ......... Kahin Lumber Co......... 18] Wisconsin L.& Lbr Co. sacdiis 
Thornton-Claney Lumber Co. ~—_ heen Sawmills . “i » “eee Hardwood a: — ad ee Cj 
_ Shingle ed . -a2ik opla . dk 
Union Lumber Co : Red River Lumber Co...hlo 25 moe Jordan Lbr. Co...... ij Young & Co, W. D..0:005: ‘i 2 
Vernon Parish Lbr.Co Ltd. ; Redwood Mfra. Co...... h3 24, Elias & Brother G.. ee LUMBER STORAGE 
Waters & Company.O W, e St. Paul & ane Lbr. Co. a Lumber Co.. 
Wausau Southern Lbr. Co. e 13 hl-6-2 Faust Bros Lbr Co. . “adik 30| Bartholomew Hardwood Co., 
Waverly Hall Lumber Co.. e Sand Chas E......... hoz 62 Plapaee Ginger Land & Lbr | GRIP eset eh ene d3ij 61 
Weaver Brothers. . el Seidel Lbr. Co., Julius...eh3j | Co... o.oo... cece ijz_ 16] Hutchins Lbr. & Stor. Co. r 
i ~aaanaael Lumber Co, - tlivan L po - Co hI- goa 2 Por ral > “ ..aeik 58/Shupe Terminal Corp...... 4 
cee 70| Tacoma Lumbermen’s Clu ‘oster-Latimer Lbr Co... -acij 
Weston Lumber Co ....... “ d2hm(1)noz 21|General Lumber Co... ..abci 16 K—POPLAR 
Weyerhaeuser ¢ pee Thornton- Claney — 4 a! ee a re The _ Amer. Lr. is Mis, Co. aceijk 
Bs usrs tats ad2eh1- “0 ec. ade Creek Coa’ r. Co. abcoc' r Co «80 58 
Wikis Leaster Go......0 | Pesmtee Piavete lid... Guth Co. Geo D. cet 14 Case Fowler Lumber eee “ti bs 
ite Lumber Co e n soe rift o., (eo. .acel ‘aust Bros. r i 30 
White Lanine sg OE e Vancouver Cedar “7 “ et Tag 1 “ oy bw os —- _ 2 te 69 
t a . ae Meee ee a ettier r. acde}) 
Wier Lumber Co, ie @aee Vancouver «>= ag oo Hillyer Deutsch : Edwards Inc. 0 Co. The ae ‘n cei er yt 66 
illiams John H e el) | arei Vi & Rainy Lake C - 
Williams toalew Pine Co. ..e Waite Lbr. Co. H.B .h1-2-4-08 60 Hodge - Hunt Lumber Co., neg Co, a. a . 
Wilson Cypress Co....... f 73] Wallace-Ballord Lumber Co. ME es orc rece a2d3eij 71| Yellow Poplar Lbr. Co... . .ik 
Wisconsin Lbr Co a2fil 53 acdh1-2-02 Holt thietaanl C06. 3s: ij 16 
Wood Lumber Co., W. C. ..e Washington Cedar & Fir Jackson & Tindle, Inc.. .acdi VENEERS 
Work & Hamilton......... e ductsCo...... .hl 2-2 30)Keith Lumber Co. ...... a2fi 66] Anderson-Tully Company...i 
Wyatt Lumber Co. ..... e Wending-Nathan Co....h30z 63|Kentucky Lumber Co.. .a2eik 74]Northweetern Cooperage & 
Young Lumb r Co.C J__..e Weyerhaeuser Sales Co... Kirby-Bonner Lbr Co..... ei Lbr.Co., The... . abcdijz 59 
Young Lumber Co..C M..e |. ..-... ad2eh! 2-4-5-0 Kneeland- “Bigelow Ob:.....5.5 ‘i 3/Stark & Co., Inc., James E.fij 
wip So aE ae Res Map Gee [Tom Lino 
C uumber a. ei y 
G—NORTH CAROLINA PINE Willapa Lhr. Pg Kaew “hl- } 62 Lathrop Lumber Lbr.Co.ika2 | takin 2 
Anderson Lbr Corp...... fgi Worth Lumber Co........ hl Mclean Lbr. Co., Hugh... .i A-2—RED GUM 
steed emg Co.. 4 58 Wuichet Inc.. Louis.......ho 63]Mansfield Hdw. Lbr. Co. a2 Boynton Lbr. Co., A. L...a2i 66 
~oieter sels <a Ell Reg O—MONTANA, IDAHO — | Martin Wagon Co. The. . Creek Lumber Co........ a2i 75 
caeaong fe Disanis-viee . WASHINGTON, OREGON Masno-Donaldeonlb. Co acl os Eagtman-Uardiner Hardwood 
Ellington & Guy. Inc... ..eg CALIFORNIA, NEW MEXICO |Meadow River Lbr.Co.....i 18] ilicer Deutech Edwards Ire 
Foreman Blades Lbr. Co. ue AND B. C. PINE Menominee Indian Mills.acis y ade 10 
Major & Loonie Co <<< og | OLWESTERN LARCH [Mlle Rirum &Miler....4 H1fadge- Hunt Lumber Co, 
ey vv cag  - Anaconda Copper Mining Co. Mowbray & Robinson Lin. Kentucky Lumber. ‘aveik 74 
wero er. es “a arr a ee oe Paige Co., The. A Rae: * 66] Paepeke-Leicht Lbr. Co..a2il 
eer :  sgenaer Ht pl ri .* Hse why yay, a Mid each 57] York Lbr. & Mfg. Co... .a2i 
So. Pine Sales Corp. . “defgka 6} Davis Lumber Co., Inc., The Nichole & Cox Lbr. Co ij 2]/M—SASH, DOORS. COLUMNS 
Surry Lumber Co, Ine. . LE | are blo Northwestern Cooperage & MILL WORK 
Willson Bros. Lbr.‘Co....ags 58 = Growers Supply Co. “ Lbr Co., The.....abediiz 59 (1) FRAMES 
G ee 
CREOSOTING WORKS | Hutchinson Lbr. Co... -hi-20 23) Oconto Co... --- —* N-~TANKS, SILOS 
Junge & Gray Lumber Co o Paepeke Leicht Lbr. Co. = Andersen Lumber Co... m(1) 
Long-Be'l Lumber Co..ehijoz. 17] Kiamath Lhr. & Box Co....0 62 Pardee & Curtin Lbr Co....i1 18] Anderson Lbr Co., H.J.b1-7m 
St. Paul & Tacoma br. Co. Kroll, Arthur... ° Putra Mil Cae hi i a Caldwell Co : Ine., WE. 0 102 
1-63 Lassen Lbr & Box Co...... 28 arley oetacher Mig. Co 
Tacoma Lumbermen’s Club Long-Bell Lbr Co. ‘dite 17, Peytona Lbr, Co., Inc 18 .. .m(1) 100 
-.d2hm(1)noz 21] McGoldrick Tbr. Go... 'o | Ritter Lbr Co., W. M 50) Huttig Sash & Door Co.m(1) 6 
McKee Lumber Co., W.L Rockeastle Lumber Co. ....i 18 Malta Mig. C ‘o,. The. ..m(1) 122 
H—PACIFIC COAST WOODS hi-2-3-40 60 ey er tl 4 A. ad Mershon Eddy Parke r “ " 
—Fir 2—Red Cedar Madera Sugar Pine Co ....0 28 Southern Pine Lbr. Co.... + Mutual Fir ne Ui, yy we 
“—" Mich -California Lbr. Co. 0 28] grander] Hdwd Lbe © utua 
3—Redwood 4—Spruce Nibley-Mimnaugh Ihe. Coo seg Co. gy , art &ij rote Lumber Co. of ilinos 
el . - DY Bre cacaninetwe é 
a Polmer. Frederic 8. ....... > Sullivan, Prank T......... hi PetermanManufacturingCo.m 122 
6—Cargo Mills Pelican Bay Lbr Co....... 24 Sullivan & Co, T . al Pick LbCoW.Rem(lo 7 
7—Port Orford Cedar —— > vn - em( tio Sun Lumber Co., The. . . 18 Rowe & | GileaLbe.t ‘0. The m 
Acme Lumber & Shingle Co. oe-thang Libr Co. oo) | avlor & Crate... ...... ‘i Tacoma Lumbermen’s Club 
ssn ns oon MOOS WALA Dives The Co... hio 25) eRme Lumber Co. The. ...i 22), d2hm(1)noz 21 
Albion Lumber Co..... 3 63] Sand Chas BE. . hoz 62 Thunder Lake Lumber Co... a 16 2 -eumenes 
Anaconda Copper Mining Co. Rhantentin Win... Weaver Brothers.. ~ 
Wiel | Shevin, Carpenter & Clarke Weidman-Vogesang Lambert acme Lumber & Shingle Co. 
Anderson Lbr.Co.,H.J. h1-7m BY, ee ai seas 1-2-3-4-02 
Atlas po Co.. hil-2-3-s on Savider Lumber hye ‘4 -f Wells Lumber Co.. J. W. .acij Bloedel Donovan Lbr. Mills 
Bloedel Donovan Lbr. Mills wicket’. 6 W, Virginia Timber Co.,The.1 18) ow... ......... 1-22 28 
veeasees hl-22 28) Stone & Hershey... beegos 67 Wilderness ony Co... -+-1 18) Case Shingle & Lbr. Co. oe 26 
ety “ds "agg his 96| Weverhaeuser Saves Co. Wineger-Gorman Lie. Co.ai 14 Citar te yard C...abcis 64 
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MACHINERY |: 


P—WOODWORKING 
MACHINERY 


Amer. Saw Mill Mach. Co pq 118 
Atlas Manufacturing Co. . p 64 
Crescent Mach Co., The. .pq 
Fischer Machine Works — p 
Holmes Mach.Co. E & B..pqt 
Mershon & Co., Wm. B.. pq 116 
Shimer & Sons Inc., 8. J....p 117 
Yates Machine Ce., P. B..pq 


Q—SAWMILL MACHINERY 


Bands, Circulars and Gangs, Lath 
and Shingle Machinery 
Q1—Tie Machinery 


Allis-Chalmers Mfg. Co.quxy 111 
Amer Saw Mil! Mach. Co.pq 118 
Clark Brothers Co... ey UF 
Crescent Mach Co., ‘The... Pa 
Enterprise Co, The 
Filer&StowellCompany. The.q gq 114 
Gordon Hollow Blast Grate 
(SA eS “ 113 
Hill-Curtis Co... ... 
Holmes Mach Co..E & B. oa 
Kaieht, Manufactering Co . 100 
Lane M 5 12 
ny, Prot Mach. Co ‘ 116 
Mershon & Co. Wm. B...pq 116 
Mitts & Merrill. . qs 120 
any Manufacturing Co., 


Soule Steam Feed Works. q 
Standard Machinery Co. qqix 
Standard ‘Saw Mill Mac 


Co. 
Thomas Grate Bar Co..... qt 
Wickes Brothers...... q 112 
Yates Machine Co., P. B.. pq 


MILLING MACHINERY 
Flour Feed and Meal 
(1)—Wood Flour 


Sprout, Waldron & Co. 56 
Stroud & Company. E. H..() 


Y—ELECTRICAL MOTORS 
AND GENERATORS 
WIRES AND CABLES 

Allis-Chalmers ne Co. om WM 
Amer Steel & Wire _ ..y 122 


General Electric Co.. , 119 
Maine Electric Co........ 


(Y1)—ELEC. LAMP GUARDS 
Flexible Steel Lacing Co.t(y1) 


S—SAWS, KNIVES, TOOLS 
T—MILL SUPPLIES AND 
SPECIALTIES 
T-2—CHAINS AND CHAIN 
BELTS 
X—CONVEYING MACHINERY 

Allington& Curtis Mfg.Co wix 


American Pulley Co., The. t 


Archer Iron Works....... r2t 104 


Atkins & Co Inc, E. C....8 105 
110 
118 


Bartlett & Co., A F 
Brown Hoisting Mach Co. me 
Carborundum Co., The.. 


0} Cleveland Rule Co... 


Cocker Mfg Co... a 
Crane Company........... 
Delta File Works.......... 
Dow Co., x 

Dowd Knife Works. R. J...8 11 
Flexible Steel Lacing Co. ton 

Gandy Belting Co. 
Garland Wagon Co.. ret 
Gilbert & Sons Brass ited ‘ 

t 


Co. A. 
Gordon Hollow Blast Grate 


> Sere qtu 113 
Bre COON. conccncs seus t 
Hovt Metal Company. it 


Huther Bros. Saw Mfg. Co..8 
Jenkins Brog.............- t 108 
Johns-Manville. Inc...... < 
Knight Mfg Co. 
Lufkin Foundry & Mach. Co 8 
Lunkenheimer Co sO 114 
Medart Company, The.....t 12? 
Mitte & Merrill. . 8 120 
More-Jones Brasa& Meta! Co t 











Where no page is given the advertisement appears every other week 
or monthly and may be found in a previous issue. 








Electric Wheel Co....... r-r2 





Garland Wagon Co..... r-r2t 104 
Goodvear & Miller 
Hemming Wagon Fetry..r-r2 102 
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Muskegon Boiler Works.tuw 111 
Neumeyer & Dimond...... t 102 
Nicholson File Co.........8t 77 
Ohio Grease Co........... t 110 


Oxweld Acetylene Company.t 121 
Pickering Governor Co., The 
PERSIE L S ae . t(1-2) 110 
Pidgeon-Thomas Iron Co .t 
Seattle Boiler Works..... tuw 
Simonds Saw and Steel Co .s 76 
SouthBendSpark ArresterCo.t 


Taylor Stiles & Co......... 8 100 
Thomas Grate Bar Co. ...qt 
Vulcan Iron Works........ t 99 
Vulcan Iron Works...... uw 
Warren Axe & Tool Co....ra 68 
White Co, TheL &I1 J.. 8 
Williams Patent Crusher & 
Pulveriser Co........... t 116 


MECHANICAL RUBBER 
GOODS. HOSE, PACKING, ETC. 


Calves Tire & Rubber Co., 
New VorkBelting&PackingCo. 


INJECTORS, VALVES 
STEAM PUMPS PIPING 


(1) LUBRICATORS AND FORCE 
FEED O/L PUMPS 
(2) GOVERNORS 


Crane Company........... t 
Jenkins Bros 
Johns-Manvil'e Co., Inc. . 
Lunkenheimer Co ti) 114 
Pickering Governor Co., The 

e: (1-2) 110 
Soule Steam Feed Works. q 


MACHINE SHOP — 


Carborundum Co. The.. ‘ 
Hoyt Metal Co............ 

Medart Company, The. . ‘ 122 
Oxweld Acetylene Company. ' 121 
Vulcan Tron Worke 9 
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erwood Mfg Co....... r 104 
a ey Wagon Co..... r-r2t 104 
Van Donk, C H.. ........ 
U—ENGINES AND BOILERS SNe Axe & Too! Co.. 68 


V—DRY KILNS 
W—BURNERS ETC. 


W1—BLOWERS., FANS DUST 


COLLECTING SYSTEMS 
Allington& Curtis Mfg.Co.w1x 


Allis-Chalmers Mfg Coquxy 111 
AmericanHoist& DerrickCo.ru 114 


— Blow Pipe & Mfg 


Curler Desk Co........... “s 
Cyclone Blow Pipe Co... 
Dry K‘ln Door Carrier Go.” . 


Emerson Dry Kiln Co..... v 
Gordon Hollow Blast Grate 

> ee ... .qtu 
Grand Rapids ge =e. v 
Kirk & Blum Mfg. ..wl 
Moore Dry Kiln eee 


Muskegon Boiler ‘Works. tuw 
Nt. Blow Pipe & Mfg Cowl 
National Dry K'InCo . _ v 
Perkins Company Elmer E.v 
Ramey Mfg Co. The... wl 
Seattle Boiler Works. ...tuw 
Shreveport Blow Pipe & Sheet 


Iron Works ..wil 
Standard Dry Kiln Co..... v 
Sterling Blower Co....... wl 
Vulcan Iron Works...... uwx 


VENEER DRYING 
MACHINERY 


Proctor & Schwartz Inc..... 


R—LOG LOADERS AND 


LOGGING APPLIANCES 
LOGGING BLOCKS 


AmericanHoiwté DernckCo.ru 114 


Amos Loader Co., The.... r 
Athey Trusswheel Co .. r-r2 


Cleveland Rule Co. 


103 Electric Wheel Co _. 
99 Garland Wagon Co 


Washington Machinery | ‘k 
Supply Co .r 10 
Williamette Iron & St’) Wk’s.r 85 


R-2—TRUCKS AND WAGONS 





Hemming Wagon Fetry.. oa 102 
Lindsey Wagon Co..... r-r2t 104 


LOCOMOTIVE CRANES 


99 CRAWLING TRACTOR 


CRANES 
GANTRY & CANT'LEVER 
CRANES, CLAM SHELL 

BUCKETS 


AmericanHoist& DerrickCo.ru 114 
Brown Hoisting Mach. Co.rt2x 118 
Industrial Works ......... r 108 


w 


Maine Electric Co........ r 


y 
gg| Orton & Steinbrenner Co. ..r 102 


LUMBER HANDLING DEVICES 


a é Co., Frank R....... 
Dow Co., The............. x 
Mathews Gravity Carrier Co. 
Mercur: oy, agg Co.. 89 
Oshkosh Mf 1 
R-B “oe. The Risaccuns 
Ross Carrier Co., ‘The....... 88 
Soule Steam Feed Works. . .q 


85 
Brown Horiting Mach. Co. - 118 Seed Seen 


Dow Co., The.. 


co 





9! Clyde Iron Works Sales Co. - 107! Mathews Gravity Carrier Co. 


MOTOR TRUCKS,TRACTORS, 
TRAILERS, TIRES AND 
ACCESSORIES 


Amos Loader Co. The.... 
Bear Tractors, Inc. ........ 
Best Tractor Co C. L...... 
Federal Motor Truck Co.... 109 
Fruehauf Trailer Co 90 
General Motors Truck Co... 
Holt Mfg Co. Inc. The.... 
International Motor Co. .... 
Kelly-Springfield Tire Co... . 
Mercury Manufacturing 
Company... 
Monarch Tractors, Incorpor- 


ated 
R-B Company, The......... 


Ross Carrier Co..The. . 88 
oe Machinery, “& 
I: r 102 


LOCOMOTIVES, CARS, 
RAILS, ETC 


. 107 
106 


American Locomotive Co.. 
Baldwin Locomotive Works... 
— Truck and Tractor 
Clnes \ CS ee eee 
Foster Co. L B...........-. 
Heisler Loco. Works. ....... 
Kilby Car & Foundry Co.... 97 
Lima Loco. Works. Inc...... 
Ottumwa Iron Works 
Pidgeon-Thomas Iron Co. . .t 
Southern Iron & Equip Co... 97 
Van Donk H 

Vulcan Iron Works ...... uwx 


BELTS AND ACCESSORIES 


American Sole and Belting 

Leather Tanners......... 
Flexible Stee! Lacing Co. uy!) 
Gandy Belting Co 


8 —— Tire & Rubber Co, " 


he 
Ladew Co.. Inc , Edward R.. 
New York ‘Belting & Packs 


Co 
Schieren Co., th Ridsedas 115 
Shultz Belting Co.. 
WIRE ROPE 
Amer. Steel & tag Co.....y 122 
Hazard Mfg. Co............ 11 


Leachen & hn Rope Co., A. 





ACCOUNTANTS 


Ernst & Ernst.............. 
Nelson & Co. * Gilbert Teer 


AMERICAN 
LUMBER EXPORTERS 
Pickrel Walnut Co.......... 
APPRAISERS AND 
TIMBER ESTIMATORS 


Clark & Lyford Forest Engi- 
neers, 55 


[i ORG Oct 

Lacey & Co.. James D...... 88 
Lemieux Bros. & _ Neciacnets 58 
—, James W.. alates en, 


Spain & Co., H. Pe 
an Orsdel Co., The John P. 


AXES 
Warren Axe and Tool Co..rs 68 
BUILDERS’ SPEC!ALTIES 


Allmetal Weatherstrip Co... 84 
American Magnestone, Corp.. 
American Window Glase Co. 


| rns 


Creo-Dipt. Company, Inc. . . 
Farley & ~~" er Manufac- 
turin 
Lenon Scone, i 
Malleable Iron Fittings Co.. 4 
North Western Expanded 


Reynolds Shingle Co.. H. M. 
Rowe & GilesLbr Co. ‘The . 
_— Stained Shingle Co., 


= 
Ss 
oO 


COUPON BOOKS AND 
a nace 
Childs & Co, Peer 
Meyer & W i tagy Panedcu wees 
Rand McNally & Co.. 


. 100 
100 


4) R&S Engraving & Die Wks. 


Southern ag (3. eee 97 
Swisher Mfg Co.. The R. D. 
Weldon, Williams & —.. 4 


Wilcox Mfg. Co.,W W 


ENGINEERS 


Hunt & Co., Robert W...... 
ee Engineering Co.. 30 
Van Orsdel Co., The John P.. 


FIRE APPARATUS 


American La France Fire 
Engine Co.. Ine 














MISCELLANEOUS 


LUBRICANTS AND 
BOILER GRAPHITE 





FINANCIAL 


American Credit Indemnity 
Co. of New York 
Baker Fentress & Co..... va te 
Builders Commercial Agency 97 
Ernst & Ernst.............. 
First National Bank of Port- 
land, Oregon, The. 
Lacey Securities Corp Peaceis 88 
Lumbermen’s Credit Ass’n.. 54 
United States National Bank, 


FOREIGN BROKERS 
Chaloner & Co.. Edward. . 





Se et eee 


Dixon Crucible Co., Joseph.. 100 
Ohio Grease Co........... t 110 
LUMBER CRAYONS 
G Wilixed wdsaccstenes ‘ 
_*-aeaaamatahta "j4| Dixon Crucible Co., Joseph... 100 
MORTAR—CEMENT 
INSURANCE oe MORTAR COLORS (1) 
+ “ee Underwriting “ Carney Company The...... 
Lumberinen's’ Mui, Cas,'Co. 30| Tamms Siiea Co, .....-.( 
Lumbermen’s Mut. Fr.Ins.Co. 55 
National Lbr. Manufacturers OFFICE SUPPLIES 
Inter-Insurance Fxchange. Buck & Co.. Frank R 


Rankin-Benedict Underwrit- 
ing Co 

U.S. Epperson Underwriting 
Company. . 


LADDERS 
Babcock Co., W. W........ 


LOG STAMPS 


Meyer & Wentne........... 
R. & 8. Engraving & Die Wks. 
Swisher Mfg. Co., The R_ D. 
Wileox Mfg Co. W W 


4| Childs & Co. S. D.......... 

HoltBid Service Co 

Meilicke Calculator Co., The 

Wiggins Co., John B 
PAINTS 

Dixon Crucible Co., Joseph.. 100 


REFRIGERATORS 
McCray Refrigerator Co.... 122 
ROOFING AND SPECIALTIES 


Creo-Dipt Company, Inc... 
Johns-Manville, Inc.. . . rt 





Lehon Company The....... 
Malieable iron Fittings ol 


Reynolds Shingle Co., H. 
SHAVINGS AND SAWDUST 
BALERS 

Famous Manufacturing Co.. 
TIMBER LANDS 
Clark & Lyford Forest Engi- 
WU AE a4 <4 cesiccees- 
Forest Service. .........-.- 
Lacey & Co., James D...... 88 
MISCELLANEOUS 
Atlas Powder Co........... 108 
Canadian Pacific Railway.. 103 
G. G.G Metal Stampin Co. 
Haggard & Marcusson . 2 
Handy Sack Baler Co....... 59 
HoltBid Service Co.... ...- 
Lunham & Moore.......--- 56 


oe Building Co... 61 
Page & Janes... .....cccoce 57 

Roman-Callman Co.. 54 

South BendSpark ArrestorCo. t 





amen Lumbermen’s Club 
.... d2nm(1)nos 21 








rp BLOW PIPE CO. 


IMPROVED SLOW SPEED SYSTEMS 


Cyclone Dust Collectors 
Automatic Furnace Feeders 


Steel Plate Exhaust Fans 


Exhaust and Blow Piping 








Complete Systems Designed, Manufactured 
ai ' and Installed; Old Systems Remodeled. 








) Corner Rockwell Street 


2542-2552 West 21st Street 


CHICAGO, ILLINOIS 










“BLOWERS. 







Main Office and Works, HARTFORD, CONN. 


——— SLOW SPEED—LOW POWER ne SYSTEMS 


FOR HANDLING 


SAW DUST AND SHAVINGS. 


Designs and Estimates free of charge. Results guaranteed. 
CYCLONE DUST COLLECTORS. 


STERLING BLOWER COMPANY 


Branches. NewYork, Boston, Rochester and Philadelphia 


AUTOMATIC FURNACE 


7" MFRS OF 
¥OVONE BUST Coit 


FEEDERS. 








(Pat. 











Two sizes. 


327 N. Irving Avenue 


60-Ton and 100-Ton Portable 


HYDRAULIC PRESSES 


NEW DESIGN 


for pressing on and oft Cranks, Crank Pins, Sheaves, 
Pinions, Car Wheels, etc., by hand. 


VULCAN IRON WORKS 


Send for circular, 


CHICAGO 
= 

















KIRK & BLUM SYSTEMS 


Correctly designed and durably constructed by capable engineers 
and erecting men. Suction guaranteed. Stop shut-downs and blower 
trouble—get our recommendations. 

Send for our book on blower engineering 


THE KIRK & BLUM MFG.CO., 2852 Spring Grove Ave., Cincinnati, 0. 
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DIXON LUMBER CRAYONS 


Youll praise them, too 


( you probably do ) 


I’ree samples on request. 


JOSEPH DIXON CRUCIBLE COMPANY 


Pencil Dept. 207-J 
Jersey City, New Jersey 











Portable 


Stationary 






= Mills Give 


y Satisfaction 


Knight mills are noted for their ability to produce accurately sawn 
lumber economically. They are daily making good in hundreds of oper- 
ations. Let us give you details about Knight performance. 


The Knight Manufacturing Co,, C.ivon' one * 


7 oi jgh° 








Smoother Surfacing Means More Sales 


The quality of your finished productdepends 
upon how smoothly your planer surfaces your 
stock. When you see our trademark on the 


Planer Knives 


you buy, you need not worry about smoothness for no matter what 
your requirements are we have a knife that will do your work perfectly. 
Let us send you catalog describing our line of Planer and Jointer 
Knives, Milled Cutters, Moulding Cutters, Blanks, Tenoner Knives, etc. 


Taylor, Stiles & Company 


RIEGELSVILLE, N. J., U.S. A. 
Hall & Brown W.W. Machine Co., St. Louis, Mo., Western Agents 















PLAINVIEW, ARK. \ }) TRADE CHECKS 
Manufacturers = STE Nc 3 "Ee sy 


Gang and Band Sawed y ll Pi : 1 ee sel mor aa \aolem lol -1-Ilel a3 
‘Soft Short Leaf 1 CHOW Fine 7 MEYER & WENTHE 


108 NORTH DEARBORN ST. CHICAGO 


FT. SMITH LUMBER CO. Ae LOG STAMPS 









































COUNTERFEIT CHECKS 


are frequent except where our 


Two Piece 
Geometrical 
Barter Coin 


is in use, then 
imitation isn’t 
possible. 
Sample if you 
ask for it. 


S. D. 
CHILDS & CO. 


CHICAGO 
We also make Time 


Checks, Stencils and 
Log Hammers. 


DEPARTMENT 2 








NEW ORLEANS 








The Grunewald 


Finest Hotel South 











European Plan. Fireproof. 
Three Restaurants 
in Connection. | 
ae — 








BEST BOOK IN THE LUMBERMAN’S LIBRARY 
Is ‘‘Tote-road and Trail,’’ just published. Here is ‘‘the 
lumberman poet’’ at his best, singing heart-winning 
songs on logging, lumbering, and life in general.  Illus- 
trated in color, A book no lumberman should miss. 
$1.50 postpaid. AMERICAN LUMBBRMAN, Publisher, 
431 S. Dearborn St., Chicago, IIL 
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